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STAR BRAND 


Typewriter Ribbons 


The Original 
Non-Filling Ribbon 


The best today. “An Inked Ribbon 
for Every Purpose.” Stock these rib- 
bons now and fit your customers for 
satisfaction. Fill out the coupon and 
let us tell you about the Definite 
Selling Plan and the Webster Way 
to bigger and better business. 


F. S. WEBSTER COMPANY, Incorporated 
338 Congress Street, Boston, Mass. 
New York--San Francisco—Pittsburgh—Chicago—Philadelphia—Cleveland 


| 338 Congress Street, Boston, Mass. | 
| Gentlemen: Kindly tell me about the Webster Way and | 
| the Definite Selling Plan. | 
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SOFFICE APPLIANCES 
is a news and technical trade 
journal, serving the entire in- 
dustry of office equipment. 
[It covers the manufacture 
and distribution of office ma- 
chinery, office devices, office 
furniture, office supplies and 
the entire range of commer- 
cial stationery. Its compre- 
hensive news reports of the 
industry and its valuable 
special articles upon subjects 
germane to its field have giv- 
en it unusual prestige. It 
serves a clientele composed 
of managers and agents for 
the various office machines, 
devices and supplies, com- 
mercial stationery dealers 
and many of the largest cor- 
porations in the United 
States. It also reaches some 
dealers in fifty-four other 
countries who deal in Amer- 
ican office equipment. 


SUBSCRIPTION RATES 
payable in advance, in the 
United States and its posses- 
sions and Mexico—one year, 
$2.00; two years, $3.00. Can- 
ada—one year, $2.50; two 
years, $4.00. Foreign, all 
countries in the Postal 
Union, the equivalent of $3.00 
American gold for one year 
and $5.00 for two years. Re- 
mittances may be made by 
personal checks, drafts on 
New York or Chicago, Post- 
office or Express Money Or- 
ders, or in American Postage 
Stamps or currency, if sent 
by registered mail. 


"CHANGE OF ADDRESS 
Subscribers may have their 
mailing addresses changed as 
often as desired. In order- 
ing such changes it is neces- 
sary that both old and new 
addresses be given. 

SCOPYRIGHT. Contents 
covered by Copyright, 1924, 
by The Office Appliance 
Company 
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MARCH, 1925 No. 3 


This Number Contains 


STATISTICAL SECTION—Including Patents Ex- 
ports and Foreign Trade Information 
MINTINGS—A Page Dedicated to Progress 


TRADE PRACTICES DISCUSSED—Written Eex- 
pressly for Office Appliances by Waldron Fawcett, 
Washington, D. C. wes 

HINTS FOR DICTATING MACHINE SALESMEN 
Suggestions to Salesmen by A. E. Blackstone, Chi- 
cago Manager for The Dictaphone 

Editorial ; re" 

FIRST REGIONAL MEETING OF STATIONERS’ 
ASSOCIATION 

Office Furniture Section—Shop Talk and Sales Craft 

In Other Lands—Happenings Abroad. 

USING THE ECLIPSE AS A PUBLICITY STUNT.. 

New Machines and Devices—Novelties for the Office 

Snap Shots and Sketches 

The Guest Books 

News and Miscellany—From Field and Factory 

Excuse Us, Please! : 

SEVENTY-FIVE YEARS IN PENCILS 

Convention>—Meetings—Dinners . 

SHOULD DEPOSITORS PAY FOR ENDORSEMENT 
STAMPS Reprinted from The Bankers’ Bulletin.. 

STANDING COMMITTEES OF CHICAGO COM- 
MERCE ASSOCIATION 

Cc. R. HOSKINS RETIRES AFTER SIXTY YEARS 

EXHIBITS AT VOCATIONAL EDUCATORS’ MEET- 
ING j : 

HOOKER TRANSFERRED BY BURROUGHS 

NATIONAL OFFICE SUPPLY COMPANY TO 
BUILD AT WAUKEGAN 

Salmagundi—including Resume of Office gene 
for March, 1910 

GENESIS OF THE RED CROSS 

POWERS APPOINTS MILLER AT DETROIT ‘ 

AMERICAN FURNITURE MART TO BE EN- 
LARGED ; 

JOHN F. GILBERT MISSING 


HERRMANN RETURNS FROM EUROPEAN TRIP... 
PREMIER BED COMPANY CHANGES NAME..... 
CAMPBELL JOINS NATIONAL BLANK BOOK CO 


DITTO REPRESENTATION IN FRANCE 

HORDER’S EXPANDS FURNITURE DISPLAYS 

DICTAPHONE HELPS REPORT THE ECLIPSE 

NEW WATERMAN BUILDING AND STORE AT 
BOSTON 

Engagements and Birthdays 

Passed Away—The Necrological Record 

KEMERLING APPOINTED OLIVER SALES MAN- 
\GER 

NEW PLANT FOR U. 8S. PENCIL COMPANY 

HOOSIER PLANT TREBLED IN TEN YEARS 

COURT RULES ON PRIORITY OF HOPKINS’ 
INVENTION ‘ 

ON THE OUTSIDE LOOKING IN 


WELCOME TO “THE OFFICE MANAGER 

YEAR'S RANGE OF STOCKS AND BONDS 

Classified Accounting Machines, 190: Adding Machi 
190; Catalogues, 202; Furniture 183 House Org 
201; Loose a 195; Other Machines, 193 Pens 
Pencils, 181 ibbons and Carbons, 198; Stamps 
Stencils, 197 Stath mery, 177; Typewriters, 156 


209 
nes, 


ans, 


and 
and 


All of Which is Preceded by the Alphabetical and 


Classified List of Advertisers 


{The ownership of OF- 
FICE APPLIANCES is vest- 
ed solely in the officers of 
the company. No _ person. 
firm or corporation, either 
directly or indirectly con- 
nected with the business it 
represents, has any share in 
its ownership or voice in 
shaping its policy, which has 
in view at all times the best 
interests of the field it serves. 
It aims to discuss all sub- 
jects fairly, and to furnish 
its readers reliable informa- 
tion concerning the progress 
and development of the of- 
fice appliance industry. It 
will ‘answer any questions 
germane to its field to the 
best of its ability, and it asks 
its readers in all parts of the 
world to aid it with inquiries 
and suggestions, to which it 
will give prompt and earnest 
consideration. 


‘CONTRIBUTIONS are 
invited upon any topics of in- 
terest to this trade. All ac- 
cepted manuscripts will be 
paid for at space rates. Un- 
accepted manuscripts will not 
be returned unless postage is 
enclosed by the sender. Cor- 
respondents should give their 
names and addresses, which 
will be withheld from publi- 
cation if requested. 


‘Entered as Second-Class 
Matter, July 8, 1905, at the 
Postoffice at Chicago, IIl., un- 
der Act of March 3, 1879. 


‘“Office Appliances” is reg- 
istered in the United States 
Patent Office, Washington. 
D. C. 


‘ADVERTISING RATES 
upon application—only ar- 
ticles of office equipment or 
directly related products eli- 
gible. 

[232] 
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Acme Gold Pen Co 219 
Acme Staple Co i4 
Adams, Henry T.. Mfg. «0.174 
Addressograph Co a 
Adjustable Table Co....... 182 
Advance Paper Box Co 201 
Aigner, G. J... & Co vi 
Ajax Time Stamp Co... 158 
Akron Wood Products Co., 
Mn? Me decades Tt 205 
Alderson Distributing Co...177 
Aldrich Mfg. Co. ; 177 
Allen & Co...... 210 
American Clip Co 58 
American Electric Co 203 
American Embossing Co 204 
American Lead Pencil Co.. 61 
American Manifold Prod 
{oe 206 
American Mfg. Concern 150 
American Numbering Ma 
chine Co....... : ; 70 
American Writing Machine 
Sh Mheewsee 60 
Ames Safety Envelope Co. .207 
Ames Supply Co 160 


Anderson, C. F., & Co. 
Angle Steel Stool Co 


Arlac Dry Stencil Co., Ine 
Art Metal Constr. Co 78, 
Art Steel Co , 

Ault & Wiborge Co The 
Aurora Metal Cabinet Wks 
Auto. File & Index Co 


Auto Pencil Sharpener Co 
Autopoint Co 

Azora Rubber Co 

AX-21 : ; 


Bachrach Specialty C 
Barbee Wire & Iron 
Bates Mfg. Co 
Baum, Russell I 
Beaumel, D. W., & Co 


tentley & Gerwig Furni 
ture Co , 
Bentson Mfg. Co.. The 


Rettcher Stpge. & Mfg. Co 


Boorum & Pease Co 
Boston Index Card Co 
Bridgeport Pen Co., The 


Bridgeport Simplex Corp'n 
Bristow, Stanley R 
British Stationer 


Buckeye Ribbon & Carbon 
‘o 1 


Bump Paper Fastener Co 

Burroughs Adding Machine 
. 6 ar 

Bushnell, Alvah. Co 

Buxton & Skinner Prte. & 
Staty Co 

Byron Desk Co 


c 


Campbell-Ewald Co 


Canode Ink Co.. 1 
Canton Art Metal Co. The 
Carpenter, E. W., Mfg. Co 
Central Paper Co 
Challenge Machinery Co 


Chicago 

Chicago Eyeshield Co 

Chicago Mirror & Art Glass 
Co. 


Chicago Safe & Mdse Co..: 


Cincinnati Art Pub. Co 
Clarotype Co., The 
Clemetsen Co., The 
Collins Ink Eradicator Co 
Columbia Ribbon & Carbon 
Co a ‘ - 
Columbia Stamp Works 
Columbia Steel Equip. Co 
Colytt Laboratories 
Compo Corn'n & Sales Co 
Conant-—Ball Co 
Conktin Pen Mfe. Co 
Conrades Mfg. Co 


Cooper Carbon Coated Pa 
per Co.... 

Cordley & Hayes 

Corona Typewriter Co 

Corry Jamestown Mfe 
Corp. 


Creveent Brass & Pin Co 
Crocker Chair Co 


Crown Ribbon & Carbon 
Co ’ owe 
Currier Mfg. Co 


D 


Daco Guide Co 
Davenport-Taylor Co 
Deflance Sales Corp 
Derby, P., & Co., Ine 
Diamond State Fibre Co 
Dick. A. B., Co... 

Dictaphone Sales 
Diemer, John F., 
Dietz, The J. F., 


Corp'n 
Co 
Co 


Dixon, Joseph, Crucible Co 


Works.2 


Binder & File Co.2 
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IN Advertisements 


| These advertisements present the prod- 
y} ucts of the leading manufacturers in each 
}| division of the industry. Because of the 
ground for honest differences of opinion 
the publishers obviously cannot under- 
take to guarantee transactions between 
advertisers and customers. They do, 
however, offer their service in resolving 
any disagreements between advertisers 
and customers, which result from rela- 


tions established through the journal. 




















Downey, The C. L., Co 217 K 
Dunleavy Co., The 173 ih. Bros 150 
E Kobler & Co 4 
Kohlhaas Co., The 130 
Kraus, A. H 218 
Eaton, Crane & Pike Co - & 
Economy Seat Co 195 
Kegens-Hambler Co 219 L 
Electric Window Salesman Leopold Desk Co 162 
Co 219 = Lyine-A-Time Mfg. Co., Inc.181 
Elkhart Staty. Co 708 Luther Ink & Stamp Pad 
Elliott Co., The o1 Co 29 
Elliott-Fisher Co pa Lyon Metallic Mfg. Co 11 
Englewood Desk Co 157 , 
Erie Art Metal Co 176 M 
Esterbrook Pen Mfg. Co. 17% . 7” 
Eureka Blotter Bath Co 212 Macey Co The 128 
Evansville Desk Co 188 Manifold Supplies Co 49 
Eveready Mfg Co 4 Markilo Co 215 
Medearis Moulding (o 217 
Melind, Louis Co 197 
F ; . ; 
Metal Office Furniture Co 
. 91° ; ‘ 107, 14) 
Fabe 4 . he om 2 : Meyer & Wenthe Is) 
Faber Eberhard 156 Miller Bros 915, 
Featheredge Rubber Co 185 + nelle alee AN a ety 
Featherweight Eyeshade ee . pas 1 114 
Co 91N Mittag & Volger m 
Flaven 219 Mon Bureau 224 
Fowler-Manson-Sherman 207 Monroe 2 ale Mach Co +, 
e Geo. E & Co 110 Moore Push Pin Co 214 
Furnas Furniture Co 20, Morden Mfg. Corp 20% 
— . Morrow-—Alward Tw. Ex 157 
Morton Manufacturing Co. .219 
G Mun-Kee Products Corp 211 
aT : 911 Munson Supply Co 171 
Gall Mfg. Co . Mutschler Bros. Co 81 
Gaydoul Gold Pen Co 218 
General Eclipse Co... 199 N 
General Fireproofing Co 93 , 
General Typewriter Fx National Blank Book Co..172 
change , ‘ 136 National Business Show Co.226 
Globe—-Wernicke Co 135 National Desk Co i 144 
Goes Lithogrraphing Co 175 National Fiberstok Enve 
Graff—Underwood Co 196 lope Co . S$? 4 
Gunlocke, W. H., Chair Co.205 National Supply Co 218 
Gunn Furniture Co., The..183 ee ee nzd. Fibre Co.167 
Neidich Process Co 997 
Nelson, C. R. & W. A 199 
iz . « 
New Martinsville Glass Co.216 
Hahn, Arthur W 90 tena maery,_ Co “4 Sas 
Hammond Typewriter Corp.217 Noesting in ticket \0o - 
Hampshire Paper Co 207 Northwe stern Paper Goods 
Hanson Bros. Scale Co 217 co Is4 
Hedman Mfg. Co Th 
Hellesoe, Hans H 216 ie) 
Heyer Duplicator Co “4s Office Specialty Mfg. Co %5 
Heywood-Wakefield Co 112 oO. K. Mfe Co 215 
Higgins, Chas. M., & Co..1% Old Town Rib. & Car. Co.17 
Hoffman. L 200) Orpin Desk Co 203 
Hoge Mfg. Co. . zi4 Orthwine, R 162 
- pong eee B 0 & atk Oxford Filing Supply Co 152 
orn, c tro. & Co 2 
Hotchkiss Sales Co 204 p 
Hunt, C. Howard, Pen Co. .174 
Patent Refill Cover Co 189 
Peerless Car. & Rib. Co 199 
1 : : 
Peerless Key Co., Inc 51 
Ideal School Supply C 145 Peerless Wire Goods Co... .213 
— aie pt. ~~ i 68 Pelouze Manufacturing: Co 213 
Imperial Methods Co 221 voters ‘Morse Mfg. Corp 99 
Imperial Steel Cabinet Co. .183 Kao BA ae te 
‘Ove Ine = = olar Ala ac ring o Nh 
orm ved Boehner Lance Polk. R. L.. & Co 214 
Ingram, W. Scott, Ine 19 — _ Adding ne 
Ink-Out Mfz. Co....... 215 sates Co aes 
Invincible Metal Furniture Postage . ’ 219 
Co —¥ 168 Premier Metal Products Co.182 
Ireland & Matthews 66 Q 
Irish, George. Paper Co 218 
Irving-Pitt Mfg. Co 1"? Queen Ribbon & Carbon Co.166 
. é 2 f 
Irvin, A. H., Co 200 Quigley Furniture Co 153 
J R 
Jamestown Metal Desk (Co.184 tand Co., Ine 86 7 
Jasper Office Furniture Co.178 Ravenswood Office Spe 
Joslin, A. D., Mfg. Co 208 cialties Co 22 


Regal Typewriter Co 
Reliable Tw. & Add. Mach 
Corp , 
temington 
tepublic tox Co ] 
Reynolds Env. Sealer Co. .217 
Rishel, J. K., Furniture Co.z 


Tw. Co.50, 101 144 


toberts Numbering Ma 
chine Co 
Roberts Weldon, Rubber 


Co c 91 
Rockwell—Barnes Co ! 
Rotospeed Co 
Royal Typewriter Co 
Rush-Eraser Co 
Ryan, J. F., & Co 24 


S 


Guard Ck 
Sainberg & ¢ 
Sanford Mfg. Co 209 
Schwab Safe Co 12 
Sengbusch Self-Closing Il 
stand Co 

Shaw-—Walker Co 
Sheaffer, W. A Pen ¢ 
Sheppard, The C. F., Co 
Shipman-—-Ward Mfg. Co 


Safe 


Writer Co.181 


Shirley Pen Co 
Siggers. E. G 2 
Sikes C%< x 
Simonson, R. A., & Co 2 
Smead Mfg. Co.,. The 20) 
Smith. The H. E., Co l 
Smith, L. C.. & Bros. Tw l 
Smith Premier Tw. Co l 
Smokador Mfg. Co 7¢ 
Snelling & Son 
Solidhed Tack Co 
Sper Key Mfg. Co 
Svencerian Pen Co 
Standard Mailing Machine 

Co 170, 194 
Stationers’ Loose Leaf C 
Stationers’ Specialty Corp.18 
Steel Equipment Corp 7 
Stewart, R. A.. & Co 
St. Johns Table Co 
Storm H. M Co 
Superior Type Co 

1 

Telefo Desk Pad Co 
Tell Citv Desk Co 14 
Tenacity Mfg. Co Ire 2 
Tension Envelope Co 22s 
Terrell’s Equipment Co 120 
Thompson Time Stamp (Co.21 
Tip Ton Mtg. Co 
Todd Protectograph Co 19 
Toledo Metal Furniture Co. 9% 
Treiber—Cahill Mfg. Co 21 
Triner Sales Co 21 
Triner Scale & Mfg. Co 205 
Trussell 


Mfg. Co LHe 
Turner & Harrison Pen Co.?1¢ 
Tuttle > 


Typewriter Circle Co 1s 
Typewriter Emporium 148 
Typewriter Rebuilding ¢ lt 


U 

Underwood Typewriter 
23, 121, Back <¢ 

Union Ribbon & Carbon C 
U. S. Envelope Co 
U. S. Lace Paper Co o1¢ 
tl. S. Pencil Co 1¢ 
U Ss Tw Ribbon Mfze (*o. 18 
United Tw. Exch. Co 2] 
Universal Index Tab C 

Vv 
Van Dorn Iron Works CC 
Van Valkenburg. L. D.. 
Victor Adding Mach. Co 

Ww 
Wabash Cabinet Co ) 
Wagemaker Co ! 
Wahl Co l 
Wales Adding Maeh. Co 127 
Waterman, L. E., Co 21 
Watson Mfg. Co 
Webster, F. S., Co 2 
Weis Mfg. Co 115. ¢ 
Western Furniture Co 1 
Weston, Byron, Co 1 


Wholesale Typewriter C: 
B., Co 21 


Wiggins, John 

Wilson—Jones L. L. »9 

Winnebago Furn. Mfg. (o.14 

Woodstock Typewriter Co.231 

Workman Mfg. Co 7 
Y 

Yawman & Erbe S 


Young Typewriter Co 
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Adding Machines 
Burroughs A Ma ne Co.23t 
Peters-Mors Mf Corp't Vo 
| table Ad x M ine Sales 
( 140 
1 Prete ( 193 
\ tor Add M i 147 
\ 4 Ma e Co 127 
Adding & Cal. Machines, Used 
R ‘ I & Ar i Ma 
e ¢ 1ST 
A ng Machine R & Pape 
( >a De r 100) 
Georg I ( 218 
we hs ( win 
~ Lace 1 ( "1 
A ig Typewr 
ghs A M Bi) 
Fis MS 
1 144 
\S ‘ { 
B ( 
A essing Ma 
ess 4 
tr { 
A sive 
~ I ~ 4 
Advertising 
( 1-1 
Agencies Want 
‘ a. ¢ 21¢ 
Ar and Clipboar 
\ n Mf ie 
‘ Wer 1 
\ B 17 
\ i & Mrz. ¢ s 
Ash Trays 
Aldr Mfez ( 17 
Pankers' Note C 
o-We 1 
B ng Machines 
| whs Ar Ma 20) 
Re ute | te r 
4 lol 144 
Back Ce 
Binders, Catalog and Periodical 
\ s, H Mfz. ¢ 174 
Al ‘ i if ‘ ss 
Blank Books 
I" " & Pe ( uN 
National B k ¢ 172 
R well-Barnes ¢ 176 
Elanks for Bonds and Stocks 
(ioes Lithogra Co Wty 
Kilt Bros 1m 
Board Cutters, Paper & Card 
Ile Scho S ( 145 
EBond pete 
Art Steel ¢ "18 
( ry-James Mfg. Corp'n.14 
I Art Metal ¢ 176 
‘ | Fireproofing ¢ 93 
Globe-Wert ke rie hh 
Metal Office |] ture Co.107. 140 
Steel Equipme Cory 71 
Book Cases. 
Akron W iP iets ¢ 205 
(ilobe-Wert ‘ Ihe 13h 
Gunn Furn ( 183 
Mace ( 2 
Veis Mfg. ¢ 115, 6, 7 
Yawman & | Mfx. ¢ 81 
Book 1% 
Ryat I «& 20 
Bookho A 
American ({ at. | 
Ame eat } tr ‘ LOA 
Book Rings 
Adams, Her I Mfg. Co..174 
Carpenter, I W Mfg. « 217 
Morden Mf { | The 207 
Bookke ping Mach nes 
I ig \ Ma Co, 230 
} tt-Fisher ¢ && 
> net ita a 
") 101 144 
vood ! ry Ce 
1 Rack Cover 
Business Shows 
N na i s ‘ ppl 1) 
Busses 
Ang Ste« - ( ~14 
\ File & I ‘ 142 
er i Fire { an 
Met } ( " 
Calculating Machines 
I ghes M ( 2 
Mi ‘ ( xz Ma ‘ 
to ow 
Calendar Pose and Stands 
Defia ‘ 6 
fo "De sk Da ‘ 16m 
Carbon Papers 
See Ribl bons 
Card Cases 
mproved B ‘ Linde { 213 
Vigegins I J B ( 21% 
Catalogs, Stock, f Stationers 
Ruxton & Sk Prtg «& 
Sta ee 
Chair Irons 
Ket St & Mfe. Co I) 
Chair “Pad s and Cushions 
v Se { 1 
theredge R ( ISS 
x (eo } «& 1m 
. me. 200 
I’ ’ Mfc. ( 196 
Chairs 
Angle Steel S ( 214 
‘ t-Ba ( 13 
{ rades Mfg 
‘ rwnerT ‘ i! 
Derby. P.. & ¢ Ir 
r ‘ W H (Cha ( 203 
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For the benefit of the subscribers the lines adver- 
tised are here classified. Many of the requirements 
of the modern business office are represented 
Should subscribers he interested in any article 


of office equipment not listed here, they are cor- 
dially invited to communicate with the service 


hureau, 








through which the information will 
be promptly and cheerfully 
furnished 








M ‘ ( 114 Van D n W 5 ¢ gh 
~ st) Wage ( 10S 
| Metal 1 t Co Ow Weste! ture 191 
Check Protectors and Writers Winne go | Mrz. ¢ 146 
210 } n & | e Mfg. ¢ Sl 
iW Mfc. ¢ ren) Dictation Machines 
~ ' ( \\ ‘ ‘ 181 Dicta e Sales ( h2 
i Ir ectog ( ity Directory Eoards 
Che Sorters 1) rt-Taylor ¢ 210 
K is ( I 130 Display Fixtures 
Checks, Stamped Met I t \ w Sales Co, .219 
Mi r & W the st) Duplicating Machines & Supplies. 
Clips, Pape \ I) Sten or I 211 
See | er ( I ( 142 
Coin Bas and Wrapper I) 4. | ( 65 
I) ‘ ( I ( 217 Hey I) it { 204 
Copyho s Rot ( I SO 
\ ( ( ‘ Si ! if I 14 
\ | t 203 Envelope Sealer 
iN er & ¢ 14 I ( 1 
I A-'I e Mfg. ¢ 181 Rey ! Seu ( 217 
l ‘ Mi i ( y Stand M s! M . 
Conptag Le 170, 199 
| Blotte Bath ¢ 212 Envelopes 
Yaw & I Mfxz. ¢ S1 Ar s Safe ke e 207 
Costume:s Bushne Alva ‘ 221 
Art Met Const t ( 78 9 rn ] n | ( 4 
Conrades Mfg ( 194 Nat Fiberst I ( S2 ] 
Furnas Furnit ( 20 N t ster laype Goods Co.184 
Globe-Wernicke ( l 13h S 1 Mire ( | ww 
Cuspidors lens I elope ( 228 
‘ Miz. ( 177 U. S. Envelope ¢ 105 
‘ y & Hayes 141 Envelopes, Celluloid 
Ireland & Matt ws Mfg. Co. 66 Mar) ( 215 
Cutters Peper and Card Erasers 
Ideal S Supply ¢ 145 Dixo! los Crucible § ¢ 133 
Ison. ( R & W \ I 1M) Ink-Out Mfg. Co 215 
idee Stamps Miller Bros 215 
America Numbering M ne Oo. K Mfz. (¢ 216 
( 70 Roberts wate n Ku ‘ ( 215 
Me ‘. ma 3, f 107 Kus is BO 
Meyer & Wenth: 180) Eyelets ‘ Eyelet Paper Fasteners, 
Ste & { R A 180 Bates Mfg ) 67 
s ior Type Co Ihe 180 Solidhe I k Co Phe 218 
Desk Cal endars Eyeshades 
te me ‘ Sales Cor 62 iz Eveshield (x 219 
f Desk Pad ¢ 165 Featherweig kyeshade ¢ 215 
Desk "Pads Blotter. Fi'e Boxes Metal. 
Boorum & Pease Ws R turnes 176 
Fox, Ge } & Co 110 File Folder ite Machines 
Hoffma I 200 Al S01 I & 214 
Ir A. H ( 200) Filing C abinet Cloth Covered. 
Sainbere & Ce 1938 Advance I iper Box ¢ 201 
Stati Specialt ( I 185 Diemer John | ( 204 
Desk Pads, Glass Hoff 2 200 
( cag firror & Art G Co.202 I mip il Met is Co 221 
Fox, Ge E & { 110 Mace Co Phe <8 
Pola Mfg Co 196 Sainberg & ( 193 
Ravenswood Office Spe ( “peped Statione Specialty Cory 185 
Sainberg & Co 193 Filing Cabi: nets, Meta 
Desk Pads Linoleum Angle Steel Stool ¢ 214 
Wagemaker ( 108 Art Met ( str. ¢ 78 +) 
oe Pend ng Letters Holae Art Stee or 218 
p ¢ os A Metal Cabinet Works.126 
Desk ‘Trays Bent Mfg. 17 
ican Electr ( 28 Canton A Metal ¢ Mi 
~ \ re I & ¢ 110 ( Stee Equi} ‘ Co. 187 
(ler Firepr fing ¢ 3 Cort J stow Mfz Cort 14 
Ir i Met! 221 (ie I r fing ¢ 3 
M Co I 128 Got \ e { Ish 
Yaw & Erbe Nf ( &1 l rer St ( t ¢ 18 
De os Work hr we rs In Metal } or 168 
| Gr & { 110 Ma ( I 28 
Hi VV ( Br \ 215 Meta ) kur i 140 
Irving-Pitt Mfg ( Ww oft Sie tv Mfg. ¢ OF 
Ss rg & ( 1” s “\ ‘ hl 
Desks Stee I ipment Cory 71 
Ar Meta ( t ( 7s ; I Equipment ¢ 120 
Aut File & I { 14 Van Dorn Iron W ks So 
vy & Ge g Furr ( 293 Watso Mfg ( 223 
i Desk ¢ 2%) Yawn & Erbe Mfg. Co 81 
( tx« ( Ing Filing Cabinets, Wood 
J s ‘ M ( n.154 \ut File & ndex ¢ 143 
Diet I J I ( 224 Bost ex Car ( #. 
Ene [bes ( 147 (slot \ i ( l 135 
sville Desk ( 1S Imy Mc B 221 
I r g ( 3 M ( I 12S 
‘; | ! { 18 Rey I { 173 
H er he 11) Shaw-W ( 1h 
Ir Desk ¢ 6S Wage ( 108 
I e Met. I ( 168 Weis Mfg. ¢ 6, 3 s 
| tow? Met 1) ( 184 Yaw n & I M ( S81 
| Office Fur 178 Filing Supplies 
Le I> ( 63 Aigne J & f 197 
M (« ] 128 Amer Clip ¢ 5a 
Met Office I ( 07, 140 Amie Mfz. ( 150 
Na Desk ¢ 149 Bost Ind Ca ( 63 
ort Sp Mfz. ( st D ( 218 
0 Des ( 203 I) ( Phe 173 
‘ giey Fur r 153 G fing Phe 93 
Rishe . —. a ‘ 22T ‘ Vernicke ( I 135 
> w-Walker (C« 151 Imperi Methods ( 221 
~ I pment Cor 71 Ir neible Met I ( 168 
I Cit Desk (« 145 Macey (¢ Ihe 12% 





Oxford Filing Supply Co...... 182 
Rockwell-Barnes Co. ........ 176 
Shaw-Walker Co. ..........5- 151 
Simonson, R. A., ° 
Smead Mfg. Co., 

Steel Equipment Corp......... 71 
Wabash Cabinet Co.......... 97 
Wes Moe. We... es 115, 6, 7, 8 


Yawman & Erbe Mfg. Co.... 81 
Folding Machines. 


Baum, Russell E............ 192 
Fountain Pens. 

Beaumel, D. W., & Co...... 212 

Conklin Pen Mfg. Co........ i 

Eggens-Hambler Co. ........ 219 

Sheaffer, W. A., Pen Co......109 

Wahi Ga: wicavdui bade 15 

Waterman, L. E., Co......... 219 
Gold Pens. 

Acme Gold Pen Co,........... 219 

Gaydoul Gold Pen Co........218 
Greeting Cards, Commercial. 

Cincinnati Art Pub. Co....... 106 

Reame, @.. Te. «ct cwnndeawmese 218 
Gold Stamping. 

Aigner, G. de. & Cdsieessscvn 197 
Gummed Cloth. 

Aigner, G. J., Gis sdeioaed 197 
Index Card wae 8 

Graff-Underwood Co, ......... 106 





Moore Push-Pin Co. 

Yawman & Erbe Mfg. Co.... Sl 
Index Tabs. 

Aignet, G._3., & Obrvcecaccccs 197 

Universal Index Tab, Co,....206 
Ink Eradicators. 


Collins Ink Eradicator Co..... 218 

ink-Qet. Boe. Ge. isaddeedess 215 
Inks, Adhesives, Ete. 

CunsGe BS GOiscvst'es cnevoes 142 

General Eclipre Co. ......... 199 

Higgins, Chas. M., Co........ 195 

BanmorG Mie. Ob.caodsicksict 200 
Inkstands. 

Bachrach Specialty Co........ 188 

General Eclipse Co..... 199 

New Martinsville Gi. Mfg. “Co. 216 

Sengbusch S-C Inkstand Co... 77 
Inkwell Bases. 

oo. we oS A Sayer rer 200 
Labels, Law Book and Number, 

Aigner, G. 5.5 @ Giase6opsess 197 
Leads for Mechanical Pencils. 

Amer. Lead Pencil Co........ 61 

Paheor, &.: Wis, WOrssss0vssed 215 
Letter Listributors. 

Bristow, Stanley BB. ....ccvs 216 

Imperial Methods Co......... 22 

Kohthaas Co,, The .......... 130 
Lists. 

Pee, Te Ba. - Ges awinicsun 214 
Lockers. 

Lyon Metallic Mfg. Co....... 115 

Terrell’'s Equipment Co. ..... 126 
Loose Leaf, E 


ooks and Gyeteme. 
Alderson Distributing Co. ....177 
Boorum & Pease Co..... . 98 
Chicago Binder & File Co. ee 





Irving-Pitt Mfg. Co. .........102 
National Blank Book Co...... 172 
Sheppard, C. B., CO..cccccces 100 
Stationers L. L. Co. 
Tenacity Mfg. Co. ......s00s 203 
Trussell Mfg. Co. owe 
Wilson-Jones L. L. Co........ 229 
Workman Mfg. Co............ 73 
Loose Leaf Envelopes, Celluloid. 
Dene -OR © ocb0ebcecedavnes 215 
Map Tacks. 
Graff-Underwood Co. ..... .. 196 
Meore Push Pia Oo,.ccccesess 214 
Matched Office Suites. 


fe VS a ee 
Rishel, J om Furniture Co... .22 
Memorandum Devices. 





eR ee Oe RS ere 110 
Moisteners. 
Sengbusch S-C Inkstand Co... 77 


Numbering Machines. 
American Number Mach. Co.. 70 
a SON ee 67 
Roberts Numbering Mach. Co.138 
Oi', Office Machine. 


( larotype. GL Aa 'éwite wad cocctne 
Deflance Sales Corp’n......... 62 
Mortem Beer. Oey. sss cccneen 219 
Pads, Figuring (Ruled or Plain). 
Poorum & Pease Co......... 98 
Paper. 
Eaton, Crane & Pike Co...... 69 
Hampshire Paper Co. ........ 207 
Weston, Byrret Obs ss. ccecsas 131 
Paper Clamps. 
Awerican Clip Co. ........... 58 
Esterbrook Pen Mfg. Co......179 
Noesting Pin Ticket Co..... 201 
Van Valkenburg, L. D........196 
Paper Clips. 
American Clip Co............ 
Giraff-Underwood Co. ........ 196 
Sea Hs. Gs, boon kb seeee wan 214 
Noesting Pin Tie ket Ges soi cc eee 
O. wees kia ci cckbataes 216 
Rockwell-Barnes Co, .........176 
Tip-Top Mfg. Co. ...........198 
Treiber Cahill Mfg. Co........ 214 
Paper Fastening Machines, 
Acme Staple Co, ane bb's aia 
Bridgeport-Simplex Corp..... 169 






Bump Paper Fastener Co..... 
Compo Corp'n & Sales Co.....158 


Defiance Sales Corp’n...... . 62 

Eveready Mfg. Co.........6. 15 

Sevim, B. Tag Giiseccstaswa se 200 

Rockwell-Barnes Co. ........ 176 
Paste. 


(See Inks, Adhesives, ete.) 




















Patents. 
Siggers, E. G. . , .215 

Pen and Pencil Clips. 
Defiance Sales Corp'n 
ey Wn da cce csc 
Van Valkenburg, L. D 
Waterman, L. E., Co. 


Pencil Sharpeners. 


Auto. Pencil Sharpener Co 161 
Collins Ink Eradicator Co... ..218 
Graff-Underwood Co. .. 106 
Pencils, Cedar. 
Amer. Lead Pencil Co. =e 
Dixon, Jos, Crucible Co......123 
Faber, Eberhard o- + 386 
U. 8. Pencil Co..... 161 
Pencils, Thin Lead Magazine. 
Autopoint Co, .. : ..218 
Conklin Pen Mfg. Co 139 
Hoge Mfg. Co. 214 
Wahl Co. .. ones ins 
Penholders. 
Miller Bros. aa 215 
Pens, Steel. 
Esterbrook Pen Mfg. Co 179 
Hunt, C. Howard Ven Co...174 
Miller Bros. scene 
Shirley Pen Co. soca 
Spencerian Pen Co 191 


Turner & Harrison Pen Co 216 
Pens, Shading. 


Bridgeport Pen Co 214 
Picture Hooks. 

Moore Push-Pin Co 214 
Pins. 

Crescent Brass & Pin Co log 

Defiance Sales Corp'n 62 
Pin Tickets. 

Noesting Pin Ticket Co 201 
Platens, Typewriter. 

Amer. Writing Machine Co wo 

Ames Supply Co 160 


Postal Scales. 


Hanson Bros. Scale Co 217 
Pelouze Mfg. Co 213 
Triner Sales Co vio 
Triner Seale & Mfe. Co oO) 
Publications. 
British Stationer 37 
Mon Bureau . 224 
Postage . 219 
Punches. 
Boorum & Pease Co Os 
Challenge Machry. Co 215 
Chicago Binder & File Co 211 
Defiance Sales Corp'n 62 
Gall Mfg. Co 211 


Nelson C. R. & W. A Ine. . 190 
Push-Pins. 


Moore Push-Pin Co 214 
Ribbons and Carbons. 

Allen & Co. . 210 

Amer. Manf. Products Corp. .206 

Ault & Wiborg Co 120 


Buckeve Ribbon & Carh m Co.122 

Columbia Rib. & Car. Mfg. Co. 125 

Cooper Carbon Coated Paper 
Co 53 


Crown Ribbon & Carbon Co. .208 
Manifold Supplies Co 9 
Mittag & Volger i7 
Neidich Process Co wort 
Old Town Ribbon & Carbon 
Co. 175 
Peerless Carbon & Ribbon Co.190 
Phillips Ribbon & Carbon Co 17 
Queen Ribbon & Carbon Co 168 


Remington Typewriter Co 


MO, 101, 144 


Rockwell Barnes Co 176 
Snelling & Son .. 219 
Storms, H. M., Co 192 


Union Ribbon & Carbon Co 
'. S. Typewr. Rib. Mfg. Co.186 
Webster, F. S., Co 2, 198 
Rubber Bands, ; 
Faber, Eberhard .. 16 
Rubber Stamps. 
Columbia Stamp Works 
Medearis Moulding Co 
Melind, Louis, Co 
Meyer & Wenthe 
Stewart, R. A., & Co 
Superior Type Co.. The 
Sulere. es teas 





American Mfg. Concern 150 
Safety Deposit Boxes. 
— ' Fireprooting Co LN 
nvincible Met ‘ 0 is 
me Furn. ¢ 168 
General Fireproofing Co HO 
Globe-Wernicke Co . The ay 
Macey Co., The 128 
Metal Office Furn. Co 17, 140 
Schwab Sefe Co 128 
Steel Equipment Corp'n 71 
Van Dorn Iron Works Co Sh 
s 


Yawman & Erbe Mfg. Co 
Seals, Notary and Corporation, 


Melind, Louis, Co 197 
Meyer & Wenthe 189 
Stewart & Co., R. A IS) 
Superior Type Co.. The 180 


Second-Hand fice Machinery. 
Chicago Safe & Mdse. Co... 218 
arom. W. Seott 219 
teliable Tw. & A. M. Corp 187 

Shelf Boxes. . = = 


Diemer, John F. & Co 2 

Hoffman, L. .. 1 200 
Shelving. - 

General Fireproofing Co ay 

Terrell's Equipment Co 120 

Van Dorn Iron Works Co 85 
Sign Markers. 

Hellesoe, Hans H 218 
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Signs. 
Davenport-Taylor Co. . .210 
Kraus, A. H.... . 218 
Smoking Stands. 
Smokador Mfg. Co 76 
Sorting Devices. 
Currier Mfg. Co ‘ 1M 
Kohihaas Co. . neon 


Stamp Affixers. 
Standard Mailing Machines 
Co wees 8TO, 199 
Stamp Pads. 
Luther Ink & Stamp Pad Co.209 


Mun-Kee Products Corp'n....211 
Peerless Car. & Rib. Co 199 
Stewart & Co., R. A.. ... 180 
Superior Type Co., The ... 180 
Stands for Office Machines. 
Adjustable Table Co..... . - 182 
Fowler-Manson-Sherman 207 


Premier Metal Products Co. ..182 
Stapling Machines. 


Acme Staple Co 74 
Compo Corp'n & Sales Co 158 
Defiance Sales Corp'’n , 62 
Hotchkiss Sales Co. . 204 
Irvin, A. H., Co 200 
Stationery, Embossed, Engraved. 
American Embossing Co 204 
Kibn Brothers 10 
Wiggins, John B., Co 217 
Stationery Cabinets. 
General Fireproofing Co 93 
Imperial Methods Co 221 
Macey Co., The 28 
rerrell's Equipment Co 120 
Stencils. 
Meyer & Wenthe 180 
Stenographers’ Notebook Ho'ders. 
Patent Refill Cover Co Isa 
Stenographers’ Note Boos. 
Alderson Distributing Co 177 
toorum & Pease Co : oS 
Elkhart Staty. Co 208 
Rockwell-Barnes Co 176 
Stoo!s. 
Angle Steel Stool Co 214 
Conant-Ball Co 132 
Conrades Mfg, Co 14 
Crocker Chair Co 222 
Milwaukee Chair Co 114 
re'edo Metal Furn, Co Mn 
Sty'ographic Pens. 
teaumel, D. W.. & Co 232 


Swinging Typewriter Stands. 
American Writing Mach. Co.. 60 


Tables. 
Angle Steel Stool Co 214 
Corry-Jamestown Mfg. Corp..154 
Furnas Furniture Co, 208 
General Fireproofing Co 93 
Mutschler Bros s4 
Premier Metal Products Co 182 
St. Johns Table Co lod 
Tablets. 
Elkhart Staty Co 208 
Rockwell-Barnes Co 176 
Tags. 
Noesting I'm Ticket Co 201 
Telephone Accessories. 
American Electric Co 203 
Rates Mfg. Co 67 
Colytt Laboratories 165 
Thumb Tacks. 
Hoge Mfg. Co 214 
Moore Push-lTin Co 214 
Noesting Pin Ticket Co 201 
Solidhed Tack Co 218 
Time Stamps and Recorders. 
Ajax Time Stamp Co 158 
Joslin, A. D., Mfg. Co 208 
Melind, Louis, Co 197 
rhompsen Time Stamp Co 215 
Transfer Cases. 
Art Steel Co 2 218 
General Fireproofing Co 9 
Metal Office Furn. Co 107, 140 
Steel Equip. Corp 71 
Yawman & Erbe Mfg. Co 81 
Trimming Boards. 
Ideal School Supply Co 45 
Type, Typewriter. 
Ames Supply Co 160 
Typewriter Cabinets. 
leledo Metal Furniture Co on 
Typewriter Cleaning Brushes. 
Hahn, Arthur W 90 
Morton Mfg. Co 219 
Typewriter Cleaning Material. 
Clarotype Oo 217 
Morton Mfg. Co 219 
Orthwine, R 162 
Webster, f S., Co 2. 198 
Typewriter Cushion Keys. 
Munson Supply Co 171 
Nielson Supply Co 218 
Peerless Key Co a | 
Sreed Kev Mfe. Co 216 
Typewriter Cushion Knobs & Feet. 
Ames Supply Co no 
Agora Rubber Co 188 
Nielson Supply Co 218 
Typewriter Perts. 
Ames Supply Co io 
Typewriters, New. 
American Writing Mach. Co wm 
Corona Typewriter Co 72 
Hammond Typewriter Corp 217 
Remington Typewriter Co 
™M 1, 144 
Royal Typewriter Co 111 
Smith, L. C., & Bros ype 
writer, In 124 
Smith-Premier Tw Co 4 


Lnderwood Typewriter Co 
58, 121. Back Cover 


99 


Woodstock Typewriter Co... .23 


Typewriters, Rebuilt. Wardrobes. 
American Writing Mach. Co.. 6 Furnas Furniture Co 208 
General Typewriter Exchange .136 Terrell’'s Equipment Co 120 
Morrow-Alward Tw. Exch... .157 Waste Baskets. 
Regal Typewriter Co a Barbee Wire & Iron Works 219 
Reliable Tw. & A. M. Corp...187 Diamond State Fibre Co 10 
Shipman-Ward Mfg. Co 148 Erie Art Metal Co 176 
Typewriter Circle Co é 218 General Fireproofing Co., The. 93 
Typewriter Emporium 148 Invincible Met. Furn. Co 168 
Typewriter Rebuilding Co....162 Macey Co., The 128 
United Typewriter Exchange. .212 Metal Office Furn. Co 107, 140 
Wholesale Typewriter Co 171 Natl Vuleanized Fibre (« 167 
Young Typewriter Co 219 Peerless Wire Goods Co 213 
Vv : Shaw-Walker Co 15 
Telenee teen a Art Gl. Co.20g Water Coolers. 
‘ : =e F =_ Cordley & Hayes 14] 


Visible Index System Writing Sets. 











ae Sh Oe 86, 7 Dixon, Jos., Crucible C 1 
(a AR WANTS ano > 19) 
“toe*" “4 FOR SALE f “et 








SITUATIONS WANTED. 


EXPERIENCED SALESMAN with over ten years’ successful 
record selling, sales management, advertising and purchasing ir 
office equipment, printing, and supplies, desires connection wit}! 
progressive firm, either retail or manufacturer, where there is 
opportunity to get ahead Prefer western location Address 
V-27 care Office Appliances, Chicago 


YOUNG MAN 27 years old with 8 years’ experience in commer 
cial stationery line selling loose leaf, furniture and filing equiy 
ment besides regular commercial line, desires permanent con 
nection with live wire house either traveling or as assistant 
manager of retail store Can furnish best of references Ad 
dress Z-67 care Office Appliances, Chicago. 


POSITION WANTED BY A GOOD BUSINESS 
FURNITURE MAN 

Honest, dependable, a worker, successful Now employed Lang 
experience handling files, safes, desks, and chairs of Art Meta 
Standard, Sikes, and other leading lines Is an expert card and 
letter filing systems man, thoroughly familiar with the lead 
blank book and loose leaf lines, and general office supplies 
Would like a position handling the office furniture department 
of a retail concern or an executive position as a general line 
man Address M-31 care Office Appliances, Chicago 


OFFICE FURNITURE? MAN with many years’ experience it 
establishing agencies for manufacturer and in conducting a 
successful retail business of his own, offers his services as sales 
manager for desk, chair or filing cabinet manufacturer 
quainted with leading dealers throughout the country and kno 
the retailers’ problems from experience Record of success ir 
handling men and building up sales Address M-30 care Office 
Appliances, Chicago 





SALES DIRECTOR 


Now in charge of such responsibilities for well-knowr 
corporation manufacturing and marketing nationally 
advertised office appliances, is open to negotiation wit 
concern interested in securing a man of wide experience 
and acquaintance in the office equipment field, and whe 
is at present directing the activities of dealers, sales 
men and managers throughout the United States se 
lected and trained by him over a period of vears 

Also commands, subject to development, an extensive 
waiting list of capable men for the various departments 
of a business of this nature 

Preliminaries, in strict confidence on both sides, throug] 
the medium of the editor of this publication 

Address N-49 care of Office Appliances, Chicago 


AGENTS WANTED. 


HERE'S YOUR OPPORTUNITY! Make big success! Get 
“K. T."’ for your territory. Newest, livest selling office specialty 
ever Goes with rush everywhere Bie profits 100 per cent 
repeater Write quick ODIORNE, 119 South Fourth, Philadel 
phia, Penna 

WE HAVE a few openings for exclusive general agents in \ 
able territory to sell the most popular line of mailing machine 
on the market Universally advertised and distributed Liber 
commission Write stating full qualifications in first lett 
Standard Mailing Machines Co., Revere tIivd., Everett, Mass 


REPRESENTATIVE WANTED IN YOUR TERRITORY—Ret 
resentatives who are now selling metal furniture bank né 
office fixtures and all similar lines—especially those calling 
banks and larger business houses—can advantageously 


RRONZE SIGNS to their line. 
The line includes Desk Name Plates, Grille Name Plates, Out 


side Bronze Signs, Memorial Tablets and Honor Rolls—of out 
standing quality and distinction 
Substantial gency protection, support and liberal commissior 


will be extended to suitable men Write to Jas. H. Matt 
& Co. (established 1850), Pittsburgh, Pa 


WANTED, USED MACHINES. 


WANTED—Slichtlv used Mayer Carbon Coating Machine Stat 
price. vear. et H-32 care Office Appliances, Pershing S ire 
Building. New York City 


(CONTINUED ON PAGE FOLLOWING) 
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WANTS AND FOR SALE, CONTINUED FROM PRECEDING PAGE. 





SALESMEN WANTED. SALESMEN WANTED. 











Make real money in Detroit selling stationery on commission COMMISSION MEN to handle line of printed rolis for reg- 
for a large stationery and furniture concern Reply at once isters, typewriter attachments, ete., and folded continuous 
iting experience Address S-63 care Office Appliances, Chi- printing for Elliott-Fisher and Underwood fanfold models. 
zo Complete information in first letter. American Register Co., 
S Thayer St Boston 
VAN TED—Responsible and experienced salesmar for well- = SS SSas——{—_a 
nown line of safes. Must be capable of educating salesmen FOR SALE. 
O-26 care Office Appliances, Chicag ELLIOTT-FISHER billing and bookkeeping machines bought 





ind sold Maloney, Gilmore Co., 508 S. Dearborn, Chicago. 


ITY SALESMAN wanted to sell commercial stationery office - : . aamaeneeta 
: \DDRESSING machines, multigraphs, duplicators, letter fold- 





ppliances and ffice urniture . ago experience ind resi 
ne E. M. Kolar eanttoan — Co 147 W ond St.. Chicago ers, envelope sealers, mailometers, check writers, dictating 
SALESMEN WANTED to acll Corol — = — built machines multicolor presses—at about half the manufacturer’s 
arenes eh \ ‘en * “ > seh “ne wc Tales "1 Bo i price Pruitt Company, 117 North Market, ¢ hicago. 
., Tulsa, Oklahoma ngs es et) TYPEWRITERS, Adding Machines and Elliott-Fishers bought, 
sold and exported. Abbit Typewriter Co., 38 E. 23rd St., New 
LESMEN—T«* ell Weinman Patent Handipad Mention ter York City 
ry Weinman Brothers. Chicag So = 





BIG MONEY for energetic furniture and file man selling stand BUSINESS OPPORTUNITIES. 


1 line on commission in De troit Reply at once ¢ ng exper FOR SALI Book and Stationery Store established twenty-one 
nee Address W-25 care Office Appli years by reputable firm. Centrally located, small overhead. 
VANTE : ; oes ; ; , Stock and fixtures inventory $14,000. Must sell on account of 
VANTED—Capable salesman speaking Portuguese lently to owners’ time required in other business. Full particulars will 


Ir 





take charg of al of well-known ne of steel equipment in be given only to those interested. Write to Goldstein’s, Inc., 
South America R-25 care Office Appliances, Chicags 102 State St Rochester, N. Y 
LD ESTABLISHED manufacturer of carbon papers and inked RUSINESS OPPORTU NITY—An old established typewriter ex- 
ribbons des ires services of experienced carbon and ribl Sales change in a fast growing city of about 55,000 has several 
in to call or holesale trad P-44 care Office Appliances gencies, others offered, no competition. On account of fafling 
ago health, owner offers wonderful opportunity to high grade type- 
SALESMAN WANT : of , - =a vriter and adding machine mechanic with small capital and 
sESMAN WANTED, full time or side line, w can sell o1 business ability. Will sell as whole or take partner. Address 
t good ir iries for genuine steel die engraved an: mbossed T-31 ire Office Appliances, Chicago 
stationery f n isiness and professional firm I 0 0X 


itented device in connection with typewriters 


264. Colum Ohic IWNER of fully } 
whic ives fifty per cent of carbon paper and time, the prac- 
SIGH GRADE SALESMEN calling on the statinnare 404 ached ticability of which has been fully demonstrated and sales made, 
ipply trade t ell old established line reatricted territors vishes to sell U. S. and Canadian rights or to have co-operation 
manent connection for producer Commission bas Stat if parties interested. Now ready to allot sales territory. Will 


for $16,000 plus royalty if sufficient capital is assured to 





nes ¢ rrie Agdidres E h « ‘ Ohies ymli Ces ( CA " ee il 
— 2-8 = oe = proper! lace device on market Number Y-29 care Office 
SHAW-WALKEI dealers have é nes ir their ‘ force Appl t Chicage 
several ¢ experienced filing ibinet salesmer If inter - 
ted write us, giving salary expected and what part of the AGENCIES WANTED. 
nited Stat prefer Shaw-V er Compat Muskegor ooo 
! ONE OF THE leading firms in the duplicating machinery busi- 
: on ; ; ° : ness in Germany which has a splendidly managed agency 
SPECIALTY SALESMEN—If you , mad good selling organiza n with good connections throughout Germany and 
peciaities at pric of $100 or mor ind seeK an opportunit ome other countries of Europe, is prepared to take the sole 
irn up to 910,000 per year in commissions, write at once igency for kindred time-and-money-saving office machines 
ur proposition, stating territory preferred. Not office manufactured in the United States. The firm has an excellent 
pI ince. Addres J lL». Claitor, General Sales Manager Gal publicit d eior a well organized selling agency staff, embrac- 
estol Texa ing more than fifty prominent firms in Germany, as well as 
MANUFAC’ ER of steel office 1 fa rv fur 1 sold te established busine relations with firms that are large users 
ulers and user wants a higl rade resident slesman in of modern office equipmen Address German Manufacturer, 
h of the following cities—St. Louis, Kansas Cit Buffal re Office Appliances, Chicago vt Oe . 
Baltimore ur Cincinnati. This s in opportunit for live CONNECTION WANTED with two concerns who desire Boston 
pecialty men to build up a business for themselves and make¢ bran office igency representation, sales, or simply office 
in attractive income on commissiot Address L-32, care Office iddre Very moderate terms. Inquiries solicited. "Teasoh =e 
Appliances hicage Lynch, Manager, Federal Office Service, 176 Federal S$ t., Boston. 


hen xe Stephen H. Farnham, Brooklyn, N. Y. 
assignor to Remington Typewriter Com- 
pany, Ilion, N. Y., a corporation of New 
1OorK) 

20,363 Copy holder.—Joseph F. Me- 
iregor, Meadville, Penna. 

520,370 Typewriting machine.—Jesse 
\. B. Smith, Stamford, Conn. (assignor 

Underwood Typewriter Company, New 

















pies of f the patents re jocs. Calculating n nine Arthur York. N. Y., a corporation of Delaware). 
Fh = he obtained d F’. Poole. Pelham Manor, N. sSignor 1,520,387. Typewriting machine.—Wil- 
f 4 , — . 2 n le am Benson, Brooklyn, N. Y. (assignor 
twenty ents m § Imps | E.G poration, N eM York, N. ¥ t rporatior y mesne assignments to Underwood 

yers, patent lawyer, Suite 33, A c New Ye rk) ; Typewriter Company, New York, N. Y.. 
utlding. Washinaton. D. ( and me 1.51 ood Typewriting machi Fre . corporation of Delaware). 

Office Abt ae erick Wm. Young, Utica, N. issignol 1,520,443 File for canceled checks.— 

= , nces to Remington Typewriter Compal Paul Rigot, Wheeling, W. Va. 
8,330 i elope sealing machins lion, N. ¥ i corporation of New York) 20,478. System of operation of au- 
Arthur J. Keiser, Rochester, N. Y. (a I 1,64 Typewriting machine Johr tomatic typewriters and devices therefor. 

nor to the Bircher Company Inc., Wa ein Elizabeth, N (assignor t ‘Robert Wilson More, Chicago, Il. 

hester, N. ¥ corporatior f New (‘nderwood Typewriter Compal New 20,568. Filing device.—Jay W. Ellen- 

rk) York. N. Y., a corporation of | iware od Pacific Grove, Calif. 

518.458 Check holder and pur | ) Pen and per holder Ss 20.648 Calendar.—Amos Shackelton 

d W. Sct ey, Chicago, Hl I. Pi | Delavan, Wis Holt, Glen Riddle, Penna. 

518.617 Typewriting machine Tohr I 1820 Typewriting 1 hit Cor 1,520,685 Envelope.—Milton P. Alt- 
Valdhein Eliz etl N. J. (assignor to nel B. Coreoran Phoet Ariz chull, Cleveland, Ohio (assignor to The 
nderwood Typewriter Company New (as nor Underwood Ty} riter Cor Standard Envelope Manufacturing Com- 

r} N. ¥ ‘ rporation of Delaware) var New York, N. Y i ration of py Cleveland, Ohio, a corporation of 
8.741 ; pewriting machine \ ay vare) Ohio) 
G. F. Kurowski, Brooklyn N Y 1,519.88 Check holder Scott S. St 1,520,727. Computing machine.—Matthies 
" nor te l'nderwood Typewriter irt. R ‘ ‘ VW Va Sippery Bentley, No. Dak. 
mpany New York, N. Y., a corpora l 0,08 Tyvpewritine n hine sul 21.050 Silencer for typewriting ma- 
n of Delaware) port.—Clinton L. Rossiter r Bre chines Marie F. Rebertson, New York, 
18.796 I so leaf binder louen) y ¥ enor to Underwood Ty} write \ 
Chicag l Compar New Yorl rpor 1.521.076. Loose ieaf cover.—Charles M 
8.821 F ntain pen Har KR tion of Delaware) ('ark, Havre de Grace, Md. (assignor to 
ndon, Englar 1.52 s9 Electric typew! f ! k Clip & Folder Company, Inc., a cor- 

18,822 Pens Mdwat - ‘ Arthur Scherrius, Berlin- Wart e, Ger ration of Maryland). 
rookiyn, N. ¥ man 21.214 Typewriter.—Harry Bayes. 
l 8.917 Ty} riter type ering f Calculating ‘ Richare ew York, N. Y. (assignor by mesne as- 

iligning ratus John B. Griffir S. Bicknell, Nitre W Va. (assignor t gnments, to nochentar Industries, Inc., 
wington Cont (assignor to Under Eliot Bicknell. Newton Highlar Mas Rochester, N. Y., a corporation of New 

) Typewriter {(_ompany Ne \ ss 7 Type writing machine Fre | rk) 

Y i rporation of Delaware) er \. Hart. New Britair Contr f 1.521.336 Typewriting machine.—Jesse 

19,054 Tabulating mechanisn I nor ft Reminegtor Typewritet Cor \ B. Smith, Stamford, Conn. (assignor 

C. Reyr Washington, D. ¢ nar | ! N. ¥ i corporat of Ne to Underwood Typewriter Company, New 

919,11 Addressing machine Alf York) York. N. Y., a corporation of Delaware) 

Meurisse, Brooklyn, N. Y¥ Cover fe loose f f ' 1,521,408 Typewriter. Samuel A. 

224 Typewriting machins Burr r ) Mabel H. Slater vy Y¥ Thompson, New York, N. Y. 
im C. Stickne Elizabeth, N. J is N. ¥ 1.521,802 Propeller pencil—James A 
r te Underwood Typewriter Cor 164 } ntair Der \' ter W Doran and Joseph G. Doran, Providence, 


t New York. N. Y.. a corporatior Springfield. Mass R. ] 
sware) { Tyvnewriting machine The Patents Illustration is on Page 8. 
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Current Patent Issues Are Listed on Page 7. 
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No. 1,512,310.—Combined typewriting and computing machine; 
patented on October 21, 1924, by Henry Resch of Bayonne, N. 
J., assignor to the Underwood Computing Machine Company of 
New York, N. Y. 

No. 1,510,100.—Caiculating machine; patented September 30, 
1924, by Valentin Jakob Odher of Stockholm, Sweden. 

No. 1,510,618.—Mechanical pencil; patented October 7, 1924, by 
Raymond T. Bell of Chicago, assignor by mesne assignments to 
the Wahi Company of the same place. 

No. 1,517,506.—Paper feeding and guiding mechanism for type— 
writing machines; patented December 2, 1924, by Edward B. 
Hess of New York, N. Y., assignor to the Royal Typewriter 
Company, iInc., of the same place. 


Comparative statistics on December exports appear on page 
“6 of this issue of Office Appliances 


Adding and Calculating Machine Exports 


United States exports of adding and calculating machines (in 
cluding bookkeeping machinery), by countries, in December, 
1924 In exports under this classification where the machine 
is driven by an electric motor the value of the motor is 
inclnded with the machine Parts of adding and calculating 
machines are not shown separately They are included under 
a general classification “Other machinery and parts of" which 
is not segregated for publication By the Division of Statistics, 
Department of Commerce 





Countries Number Countries Number. 
Austria 13. $ 4,304 Trinidad & Tobago 2 360 
Belgium _ 32,930 Cuba 280 11,855 
Czechoslovakia . 76 29,795 Dominican Republie 15 1,449 
Denmark 38 5.876 Haiti 2 210 
France 144 54,518 Argentina 207 37 867 
Germany . 213 83,463 Brazil . 25 8.812 
Greece 11 1,490 Chil . 43 7.074 
Hungary 1 358 Colombia 20) > 516 
Italy .. : .127 25.339 Ecuador l 255 
Netherlands . 33 10,786 Peru } 690 
Norway 14 3.495 Uruguay 30 7.582 
Poland and Danzig 2 345 Venezuela 3 708 
Spain ... 11 3,302 British India 9 1.750 
Sweden - 167 22° 806 China 6 R48 
Switzerland , 54 16,965 Java and Madura. 7 2,300 
England 132 25,128 Hongkong ve 65 
Ireland . 5 5,175 Japan 64 +445 
CAnaGge .... ».198 24.464 Philippine I-lands. 45 1.3 
Costa Rica 5 845 Siam } 
Guatemala i) 1.697 Australia ae ) 
Honduras : 8 82% New Zealand 6 777 
Nicaragua { 1,048 British South Africa 2? 943 
Panama ; { 645 Egypt 2 250 
Salvador .. 5 S60 
Mexico ... a 11,425 Total 2.233 $468,638 


Shipments to Non-—Contiguous Territories. 
Alaska (Number) 5 §$ 1.2354 Porto Rico 
Hawaii pera 3,767 ¢ 





No. 1,517,505.—Paper feeding and guiding mechanism for type 
writing machines; patented December 2, 1924, by Edward B 
Hess, assignor to the Royal Typewriting Company, iInc., of New 
York, N. Y. 

No. 1,512,434.—Word counter for typewriting machines; pat 
ented October 21, 1924, by Curtis Hussey Veeder of Hartford, 
Conn., assignor to the Veeder Manufacturing Company of the 
same place. 

No. 1,510,621.—Loose leaf holder; patented October 7, 1924, by 
Aaron Jebel of New York, N. Y. 

No. 1,510,797.—Typewriting machine with parts mounted on 
sectional frame, so that standard parts can be dismantied and 
adjusted independent of the main frame section; patented Oc 
tober 7, 1924, by Max Pfau of Chemnitz, Germany. 


Typewriter Exports 


United States exports of typewriters by countries " re 
December, 1924 In exports under this classification where t 
machine is driven by an electric motor, the value of the 
is included with the machine By the Division of Statist 
Department of Commerce 

Typewriters Part 

Countries Number Pound 
Austria SoS § $3,597 . ae 
Azores and Made-ra Is'‘ands l 75 
Belgium . 07 12,636 974 
Bulgaria 21 720) 
Czechoslovakia Ri 2.464 
Denmark 258 13,665 
Esthonia 10 57 
Finland 147 8.053 He 
France 2.804 141.517 1.107 
Germany 19s 12.5¢9 
(jreece 74 4.272 ‘ 
Hungary . 210 10,700 
Italy ; 1,0 9,162 8 
Lithuania 162 1,229 
Netherlands 1,14¢ 66,498 | 
Norway . 6 470 t 
Poland and Danzig 293 17,324 
Portugal 13 50 
Rumania 271 16,64 
Spain 644 9.10 2 
Sweden 160) 24,993 
Switzerland $99 21,966 i74 
Turkey Euro} 1.688 
England 4,228 217.023 2 
Ireland 70 5 vol 
Yugoslavia nd Aibania 20) 720 
Canada 614 8.654 2 
British Honduras l 6S 
Costa Rica 5 2.427 
(Guatemala 71 8.555 9 
Honduras l¢ 1,237 21 
Nicaragua 1 By 
Panama 12 4SS 
Salvador 59 $104 
Mexico 771 $1. 29X8 ‘ 
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Typewrit arts of Safety Other 
intr Number Pour deposit office 
ewfoundlat Labrador 29 boxes, furni— Other 
rmuda 1 vaults ture metal 
rbadoa = I: gcases. Safes and and fix— furni- 
Lica 129 ih Countris N No lockers. tures. tures. 
da I “1 7 g ; a 
ther British \ Indies 705 - . G ; 3 Ta ae 2 
sees # Serene! LOF : 142 =Paraguay 121 aa 18 ‘a 
eaten itaae Eediiee ae Peru 79 22 «(1,653 Ry 272 3,906 
rench West Indic 129 ‘sees Uruguay 75 ... 1,228 
— ores 129 Venezu 11 2,370 71 «3,739 «=... SB AD 
ic = ‘ British | : 2 160 4 Ls7 wis ie 1,741 
; ! . ‘ lor 361 3,023 388 
+> Yo4 Straits Ss ity 200 
zit 9 China 248 58 3,891 4,624 
Mad me 4 B45 ; 
y Af fe) I te} | 
aoe , It S 84 
Gor 4, 226 Honk 339 
= Ja 427 2 25 52 2,013 
6,723 2 Palestine S ee 659 
gu 6.4 ‘ 25 Philipy Is 4.426 48 2.635 5.520 8,180 
a Sian 0 Wig 40 
me : Australia 184 199 173 
" . . ‘ ~ Brit h © 235 oes eae 
~ . French Oct a) 250 
inte - New Z da ¢ 165 os 
‘ é Other O i xh 57. 
a) a D ‘ . 7 i ‘ Belg 4 g 15 
4 te . British W. Af Nr 239 
naga . British S. A 1,126 7 «6=s 2,508 =: 1, 825 
: S Egypt o° 1,269 
“ : Portu ! \ 138 603 
. : Ort 
straila ‘ \ 29 8 20 
Zs r W809 4 $38.505 $11,765 $34,813$208,262 
Ix 
tish VW ' At 1 7X 
Ss \ 


Carbons, Rikbons and Filing Supplies Exports 


= PP sal ; Stat ‘ of carben paper, typewriter ribbons, 
h Af ‘ is and other office forms in _ December, 
Statistics, Lnited States Department 
Shipments of Typewriters to Non-Contiguous Territories a ae : 
Miers ith ‘ 
: nt 5 . 1] irds and 
l other Carbon Typewriter 
b.f flice papel ribbons. 
Count form Pounds Pounds. 
Aust ae 335 $913 
‘ Belgiun 551 $360 494 791 
Metal Office Furniture Exports Czechoslovakia mi 4 14 
Denmarl 996 661 109 178 
_ . ts of meta " a a ‘ Finlar oie 51 512 
the Dix < Fra 322 415 1,610 3.910 
| 4,138 3,159 1,385 2,297 
Net $428 921 879 266 468 
: ‘ Nor i 390 ote are owe 
le] Portug 105 79 a 
box Otl Rumat 64 3 
meta Sp , 7 241 
| 7 S irl Sw 202 331 41 66 
Ne r Switz 587 781 535 1,152 
\ Tu I 62 37 141 247 
Island $162 Eng 1,129 7,70 7,377 5,248 9,995 
g . , ‘ 3 cotlar 31 120 TT eee 
? 166 Canad » 140 12,180 5,622 2,577 4,156 
7 S4 Brit H ] a ‘ ‘bs one ees 
4.884 $4 $7 Cost R 12 88 41 108 
é 1,197 : (Gjuaten 100 15 27 64 181 
2 Hor , 50 480 608 112 252 
Nicaragua 70% 179 186 98 234 
| ( Par 1.91 65 98 os 
pr yf {8 Salv l 5 36 
I l 1.41 Mex ( >, 498 4,230 1,746 5,027 
‘ 7 9 13 56 - 
S { a8 ; ) 
$ i 52 Ba 2s at ‘ 
S I Jar sO 18 30 57 
x i 7 s il 1.42 3,310 3, 235 1,638 2,142 
d ’ I ) I 224 42 30 76 
I j \ I 11 48 1 6 21 
I 1,662 1,055 1,549 3,630 
I j 195 291 372 1,194 
i 29 6 151 252 324 115 209 
Pe ( l 321 276 633 1,192 


yur £ i OS 128 198 511 
I 24 97 236 352 755 
d » 260 1,651 829 1,323 
bad 1s on se 
“ 82 49 184 274 
, p { ( 374 301 474 769 
Br 786 620 64 109 
| H gr i 543 758 eee «ee 
é » 254 . ’ la 17 10,172 6,063 86 346 
2 27 . $31 ; ' S50 RRG 282 388 
W t < t ; ] s n 278 150 TT. ese 
W 1 \ustra 115 6,862 5,140 1,270 1,924 
. ) : 1,820 1,562 924 1,445 
Bele ame 50 79 
~< Brit Sout) 1 602 2 662 1,900 949 989 
" ‘ : 39 
$ ; ( I 102 


mt 2h ' 615 17.421 68.393 $50,417 24,694 $49,088 
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Cash Register Exports Writing Paper Exports 








United States exports of cash registers and parts during United Stats exports of writing papers, papeteries and 
December, 1924. In exports under this classification where the velopes during December, 1924 By the Division of Statist 
machine is driven by an e'ectric motor, the value of the motor Department of Commerce 
is included with the machins By the Division of Statistics Papeteries 
Department of Commerce Writing paper writing paper 

Cash Registers Parts of except papeteri« n boxes) Enve 

Countries Number Pounds Countries Lbs L,I Lbs 
Austria >» $ 1,620 Denmar! 160 $105 
Belgium 4 67 67 $ 14 France 302 169 ‘ $35, 
Czechoslovakia 17 1.052 Germa 1 Ose T3 
Denmark 11 10,971 210 265 Italy q $4 
Finland . \ 181 Netherlan« 18.529 > 5Rxé 
France 101 26,021 17 1,280 Spain 70 
Germany 63 107,621 Sweden 165 1% 

Greece . , S3 52 Switzerlans 60 5 
Italy f },453 England 2 030 84 1.92 449 64 
Netherlands 33 1.673 6 25, Ireland ; 50) 
Norway 26 822 10 77 Canad 16.704 508 93 7N 4 >» 3062 
Poland and Danzig 2 657 British Honduras “4 1 135 60 
Spain .. ‘ 110 15,914 230 220 Costa Rica 115 l¢ 26 162 
Sweden > 15.267 357 1,002 Guatemala 365 294 1. 966 2 3/ 
Switzerland 24 »,620 Honduras 2,131 31 R40 2 1 ‘ 
England TS 42.510 501 489 Nicaragua 50 129 1.753 247 19] Q 
Canada 21 3,014 10,063 7.870 Panama 543 11: S51] 150 1.95¢ 
Guatemala 66 131 Salvador $95 69 
Honduras 2 27 100 96 Mexico 56.797 6,095 12.471 4.437 11.442 { 
Panama 9 442 £3 11 Newfound. and Lab. 3,208 104 91 627 233 
Salvador ‘ 12 », 003 172 204 Bermud 1,084 186 TS 234 195 ‘ 
Mexico 13 1.464% 150 60 farbados 52 4) 6g 
Newfoundland and Labrador l 175 Jamaica 330 3 2.658 381 {8 
Bermuda 2s 14 Trinidad and Tobago 7R5 998 
Trinidad and Tobago l 213 Oth frit. W Ind {85 143 1,24 561 7 
Other British West Indi I 1 Cuba 17.686 6.25 PRU) 7.905 9.00 
Cuba . 61 10,546 $38 240 Dominica Republi 11,204 1,401 ‘ 9 679 
Dominican Republic ‘ 925 IS 4 Duteh West | p 10% 14 Ps q 
Haiti 2 90 Haiti »,o2] $95 15 118 
Argentina 7 13,248 137 1h Virgin Is. « " Ss 642 182 259 en 9-7 
Brazil \3 16,05! $44 368 Argentin 667 122 1.944 580 is 
Chile ‘ { », 020 Brazil 14,334 1.990 
Colombia . 20) 5,044 Chil 54 1% g EE 
Ecuador . 1,844 186 22 Colombia 2 416 ‘7 10.376 184 Fy 
Peru 12 2,076 22 Peru 1,479 X67 29 «1.744 ‘ 
Uruguay ; 862 Uruguay IRD 18 g4 62 
Venezuela 4 6,299 44 18% Venezuela 6.042 2123 
British India S =S British India 16 32 
Straits Settlements 1 180 Cevlon 634 126 
Java and Madura 28 1,978 201 44 Straits Settlements 2 209 979 1.279 Tt 
Japan . 799 120 179 China 1.208 2 438 178 20) 1.98 
Philippine Island l 100 “4 51 Choset 14 
Australia i] 10,959 297 2 Hongke: 9.463 1,050 121 36 
New Zealand 21 2,955 192 o1 Japan 6 17 ; 1.14 P 
British South Africa 4 1.241 130 162 Philippine Is d 6.529 2998 44.85] 6 879 77; 
» \ustralia 15,201 1.956 aso 650 9 Ter 
Total . 1,733 $383,918 15.584 $12,671 British Oceania 20 10 sai 
Frene) Oceania 24% yf 74 
= =— New Zealand 5D 152 14 6 4 87 
Other Ocear : , 10 
British S. Africa 2.512 320 «61,990 O11 
° *ortugquese 5 fric 15 5 
Miscellaneous Paper Exports ae palin a... ' 
Tota 209.392 $40,159 2 14 $39.904 40,808 $14 

United States exports of miscellaneous paper, by countries 
during December 1924 By the Division of Cratistic s, Depart Shipments of Writing Paper to Non-Contiguous Territories 
ment of Commerce Alaska Pounds] 22,246 $10 ¢ 

Tissue and Paper towels Blotting Hawaii . s2 91 
crepe paper and napkins paper Porto Rico 84.632 
Countries Pound Pounds Pounds 
Denmark 2,487 $715 1S $222 1,000 $150 
Finland 156 82 Cc e. eas 
Drance 1 203 Py ommerce Department Trade Opportunities. 
Netherlands <. 000 The names and addresses applying to these numbered i: 
Norway 95 iD 6.064 
Spain 1,003 239 2 120 2°7 julries can be obtained from the Bureau of Foreign and 
Sweden 179 ) 3.960 . 525 mestic Commerce Washington, D. C or any of its distr 
>; ‘ ” ” 1 7) ‘ 1 ; , > 
oe $6 631 21 38 4 32 6 41 S284 R59 or co-operative offices, located in the principal business center 
British Honduras : — P , 
Costa Rica 0 8 , Cards, pl \lexandria, Egypt N 13.417; ager 
Guatemala 120 237 templated 
Honduras an 93 Desks ypewriter eel, Colombo. ¢ No 13.42% 
Panama 41K 17 enase coatemptated ; 
Salvador 4) 20) Furniture fies Lille France N ] ‘14 purel 
Mexico 96,441 17.10 » 600 717 ,.7i3 562 templated 
Newfoundland and Labels, paper and cardboard and th pir uso mat 
Labrador 1.080 $19 10 164 no oy, for their manufacture Cologne Gern ' Ny 
Barbados 100 10 chase contemplated 
Jamaica 1.517 no Machines typewriter. Piraeus, Gree No. 13.749 P 
Trinidad and Tobago S87 155 15 18 desired : a 
Other British West Machines, typewriter, Vigo, Spair \ 175: | 

Indies 164 ? TO) 10 templates , : 
Cuba S83 i2 3 8 3, 223 1,028 1,108 Paper, Piraeus, Greece.—No, 13,53 igeney desired 
Dominican Republi 1,588 132 2.15 B85 200 a1} Paper, San Salvador, Salvador N l Ol: agency 
Haiti ON5 1°] Paper ill kinds \lexandria Eevpt ‘ 13.702: ag 
Argentina 1.92 301 ah) 0 46,65" 726 sired 
Brazil 1°82 1,820 2.4691 O86 12,508 336 Paper, drawing, Amsterdam, N« Ni 8 
Chile {0S rl 2 430 657 enhase ! vreney onter plated 
Colombia 1,130 901,261 28 Punche tematic hand, self-registering, Barbadoes, W 
British Guiana 142 0 Indies No. 13,811; purchase contem} ‘ 
Peru an 31 943 122 Stationer Amsterdam Netherland N 13.819 " 
Uruguay 2.485 270 ane agen ntemplated P 
Venezuela 175 8 1.017 07 Stationery, San Salvador, Salvador N 13,701 g 
British India 1.425 167 9.946 1,025 Stred 
Straits Settlement ; : ? Stationery, drawing sets and educational supplies, S 2 
China 2) enn a) 10 Chir i No. 15.418; purchase contemplated 
Java and Madura 295 w 1.104 133 1,200 135 Type. for adding machines and typewriters, Dresder 
Hongkong many N 13.84 purchase contemplated 
Japan 
Philippine Islands 70 ou 1.275 163 118 17 
Australia 26,397 6,93: 2.018 22 8.587 1.052 
French Oceania ai Jl 100 6 Paper Imported Into the United States in December: 
New Zealand 4.834 1,691 1.504 4S¢ 193 65 


December mports of paper into the United States s} 


Total 288.541 $77.395 96.802 $16.473 189.539 $292.816 stantia nereases in the writing paper ssificatior 
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MINTINGS 


A Page Dedicated to Progress 


Principle ts defined in the dictionary as the fundamental truth of all things. 
True progress consists in getting these truths into consciousness, whereby 
thoughts, words and acts are directed in accord with principle. 


“In this kingdom of illusions we grope 
eagerly for stays and foundations. There 1s 
none but a strict and faithful dealing at home 


a severe barring out of all duplicity and 
there. Whatever played 
we must play no games with ourselves, 
in our privacy with the last honesty 

| look upon the simple and childish 


and 
illusion 
with us, 
but deal 


and truth 


games are 


virtues of veracity and honesty as the root of 
all that is sublime in character. Speak as you 
think, be what you are, pay your debts of all 
kinds. I prefer to be owned as sound and 


solvent, and my word as good as my bond, and 


to be what cannot be skipped, or dissipated, 
or undermined, to all the eclat of the universe 
[his reality is the foundation of friendship, re 
ligion, poetry and art. At the top or at the 
bottom of all illusions, I set the cheat which 


still leads us to work and live for appearances ; 


in spite of our conviction, in all sane hours, 
that it is what we really are that avails with 
friends, strangers, and with fate or fortune.” 
emerson 
lf (want merc un must ben r 
lf xt need love vou must love 
t would prosper «must think and act 
rost usly. 
lt cwould be hapt ou must radiate hap 
pines 
/ 1 would be wise you must use the wis 
lom that vou have, and bless tt. 
lf u would have harmo i ir affairs 
u must be harmonious 
«would have peace t must cease Con 
tending and criticizing, and be peaceabli 
l} 1 would be free you must allow others 
their freedom. 
INDIVIDUAL CONSCIOUSNESS 
‘All of life and its achievements, its possi 
bilities, depend upon our consciousness, and we 


can develop any sort of consciousness we wish 
The great musician ha 
consciousness of which most of us are ignorant, 


s developed a musical 


because we are not conscious of this mode of 
act Mur musical consciousness has not 
been developed The mathematician. the 
istronomer. the writer. the phvsician, the artist, 


ialist in whatsoever line, has developed 


i particular consciousness, and he realizes the 
fruits of that consciousness. He manifests 
ind enjoys a special power just in proportion 
iS he has developed his sper ialty CONSCIOUSNESS 
| 
oe 
ee 





“\Vhat sort of consciousness do you want to 
develop? What do you want to get, to do, to 
become? Make yourself very positive on this 
point for the first step toward the development 
of a new consciousness is to get a thorough 
grip upon your purpose, your desire, your aim; 
to get a picture of it firmly fixed in your mind; 
to make it dominant in your thoughts, in your 


acts, in your life. This is how the successful 
lawyer at the start develops a law conscious- 
ness; the successful physician, a medical con- 


sciousness ; the successful business man, a busi- 
lt is of the utmost im- 
portance to get started right, because whatever 
consciousness you develop, your mind will at- 
tract that which has an affinity for it, will draw 
to you the material for your building. 

“The next thing is to establish the convic- 
tion that you can achieve whatever you desire. 
This is a tremendous step in the way of ac- 
complishment, for conviction is stronger than 
will power. That is, you may will ever so 
hard to do a thing, but if you are convinced 
that’ you cannot do it, the conviction of your 
inability will prevail over your will power. 
Your conviction is your strongest lever of ac- 
complishment. This what has enabled so 
many poor boys and girls to climb to high 
place and power in spite of all sorts of ob- 
stacles, and often contrary to the opinion and 


ness consciousness. 


is 


advice of those who knew them best. They 
wert thoroughly conscious of their ability to 
do the thing they wanted to do, and so con- 
inced that they could do it, that nothing could 
hold them back from their own.”—Orison 


Swett Marden: “Prosperity.” 
'n order to promote happiness, efficiency and 
civic welfare I sincerely promise that wherever 


talk health instead of sickness. 
talk prosperity instead of failure. 
will carry good news instead of bad news. 
/ quill tell the cheerful tale instead of the sad 


/ nt blessings instead of my 
iden 
| will speak of the sunshine stead of the 
oud 
! will encourage instead of criticize. 
/ ull be a friend and never an enemy. 

! merry heart doeth good like a medicine.” 
lournal of ( nmerce and Finance. 
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NEW ENGLAND REGIONAL MEETING AT BOSTON Above, the officers of the 
of Stationers, Office Outfitters and Manufacturers Left to right: Ralph S. Bauer, Lyn Ma 
and member of executive committee; Fletcher B. Gibbs, Chicago, general manager; Morti: 
York, secretary and counsel; Ivan Allen, Atlanta, Ga., past president and member of exe« 
L. Mitchell, Topeka, Kas., president; Fred P. Seymour, Chicago, second vice-president; Charl 
ton, first vice-president; KE. H. Sell, Columbus, ©., third vice-president 

Below, committes f first regional meeting Left to right john F. Molloy, dealer, Mer 
dent, Connecticut Valley Stationers Association; James T. Towhill J T. Towhill Company 
regional governor, District No. 1; George F. Maginnity, E. L. Freeman (Company, dealer, Pawt 
dent Rhode Island Stationers’ Association; George L. Davis, Adams, Cushing & Foster, dealer 
of convention committe: Charles FP. Garvin, general sales manager F. S. Webster Con 
vice-president, National Association of Stationers, Office Outfitters and Manufacturers 


Natio 


t 


= ” 


al 


past 








~ = 


~~ 
- 


Association 


president 


Byers, Ne 


lll lillian tintin. l._tli.i.tiitli tli ti latin... litle li_tia tliat n. Ae r 





tet ee ee ae a a a oe oe a a a 


wwe 


Ae he te he ee he he the 


— a 


—_—seTew es 


De tt i i nl ln nl A el le li ele li li te, li lil lt li la 





Page 














13 OFFICE APPLIANCES For March, 


Office 


Appliances 


1925. 








Trade Practices Discussed 


Written Expressly for Office Appliances by Waldon 
Fawcett, Washington, D. C. 


NOTE. Thi 


the work of the 


article presents one of the portions of 

Federal Trade Commission not gen 
rally emphasized. Many business men have looked 
upon the Commission as a child might regard a stern 
ind disapproving uncle with a slipper in readiness to 
spank the boys who don't remember all the rules. Now 
it appears that the helping hand and the bentgnant 
smile are the real equipment of the Commission, and 
that it chides, when it must, in sorrow and not in anger 
ro those industries which are still wandering in the 
lark forests of distrust and suspicion comes the Federal 
‘rade Commission as guide, counselor and friend, and 
hy a suggestive and disinterested process, which Mr. 
Feweett describes, enables them to find their way back 
» the main road of security and mutual confidence and 

rd ro ill. 

The Commission encourages business men to adopt 
uitable codes of practice in their respective industries. 
What constitutes fair practice may be reduced to writ- 
ina and distributed provided it involves no move mn re 
straint of trade. 

Codes of commercial practice are very old—almost 
oincident with the organization of trade guilds or as- 

ctations. They are bound up with the objects which 
move men to organize and are the concrete expression 

f that mutual confidence without which an association 
cannot function. Most codes grow from within. No 
mes goes up into the mountain to bring back a com 

ted revelation, but it grows gradually, subject by 
ubject and finally appears only after much discussion 
he organized stationers have adopted an excellent 
te—and so have other organizations in this field, 
bringing out for all the “shalls” and “shall nots” of 


H.W. M. 


MSIMESS ethics 


\X JELL wishers at Washington of the office 
equipment trade regard it as one of the most 
encouraging signs of the period that several groups 
in the field of office equipment have come to the 

int where the members are willing to voluntarily 
get together to see whether trade practices cannot 
be made uniform and squared with the highest 
deals. To be sure, the effort to prescribe stand- 
irds of conduct has not yet been as wholly success 
ful in the fields of office furniture and engraved and 
embossed stationery as it has been in lines such as 
‘elluloid specialties and rebuilt typewriters. Nev 
ertheless the mere fact that supposedly bitter rivals 

n make common cause to the extent of so much as 


considering the formation of a conscientious code 
of commercial morals is in itself eloquent. 

The disposition of men in the office equipment 
field to get together for the elimination of menacing 
or uncomfortable trade practices is taken at Wash- 
ington to be part and parcel of the spirit of com- 
mercial arbitration that is rapidly engulfing the 
\merican business world. Of the pervading char- 
acter of this new spirit there can be no doubt. In 
proof, behold on the one hand many of the most 
prominent trade associations in sundry lines ener- 
getically supporting before Congress the project for 
a national law to encourage and stabilize commer- 
cial arbitration. On the other hand, behold the at- 
titude of the big Conference on Distribution re- 
cently assembled in an inaugural meeting at the in- 
vitation of the Chamber of Commerce of the United 
States. This mass meeting of business men voted 
to launch a study of “trade relations” as a factor in 
distribution and specifically called for a quest to 
discover practical means for the conciliation of busi- 
ness disputes and the arbitration of claims. 

Office equipment interests are making contact 
with this new impulse for compromise through 
quite a different channel—the “trade practice sub- 
mittal,” so called. This undertakes not merely an 
understanding between two members of the indus- 
try, but the making of a compact for concerted 
business action that, to be valid, must be signed by 
at least 85 per cent of the membership of a trade 
group. For all that the “submittal” scheme has 
shown itself capable of miracles in bringing to- 
gether business antagonists, there are many in the 
office equipment community who do not yet fully 
comprehend its workings. 

[f the trade practice submittal encounters any in- 
stinctive prejudice in the field of office appliances it 
is due, I suspect, to the circumstance that the name 
of the Federal Trade Commission is invariably asso- 
ciated with each successive submittal. It is futile 
to ignore the fact that there are members of the 
office equipment clan who have no love for the 
Trade Commission and in whose eyes anything 
sponsored by the Commission is damned. Pique 
is to be deplored, however, because the trade body 
has much less to do with the average trade practice 
submittal than its critics in the trade have supposed. 
To reject this medium because of its association 
with the Trade Commission is very much like 





a ee 
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throwing aside a tool because you do not like the 
man who gave it a handle. 
What the Commission Does. 

All that the Trade Commission has done, when 
you strip to essentials, is to devise a form of busi- 
ness council calculated to reconcile uneven trade 
practices and to leave it to business to take or re- 
ject the idea as it sees fit. It is quite true that it 
is the Trade Commission that sends out the invita- 
tions for a trade practice submittal. But that is 
because someone must put forth the bids and, in 
the instances where a trade is unorganized or in- 
completely organized, there is no other interest to 
take the initiative. Furthermore, the Trade Com- 
mission is always in position to offer the facilities of 
an assembly hall, stenographic service, etc., free of 
charge if the treaty makers care to hold their ses- 
sions at Washington. 

One rather important detail overlooked by per- 
sons who have never participated in a trade prac- 
tice submittal is that the Trade Commission does 
not stand by while business men discuss matters 
that involve trade secrets. One of the five Federal 
Trade Commissioners—the one in whose name the 
submittal invitations have gone out—calls to order 
the opening session of each of these conferences for 
the limitation of business armament. But, once the 
assemblage has been made to feel at home, the com- 
missioner and his staff withdraw, leaving the busi- 
ness men in executive session to organize as they 
see fit and to consider and dispose in their own way 
of the problems before the house. Ultimately if 
representatives of nine-tenths of the producing 
capacity of the industry can agree upon a platform 
of principles, the Trade Commissioner who played 
godfather is called in to hear the conclusions 
reached. ‘This is essential since it is usually left to 
the Trade Commission to acquaint the public, and 
the portions of the trade unrepresented at the meet- 
ing, with what has taken place. 

No Compulsion Made Use Of. 

Where the cynics have it all wrong is in suppos- 
ing that the Federal Trade Commission, for all its 
attitude of seeming detachment, really forces the 
holding of trade practice submittals. Take, for ex- 
ample, the trade practice submittal that is now in 
progress in the furniture manufacturing industry— 
the office furniture section taking a prominent part 
—for the purpose of agreeing upon designations for 
the various kinds of wood and the various processes 
of manutacture which enter into furniture produc- 
tion. To hear some of the gossip that is current 
one would suppose that nobody in the furniture in- 
dustry wanted the trade practice submittal and that 
the incentive came solely from outsiders, notably 
some of the lumber interests that furnish materials 
for furniture. It divulges no secret, however, to 
say that, despite the hints to the contrary, the in- 
itiative for this movement came from within the 
furniture industry. 

Not only is it a rule at the Federal Trade Com- 
mission that a trade practice submittal shall be 
called only when the members of a trade or indus- 
try have requested it, but it is a mistake to suppose 
that every submittal is a last desperate resource to 
dodge disciplinary action by the trade body. It is 
true that in some lines realization that it is time to 
clean house comes in consequence of the issuance 
of complaints against various members of the trade 
charging them with unfair practices. For example, 
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the recent trade practice confab to consider the use 
of the terms “Engraved Effects” and “Embossed 
Effects” as applied to forms of raised printing, was 
arranged after a number of manufacturers of sta- 
tionery had been warned that they must cease the 
use of designations which tend to induce the public 
to order raised-letter printing in the belief that they 
will receive impressions made from engraved plates 
or steel dies. ‘This urge is not always present, how 
ever. Manufacturers or marketers who _ found 
divergent practices leading them to the chaos of loss 
of public confidence, have, in some instances, called 
in the Trade Commission as “next friend” to start a 
movement that no one of them dared attempt in 
his individual capacity lest his competitors mistrust 
his motives. 

When Trade Practice Submittals Are Moved For. 

In order that it shall not be suspected of endeavor 
to force the hand of business or cultivate a trade 
conscience in a trade that is not ready for it, the 
Federal Commission has undertaken not to move 
for a trade practice submittal unless requests come 
from a substantial portion of the industry. If, ulti- 
mately, a code of ethics is worked out or a trade 
vocabulary is agreed upon in conference, the Trade 
Commission will not make announcement of the 
conclusions reached, as representing the sense of 
the trade, unless at least 85 per cent of the industry 
(on the basis of production or sales) has subscribed 
to the code. This requirement has been observed 
in the case of the trade practice submittals on ink, 
paper, gold mounted knives, and other specialties 

[t is nothing against the efficacy of the trade prac- 
tice submittal as a vehicle of compromise that the 
printers and engtavers are just now having their 
own difficulties in agreeing upon one of the several 
suggested designations for raised printing, such as 
“Engravotype,” “Embossotype,’ “Thermo type,” 
“Embossograph” or “Cameograph.” <A trade pra 
tice submittal is apt to require time for its give-and 
take negotiations, proportionate to the number of 
firms or individuals that must be satisfied. For 
example, it is recalled that when the project was 
carried out which resulted in giving definite, ex 
plicit meaning to the word “rebuilt” and fixing the 
degree of responsibility that attached in the guar 
anteeing of typewriters, it was necessary to recon 
cile the views of more than two hundred manufac 
turers and dealers in second-hand, repaired, and 
shop and factory rebuilt typewriters. 

The fact that the furniture manufacturers have 
already held two or three meetings without having 
advanced to a point where resolutions can be 
adopted, well illustrates the psychology that has 
played whenever a trade practice submittal is at 
tempted. In every trade group there are to be 
found certain business men who are in the frame 
of mind where they are rubbed the wrong way by 
anything and everything that the Federal Trade 
Commission does. They have come to regard the 
Commission as a meddlesome busybody, and th: 
mere fact that the trade body has anything to d 
with the round-table conference to consider trade 
practices renders them instinctively skeptical if not 
downright antagonistic. 

On the other hand, there is in every line a certait 
proportion of traders who have been waiting for 
means of escape from practices into which they 
have been led by force of circumstances. Time and 
again, participants in trade practice submittals have 
stated that they were not at all in sympathy wit! 
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the usage of their trade, but felt that their hands 
were tied, either because the distasteful practices 
long established that they had become 
traditional in the industry, or because employment 
yf the unworthy methods universal that 
y trader, whatever his personal reluctance, 
must conform to the habit in order to meet compe- 
tition. What a task it is to break the shackles of 
business custom, was well illustrated not long ago 
in a trade practice submittal the object of which 
was to put an end to the fictitious marking of prices 
on a line of goods invariably sold for less than list. 

(here are hints that certain other branches of the 


were so 


were sO 
every 


the trade practice submittal as a means of working 
out a formal philosophy of trade. There is this 
much practical recompense, that a submittal en- 
ables an industry to indicate to the Federal Com- 
mission how the trade itself regards its manners 
and morals instead of leaving the commission to its 
own devices in policing the industry. It insures 
fairer, more intelligent treatment for an industry if 
Uncle Sam's business censor has been enabled, via 
a trade practice submittal, to obtain an inside view 
of trade procedure instead of relying on the outside 
view, untempered by any sympathy for the peculiar 
conditions of which each particular line of business 


‘fice equipment trade are flirting with the idea of _ has it share. 


Hints for Dictating Machine Salesmen 


Selected from a Letter to Salesmen by A. E. Black- 
stone, Manager of the Chicago Office of the Dicta- 
phone Sales Corporation, Being a Few Little 
Things a Beginner May Not Know and the Old 
Timer May Have Forgotten. Mr. Blackstone’s 
Suggestions, Intended for Dictating Machine Sales- 
men, Apply to Salesmen of Other Specialties Also. 


HE fact that a man has qualified for a position 
‘Ea salesman in this or a like organization is 
sufficient to warrant us in assuming that regardless 
4§ whether Nature has been kind or unkind to him 
n the matter of physical advantages, he realizes the 
importance of a _ pleasing personal appearance. 
First impressions are lasting and go far toward 
letermining the result of a business interview. It 
is a natural inference that a company which employs 
neat and prosperous looking salesmen is a pros 
perous concern manufacturing first-class goods. It 
is, therefore, assumed that the salesman has the re- 
quired amount of mentality to use the arguments 
vith which he is equipped and also the capacity for 
hard work and the ambition to succeed. The head 
without the go-ahead cannot get a man to the front 

this or any business. The importance of selt 
reliance, optimism and enthusiasm in salesmanship 
‘annot be overstated. The salesman who sells this 
type of machine knows that he is engaged in a busi 
ness of the highest class, open only to men of in 
intelligence and industry. Such 


tegrity, a salesman 


is entitled to respect and whether he receives it or 
not depends considerably upon the manner in which 
Men are 


e presents himself and his proposition. 
taken very largely at their own valua 
tion Business men are attracted by 

salesman who appears and 


and are repelled by the 


active 


ide-awake 


ndifferent and poorly informed. 
The law of the survival of the fittest 
spec ial ipplication in the sale of 
nechanical specialties. Since a good 
beginning contributes so considerably 
ultimate success, the salesman 
ould seek knowledge in every direc 
He should carefully read and 
read his company’s communicated 
natter This applies to all salesmen, 
ether new or old, for every man 
learn something from the con 


eht and labor which his 


announcements , FE 


+ * +? 5,¢ .4+ 
cern puts nto Its 





BLACKSTONE 


It is recommended that the salesman read the cata- 
logues and folders once a month, eliminating what 
seems unavailable and assimilating what goes best 
with his own style of delivery. 

it is not the purpose to lay down rules of con- 
duct nor to recommend a stereotyped procedure in 
selling. [Every maf has a style and vocabulary of 
his own which is more effective than the memorized 
language of someone else. A few thoughts on ap- 
proach and introduction, however, may be of inter- 
est. If some of the points seem obvious, please re- 
member that trivialities are the things most likely 
to be ove rlooked. 

Remember your manners. Do not enter an office 
with chewing gum in your mouth, a cigar in your 
hand or your hat on your head. Do not smoke in 
another man’s office. You haven’t time and it inter- 
feres with your talk. Be self reliant but not familiar. 
Don’t be apologetic. Never talk about yourself. 
Talk business as one sensible man to another. Be 
brief. 

To make progress, you must have your pros- 
pect’s instant attention. What is most interesting 
to a man? Profit. Talk profit. Open up 
your heavy artillery and show that reduced expense 
means increased profit. When you 
propose to reduce a man’s expenses, 
you get his attention. Efficiency is the 
watchword of modern business. 
Thousands talk about it and few un- 
derstand it. Talk efficiency and show 
how your machine increases it. 

We may suggest this opening: “I 
have come to tell you about the Dicta- 
phone. | want to show you how it 
will reduce the expenses and increase 
the efficiency of your office, pay for 
itself in a short time and help to en- 
hance your profit. If I undertake to 
do these things, will you cooperate 
with me right here in this office with- 
out the least trouble or expense to 
your 


business 





OA 


Ce te en St, 


naan 

















Bye 
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In the discussion following your opening, never 
allow yourself to be placed on the defensive. An- 
swer all questions courteously but decline to be 
drawn into needless discussion of inconsequential 
matters. Stick to your offer to prove what the ma- 
chine will do. Concentration and singleness of pur- 
pose are great factors of success. 

Knowledge is essential. The salesman must have 
knowledge of his business, of his machine and his 
ability. He must know what the machine will do 
and what it has done; how it is made and why 
it is so made; who are using it in the territory and 
elsewhere. There must be no question relative to 
the business that the salesman cannot answer. Fail- 
ure, if it comes, must be due to lack of knowledge 
or lack of ability. The issue is squarely up to the 
salesman. 

Demonstration is the corner stone of every sale. 
Each new prospect requires proof for himself, how 
ever famous the machine may be. A _ successful 
demonstration means a sale; a faulty one may mean 
something more serious than the mere loss of time. 
Let the salesman perfect himself in the art of 
demonstration. 

Let the keynote of demonstration be simplicity. 
Convince the prospect of the ease with which he can 
switch from the old method to the new method of 
dictating. For this reason it is inadvisable at the 
first session to go into matters of mechanical con- 
struction. Show the prospect how little there is 
for him to do, not how much. The best demonstra- 
tions as a rule if they cover the subject are the 
shortest. 

Don't brag; don't exaggerate; don’t argue or 
knock. Avoid discussions of your competitors. Let 
the salesman stick to his own machine and he will 
have plenty to talk about. Furthermore, don’t talk 
all the time. Give the prospect a chance to ask 


OUT WITH THE 


questions. The salesman should not punctuate his 
sentences with expressions such as “see” or “under 
stand.” Say rather, “Have | explained that clear 
ly”? In this way the salesman assumes the re 
sponsibility of any failure to understand and it ts 
right that he should. 

Introduction and demonstration are important, 
but to get the order is the thing. No one can tell 
how to close a sale. It is a matter of instinct. Many 
a sale could have been closed sooner if the salesman 
had tried earlier. The best advice I can give is to 
ask for the order. The salesman will not get an 
order by failing to ask for it. Have it understood 
that when the equipment is installed the installa 
tion is being made with the idea of selling. 

Personal service is another big factor in success. 
Personal service goes farther than cooperation dur 
ing demonstration. It continues after the sale is 
made. A casual call once or twice a month will be 
appreciated and the customer will not forget the 
salesman nor neglect to recommend the machine 
to his friends. Look over the equipment once in a 
while and see that all machines are running at cor 
rect speed. Time so employed pays big dividends 

In conclusion, do not fail to appreciate the won- 
derful possibilities of this business. Remember 
where there is one typewriter, there is room for 
two dictation machines; where there is one adding 
machine, there is room for a number of dictation 
machines; where there is one duplicator, there is 
room for many dictating machines. This is a busi- 
ness in which there will be plenty of room and 
many opportunities for men who can _ produce. 
Time may come when these machines may be sold 
as telephone service is now sold—file your appli 
cation and wait your turn—but pending the arrival 
of that millenial day, we shall need the services of 
salesmen and their reward will be measured by their 
results. 


BLUE STRIPES! 


When you have a few minutes to spare, sit down and count up the number 


of business institutions, stores or offices you know where they are doing some use- 


less thing, following some useless practice, just because it always has been done. 
“The Nation's Business” prints the story of General Lord, Director of the 
Bureau of Budgets, making inquiry of the Post Office Department as to the reason 


for the blue stripes on mail bags. 


He could find no reason for their use, save the fact that mail bags had always 
worn blue stripes. He did a little figuring, knowing that plain material would cost 


a cent a yard less than the blue striped. 


The result showed that the Government 


was paying $20,000 a year just for the privilege of having blue stripes on its mail 


bags. 


It is a safe statement that in practically every business in the country, every 
business that has been going fifteen or twenty years, there is some practice fol 


lowed that has no more excuse than the 


blue stripes on mai bags. 


If you are connected with a business which has been long established, or 
which is blindly following the customs of years in such business, you can probably 
pick out one practice or another that could be omitted to the benefit of the net 


profit of the business. 


Why not look around you with a view to discovering and eliminating the 
useless expenditure of time, money or supplies, on the “blue stripes” of your 
business’—Frank Farrington’s Business Talks for 1925. No. 3. 

(All rights reserved) 
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The Hidden Demonstrator. body else and he who starts this practice launches 


is commodity into the market on a basis which 
| )' MONSTRATIONS have long been featured means constant! increasing cost of distribution be- 
by mant tu ui ish to reap the | hody else wants the preference just as 


ers ( Cal enei;rlt cause sone 
Re eats edvertisin placing demon muc s the one who originally buys it and will 
pav just a little more for it. 
es ( rs , ‘ ° 
Competition is thus taken away from the basis 
etn ni ot qi itv, price and service and placed on the abil- 
mou pe od space ity of the manufacturer to purchase an underhand 
< nd situation in a nutshell with regard to 


The practice has not arisen 

' possibly in the sale of foun- 

ab | tait pl pencils, ete., and then in a 
t ! subject is taken up with the 
ell to keep the matter before 
at the illogic of it may be 


t 
e practice be prevented 4n this 
eht to trade on the confidence 


has created in its own locality 
th an article of merit pre- 
nd proper way. 
employing the hidden demon- 
extent destroys the effect of 
| done by other manufacturers 
taking 1 al nd should not be tolerated. It was 
said, “It is as consistent with 
ur method when an error is 
persist in the error.” 


<--> 


The Des Moines Reciprocators. 


() page is a report of a recent 
Reciprocators’ Club of Des 


omposed of office equipment 

ilar intervals and discuss their 

regards it uM el e} d demonstrate their lines. The 
sata he e each other tips on possible 
ex ve information regarding general 

(hey make a practice of call- 

rs each month to demonstrate 

Manufacturers foilet their product the purpose of acquainting their 
es, 1 . Nelson B. G kal of the Com ( ith the different lines which the mem- 
p! u ; sa Ger = 7 U1 C1 el V] is a regular feature of the 
| apd meeting ur on the first Saturday of each 


the ndatory act of the Commission. He This idea of demonstrating the different lines rep- 
practice of hiri hidden demot resented in a club holding monthly meetings is 

< js effort to bu ecurity, but nobody orthy of emulation. A similar idea is pursued, we 
ever beet le to buy and keep security. This understand, by the Baltimore Office Appliance Man- 
ice of buving security or of attempting to buy gers’ Club and by the Pittsburgh Club, in each case 
that is t y, buving preterence er com with success hese talks and demonstrations are 
tor’s s; in the place here the § Is are aluable to the man who makes them, giving him 
nd in the attitude of the sales people towards facility in speaking before audiences and confidence 
the one who employs the hidden in himself. Confidence, enthusiasm and practice in 

nstratot s a departure from the proper basis peaking lie at the fountain of successful work. <A 
nerchandising and is venturing upot course speaker may not be eloquent, but if he is earnest, 
ead to disaster or at least trouble logical and confident, he can always be convincing. 

ne man can buy, somebody else can buy No man should hang back when asked to demon- 

Baton obodv can keep a bidder out of the strate his device before an audience. It may give 
wa has the monev t ome into it. He him a cold feeling in the center of his being like a 
preferences, comm nee pro plunge into cold water, but no man can go through 
the experience repeatedly without being the gainer. 


whic] nvites competitive Pids tron ome 
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SNAPSHOTS A] BOSTON 
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lanta (ia y4 George I Graff 
and P. G. Underwood f Graff 
Underwood Compat > 
Ville Eberhard Fabs d 


Frank D. Watermat tw Nf ne 
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ng. 4. R. F. H 
ton 1 nager oft S Kquip 
r ( porati I 
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of the Steel Equ 
tior 
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First Regional Meeting 
One-Day Convention at Boston February 9 a Great Success 
Che first regional meeting of the National Association of a shipping tag presented by the Dennison Manutact g 

Stationers, Office Outfitters and Manufacturers took place Company ac tag carried the name of the lividua 

on Monday, February 9, at the Boston City Club, Boston, and the name of the firm with which he was co 

Mass. The day was the warmest February 9 in fifty-four The meeting was called to order by James 

years and [van Allen made the claim that he brought the governor of District No. One. who made the 

Atlanta weather with him There were about two hundred speec! He was followed by R. S. Bauer of the Nat : 

persons in attendance at the regional meeting and about executive committee, who spoke on the need for a N 

three hundred at the thirty-seventh annual banquet of the \ssociatior He said in part that all things that 

Boston association held that evening During the day there of a worth while nature are done by organized effort H 

was a canvass for new members resulting in sixteen addi emphasized the fact that because a dealer is what 

tions to the membership roll and twenty-one prospective a small merchant, there is no reason why he s 

members. All those attending the regional meeting were that he should kee] out ot the association, but 1 

the guests of the Boston Association at luncheon sons why he should get into the work for the 


Everyone who attended the convention was labeled with advantage that will accrue t hin The associat 








Page 
uinly needs all of the members of the stationery trade and 
iembers of the trade need what the association can give 
hem. Mr. Bauer emphasized the need of the association 


number of the people engaged in the 


tor a representative 


industry rhe more members the greater results they can 

ymplish, and he asked everyone present to add to thi 
strength of the National Association He used his ow 
seventeen years of experience in association work to illus 
rate his remarks. He has been a member of the National 
Association and of the Boston Association since 1908. He 


idvantages 
had worked 


in loose leaf products and told how by 


‘It on a number of instances illustrating the 


yf the associatior He said that the association 
it standardizatio1 
accomplishing these and other things the organization has 
called attention to Rich 


National Asso 
member He urged 


1dded to de ilers’ pronts He 
hich is one hundred per cent 
town a 


iation with every dealer in 


ther cities to emulate Richmond. Mr. Bauer called atte: 
tion to the coming convention in Grand Rapids in October 
and emphasized the educational opportunity there offered 
He stressed the advantage to the dealer of carrying office 
equipment lines and called particular attention to the many 
ittractions Grand Rapids holds as a convention city and 
he opportunity for the dealer part of the organization t 


BOSTON REGIONAL CONVENTION 


VIEWING BOSTON FROM THE TOP 
OF THE CITY CLUB l \ Nelson 
Bushnell, sales manager, and G. Wilbur 
Rage New England representatives of 
! Alvah Bushns Company, examine 
Bunker Hill monument and the Massa 


with Independence 
Lifetime’ 


husetts State House 


Stone 


Hall in mind Tom 


use, New England manager, and W 
D Armstrong tern sales supervisor 
W 4. Sheaffer Pen Company Ashtor 
Derby. P. Derby & Company, In Gard 

Mass looking across Charles 


ward hom« 
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gain actual knowledge with regard to furniture and its 
manufacture. He referred to the dealer as 
part of the sales force of the manufacturers and called at- 
benefit to the dealer of this trade knowledge 
gained by attending the convention and of benefit to 
the manufacturer of being at the convention and of pre- 
affording educational advantages and bet- 
between manufacturers and dealers in 
accomplish in distributing. their 


processes Oo! 


tention to the 


senti exhibits, 
terins the contact 


the work they 


nave to 


Mr. Bauer. 


Before Mr. Bauer spoke there were brief remarks from 
president of the Connecticut Valley Station- 
ciation; G. F. Maginnity, president of the Rhode 
Stationers’ Association, and Fletcher B. Gibbs, gen- 
eral manager of the National Association. 
Mr. Bauer's remarks were followed by a speech by 
Charles P. Garvin, first vice president of the National Asso- 
ciation and general sales manager of the F. S. Webster 
Boston. Mr. Garvin referred to the attitude 
toward the National Association and 
handled his subject in the way of sales promotion. He 
He brought 


{ ompany 


of the manutacturer 


make small business. 


said that small people 
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THREE INTERESTING GROUPS TAKEN AT THE CITY Cl I CURING THE OSTON REGI 
MEETING.—Four of the resentatives from Holyoke, Mass., left 1 aeée 2 & Deume. Nation b 
Company ”m «2 Juda H ind Manufacturing Company -_ \. Chax Ame i I 
Robert Gillette Hampsktire Paper Company 2 KE. LD. Swansor lvert ng inager I 
sales department of the iss Cement Company. Gloucester M . \ er , \ | i 
of whom represent the G il Fireproofing Company Youngstow le lL. G. H Yew | 
district manager Left N : Frisbie. Roberts Office Supply Company Por \ 2 
Johnson Office Supp! ‘ \ Worcester Ma:s KE. S. Pierce Pier Ire Har ‘ I | 
Springfield Office Supt Cor ny Srringfield Mass lL. G 1. | er, New Eng x 
Fireproofing Companys Rav st Roberts Office Supply Comprar Portland. M r \1 
den, Cor president of the | necticut Valley Stationers’ Ass 

out the fact that it is the jol the association to build cause other districts are looking t District N 
men and the job of men to build w ideas for goods It get an idea of what may be a mplished 
is the job of both to build new siness Mr. Garvin re tricts when it comes time fe ting M 
ferred to the advantages in such a gathering as the one to that this field is short or isiness figures 
which he was speaking, including as it did all elements ot questionnaires, dealers « t s g : 
business representing manufacturer jobbers, dealers and for practical s ess In gove ¢ t 
salesmen statistics ( eded as a @ gett gy ft 
Mr. Allen. otwithstanding the abuse t t 

Mr. Garvin was followed by Ivan Allen, past president of in business today 1s largely t t H 
the National Association, who. referred by way of explana out that de rtmentized stores g es 
tion to the National Index, one of his plans, and referred cessful stores build the ‘ 
forcefully to the value of the association work to the indus their business from the gures w the 5 
try. He expressed gratification at the fine meeting, be manner. He believed that when t stationery 
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thic kind 1 i or 


negures of t Ss K ( ised on the 


1 by successtul 


dealers, the trade will then 


of dennite value to guide them in the operations of 
ever the indertake along simila lines Mr Allen 
asized one int—namely, that there are two kinds of 
ve S ‘ nd fast It is worth while t tudy the 
1e of overhead that should be allotted to slow turn 
tems « ! pared to the harge made igainst fast 
ve tel 

{ Alle ex ssed great pleasure in the working out 

e regio! ea as evidenced by this first meeting and 
at it is worth all the efforts that had been made 
Mr. Mitchell. 

i Alien was followed by Charles L. Mitchell, president 
e National Association of Stationers, Ofthce Outfitters 
Manut cturers Mr. Mitchell expressed the hope that 

rk ot the National Association can be “s« id” to the 


engage he industry He called attention to the 
or members tt the association 1s to accon plish the 
g ate portion of the plans they have in work He ex 
ssed hearty and cordial appreciation for the attendance 
e out-of vn members and visitors He referred to 
y [-.ngla having a right to be proud ot having the 
egional meeting, marking an ¢ 1 e develop 
ent of the National Association 

He urged all dealers to study the analysis of their over 
heures Mr. Mitchell's advice everyone Vas to 
r 5 operating a business and t ike every 
ble effort to educate their sales torce He quoted the 
worked out vy one ort the 1! st su cesstul lares retal 

r zations in the country imely, to get straigh 
the customer. look him in the eye, and mnt take 


mind off the job. In Mr. Mitchell's opinion it more 


the sales force, there will be a much 
opportunity to get the maximum sales result He 
his remarks by complimenting the Bost Associa 
and the allied associations on the results achieved at 
ew! a! eecling. 
Professor Wellman. 
Lit | fessor Harry Wellman, professor oft 
keting. Amos Tuck School of Business Admunistratior 
) rut ( ore spoke or “Stationers Stationary and 
) erwis¢ ri¢ opened by stating that there had een a 
ge rld and that change is embodied in the 
hat essentials and novelties of the old day are now 
ssities it the wol WW sea te ipp the 
s vy the wolf w es to the | k r 
1 ade é id statement that the stationers who did 
ake mone in the next tet ears were either fools 
ist ere in the posit sitting prett ve 
ss eT od ot over duct i ( 
Export busi is re 80 pe 
vit the redit situation from the Atlantic | ast to 
ky M tains in sound shape and not troze and 
ler wl does not operate successtully might kid 
not kid the pu li for the Dl | Cal 
ere east With the manufacturers itting 
t the deals I handles Sine 
ike money Arie t t : 
e | w t ediately De s ‘ r 
sid is eing « t S ss t 
1 ist i ‘ 
cist é T ult pic t s 4 
au] ther and est 
é e¢ . he district sé st é 
P o it pr er attention He 1 le the ctatement that 
in the stationer line 1s a servi it 
lie to the habit by many ot er-stocking 
9 , . ed that n ; 1 af 
g ( the reas * 
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try as a whole through advertising and newspaper propa- 


ganda had been trained to wait for cheaper prices and the 
stock that 


items which 


dealer wil overstocked was carrying waste 


meant ss of profit and loss of space for 


might bring a quick turn-over. He made the statement 
ke statistics as a rule, but that they must 
cessfully and that all lines had found 


yperate suc 


figures and their help in eliminating 


investigation made in order to learn 


7 
how dealers became overstocked with certain lines and this 


brought out three reasons where the manufacturer 


one, 
forced the goods with other well selling items; another, 
where the price was cheaper, and the third where appar- 


ently so far as could be seen the product was just as good 


and there was a saving in cost. 


He made the claim that there was more waste advertising 
and selling helps found in his investigation of the station- 
business he had ever been in touch 
judgment this meant wasting profit. He 
to make his store as attractive and as 
also urged every dealer to 
who conducted his business as 


ery trade than in any 
with, and in his 
urged every dealer 
convenient is otners and he 
stick to the manutacturer 
the dealer knew it should be 


The Banquet. 


The dinner at the Hotel Somerset on Monday evening 
vas a brilliant affair at which about three hundred “persons 
were present. The toastmaster was Charles Garvin, general 


rer of the F. S. Webster Company, Boston. The 


remarks of all the speakers were brief. President Mitchell 
ised a vy stories to illustrate his various points and com- 
mented particularly on the wonderful regional meeting held 


other districts of the success of 
Mortimer W. Byers, secretary 
aid that he was looking for- 
anniversary of the organization and 
He said that the 
has tried to build up in the first 
idea that every man engaged in 
realize that he was busy at a task in 
others and that he would prosper in direct 
proportion as this element of recognition grew in his under- 
standing and he more and more realized that he was en- 
aged 2 common task pulling in the same harness with 


effect on the 
this first regional meeting 
of the National Association, 
fiftieth 
what fifty years would hold. 


ty-five years was the 


Those in Attendance. 


Iva \ I\ \ Marshall Co., Atlanta Ga.; Clarence L. 
Bates, Bate & Holdsworth Co., Irving Square, Farmington, 
Mass 1¢ fassett \dams, Cushing & Foster, Inc., 110 
Federal St fost Mass W. L. Brownville, Ward's, Frank- 

n St Boston, Mass Edward Battey, Jr.. Tyer Rubber Co., 
Andover. Mass Ee. ¢. Butler, Perkin & Butler, Inc., 16 Federal 
St Worceste Mass talph Bauer, Ralph Bauer, Lynn, Mass.; 
W. H. Bigglestone \dams, Cushing & Foster, Inc., 110 Federal 
St.. Bost Mass. C. Edward Blake, Adams, Cushing & Fos- 

I F ul S Boston, Mass.; Herman J. Bill, Gen- 
eral Ps é 67 Fleet St., Jersey City, N. J.; Thure Bengston, 
Adkins Printing ¢ 66 Church St.. New Britain, Conn.; Edgar 
M. Berry Ber Pape or Lewiston, Me. 

Guy ¢ Blake, Blake & Rebhan Co., 115 Federal St., Boston, 
Mass W. Barker, Adams, Cushing & Foster, 110 Federal St., 
Boston, Mass.; H. R. Bennett, Wm. M. L. McAdams, 272 Devon-— 
} St Bostor W. H. Boynton, James T. Towhill Co., 92 
Arch St.. Boston: H. L. Blackman. The Parker Pen Co., Janes 
ville, Wis H. Bromle Bromley Company, 44 Federal St., 
Bosto1 Elihu B. Clar}h L. E. Waterman Co., 191 Broadway, 
New York Walter I. Cook, E. L. Freeman Co., 548 Mill St., 
Central F R. l.. Pawtucket, R. L; Harry 8S. Cowdray, Amer- 

an Fri Greetings Co., 759 Summer Ave., Newark, N. J.; 
H. W é rar Va Dorn tron Works Co., Cleveland, Ohio; 
Charles F. Cheveg L. E. Waterman Co., 24 School St... Bos- 
ton. Mas V er rtis, New Bedford News Co., 967 Pur- 
chase St Ww I Mass © P. Chase, 54 Main St., 
Andover. M } \. Chalmers, Geo. E. Chalmers, Rut- 

nd 
“Arthur L Cole. A. L. Cole Co., Lawrence, Mass.; Frederick 
WwW. Ca johr 4. Murphy Co. Springfield, Mass.; Sam 
S Cla MoM Book Co., Syracuse, N. Y.; Louis J. 


Dodswort Adams, Cushing & Foster, 110 Federal St., Boston; 
Hat ’ jickerman, Henry A. Dickerman & Son, 74 Main 


Continued on Page 154.) 
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Furniture Capital Next Conventior City. 











Executive Committee Selects Grand Rapids, Mich., as Place 
for Next Meeting of the National Association of 
Stationers, Office Outfitters and Manufacturers. 

RAND RAPIDS is the heart of the furniture industry 

of the Unjted States. Here in this beautiful and 

prosperous Michigan city art and industry join to 
produce utility with beauty in office and household furni- 
ture. It is no discredit to other cities to nominate Grand 
Rapids as the capital of the furniture industry, for the fac- 
tories of other centers likewise understand and practice 
equally high ideals of quality. But—there is more and 
better furniture produced per square mile in Grand Rapids 
than anywhere else we know of; and here the artist and the 
artisan find the congenial atmosphere for their creations. 

The city of good furniture is about to have a new honor, 
for on Monday morning, October 12, Grand Rapids will 
not only be the capital of the furniture industry, but of the 
entire office equipment industry as well, for on that day 
at the Hotel Pantlind the National Association of Sta- 
tioners, Office Outfitters and Manufacturers will meet in a 
four-day convention several hundred strong from all parts 
of the United States and Canada. 

The city of Grand Rapids was selected by the executive 
committee of the association after investigating the ad- 
vantages offered by a number of other cities which wished 
to play host to the stationers’ convention. In making the 
selection, the committee considered central location, ac- 
cessibility, hotel accommodations, space available for mer- 
chandise exhibit and economy of expense in its relation to 
the association and the members. Grand Rapids seemed to 
fulfill all the necessary requirements, hence its selection. 

Grand Rapids has several distinctions. It has the second 
largest percentage of home owners in the United States, 
Des Moines, la., being the first. Grand Rapids rates 50.2 
per cent. It is a center for fine manufacturing, particularly 
in the woodworking arts, although it is likewise a center 
for the manufacture of many classes of machinery. The 
city is becoming more and more a magnet which is draw- 
ing men of talent in the manual arts, for it offers good 
civic conditions and capital surroundings for the upbringing 
of families. 

The town has an interesting history. It was incorporated 
as a village in 1837 and as a city in 1850 when it had a 
population of 2,500. On January 1, 1924, its population was 
estimated at 153,877. It is forty-seventh in size of the large 
cities of the United States and the second largest city in 
Michigan. It is situated in the Southwestern section of the 
state, about thirty miles inland from Lake Michigan and 
a hundred miles north of the Indiana line. Grand Rapids is 
the wholesale, retail, banking, religious, educational and 
transportation center of Western Michigan and Northern 
Indiana, in addition to being the furniture capital of the 
United States. 
interurban lines and ten state trunk highways. 


It is served by five steam railroads, two 
It is gov- 
erned by a mayor and commission and has schools of re- 
markable excellence. 
world’s greatest furniture market, producing more medium 
and high-grade furniture than any other city in the world. 

In many other manufactured products the city ciaims 
leadership. 

The city has a park or playground within a mile of the 
home of every child and is one of the most healthful of 
the large cities of the country. It entertains annually 
thousands of furniture buyers, delegates to state and na- 
tional conventions and tourists. 


Grand Rapids is said to be the 


The city is beautifully built and clean with large, roomy 
office buildings, artistic public libraries, public buildings, 
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homes, churches, etc. It has several educational institutions 
controlled by religious denominations, in addition to reg- 
ular schools and academies. 

There is said to be something about Grand Rapids which 
takes hold of people. To be sure, it has miles of tree- 
shaded well paved streets, many flowers and shrubs, spark- 
ling lawns, beautiful homes, fine shops and hotels; golf 
courses, brooks of trout and lakes of bass and solid, healthy 
industrial life. With all these, it has good city government 
and fine schools, but it is possible that these natural ad- 
vantages are not all of what makes Grand Rapids attractive 
Universally Grand Rapids is pronounced to be a good place 
in which to live. It is steadily becoming a convention city, 
having fine hotels with ample accommodations. It is said 
that the city has never had a bank failure nor an industrial 
The war produced no millionaires nor the after- 
There are no slums, no red light 


panic. 
math of bread lines. 


There is no dangerous part of town Grand 


districts. 
Rapids is the central point of a great playground a step or 
so from the great outdoors, having the comforts, but few 
of the evils of a metropolis. It enjoys, too, the rare en- 
dowments of a resort paradise. The roads leading to and 
from the city are wonderful and many members of the 
National Association will motor to the next convention 
One of the natural advantages of Grand Rapids is the 
fact that Muskegon is near by. Muskegon is the largest 
city on the East shore of Lake Michigan, right at the edge 


; 


of Michigan’s great fruit belt. It has elegant homes and 
buildings and fine transportation facilities, It is the home 
of the Shaw-Walker Company, the Browne-Morse Com 
pany and other concerns in this field, and it is to be hoped 


that the delegates and visitors to the convention will find 
one day on which to make the short trip to Muskegon and 
there to visit the industries which have helped to “put 


Muskegon on the map” and have made the name of the 
familiar in every office throughout the world. 


New Book on Office Management. 

“Office Management, Principles and Practice,” is a new 
book by William Henry Leffingwell, president, The Lefing 
well-Ream Company, and member of the Taylor Society 
the Society of Industrial Engineers and the American So 
ciety of Mechanical Engineers. The book is bound in blu 
cloth and is published by the A. W. Shaw Company of 
Chicago. The net price is five dollars. 

During the past forty years the number of clerica 
workers in business was increased tremendously. 

Clerical staffs have grown up. Necessity was the pressure 
behind the growth. 

In a foreword to this new volume, Dr. Harlow S. Person 
managing director, Taylor Society, finds the book valuable 
(1) its appraisal of the impor 


for the following reasons: 
tance of clerical work; (2) its disclosure of the wast 

clerical work as now organized, supervised and conducted 
(3) its demonstration of the value of scientific management 
in office work; (4) its disclosure that the problems of eac! 
office are in certain respects unique and must be solved by 
investigation and experiment; and (5) the fact that this 
book remains predominantly a book on office management 
—it being understood that it is not a set of ready-made 
plans, systems, and forms, but a scientific method of ar 
alyzing and handling all office problems 

“Office Management” contains 851 


pages, torty-eignt 


chapters and sixty-six forms. Every phase of office wor! 
is covered, organization, standardization, and control. The 
style of presentation is simple and direct. Clear, complete 
and workable principles and facts are given that will enabk 
any executive or staff to eliminate wastes, to develop orde: 
and dispatch, and bring every office worker to a full appré 


ciation of the dignity of his work 
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Trained Men Most Successful 


Salesmen of Experience and Initiative Bring Surest Re- 
turns.—Written for Office Appliances by C. W 
Straubel, Secretary, Automatic File and 
Index Company, Green Bay, Wis. 


66 NOW your lines” is a wise old saying. A well 
trained sales organization, each man having well 


surely follow. Perhaps it has taken ten or twenty years 
build your other departments or to develop your Office 


lirected initiative, backed by an effective floor and window Furniture Department. By this, I mean, give office equip- 
display, is a nbination not easy to compete wit (ne ment a reasonable chance. 
who intends t uild up or actually is building up his of Many successful office equipment dealers hold regular 
ce urniture department can hardly take exception t morning meetings of from fifteen minutes to a half hour. 
these rules In each of these meetings an important single subject is 
[ wish that every salesman could have the opportunity discussed. Written examinations are held on some morn- 
to visit each year the factories his company represents. A ings ard work, reviews, etc. The reasons why in- 
day of “seei1 ind feeling’’ would do more good for hin teresting orders were won or lost are brought up. All 
he is the right timber. than several d iys ot re ading tends t put the salesman in the proper atmosphere. The 
Some dealers hold out a prize of a yearly trip to the xc hi f ideas is helpful and—you know “If you have 
factories—or it least pay the transportatior r provide 1 | e an idea, etc., two ideas.”” Of course 
some other equitable arrangement it the appointed hour the meetings break up and everyone 
Office furniture and filing systems are profitable “man oes about his daily work—usually with new ideas—with 
lines of offense ind should so be handled. A little rear more knowledge—more power. Usually each or every 
orner of the store with pieces piled one upon the « ther ot Mi lay g a longer session is held. Of course 
ill not inter ur prospect enthuse y salesmet these ev ¢ meetings are varied to relieve any possibility 
rive them the proper perspective We all know, y pecial entertainment, a general meeting, 
en de ice, that a s display er¢ ilks tor ( a prominent citizen to discuss the 
varehousing—but rather to create desire and demand s siness. 
An attra irrangement therefore is of great importanc: The Modern File. 
e the S t in your store by effective window dis ler yvood file of high quality is of substantial 
plays, salesman’s calls and advertising—then make rame and five ply panel construction in combination with 
vant a bette ( teriors of steel or at least with steel slides and runners. 
Proportio1 ur men so they may specialize oda For o prefer the genuine natural beauty of the 
. day alizatior \ pe er Ca 1 office nest of cabinet woods, quartered oak, genuine mahogany 
iture and ling systems he s ys or walnut have no equal for exteriors and for the easy 
vants t nfidence in the re nenda S | better wear of interior moving parts, steel 
lesme Otherwise he will not be bothered. Sooner side is preferable. Steel inside also saves space. 
vould he 1 is selection from catalog—or better stil t is unfair both to your prospect and to the builder of 
another lesman he can call in tor | tical he d vood office furniture to sell all-steel equipment 
he highest t of salesman is the one who 1 ulled tor y mparing old style wood furniture with the modern 
he buyer to help him solve his problems—help hi ste d desks. Both steel and wood equipment have 
select the equipment he needs—to lay out practical offic : | gress—so make your comparisons 
ngements or to devise practical systems 
Ss ( must be p t still, a Many want their equipment in all-steel, but the buyer’s 
s man or a da pre ends largely upon individual tastes or certain 
entals—t erly applie . ( t. It's up to the salesman to be able 
7 ed to use e Ke awake oO ex ( ntages of construction of each and try 
sa irregularit fice tine otice é er equipment to each individual’s needs. 
: . d be ready ike practical recon ( s he nt steel for his outer office, but usually 
( tions yvood for certain departments or private offices. 
) P ‘ should lea S et rea value _ t advantage to disparage either kind 
ba hink over. It’s t a dav’s j é at the ens¢ t other because if he relies upon your 
cat n a montl rof ; sults will recommendations. as he should feel free to, all this CON- 
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annoyance when the visitor's entrance adds another duty to 
those already under way. The office is quiet, the furniture 
is harmonious in color and design and is appropriate to the 
wall colorings and even to the floor coverings. The differ- 
ent pieces which compose the office equipment combine 
utility with grace and charm. When the furniture is 
properly arranged and selected, good effects can be pro 
duced without great expense. Salesmen should bear in 
mind that it is not good business to sell a customer ex 
pensive equipment when he cannot afford it, nor to sell 
equipment which is not appropriate to the type of business 
or particular part of the business where it is to be used. 

The effect of well conceived surroundings on the part of 
the workers in an office has been repeatedly emphasized 
Nerves are quieted by absence of confusion, and quiet 
nerves are the best working nerves. Suitable office furni 
ture works, and when it is conveniently arranged, labor 
tends more and more to become easy 

Were it not for the fact that the mind is every day 
establishing habits, it would be impossible for us to accom 
plish anything, so, therefore, let us have our surroundings 
arranged in as logical a way as possible, so that our minds 
in using daily the tools of our offices may become habitu 
ated to certain convenient locations and operations so that 
these will be performed more or less automatically leaving 
minds free for the essential performance of the daily work 

Special Orders. 

It is suggested that dealers help the manufacturers to 
eliminate special orders for office furniture, selling in every 
case possible only the standard sizes and arrangements 
Very, very rarely indeed are whimsical ideas or so-cailed 
original arrangements necessary for standard lines can be 
found which will adapt themselves to almost any need. 
Che distributor is frequently confronted with this problem 
and the matter is always a cause for annoyance. Even if 
he succeeds in selling such a special arrangement at a price 
to cover the necessary additional cost and a profit to him 
selr, it is still a nuisance and ought not to be countenanced 
Every special order takes more than its due proportion of 
time, because specifications must be made and _ fol 
lowed through and the goods’ delivered, examined 
checked and passed upon so that seldom it is pos 
sible for the dealer to make a change which will represent 
not only a fair margin of profit but a reward for the 
time he has consumed in putting the order through. Fur 
thermore, special orders are an annoyance to factories. The 
tactory has its standard sizes and has its gauges, measure- 
ments, etc., all arranged to take care of these sizes. Now 


TARO ee 


rragieai \ 


The British Idea of an American 


Business Office and 


comes a special order which must be put through without 


reference to the measurements and arrangements witl 


which the workmen are familiar. Each such order takes 
much more than the time which would be consumed in 
making a desk, file, etc., in the regular way so that the 


manufacturer himself, even though he charges liberally, is 
not always able to reimburse himself for the time and 


trouble to which he has been put 


Discourage the special order and be prepared t snow 
where the regular lines will take care of all the reas ible 
requirements of any business. Let that small number of 
concerns who want to go imto elaborate treatments pay 
well for it. Anyone who wishes to throw a monkey wrencl 
into the works should be willing to pay the cost 


The Salesman. 


Che office furniture salesman, if he is to realize the full 
ness of his opportunities, must know more than office furni 
ture. He should be a business man informed with regard 
to standard office equipment, and this means machines, ac- 
counting devices, desk equipment, filing supplies, et Che 
salesman should understand that the products of the type 


writer affect directly the sales of filing cabinets and that 


the same is true of addressing machines, adding machines 
etc. Card records and many other records are all type 
written or addressed on the addre ssing machine 

Every ottice machine that produces impressions on paper 


helps to sell office furniture lines. We know a manufac 


turer who has accumulated in a special folder informatio1 
regarding all machines which are allied to the irniture 
trade. He has traced out the relation of these ma nes t 
the use of othce furniture and he has something w is 


not only interesting but instructive as well 


Sales Conferences. 
Every once in a while Office Appliances has urged the 


ealer to adopt the morning sales conferences and has sug 


gested that one article be selected each day to be talked of 
at the sales conferences and then to be pushed on that day 
Every salesman should call the attention of ever us 
tomer to that particular article Ninety or ninety-five per 
ent perhaps ot the suggestions will tind no response, but 
if eve ouly one to five pe cent respond, the t the 
urticle is one carrying a good profit, the work is th 
w hil 

This suggestion has worked well wherever it has bee 
tried and should produce sales of office furniture Chere 
ire many small items to which the idea would apply and 


not few of the larger ones 
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Laurie Taylor in The Bystander (Londor 
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rdially invited to make the offices of this 
iff at i Chicago, and the staff at the 
rly at 1701 Pershing Square Bldg., Pershing Square, 42nd St. & Park Ave., 
lities at New York are not 
United States manu- 
yrdially invited to call 
gnmouth Shore, 
He 


of 


born Street, 


MOUCI use, 


—_— 
ster ‘ | 


1, England. Mr. Shore’s knowledase 


equipment business and its possibilities in 


make his counsel valu- 
able to those desiring to cultivat. 


British Market. 


Great Britain 


, 
the 


& Martins: “Speaking generally, 
1924 were disappointing, but in 
e last fe months of the year a welcome improvement 
adily rising 1 ut occurred, and we now find in most quarters a feeling of 
this is not entirely due to senti- 
Board of Trade returns, by the 
through the London 
clearing houses, and, in our own 
ncreasing turn-over on customers’ ac- 
weekly returns from our various 
owever, be borne in mind when con- 
clearing house figures that the more 
r of money in the short-loan market 
id investi t transactions have largely contributed to 

of most serious, 
d traders alike are crippled by the 
A reduction of 
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Government. 


anded by the 


itior The exchanges income-t would undoubtedly stimulate trade. The prob- 


nt is also grave, but I am hopeful that 
gine has pt ably its pressing nature will be relieved to some extent by a 
nt, of which, as I have already re- 

ouraging signs.’ 
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hich makes our business calamities 
fearfully heavy, taxation. Finally, 
trading and manufacturing quarter; 
meeting of the Liebig’s Extract of 
M. Carlisle, the Deputy 
siderable progress towards a return 
international affairs and relations 
ng the past year, and the acceptance 
s of the Dawes scheme by the Great Powers 
t has marked a notable advance in 
good-will to put the international 
semblance of certainty as to 
receive, provided 
countries will be en- 
more accurate data and 
situation than 
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Kut tl vhat €a irticipant may expert to 
Continental 
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ed th a more concrete 


as eC trie ( Ss Sil c 


the war; it can be confidently 
ess inticipated, therefore, | venture to hope, that they will not 
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FIDENCE we so badly need will be broken down when 
he finally learns the truth. In some localities steel pre- 
dominates while in others wood leads. And the tide 
changes too for there are shining examples where a “steel” 
locality now is turning to “wood” and vice versa. We 
build both so I am confident that you can take my remarks 
as unprejudiced. But never let any of your prospective 
customers think that steel or wood are fireproof. Unfor- 
tunately some salesmen do, but those who consider the 
facts will soon find out that laboratory tests and actual 
fires prove that each material offers about the same degree 
of protection. 

High grade wood office furniture is in white quarter 
sawed oak, genuine mahogany or walnut selected for beau- 
tiful grain effects. All exterior parts are genuine—the up- 
right and cross rails and partitions are solid, panels and 
usually drawer fronts, tops and backs are five ply. Five 
ply panels actually cost more than solid parts of the same 
wood and for large surfaces provide for better grain effects. 

First—It costs less to sell high quality files than the so 
called cheap equipment. Inferior quality takes up just as 
much floor space, transportation costs are the same and 
the “cheap” buyer usually expects more service when he 
logically deserves less. Of course, low priced files are 
necessary to complete your lines, but let their sale be your 
last effort with the buyer who will not buy quality. 

Plywood or laminated panel construction for the parts 
mentioned is used mainly for strength and to prevent warp- 
ing or swelling which naturally tends to strain the cabinet, 
throw it out of alignment and prevent the easy operation 
of drawers. In most of the modern wood files or desks 
these former difficulties are largely eliminated, due to 
scientific processes, better construction and design. 

The Raw Materials. 

Lumber comes to the manufacturer of office furniture 
usually in the rough board. For high grade equipment he 
buys selected material and very likely pays double the 
price for it over the poorer grades. All lumber is_thor- 
oughly air dried first by the lumber manufacturer for a 
year or longer and again by the furniture manufacturer. 
Naturally this adds materially to the cost, but is highly de- 
sirable. From the yards the lumber is kiln dried tor from 
ten days to three weeks, all depending upon the kind of 
material and kiln equipment used. Accurate tests of the 
Lumber too dry will swell 
not dry enough, 


moisture content are taken. 
in contact with the normal atmosphere 
it will shrink. Usually there is about a 10% shrinkage dur 
ing kiln drying—-10% loss. The proper treatment of wood 
before it is ready for machining is an industry in itself and 
requires more space than | am allowed. 

Many of the larger office furniture plants make their 
own panels, although they may buy their veneers. In brief, 
there is the core of thickness depending upon the desired 
thickness of the completed panel. On each side of this core 
is the “glue sheet’ or in other words, a veneer with grain 
running crosswise to the grain of the core. Then on each 
glue sheet is glued the face and backing plys with the grain 
running parallel to that of the core. These veneers and 
core are then held under pressure, forming the most prac- 
tical and satisfactory panel. “Panel” not veneer, as the 
veneers are what make up the panel. The strength of wood 
is with the grain. Swelling or shrinking is mostly across 
the grain so the combination of cross grains prevents the 
objectionable and troublesome swelling, splitting and warp- 
ing common to large surfaces of solid wood. Warping is 


merely the uneven swelling on one side of the piece of 
wood. More moisture on one side will tend to curve the 
board in the opposite direction, but with panel construc- 
tion one ply tends to balance the uneven action of any 
of the others. The plys also hold each other to prevent 
swelling. Properly treated and constructed five ply panels 


8 under 


or tronts will give very little trouble. Of course it is un 


hr 


stood that the outer surfaces are protected by a durable 


ish to prevent the penetration of moisture—to be taken 
up further on. 
Betore any lumber or panels are machined for high 


grade furniture they are again selected for color and grain 
Undersirable pieces are culled to be used in lower grade 
equipment. This process of selection by elimination goes 
on almost to the final assembly of the finished article 


this 


Your prospects may frequently want to know why 
four drawer letter file sells for $25.00 and that one for 
$50.00. The care and selection required to produce quality 
offcee furniture is an important factor in its cost. How 
ever, on the basis of better satisfaction during a longer 
life and better service, the investment is usually a paying 
one 


Points on Construction. 


here are various ways of joining parts of good furni 
ture to give maximum good service. The method of locked 


1s 


joints, gluing and in addition angle braces screwed in 
the more satisfactory. Ordinary tongue and groove and 
glue block methods are employed mostly tor “cheaper” 
files 

| suggest that your salesman frequently remove the 
drawers of various files you stock and examine the case 
and drawer construction carefully. Compare the cheaper 
tile with the quality one. Notice the relative difference in 
construction, the care in fitting and the finish. Some qual 
t 


oO 


ity files of the same outside dimensions weigh fifty 
seventy-five per cent more than the “cheap” files—due to 
the extra reinforcing, framing and heavier tive ply panel 
construction. 

Finishing of high grade equipment has a great deal to 
do with the sale of it—and after it is sold a well and dur 
ably finished cabinet will serve better and longer 
a great deal of truth is the Paint Association's slogan 


There's 


“Save the surface, etc.” 

After the parts of furniture have been carefully prepared 
by various sanding operations they are stained and filled. 
Water stam used in quality furniture raises the grain and 
the surface must again be sanded smooth. Some manu 
tacturers use a first coater of shellac, but we consider it 
best to use the same varnish on every coat after staining 
and filling. Thus we have no trouble with checking: con 
sidered to be caused by uneven expansion and contraction 
of the coats of different material. Shellac and its sub 
stitutes are also brittle and scratch white after the varnish 


1 


coats above are penetrated. All varnish coats (good qual 


ity oniy considered) give a tougher, better finish. Each 
coat is sanded and the last rubbed down with pumice and 


oil to give that smooth, silk-like surface associated w 


ith 
high grade oftice furniture. 

rhe interior of modern quality files in most cases have 
improved roller bearing steel suspension slides and drawer 
bodies and parts constructed similar to the interiors of the 
modern steel cabinets. For example, our drawers and slides 
are interchangeable in our two lines of wood-steel and all 
steel equipment except for the drawer fronts 

Those buyers who can have their shipments 


¢ 


cone 0 


them in carload naturally save in transportation costs and 


1 
+} 


sometimes receive carload discounts, but above all, the 
shipments come in better condition. With modern packing 
methods httle trouble is experienced, however, on any 
shipments unless the carrier has been unreasonably rough 
in handling. All crates should be immediately examined 


and any visible damage reported. Concealed damage found 


must be reported also. The factories always are glad to 
help you make your claims. Don’t blame the manufacturer 
at once. Yes, he may “Slip” occasionally, but that is be 
cause he must deal with the human element not entirely 
faultless as you know, and the progressive manufacturer 
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s const ve criticism and t now whe e is in I’ve see steel drawers uncrated and appear scant in 
he wrong size so that it would be difficult to insert cards or papers. 
ftentime tte is so roughl dled a pped Inste of writing the manufacturer see if the steel sides 
e he net inside is lised or st Ni have é el ward. Oftentimes a slight adjustment 
R crating uld prevent S et rd is will quickly remedy the trouble. 
( oost id employe « : : he t standard color of oak darkens with age. Yet 
dri ul into the t he en condemned because later ship- 
( ictly 
t S side, a Om effects in mahogany or walnut make 
tle ppear darker or lighter than others. To most 
sta \ rasts are beautiful, although a 
cr % \ little explaining on the part of 
S appre erstands wood will right many a 
t the mind of the customer—per- 
rupulous competitor's sales- 
a 
the manufacturer of all blame. 
ve should want to know about 
he benefit of the doubt. We 
ther and be real friends— 
é 
te on “How can the dealer 
. etter care for and preserve 
, and suffer the minimun of 
he minimum of annoyance.” 
. vey are made and effective 
r | feel. Knowledge of each 
e selling are essential. Knowing 
; they are fabricated and finished 
Ki ent will tell us how to treat them 
ived 
, to apply them” and we'll sell 
So let's all have a training 
S and make 1925 our biggest 
uccesses 
~ e ~ “pe 
Campaign tor Better Ottices 
A | < es 7 
one to buy for a given pur- 
hould be a part of the service 
the public. In some cities and 
d we could name several 
rt of service and are making 
pay them big returns. This 
ispire his salesman with the 
| els e and must advertise what he 
1 c may know. In other words, 
d : a specialist in the arrangement 
( ealizes th t he must let the people knew 
1] athees this sort of thing and is prepared 
this ilread 
S< essional m«¢ t t that Benefiting the Man Who Buys. 
‘ e goes one , e effort 1 rds cou g room can afford to disregard the 
ae re P riends eft le furniture and the proper and convenient 
. terised ' ‘ rrangel t { The dealer benetits once in the sale of 
‘int emselves are ed as his furniture except for the fact that the demand for sup- 
i rhey 1 tinuc but the user of the furniture, if it is 
. , Where. fc icial roy ted and arranged, realizes every day on his 
ln s ideal ' < Who i nvest Mod fhee furniture is substantial. When 
to « wrer how t " | ce Stee t Is | ctically indestructible, while the articles 
- esk his stenog é , é od so well made in the better grades 
ca most pleasing « t is , tial onstructed that they will endure for a 
lt + ot ie doc : wet the ' even | ; 
oh, © seckine Che Phere a distinct personality about a well arranged 
; tail and in ver es re any office e one who enters it experiences a sense of peace 
shee ‘ 1arters for s it it to be nd ordet fhe equipment is arranged in a logical manner. 
t the pu d ‘ - ere to a One hears the sound of type machines where possible, how- 
on thin chates wel ' have ever, somewhat distant from the entrance, and, while every- 
ot ' a to 1 ld there is no consciousness of effort or 
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annoyance when the visitor's entrance adds another duty to 
those already under way. The office is quiet, the furniture 
is harmonious in color and design and is appropriate to the 
wall colorings and even to the floor coverings. The differ- 
ent pieces which compose the office equipment combine 
utility with grace and charm. When the furniture is 
properly arranged and selected, good effects can be pro- 
duced without great expense. Salesmen should bear in 
mind that it is not good business to sell a customer ex- 
pensive equipment when he cannot afford it, nor to sell 
equipment which is not appropriate to the type of business 
or particular part of the business where it is te be used. 

The effect of well conceived surroundings on the part of 
the workers in an office has been repeatedly emphasized 
Nerves are quieted by absence of confusion, and quiet 
nerves are the best working nerves. Suitable office furni- 
ture works, and when it is conveniently arranged, labor 
tends more and more to become easy 

Were it not for the fact that the mind is every day 
establishing habits, it would be impossible for us to accom- 
plish anything, so, therefore, let us have our surroundings 
arranged in as logical a way as possible, so that our minds 
in using daily the tools of our offices may become habitu- 
ated to certain convenient locations and operations so that 
these will be performed more or less automatically leaving 
minds free for the essential performance of the daily work 

Special Orders. 

It is suggested that dealers help the manufacturers to 
eliminate special orders for office furniture, selling in every 
case possible only the standard sizes and arrangements 
Very, very rarely indeed are whimsical ideas or so-called 
original arrangements necessary for standard lines can be 
found which will adapt themselves to almost any need. 
rhe distributor is frequently confronted with this problem 
and the matter is always a cause for annoyance. Even if 
he succeeds in selling such a special arrangement at a price 
to cover the necessary additional cost and a profit to him- 
selr, it is still a nuisance and ought not to be countenanced. 
Every special order takes more than its due proportion of 
time, because specifications must be made and _ fol- 
lowed through and the goods’ delivered, examined 
checked and passed upon so that seldom it is pos 
sible for the dealer to make a change which will represent 
not only a fair margin of profit but a reward for the 
time he has consumed in putting the order through. Fur- 
thermore, special orders are an annoyance to factories. The 
factory has its standard sizes and has its gauges, measure 
ments, etc., all arranged to take care of these sizes. Now 
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The British Idea of an American 
Business Office 


comes a special order which must be put through without 
reference to the measurements and arrangements witl 
which the workmen are familiar. Each such order takes 
much more than the time which would be consumed in 
making a desk, file, etce., in the regular way so that the 


manufacturer himself, even though he charges lil 


not always able to reimburse himself for the time and 
trouble to which he has been put 


Discourage the special order and be prepared t 


show 
where the reguiar lines will take care of all the reasonable 
requirements of any business. Let that small number of 
concerns who want to go mto elaborate treatments pay 
well for it. Anyone who wishes to throw a monkey wrencl 


into the works should be willing to pay the cost 


The Salesman. 


Che office furniture salesman, if he is to realize the full 


ness of his opportunities, must know more than office furni 


ture. He should be a business man informed with regard 
to standard office equipment, and this means machines, ac- 
counting devices, desk equipment, filing supplies, et rhe 


salesman should understand that the products of the type 


writer affect directly the sales of filing cabinets and that 


the same is true of addressing machines, adding machines 
etc. Card records and many other records are all type 
written or addressed on the addressing machine 


Every othce machine that produces impressions on pape! 
helps to sell office furniture lines. We know a 





turer who has accumulated in a special folder int 


regarding all machines which are allied to the furniture 
trade. He has traced out the relation of these machines t 
the use of oftice furniture and he has something which is 


not only interesting but instructive as well 


Sales Conferences. 


Every once in a while Office Appliances has urged the 
dealer to adopt the morning sales conferences and has sug 


gested that one article be selected each day to be talked of 


at the sales conferences and then to be pushed on that day 
Every salesman should call the attention of every cus 
tomer to that particular article. Ninety or ninety-five per 
ent perhaps ot the suggestions will find no response, but 
if even only one to five per cent respond then if the 
irticle is one carrying a good profit, the work is wort 
whil 
This suggestion has worked well wherever it has beer 
tried and should produce sales of office furniture. There 
ire many small items to which the idea would apply and 
not few of the larger ones 
AS USUAI 





The American Idea of a Britis 


Business Office 


Laurie Taylor in The Bystander (London) 
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Representatives of office equipment ns abroad, visiting the United States, are cordially invited to make the offices of this 
journal their headquarters. The staff at the main office, 417 South Dearborn Street, Chicago, and the staff at the 


branch im charge of C. H. Everly at 1701 Pershing Square Blda., Pershing Square, 42nd St. & Park Ave., 


New York, will be happy to be of any possible service. While the facilities at New York are not 
o many as at Chicago, there will be found the same desire to serve. United States manu- 
facturers or their representatives, traveling abroad are cordially invited to call 
upon Office Appliances’ London correspondent, Mr. W. Teignmouth Shore, 
director f W.-M Publicity Service, Ltd., Carton House, 
Westminster, S. W.1, England. Mr. Shore’s knowledge of 
equipment business and its possibilities in 
Great Britain make his counsel valu- 
able to those desiring to cultivate 
the British Market. 


London, February 4, 1925 the Bank of Liverpool & Martins: “Speaking generally, 
HAT do our business barometers say today and trade nditions during 1924 were disappointing, but in 
foretell for tomorrow? The ire certainly not yet the last few months of the year a welcome improvement 
at “Set Fair,” but they are steadily rising and un occurred, and we now find in most quarters a feeling of 
ess bad business-weather blows along from some unex greater confidence. That this is not entirely due to senti- 
pected quarter this Spring should be good for trade all ment is s n by the Board of Trade returns, by the 
round, theretor r office appliance makers and _ sellers largely increased amounts passing through the London 
To what barometers do I refer Here are some baromet and provincial pankers’ clearing houses, and, in our own 
rical readings by big guns in the banking nd business institution, by the increasing turn-over on customers’ ac- 
worlds, cautious and canny met vho don't risk theit counts disclosed by the weekly returns from our various 
prophetical reputations by saying hing rash. So ca district [It must, however, be borne in mind when con- 
tious that whe they think “real s they s iy be sidering the London clearing house figures that the more 
good.” The Westminster Bank is one of our biggest banl frequent turning over of money in the short-loan market 
porations, and at their annual general meeting at and investment transactions have largely contributed to 
the close of last month, Mr. Walter Leaf, the Chairmar the increast The question of costs is still most serious, 
of the Compar said, speaking of the general trade out ind mat cturers and traders alike are crippled by the 
look The 1 ry of trade seems now once mort eavy toll demanded by the Government. A reduction of 
provided with the necessary lubricatiot he ex nges income-t vould undoubtedly stimulate trade. The prob- 
throughout t e have been for some time approximately lem of unemployment is also grave, but I am hopeful that 
stabilised, and the efficiency of the engine has appreciably its pressing nature will be relieved to some extent by a 
increased it sequence. There has been a quite notable real trade improvement, of which, as I have already re- 
improvement in many directions, for instance in the cotto marked, there are encouraging signs.” 
trade.” To vw [| must add, however, that one f the > 
great stapl tries of this country al mining, is it Ay, ther the rub which makes our business calamities 
a parlous conditio1 Chen at the general meeti: f the of si e life: heavy, fearfully heavy, taxation. Finally, 
Midland Bar ther huge corporatio1 the ( 11 i] this, tror strictly trading and manufacturing quarter; 
1e Right H rable Reginald M enna, wl 5 4 it the veneral meeting of the Liebig’s Extract of 
cellor of the Exchequer 1915-1916, v fairiv chee thus Meat ( y, Mr. Kenneth M. Carlisle, the Deputy 
realize that t rophesy is at all times a hazardous and Chairma Considerable progress towards a return 
hankless venture But we may with prude take a to the 1 ( rl international affairs and relations 
survev of existi nditions. and e do so1 | this has bee eved during the past year, and the acceptance 
t safe to say that the signs are propitious fo ul f the pr s of the Dawes scheme by the Great Powers 
sion of busines the coming vear. We hav é n the | Agreement has marked a notable advance in 
1 indications { foreign situat The hay tcome the 1 é | good-will to put the international 
Dawes 1 rt and the Lor nference. the s st I Wit some semblance of certainty as to 
essful efforts at reconstruction in Central Eur the vhat « irti int may expert to receive, provided 
he negotiat ist ed it Get pay, the Continental countries will be en- 
Paris are all « ts which mark stages t rogre ibled t t their Budgets on more accurate data and 
he world t rds true condit f peace 1] é ted th a more concrete situation than 
<--> has been the case since the war; it can be confidently 
is s thing a bit more detailed and t less anticipat therefore, | venture to hope, that they will not 
Mr. W. R lazebrook, | fail to profit by th portunity to take the first step to- 
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wards currency stabilization—i. e., Budget equilibrium. It 
is pleasing to note that Belgium, where we have sub- 
stantial interests, has made an auspicious start and has re- 
cently afforded the praiseworthy example of providing a 
balanced Budget for 1925." Once more I must emphasise 
the point, which is too often forgotten; no nation today is 
a cut-and-dried trade organism, all by its lonesome; it is 
only part of a world wide organism, and if this is un- 
healthy all round—the whole suffers. So—we must all 
pull and push together to make a// well. 
<--> 

Even to a Londoner, who pretty well knows his way 
about the dear old town, it is somewhat of a novelty to 
visit a busy business office in one of the fine houses in 
Grosvenor Place in the West End; to see a well-equipped 
general office overlooking the gardens of Buckingham 
Palace! In what once was an exclusive home and haunt 
of fashionable folk! There, in a delightfully quiet sanctum, 
hung with excellent engravings, | talked to Mr. Paul 
Impey, of Morland and Impey, a firm famous in the loose 
leaf and other office equipment worlds; Kalamazoo! ‘What 
about trade,” said I, “now and tomorrow?” “Moving up,” 
answered he, “slowly but steadily. One, factor in our in 
creasing amount of business is, we know, a reduction in 
some of our prices. Englishmen’s view of office labor- 
saving appliances changing? Yes; and they are always 
ready now to consider, see and examine anything likely to 
be of real help. They don’t and won't accept everything 
American; it must be suited to English conditions and 
methods. Americans don't always remember this fact. 
Competition is keener than ever it has been; but we like 
it'’’ Then he told me this, which bright American men 
over here don't always quite grasp: “Advertising has 
pulled well for us; is pulling, will pull. We've been doing 
it largely for over fifteen years, so we know.” That's so, 
add [; persistent, consistent, big advertising, with copy 
suited to our market, does pay. There once (!!!) was a 
man who tried to sell goods without letting folk know he 
had ’em to sell. He failed. 

<-> 

Thinking it well to get away from the banker, who 
plays with the dollars of the makers and sellers, and from 
the latter also, I went and had a goodly talk with Mr. 
R. P. Baker, managing director of the International Cor 
respondence Schools, a shrewd man who goes about a lot, 
hearing and seeing a lot, and drawing his own conclusions 
therefrom. I thought he could give me a view of the situ 
ation from a somewhat different slant; he did; it was worth 
having. His office overlooks Kingsway, where many a big 
American house is located. I won't bother you with my 
side of the conversation, but will give you his, which was 
this: “I’ve just been traveling about England and Scot 
land. All ‘round there is a better business tone; manufac 
turers, wholesalers, retailers, all are more cheery. Perhaps 
more anticipation than realization; good times are not here 
yet, but there is a brighter spirit and more hopeful outlook 
generally. Sections of the shipbuilding and coal mining 
industries are very flat. But shipbuilding on the Clyde and 
the Tyne are looking up a bit; and so also at Belfast, but 
there’s still plenty of room for more work there. Steel and 
iron are better; and in Lancashire there are not enough 
weavers to fill the jobs, as during the recent bad times 
many of the mill hands drifted into other industries. As 
to office ‘machinery.’ Well, we don’t trust quite so much 
to the human element now as we did before the war. You 
see, men of, say, thirty-five are minus the experience of 
business they did not gain during the war; they are not 
so well equipped, really, as the man of thirty used to be. 
So instead of skilled men filling all the office jobs they 


used to do they are often replaced by machines, so to 


speak. Instead of men of experience, machines made by 


experience are often employed. The office manager today 
is more of an explorer than he used to be; ready to examine 
every promising office appliance that is brought to his 
notice. He is more discerning. He thinks more econom 


ically; he has to do so. Overhead charges have so enor 


4 


mously increased. Taxation! I know a firm whicl 
had, on the three years’ basis of profits, to pay away this 
year 50 per cent of its earnings! Every penny of expense 
has to be looked at—both sides of it. As to ofhce appli 


ances from America—well, I’m sure there is a much more 


sympathetic attitude towards them than there was some 
ten years ago. We are quite aw ake to the fact that good 
things can come to this country from other countries. We 


examine all markets and their products; if we have a £100 


($500) to spend, we must make it go as far as possible 
and get the best for it. It is not only in the office, but in 
our homes that we appreciate American  self-helpers, 
vacuum cleaners for example.” In all of which there is 


much sound sense 


Business Efficiency Exhibition. 


Organized by the Office Appliances Trades Association— 
Written for Office Appliances by W. T. Shore. 


Almost beneath the shadow of the towers of W 
ster Abbey, is the Central Hall, wherein on February 4 
was opened the fourth Annual London Business Efficies 
Exhibition, organized by the Othce Appliances Trades As 
sociation, the membership of which represents ipital 
invested in their various businesses of over $25,000,000 
Brains are also invested to an extent which cannot be cal 
culated, but which must be immense, judging by results 

Alas, said | to myself said I, as | walked and looked 
here, there and most every where, if they go on at this rate 


there'll soon be no time left to be saved, and as for labour 


why. men and maidens will all have given place to ma 


chines If office efficiency goes much further the nly 
human being left in an office will be the office boy, and 
he’s super-human. But as Lord Burnham said at the oper 
ing ceremony, there’s still room tor brains and initiative 
in every office. Men must be masters of their machines 
He also said that the office is “the brain box ot a business 
and he knows, being about as brainv a man of business 
as we have 

The trouble is, where there are such a lot ot machines 
which are all the best in their line, it is difhcult to make a 
choice! Eventually I decided to start several new mces 


and have each equipped differently and equally efficiently 


I picked up “literature” by the pocketful, and i nse¢ 
quence had to take a taxi back to my desk. Very much 
of it was very good; some of it not so; even al t t 

“very good” there was too much of a muchness. I am so 
tired of that too pretty girl: so are other folk lon't 
think the Woodstock Electrite did itself quits Stice I 
may say so without risk to my life, for this booklet was 
printed in the U. S. A. On the other hand the Burroughs 
did themselves proud by getting out a special “Catalogue 
of Exhibits” at the exhibition; good notion and well 
done, a “better day’s work.” The Perfect Typewriter Key 


Company gave away a quite small but very appetizing 


leaflet. “Ditto” Incorporated put out quite the most cat 
cover and the interior was well done too Phe f 
Kalamazoo was excellently stated. But as I have hinted 


on the whole the literature was sound and solid 


striking. The same comment may justly be made a 

most of the stands. I fear too little cash or brains is 
being « xpended by office ippliances on getting it the 
just-right printed matter and in making their stalls the 
just-the-bit-different which means the ought-to-be-a-bit 
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oe 


Bee 


“Page 30 OFFICE APPLIANCES For March, 19235. 





with authority, each in his own line, had been given for 
teachers of commercial subjects under the London County 
Council and the London Chamber of Commerce, and the 
handbook issued by the association would be used as the 
basis of their examinations. That was an important link 
in the course of training young men and women for busi- 
ness careers in the technical knowledge of their craft, which 
ought to be of solid value from the standpoint of national 
efficiency. Two thousand business students had been in- 
vited to visit the exhibition, and to attend a lecture on 
modern office methods, and prizes and diplomas would be 
awarded on the essays sent in subsequently. The attempts 
made to link up all the activities and ideas of business 
efficiency with the principles of intelligent co-operation and 
enlightened self-interest, were worthy of the support and 
sympathy of business men throughout the country. Busi- 
ness was a very different thing now from what it was in 
the nineteenth century. It had taken its place as the de- 
termining factor of our national well-being, and it ranked 
at least on an equality with the learned professions, as the 
proof and potentiality of our national ability. He invited 
them to contrast the difference in the assessment of social 
values as between the estimate of today and the estimate 
of early Victorian days. They would recollect Mr. Jonas 
Chuzzlewit’s words, ‘Here’s the rule for bargains; do other 
men, for they would do you; that’s the true business pre- 
cept.” Now we ought to say, and he believed we did say, 
‘Do the best for other men, as they would do for you; 
that’s the only business precept.’ That 
were trying to do by virtue of that remarkable display and 

The 
mpliment to his own office on the score of 
that in the 


branches, they 


was what they 


demonstration. chairman had been good enough to 
pay a high c 

efficiency. He 
methods, as distinct 
were not quite up to date, and what was true of his own 
office was true of many another. He hoped that all the 
heads of firms and heads of departments who could do so 
would spare the time to visit the exhibition and see what 
human ingenuity had devised to facilitate the 


business affairs, and to add mightily, as he believed it was 


was, however, afraid business 


from the mechanical 


course of 


possible to do, to their prosperity and their effectiveness.” 


New Honors for Cesare Verona. 

The King of Italy recently conferred upon Cav. Cesare 
Verona of Turin, Remington representative for Italy, the 
title of Grand Officer of the Crown of Italy. 

This honor is one of the most important and highly 
prized distinctions in that country, and Office Appliances 
is happy to announce that it has been conferred upon a 
pioneer member of this industry. 


Woodstock Distribution Abroad Increased. 


he foreign department of the Woodstock Typewriter 
Company, Chicago, Ill, has added three new dealers to its 
distribution organization Abelardo Tous, Cuba No. 80, 
represents the Woodstock in the Western half of Cuba. 
Charles E. Santo, London, Ontario, distributes the Wood- 
stock in that The Winnipeg Typewriter 
change, Somerset building, Winnipeg, has the sales fran 


province. Ex- 


chise in Manitoba. 


George W. Partridge, head of the American Writing 
Machine Company in London, has been making his head- 
quarters at the home office of the Remington Typewriter 


Company in New York for the past month 


Archibald Cobb has returned to his desk in the Reming- 
ton foreign sales deartment after a ten weeks’ trip to Cuba 








Office Appliances in Brazil. 


Reprinted from the Brazilian American of 

Rio de Janeiro. That Publication Credited 

M. A. Cremer, American Commercial At- 

tache, with Much of the Information Em- 
bodied in the Article. 


The average Brazilian office is becoming a well 


room. However, its architectural arrangement is not at al] 
conducive to any great effort or expenditure of money it 
an attempt to beautify it. The ordinary man would rather 


spend his surplus cash, if he has any, on the improvement 


The desks are usually made of wood, the imported steel 


desks being much more expensive. The issue with the 
buyer is whether or not the high cost of the steel desk 
which is certainly the best, justifies its purchass Che 


metal desk certainly resists destruction; the energetic white 
ant finds it practically impossible to make an incision on its 
surface. However, it is probable that the ants d 
ordi 


shining 


much less damage to wooden office furniture than is 


narily supposed. Age, the inevitable oxidation, and scuf 


fling office boys accomplish a great deal in the shortening 
of a piece of furniture’s life. 
By far the largest part of the wood desks and chairs used 


in Brazil are of domestic construction, and satisfy most re 
quirements, and, additionally, can be bought for much less 
than the imported. The domestic wood is often of great 
beauty, which quality, perhaps, compensates to many 
people for its mechanical defects. Modern steel furniture 
like every substitute tries to imitate the thing it is displac 
ing, and appears in all manner of artistic dress and finish 

Of the imported desks, up until the present, approxi 
mately three-fourths have been sent down from the Unites 
States, most of the remainder coming from the Argentine 

The metal furniture market has been controlled largely 


by the United States—over half of all steel furniture com 


ing from that country, whose chief competitors have beer 


the Germans. 


The highly specialized modern office equipment, if it 
can not be easily made in Brazil, is manufactured in the 
United States 

Filing Cases Also Made in Brazil. 

Filing cases might be included in this last classification 
but the same limitations and conditions that hold desks 
apply to them. Wooden filing cases are now being made it 
Brazil in ever-increasing quantities. The exorbitant cost 
of imported metal filing cases or cabinets and the ever 
increasing competition from domestic manufacturers has 
caused a falling off in the sale of foreign-made cases. How 
ever, a fair number of these continues to be imported, prin 
cipally from the United States. Competition in this class 
of imported office furniture is almost negligible. Several 
local office supply houses have agencies for North Amer 
can metal filing cases and have been very successful i 
making sales. Steel card-filing systems have not been sold 


very extensively in the past, but they are now being used 
to some extent, and it is very likely that an able salesmar 


market 


develop a profitable and growing market. 


with a knowledge of the and the peopl ld 


\ny consideration which concerns importation of reigi 


products necessarily includes the relative positior f the 


monetary exchange of the countries which are doing busi 
For this the country whose 


like that of 


ness with each other. reason 


] 


exchange is most nearly Brazil will have the 


most advantageous position in trading. The present cor 


dition of exchange whereby the buyers in this country are 


compelled to pay nearly three times what they 
merly for the American-made articles is not at all 


cing to trade 
(Continued 1 Page 107 
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Using the Eclipse as a Publicity Stunt. 


Plan Devised by Allen Randall of the Thorp 
& Martin Company, Aided by the Radio, 
Brings Amazing Results. 


OME day the Thorp & Martin Company, the stationers 
in Boston, Mass., may forget the great eclipse of the 
sun on January 24, 1925 


[It will not be in a hurry 


The experience through which they passed while engaged 


" 1 
1, 


as advertising will linger for a 


Sing the eciips¢ matter 
ng time in memory, and will be regarded as one their 
successes 
dentally s was one of the first instances of the 
se of the rae broadcast on a big scale connection with 
e stationery trade 
[he idea of hooking up advertising with the sky-show 
F to i ( Oo Allen Randall. ot the iles ind 
rtising staf 11 the preceding October He ecalled 
ng seen small pairs of eyeglasses, of the pince-nez 
ind wit! olored lenses, sold as a toy for childret 


started out to locate some 


he search led through toy dealers, novelty houses and 
ters, until at last 72,000 were found in New York 
in the hands of a concern which regarded itself as 
( stuck” with such a quantity. 
They were omptly bought and incorporated into a1 
i tive novelty bearing the advertising of the house, and 
1 the glasses themselves fastened inside 
\s the time for the eclipse drew near they were brought 
t d the free distribution began [The minute they were 
wn there is hurried search for more of the same by 
ther eastern | ness people, and all or nearly all found 
it quite unintentionally the Thorp & Marti e had 
rnered the visible market. 
However | stationers decided to be as neighborly as 
1ey could, and non-competing stationers, banks, depart 
tores a wspaper offices in a half dozen New Ens 
nd cities were elped with as many as could be spared. 
thev coul e looked ahead to the ultimate demand 
themselves tl generosity in this respect would 
been less pronounced. 
Not only did customers and all sorts of other individuals 
eg to he primer of eclipse facts and set of 
asses, but ere constant and incessant de ad tor 
ir table favors at the most notable banquets in the 
S t, pul ools clamored r t e pupils 
the time came when |} dreds of pe é day 
e visiting e store for the outfit \s the g it 
( ont w stated the were Io! ustomer! these 
s rs, Ma ( r ew faces, undertook to buy 1 rdet 
ulify. A iie es ot 5. 10 and 15 cent go ds rose by 
i S ind b 
é ca é tion ot a re ow <« _ | 
Ca iS pit » the mana i stat WNAC 
e Shepard S s Boston, that itat ll a | 
‘ e glass primer tre exte led é 
le audience er the air. and t those w shed 
ike a t be able g ( t 
e stat store or the t Suc 
ni p eful formulat 1 d 
s di sit could be 
ca tter ¢ Sele ‘ é ( yas 
i ist tet and such pv ¢ | i pse 
is e tne iffa 1 St ( 
{ yy on ptly cer + é ‘ ad 
s Mr. |] is the orig é 
\ Ra da ptiy struck hi s everai s§ ij 
¢ chest ed hoarse y i € itedly Ss eC 
k r the i Ss vhich igafre iC 1 é 


pleasing voice, and hastily recommended every other per- 
son he could think of as better adapted. 

The chief was obdurate, and finally the subordinate had 
to surrender 

On Wednesday 


Randall “mike” 


the 


preceding the eclipse Mr. 
at 7:35, and for ten minutes spoke 


evening 
faced 
| 

nis prece 


Leaving the 


broadcasting room for the main office of the 
recover his overcoat and galoshes, he was aston- 
find the telephone was in a continuous burrrr, 
Then the telegraph boys 
by the time he could get on his hat 


ing commutation train and home the 


studio t 
ished to 


with requests for the souvenir. 





began to file in, and 


and start for the eve 


big 10D Was 





ALLEN 


RANDALL. 
Thursday morning came the rude awakening. Let this 
motto be framed in letters of fire in every advertising 
departmet t 
“Never monkey with a terrific instrument like the radio 
without being absolutely organized to handle the results.” 
At 8:15 a. m. Thursday the line was formed on the right 


at WNAC'’S offices, more than 200 persons long. Extra 


help had to be placed on the telephone switchboard, extra 
help in the mailing department as the great baskets of 
letters 1 dumped in, extra people in the offices to pass 
out the souvenirs, and the situation stayed that way for two 
solid business days Miss Jean Sargent, WNAC’s famous 


stepped into the suddenly created breach and 


showed herself an organizer of the first quality. Every- 
thing needed to handle the situation was in well-oiled run- 
ne orde 15 inutes after she took charge. 

M En Thorp & Martin store on Franklin 
street the pe ce was being repeated. It is unfor- 
t te that me cal counters were not used to learn 
exactly many thousand persons walked into each of 
the tw ces on those two hectic days. 

Mr. Ra ll, satisfied that his part was all over with the 

1¢ ig, endeavored to slip quietly into the back- 


zround and get caught up with his regular work in the 


it ng department 
But 1 t s 

Vis the sisted on meeting the broadcaster 
Pel ( lls for the broadcaster, and would not 
e de And let good gosh—the fellow had his one 

é er has another. 
All 1S er mysterious until the explanation 
me It developed that the radio receiving con- 
ditions e previ night had been unusually fine, and his 
ice had been heard over three-quarters of the United 
States with a clarity which excited the most remarkable 
Letters | messages about his “wonderful voice’—all 











Ge 
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quite undeserved, he insists, and probably due to the good 
electric conditions—came in a flood 

He was waited upon by representatives of two churches 
outside of Boston and urged to give in each a _ pulpit 
address. He explained to his callers the harassed and 
profane lives that stationers and office furniture men live, 
and made it clear how little he could say of a helpful 
nature at a meeting dedicated to divine worship 

He was urged to give a half hour address on the eclipse 
the afternoo:. previous to.all the employes of one of the 
biggest New England manufacturing plants, but carefully 


explained that he did not know one thing on earth about 


it but what he read on the train from the morning paper. 

He was swamped with colored and scented notes praising 
his voice in unmeasured terms and begging him to broad 
cast again soon. He was called upon in person by some 
of the real cod-fish aristocracy of Boston, and told how 
remarkably his voice was appreciated at formal parties on 
Beacen Hill 

And he was perhaps most impressed of all by a telephon: 
message from a bed-ridden cripple torty miles out of Bos 
ton, who thanked him for the peculiar quality of his voice, 
which had seemed while he was talking to thriil the poor 
fellow as had no other he ever listened to on the radio. 
his constant companion 

It was impossible for the 72,000 pairs of colored sun 
glasses, already reduced by helping out neighbors, to 
stand out the terrific drive made on the two distributing 


pomts 
At 4 p. m. on the second day they were gone, and both 
places sent out letters of apology and explanation to the 


ones whose letters and telegrams arrived too late. Even 


had the supply held out the ones who were disappointed 
would have been, anyway, as thet requests came after it 
would have been possible to get the souvenirs back to 
them ahead of the eclipse itseli 

The eclipse came off on schedule time, just as promised 
to the public in the T & M primer; so this concern feels 
that it has hooked up a lot of good will to the solar 


exhibition 


Constructive Merchandising. 

“Constructive Merchandising” is the title of a new book 
written by Robert FE. Ramsay, author of “Effective Direct 
Advertising” and “Effective House Organs,” special lecturer 
New York University, etc., and vice president of James 
I. Newcomb Company, In The book was published by 
D. Appleton & Company of New York. 

Che book is bound in substantial cloth and contains 718 
pages including index. It gives many effective plans for 
increasing sales 

Mr. Ramsay says that the book is intended to be of in 
terest to everyone engaged in the selling of any product 
or service. It is in nowise a special pleader for any par 
‘icular form or method, but the author has tried to be fair 
The book is built out 


of Mr. Ramsay's long experience in business and is the 


to every method in his discussions 


outcome of several years of merchandising counseling in 
various fields supplemented by years of editorial work 
and other and longer periods as a sales executive on the 
merchandising side of a number of national institutions. 
The author makes use of many plans from other sales 
executives and of many publications on the subject within 
the past decade, reviewing all opinions and minting the 
metal from the ore. Carlyle said—‘‘That man is the most 
original who adapts from the most sources.” 

If the reader cannot find references to his own particular 
industry he will be sure to find many ideas which he can 


use with a limited amount of adaptation. 





In Mr. Ramsay's opinion the day is fas ASS 


any one method can be recommended as 


merchandising ills [herefore, in the pages 
one medium is found to be interlocked with a 
most any verv effective campaign to increas 


to the various sources has been given throug 


the book and those who cooperated 
researches data. records et iT¢ sil gled 
ment 
Che book 1s divided int four parts Part 
< ( i] ters on ‘ | < = 
imdis ) part two tl te 
caising me ods and t thre 
tee ers o! const eT } s¢ 
1 trend of marketing, having five 
second part on merchandising met] ‘ 
ides sales equipment demonstrations, st1 ‘ 
personality of employees, sales stimulati 
plavs iZ1ni¢ ind Vs avertis w 
cards direct adve s re selec ve Sa. 
Veriising ind MsSINess s 
ovelties specialties ind 4 ns l Cis 
l¢ tall be 
e tT ad part is devoted t ¢ lifferent 
s manufacturing, wholesaling, departt 
stores, mail order houses, by canvassers, by 
omnes grocery stores, general stores it 
furniture and home equipment, hardware, appar uilers 
druggists, bakers, miscellaneous stores. ( 
voted to constructive merchandise by and to 
othce equipment dealers [his chapter vives 


able suggestions and covers not only many stati 


but office machinery as well, including check protect é 


velope seale rs, pencil shar} en 





Mr. Ramsay has been known for a numbet 


the othce equipment field and has distinguishe¢ lf as 


a man ot unusual ability in the various posit 


held He has headed the pu ylicity departn ¢ . I re 
than one of the leading concerns in this field and t gh 
he has spent quite a number of years in the w e is 


still a young man—but a young man with vis! 


can read his books without realizing that he s re 
and careful student of his work and that he 

ind digested carefully the principles of retail met . 
ing tn ail its most important phases 


Lovig No Longer with Shea Smith Co. 


Arthur L Lovig, for twenty-four vears t 


of Shea Smith & Co., commercial sationers 


relinquished his position as manager of the st 
othice turniture departments, which are about t g 


reduced in order that the company ma 
ther departments of its business Mr. Lovis g 
youth in the stock department ot 
ical and stenographic work, and rose by s 
to merchandise manager of the stationery 
ture departments. He is a stockholder of 
a member of the board of directors 

Mr. Lovie is considering offers for his set 


sides at 5832 Rice street, Cl igo, Ill 


Mark W. Potter Elected Royal Director. 


[he annual election of the Rova! Typewriter | 
Inc.. was held at New York March 24 M 


Aw 


was elected a director, succeeding the lat a 
Mr. Potter was tormerly a member oft the Interst 
merce Commission Mr. Potter was also ele 
counsel Che other members of the board 
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Silent Rigidity for Typewriter Desks. Mechanical Accounting for Installment Sales. 
Holbrook & Gibson, 525 South Dearborn street, Chicago, The Burroughs Adding Machine Company, Detroit, 
ave distribution for the “Combined” typewriter shock Mich., has contributed to the field of mechanical account- 
absorber, silencer and desk clamp. This device is made in jng a bookkeeping machine designed especially to handle 
several sizes for the makes of standard typewriters most  jnstallment work. Its development accompanied the stead- 
It combines steel frames with shock absorbing ily increasing volume of buying on the time-payment plan. 


ets which fit the feet of the typewriter. The device is [his created a need for a mechanical aid to the accounting 
le to hold the typewriter securely at any angle required problems which follow in the wake of installment sales. 
he various drop head desks on the market. It reduces In addition to all the features of the Burroughs auto- 
jar on the working parts, thus cuttmmg down the repair matic bookkeeping machine the new device has a great 
supply costs. The machine is detached readily from  jy,umber of new features that simplify and make more near- 
lamps, permitting the typist free access to the mechan ly automatic the work of installment accounting. 


The platen is divided into two sections. To the left is 
the journal or cash received record, which constitutes a 
running record, and remains in the machine. The other 
section is for the customer’s ledger record. Dates and 
ciphers are printed automatically. No tabulation is neces- 


sary, as here, again, the machine functions without atten- 
tion. The new balance is obtained and printed through 
pressing a t al ke 


Postings made to the ledger are also carried on the 
journal record, both original printing. The machine has 
Leen designed to distribute payments into “years of sales” 

pay t to “years of sale 
olumn on the cash record. That is a feature that facilitates 


ereatly the work of compiling information for income 
tax al alvsis 

Added to the us automatic mechanical safeguards that 
minimize the possibility of error, this new Burroughs ma- 


chine furnishes virtually automatic proof that debits and 
credits were posted to the right accounts, and that the 
right amounts were posted. And when a run of posting 





COMBINED TYPEWRITER SHOCK ABSORBER 
SILENCER AND DESK CLAMP 


for cleaning and oiling In case the office work re 
es the removal of the typewriter for temporary use 
from its usual location, the machine is detached 


ly tor this service 





The theory on which the “Combined” device was built is 
ination of vibration. When used without some at 
essory, a thumping, pounding noise comes from the type 
writer desk This metallic sound is magnified by the 
sounding | ird effect of the typewriter platforn Che . 
\ a s ds the machine e the desk ting 
sulat ishion 
“Mi-Reference.” 
ng & Snyder, 310 Commerce building, Columbus 
have d sed a convenient record book in loose leaf 
nersonal income items, with a view to 
fying the preparation of income tax returns Mi 
nce” s 4 onciseé record Ot personal nnances r 
perpetual inventory of assets and liabilities. It yee peed si i 
: BURROUGHS MACHINE FOR INSTALLMENT ACCOUNT- 
Is 1 complete record oft income life insurance re il ING 
transactions, stock and bond trading, et« Che vari 
ns are self-explanatory. is completed. a few minutes’ work furnishes the operator 
with printed evidence of the accuracy of her entries. Be- 
Greenwood Income Tax and Business Record. cause of these various features the machine speeds up to 
Greenw 1 Company, 712 Federal street, Chicago a verv considerable degree the tedious, time consuming 
lisher f the Greenwood Approved Business and labor f installment accounting. It also does neater, and 
e Tax Record. This permits individuals and rpora very ke le work \nd for each customer there is an 
record all essential transactions in one book, which individual ledger sheet that includes all the necessary data 
done yitnout specialize d_ boe kkee} ing kt W ie lore on the account So each sheet is a complete history of the 
ges are ruled, and provided with headings for vari accounts. To get the status of any individual customer, no 


stributions reference is necessary to other records. 
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i “Y and E” Ledger Desk for Card Accounts. New Folding Display Rack. 
i The Yawman and Erbe Manufacturing Company, Ro The Currier Manufacturing Company of Minneapolis 
: chester, N. Y., offers its No. 7710 standing card ledger Minn., has put out a new and useful rack to hold and dis 
) desk for card accounts. This is a handsome cabinet with play folders, letters stuffers, time cards, postcards, maps 
roller curtain slides which protect the contents against etc. The company has found a considerable demand for 
water, dust and vermin. The cards are contained in con these racks and has decided to stock sizes that meet the 
venient steel trays, provided with compressor blocks. Stock requirements of the average factory office, bank, insurance 
lj sizes are furnished for 5x8 inch cards; other size trays up office, railroad, bus line, etc. 

to eight inches high can be furnished on order. Each tray The company originally manufactured a small st 
: emu 

“Y AND E” STANDING STEEL CARD LEDGER DESK RACK FOR FOLDERS, ETC 
NO. 7710.—Patent Applied For 
use in bank tellers’ cages. One of the later deve ents 


of which there are ten for 5x8 cards—holds approxi- : 
5 was an article se on the check desks in banks 
mately 1,500 cards with guides. was an article for use on the eck de 


The posting desk slides freely to any desired position holding deposit slips, withdrawal slips, et Now — 
over the trays. The writing surface is covered with green folder rack is added a the line. This rack is mad ate 
battleship linoleum, bound with bronze. Rubber bumpers #4 '8 theretore practically i1 destructible. 
at the side absorb the impact when the posting desk \s an article for the de iler, ne a Cores 2 ¥ - 
reaches the ends of its travel. The roller cartains drop eld Phe front of the rack will eS 
below the bottom of the trays, permitting the bookkeeper  '"*® which catchy cards tor ;the public may be plac ed. ine 
to slide the trays out when removal is desired, instead facilities of the Currier Manutacturing Company hav cae 
of lifting them out. Paracentric key locks are furnished, ™¢rTe@sed two fold - the last apes months and with their 

and the desk may be wired for lights. Stock finishes are added equipment of electric welding and ename 

; ice they expect to co-operate with the dealer to see that the 


mahogany or olive green; any special finish is furnished 
field Is cove red thoroughly 


to order. All hardware is bronze. The dimensions of the 
desk are: Overall outside width, 66 inches; overall outside 
| depth, 32 inches; height at back, 45% inches: height at New Line of Steel Shelving. 
| front, 45% inches, Che Universa! Fixture Corporation, 125 West 17 
New Line of Inkstands. third street, New York, announces a new line of ste 
; rhe Bachrach Specialty Corporation, 2275 Third avenue, shelving, some of the features of which are easy adjust 


New York, N. Y., has a new line known as the “Presto ability to any size, heighth, width or depth desired. This 


Automatic Closing’ Inkstands.” shelving is made up in a new color, battleship gra As 
These stands are made of cut glass and also of pressed 
glass, both going well with the better grades of office fur 


niture. Ehe line is made for use upon double and single 


an! 


h 


—— 





| 
NEW MODEL PRESTO AUTOMATIC CLOSING INKSTAND NW EJUSTABLE STEEL 
desks and in many different styles. The illustration shows spi seaminate 
the two-inkwell base, with pin cup and grooves for pins. well as in the standard olive green. It is mad 
The new models have the same patented automatic clos Shelvings or backs and partitions, or with doors 
ing device as the older models, which are being continued and key. It can be knocked down and taken aw 
as heretofore few minutes and can be set up in an equally short time 





eS 














oR — me : = = 
Page 35 OFFICE APPLIANCES For March, 1925. 











Berger “Kustodian” Stationery Cabinet. A New Check Protector. 


[he Berger Manufacturing Company, 123 West Madison The Hedman Manufacturing Company of Chicago has 
street, Chicago, Ill, has announced a new steel cabinet perfected what they call the Junior Model of the F and E 
called the “Kustodian.” checkwriter, a cut of which with its characteristic im- 

It is made of steel, and furnished with doors or without, print is shown herewith. 
at the customer’s option. The cabinet is three feet wide, This is a smaller, lighter model, embodying the essential 
seven feet high and twelve inches deep. There are fifty 
seven compartments of varying sizes, adjustable as to 

dth. Each pigeon hole may be indexed, as a continuous 


>a 
piv ey) ate 





; 


IUNIOR MODEL F & E CHECK WRITER 
AND TYPICAL IMPRINT. 


features of its elder brother. It retails for $30 and is in- 
tended to put the advantages of check protection within the 


reach of anv one 


Deliveries Ready on “Y and E” Shelving Line. 

The Yawman and Erbe Manufacturing Company, Roch- 
ester, N. Y., is now making deliveries on its steel shelving 
line. This covers the complete range of requirements for 





KUSTODIAN” ADJUSTABLE CABINET FOR STORING 




















AND CLASSIFYING OFFICE SUPPLIES store, tactory, office, garage, wholesaler, etc. The stand- 
ard “Y and E” baked olive green enamel is the finish 
1OW THE BERLOY TLESS [ DFR wors adopted for this shelving. 
z f < BOLTLE Rx idoy el 4 
Ar roer TARTE sauce \ or “| AFTEe 
move ~— ~~ \ —_— > vi MOVING 
N AND OUT IN AN INSTANT — LIKE THE PAGE IN A SE Far F ~Ek 


DEPICTING THE ADJUSTMENT OF SPACES ON IN 
DIVIDUAL SHELVES THROUGH THE USE OF THE 
BERLOY" BOLTLESS DIVIDER Slots Are Punched Every 











Inch Along the Shelf to Receive the Divider 
label holder extends across the length of each shelf Che 
‘Kustodian vas designed particularly with reference to 
the needs of offices which carry supplies of stationery, and 
also quantities of catalogues, price lists and other printed 
atter 
genious dividers simplify the adjustment of the width 
ny pigeon hole Instead of bolting the dividers, they 
held in slots punched at 1% inch centers. The changes 
ire made quickly and without the use of tools. The “Kus 
is marketed through the retail trade at $29.50 GAIL PAPER PUNCH.—This Ingenious Device for Punching 
Loose Leaf Sheets was Described on Page 66 of the February 
‘3 Issue of Office Appliances The Punch Heads Slide on the 
as - Fiber Rule, and Contact with the Binding Rings of the Loose 
Lees “Tel-Tab. Leaf Book, Assuring Accurate Work. The Punch is Small, and 
The K ie Lees Manutacturing Company, 246 Grove Can be Carried th the Book 
street, New Haven, Conn., makes the “Tel-Tab,” a memo 
device for attachment to the desk telephone. It houses a 
of adding machine paper, a! d delivers it t an angle The Shaw-Walker ( ompany, Muskegon, Mich., supplies 
onvenient r writing. A straight-edge is provided tor de on order “Slide Easies” for use with transfer cases. These 
taching memoranda as writte1 he case of this device are shoes for the feet of the transfer cases, with the edges 
is finished in black, with nickel trin A clamp secures thi rounded so that the floor will not be scratched when the 
[el-Tab” to the standard of the telephone stacks of transfer cases are being moved. 
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George E. Miller. 


A man who has been with one firm 
for thirty-three years and has gone 
irom salesman to president of the in 
stitution is entitled to some recogni 
tion as a sane and sincere, level-headed, 
consistent worker 
Miller, 
president of the Lowman & Hanford 
Company of Seattle, Wash 

Mr. Miller was born at Balston, 
N. Y., on October 3, 1863 He en 
Lowman & 


Hanford Company as a salesman when 


Such a man is George E. 


tered the employ of the 


he was about twenty-nine vears of 


age. It is said of him that when he is 
not working at his job, he is thinking 





MILLER 


GEORGE EB 


about it and, therefore, the job grew 
and grew until he is now the directing 
head of the organization. His friends 
say that this may account for the fact 
that he has remained a bachelor all 
these years, that he has been wedded 
to his work, so to speak However, 
Mr. Miller has found time to identify 


himself with civic work as an active 


member in the Chamber of Commerce 
in Seattle, serving at the present time 


on several important committees 


Mr. Miller has two 


home and his horse 


hobbies—his 
His handsome 
we ll kept 


derly, 


and comfortable home has 


grounds, a home-like house, o1 


vet with an air of being lived in by 
people who know show to live 
Che name of the horse is “Captain 


Jerry” and he is one of Seattle's finest 


hunters. He stands sixteen hands and 
one inch high and is the pride of his 
ywner’s heart. Every afternoon at four 
or five o'clock one may see Mr. Miller 
putting “Captain Jerry” through his 
paces out on the bridle path 

Mr. Miller is secretary-treasurer ot 
the Washington Park Riding and Driv 
ing Club and a trustee of the newly 
organized Olympic Riding and Driv- 


ing Clul 


Snapshots and Sketch 


He attended the convention at Cin 
cinnati last fall along with the rest of 
the Western delegation, meeting many 
old friends and making many new 


ones 


Leo F. Johnson. 


The stationer is usually well adapted 
. l 


} 


by training for positions of public 


trust. He touches every angle of the 
business field and his mind is kept 
the extent and ; 


active by variety ot 


the interests with which he comes in 


contact. Furthermore, the stationer is 


usually an educated man. Ii he does 
not obtain his education in one way, 
he does in another and he merits the 
confidence of the business community 


Leo F. 


sketch, is well known among the sta 


Johnson, the subject of this 


tioners of the country by reason of 
his interest in National Association af 
fairs. He has been active also in the 
civic affairs of Tampa, Fla., where he 
resides. He is a past director of the 
lrampa Exchange Club and vice presi 
dent for the state of Florida of the 
\ffiliated Exchange Clubs. He is vice 
president of the Tampa Merchants’ 
Association and it is stated on good 
authority that he will be elected presi 
dent at the meeting of that body to be 
held in March. He has also 
Merchants’ Association as a 
for the last two years. 
the Merchants Credit 
Johnson was instrumental in 


served the 
director 
As chairman of 

Bureau, Mr. 
reorran 
izing the credit system and bringing 
about other improvements 

In National Association affairs Mr 
Johnson is also prominent. He served 
National Associa 
tion of Office Outfitters 
and Manufacturers for two years, and 


as a director of the 
Stationers, 


as president of the Southern Division 
National 


vear For two 


of the Association for one 
terms he was vice 
president of the Southern Division for 
the state of Florida. He has been 
chairman of a number of other com 
mittees, including the pen and pencil 
committee, which was instrumental in 
bringing about the abolition of 
on pens and pencils. 


Mr. Johnson was born at Nashville 


lenn., September 28, 1888 He at 
tended school ind moved with his 
parents to various parts of the country 
When he became a voung man he 
went to work as sales man tor ofthce 
equipment, typewriters and other 
articles incidental to the fice sup 
ply business. He worked from the be 


ginning up through the ranks. Seek 


ing a new field, he moved from Mo- 


bile, Ala., 
1914, where he established The Florida 


to Tampa, Fla., in October. 


Cthce 


Supply 


Company two vears 





later. 


es 


At tl 


stationery 


saw the 


store was the first in 


office 


us tume there wer 
stores in Tampa. He for 


} 


future of the business and his 


Tampa to handk 


turniture and filing equipment 


combination with stationery 


The business grew with the egrowtl 
of the city, until today Florid 
Office Supply Company is one of the 
largest and most substantial ( 
in this business in the South. The his 
tory of the business its a study in cor 
trasts. In 1916 Mr. Johns« vith tw 
clerks hat dle d all the wor ] i sinal 
store on a side street. Today the con 


panv’s 





qua 


rters at 312 Tw 


is One the argest 1 thre irry 
ing a stock which car S it the 
slogan of the firm, everyth or the 
tained to keep the compa s bulky 
omece \ special warehouse is mat 
stock Che company has tts traveling 
salesmet overmge oa uthert Florida 
its cit ilesman and P Oo 
store salesmet shippers 1 other 
workers 

Mr. Johnson has gathered + hin 
a staff of able and competent 1 R 
H. Pogue. formerly, 


Dewbert 


\ 


of Birming 


and Wilhia 

head 

pany ¢ J 

managet 
Mr. J 

7, 191 

lam} 

Eli etl 

Patt ” 

Pats | 
The |e 

R rhe eC! 
The 


& Montgomery ( 
ham, Ala Is sale 


m ( Logan at 
William ¢ | an ¢ 
: | 7 , 
CKSONV! ‘ I 

Miss Gert M 
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Mr. Palmer Adds a Bearskin to 
His Collection. 


\ccidents are sometimes disastrous 
bears as well as tor men. Late last 
ill Charles R. Palmer, president 
the U. S. Typewriter Ribbon Manufa 
Sansom and Eight! 


and Mrs. Palmer 


in the Maine woods 


turing Compan) 
streets, Philadelphia 
vere out tramping 


njoying the pines and spruce and the 


ne of the forest It is related that 

is they were resting a moment on 
alle iT ra large | lack bear came up 
evinced some curiosity. Mr 


Palmer was not deliberately hunting 


but it dawned upon him that a 
vearskin rug would go well with the 
est of Mrs 


nent; consequé ntly the 


vis life to Mr. Palmer's rifle 


Palmer’s household equip 


pear gave up 


CHARLES R. PALMER of the I Ss 
pany and the 


The Guest Book. 
(GEORGE R. STEELE, Kee-Lox Manutacturing Com 
New Office 


February 4. 


pany, York, paid a visit to 


GUY CHASE of The Barshal Company, Cleveland, O., 
illed at this office on the tenth 
GEORGE B. WRAY, sales manager of the Quigley Fur 


niture Company, Whitesboro, N. Y., was a 
tenth 

C. H. CARPENTER of the Autopoint Company, 
York City, called on 
Middle West 


New 


February 12 on a trip through the 


GUY FULTON of the Fulton Office Furniture Com 
pany, Indianapolis, Ind., spent a few minutes in this office 
on February 12 

W. C. GOOKIN of the Toledo Scale Compat Poledo 


Q., called late last month 


ERNEST E. GREEN oft the Thorp & Martin Type 
writer Compai nd Longs, Ltd., London, England, called 
on February 21 and gave some interesting information on 

ynditions on the other side of the Atlantic. 

} KUCH as a recent caller at the office this 
ournal. Mr. K h is of the Hotchkiss Sales Company and 
was his first to the West He is spending about a 
month in Chicago and is covering the midwestern te 
ritory Although he has been with the company only about 
S1X ths he ~ vertheless tamihar with the ompany 
iffairs d ( ‘ b which h ( aarkee the 
son of the col nv s treasure ( Ie | kK 1< wi ha 
een associat the company t lly it e be 
g Y« eo M Kuch is a f lad sure t 
i s 1 this hele 
New York Ofhce 
HARILES SLINGERLAND N 
ed Ja Z 
WA \luminu ( \ g 
N ] : visit I 
ARRY BATES «¢ ‘ S . , 
gE. ZO7 ~ 
iry lt 
i HEA ) d State S 





\pplhiar ces on 


visitor on the 





Among the hunters connected with 
the office equipment industry none are 
more enthusiastic and few are more 
successful than Mr. Palmer, who goes 
on a hunting trip every year and has 
covered during these trips a wide ex- 
tent of territory. He has hunted in 
Maine, New Hampshire, Canada and 
the Rocky Mountains. 

During these trips he has killed more 
than a score of deer, caribou and 
moose, but never before this trip to 
Maine has he bagged a bear. The bear 
shown in the picture was shot at 
Rockabema Lake, Aroostook County, 
Northeastern Maine, on October 20, 
1924. Mr. Palmer says that in his ex- 
perience, the bear is the wariest of all 
big game and that this was the first 
opportunity he ever had to get one. 


Typewriter Ribbon Manufacturing Com- 
he shot in Maine. 


Accommodations for Typists on Pullmans. 
On page 143 of the January issue of Office Appliances 
item, “Typed Rhapsodidizing on Pullmans 
Forbidden.” It reprinted a communication to a metropoli- 
tan newspaper commenting on the rules forbidding the 


appeared an 


use of a typewriter on the Pullman cars. 

[he facts were not understood fully by the original 
writer. As an evidence of the solicitous care given by the 
Pullman Company to its passengers, the writer of the com- 
munication was sought out and acquainted with the rules. 
Office Appliances has been furnished with a copy of the 
rule bearing on the use of typewriters in Pullman cars, and 
is happy to print it here, as its readers in typewriter circles 
will be able to tell their own customers, usually purchasers 
typewriter, when and how they can run the 
mill to the click-click tempo of the rails. 

It is satisfactory to allow passengers who may desire 
them [typewriters] the use of the smoking room of 
arranged without inconvenience to the 
to smoke, and if there is an obser- 
the use of the desk for the same 
be tendered. Also, in the event of drawing 
nts being unsold, it is satisfactory to 
temporary use of such rooms for the purpose 
mentioned, it being assumed that the passenger will not 
abuse the privilege; and it should be understood that the 


ot portal ke 


it can be 
passengers who desir« 
vation car on the train, 
purpose may 
rooms or con partme 


permit the 


doors are to remain open while the room is so occupied, 
ind in the event of room being sold it should be avail 
able immediately for use by the purchaser.” 

Since it is not at all uncommon to see women wooing 
Lady Nicotine in the smoking compartment of Pullman 
ars, there seems to be no reason why a woman who de- 
sires to use her typewriter on the train may not do so on 
ars e is vacant compartment or drawing 


Metal General Manager Resigns. 
iehl for the last seven years general manager 


the Art Metal Construction Company, Jamestown, N. 

Y.. rece signe his resignation to take effect on April 

Mr. | is given fine service to the company and is 

rked executive capacity. He will continue to 

erve as e-president and will remain on the board of 

rectors. His associates are sorry to see him leave the 
R é he organization. 
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Report of the 


NEWS and 
MISCELLANY 


LA C 
\Olable Activities 











in Every Section of the Field. 


L. T. Marshall Leaves Marshall-Jackson Company. 

Louis T. Marshall, for more than thirty-one years con- 
nected with the house of George E. Marshall & Company 
and its successor, the Marshall-Jackson Company of Chi- 
cago, severed his connection with that company on Satur- 
day, February 14, selling out his holdings to his associates. 
Mr. Marshall is a nephew of George E. Marshall, founder 
of the company, which is one of the oldest stationery 
stores in Chicago. At the time he went with the company 
it was located on Monroe street at the old number 144, 
where the Harris Trust building now stands. This was 
known as Stationers’ Row, S. D. Childs & Company being 
on one side of the Marshall establishment and P. F. Petti- 
bone & Company on the other. The company later de 





L. T. MARSHALL 


veloped into the Marshall-Jackson Company by the absorp 
tion of the Thayer & Jackson Company and moved to its 
present location on Clark street 

Mr. Marshall finds it advantageous to retire at this time 
as vice president and director of the mocpany, having sev 
eral other plans in view for his future activities At the 
time of going to press he has made no decision but inti- 
mates that he will probably remain in the stationery busi 
ness. 

“Lou” Marshall, as he is known to the trade and his 
associates, has long been regarded as one of the substan- 
tial men in Chicago’s stationery business and his decision 
to part with the old associations will come as a surprise 
to his many friends in this field. He is a business man of 





sound and conservative ability and will be likely to succeed 
in whatever activity he takes up, and particularly should 
it be connected with the stationery business which he s 


thoroughly understands in every detail. He has a wide 


acquaintance and his many friends will wish hin ell 


all his future undertakings. 


Big Project for Retail Stationery Chain. 

Temporary offices have been established in the Souther: 
Ohio Bank building, Cincinnati, O., by W. A. Kennedy 
who is organizing a chain of stationery and book stores 
The project contemplates the ownership and operat 
3,500 such stores within two vears. The business will be 
operated by the Home Book & Stationery Company, wit! 
capitalization of $200,000. This will be increased 
quired to cover the financing as the chain of stores gt 
Mr. Kennedy is president of the company 

Associated with Mr. Kennedy in this project are \ 
B. Dennison, of Wellsmere & Dennison, investment brokers 
of Indianapolis, Inc., vice president; W. T. Galbr: 
the W. R. Compton Company, investment bankers of Cir 
cinnati and St. Louis, treasurer. The foregoing, w 
names appended, form the board of directors lohn De 


Jager, merchant, Grand Rapids, Mich.; Quirinus Br 





writer, Grand Rapids, Mich.; John Breen, merchant, Ly) 
den, Wash.; F. S. Willsmere, of Willsmere & Dennis: 
Indianapolis 


[his is the first instance in which a natio1 


stationery and book stores has been projected 
vantages of such an organization in concentrated ving 
skilled merchandizing and financing, have been prove 


other fields, particularly in the food industrie 


Commercial Teachers Nominate Sholes for Hall 


of Fame. 
The National Federation of Commercial Teac 
held a convention at Louisville not long ago unani is] 


nominated the late Christopher Latham Sholes 
of Fame Similar resolutions have been adopted | the 


National Shorthand Reporters’ Association at t 


eeting: the Herkimer County Historical S« 
special itizens’ committee apy yinted by the M 
waukee. Similar action is expected from the g 
iations of professional and business wot 
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Important Consolidation in Check Field. 
lhe Todd Rochester, N. ¥ 


Protectograph Company, 


hased the Bankers Supply Company, Chicago, IIL, 


aS pul 
d will operate that business as the “Bankers Supply 
npany < s The Todd Company " This transaction 
gthens and safeguards business against forgery, check 

sing and other forms of check fraud 
SIX 1 ( ecks, according t the best estimates, are 
sed a transacting the business of this country 
involves an “annual business turnover’ of some 
£800,000,000,000. Of this interesting amount, it is estimated 
ss than $5 00,000 is transacted with currency. The 
“cash settlements,” amounting to $750,000, 
10,000, is paid with checks or other negotiable instruments. 
here are 1 official figures on the amount that leaks 
ugh the hands of the forger and check sharp in the 
se of ex inging this $750,000,000,000, but it was esti 
ed by the American Institute of Accountants last year 
$100,000,000. This sum represents something less that 
10th of one per cent of the total, but all bankers agree 
it is still entirely too much to be squandered by check 
oks, instead of flowing through the channels of useful 


merce d industry. 

Both concerns are pioneers two highly ecialized 
Ids of protectio! concerned with hecks and othe nego 
ble instruments, and each is the largest in its particular 
eld 

The Todd Company was established in Rochester in 
899, and Protectograph and Protod-Greenbac anti 
gery checks are used the world over. It maintains sales 

es in the leading business centers of practically every 
untry, and the salesmen number several hundred. There 


more than a million Protectographs in use, 


and the 


something 


bearing the Todd trademark, company’s check 


ustomers include over 200,000 business houses and indi 
duals 
Facts About the Business Purchased. 
The Bankers Supply Company, was established in Den 
Cole 1906, and has plants in Denver, Dallas, Chi 


izo and New York These will be continued. Its busi 


ess is the manufacture of protective checks and documents 


ionery forms used by banks. Its bank cus 


ners are said to number 12,000 of the leading financial 
stitutions in the country. 
Betwee them, the Todd Company and the Bankers 
Supply Company represent the most complete laboratory 
1 manutacturing facilities ror the development and pro 
ict entific methods and devices for mbatting 
eck frauds. For years their laboratories have conducted 
staking earch work for the perfection of better 
tective pers and apparatu 
It is the elief of the Todd Company, that the interests 
their customers will be served by com 
fs n will the it tl sposal the 
an¢ elaborate Scie eq t know! 
Se 4 ent of ideas ¢ re with he ~ pe ¢ 
t and it s able ect that 
lif £ é n iT K oT the 
‘ irk VA ‘ de t é 
et ratine st k t} 
\ iT There will ti la 
‘ Tt f f ~ ? ‘ t t 
| 
P ; P ieee , ‘ 
‘ 


School Supply Men Oppose Prison Labor. 

The National School Supply Association, 53 West Jack- 
son boulevard, Chicago, IIL, has taken up with the De- 
partment of Commerce the proposal to utilize prison labor 
several states in the manufacture of school furni- 
books. “The Associates for Government 
Service” is a voluntary body, and aided by other organi- 
proposes that prison-made products be eliminated 
market. “State use” is accepted as econ- 
omically sound, and ideal—to an extent which makes its 
difficult. 


in the 
ture and school 
zations 

from the open 


accomplishment 


The cducational equipment distributed by the school 
supply industry covers every line bought by educational 
institutions, whether equipment or supplies. Included are 


school books, furniture, blackboards and accessories, phy- 

patriotic equipment, service and instruction ref- 

kindergarten and general supplies and 

stationery, transportation, assembly and heating equip- 

sanitation products, general classroom equipment, 

records, school books, systems, forms, auditorium equip- 
charts, laboratory items, etc. 


equipment, 


ment, maps, globes, 

The plan formulated by “The Associates for Government 
Service” makes its principal appeal in the argument that 
the taxpayers’ money may be saved by introducing more 
businesslike methods in the operation of state and municipal 
governments; a secondary argument is the advantages of 
producing usable commodities in prisons to supply a part 
of the needs of the government. This tends to make re- 
formatories self-supporting and the prisoners wage earners 
while training for work pending release from prison. The 
apparent advantages are subject to difficulties in the execu- 
tion of the plan. Many reformatories operate prison work- 
shops, either leasing the labor and equipment to contrac- 
tors, or manufacturing rough materials such as brick, for 
the consumption of the commonwealth. Any plan which 
contemplates the relinquishment by local officials of the 
rights and privileges in handling the affairs of their com- 
munities will necessarily meet with opposition. In addi- 
tion, the plan seems to hold the very hurtful probability 
of the development in prisons of systems for the permanent 
manufacture of certain products, notably school supplies. 
An important result of this condition will be the elimination 
of competition, which will tend to destroy the initiative and 
favored progress in the manufac- 
supplies. Specialty manufacturers of 
kept abreast of educational advance- 


enterprise which have 
ture of educational 


the school field have 


ments, prompting research and experimental activities in 
hygiene, posture, vision, supervised recreation, various 
sciences and all the other important factors of the develop- 
ment of youtl 


[he American school supply industry is relatively small, 
t from the factory to the user. Profits 


ind it functions dire¢ 

re small, and an abnormal demand cannot be created 
rt a [The movement to embrace the manufacture 
of school supplies in the list of prison products is ascribed 
to industries which already are numbered in that category. 


jlicies of bodies not engaged in manufac- 
responsible for the effort to divert 


enterprises are 


the pr chool supplies and equipment from a 
gressive, free industry to the routine manufac- 
ture s and types—not protected by patents— 


Banov Returns From Trip. 


I il f the Clarotype Company, 16 Hudson 

York, N. Y., recently returned from a six 

( through the Middle West. The outlook he 
ture business 
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Maine Office Appliance Men Plan Show. 


A business show which will include exhibits of all Maine 





organizations which bring money into Maine is being 
planned by the Maine Office Appliances Association and 
Kimball Firsbie, a member of that association, has been 
appointed a committee of one to interview Governor Brew 
ster at Augusta regarding the show in an effort to obtaim 
the co-operation of all the Maine organizations 

A meeting of the Maine Office Appliance Association was 
held February 16 at Portland, Me., at the Falmouth Hotel. 
at which time George C. Cragie, head of the New England 
Teachers’ Agency and a former president of the Kiwanis 
Club, gave a talk on the economic outlook with reference 
to the office appliance business 

It also was voted last night that the Falmouth Hotel 
should be the meeting place of the association for the re 
mainder of the year. Announcement was made that at 
the next meeting which will be held on March 9, an illus 
trated talk will be given by Mr. Van Dorn of the Dixon 
Crucible Company. 

The following members were admitted to membership: 
Allan O. Gould, who is opening the Gould Office Supply 
Shop on Exchange street; William W. Bursten of the L. C. 
Smith Typewriter Company, William C. Albrecht of the 
Kelox Manufacturing Company, and F. E. Johnson, 
Bangor, manager of the Burrough’s Adding Machine 
Company. 


Peter E. Coster Retires. 

Peter E. Coster, for the past thirty years closely asso- 
ciated with the ribbon and carbon industry, retired from 
the Cooper Carbon Coated Paper Company of Chicago, 
on February |. Mr. Coster entered the carbon paper in 
dustry in 1895 and has been actively identified with the 
production of both ribbon and carbons since that time 
When the Cooper Carbon Coated Paper Company was or- 
ganized several years ago Mr. Coster joined that organiza 
tion and had been active as chemist and also as a director 
up till the time of his retirement. 

Both Mr. and Mrs. Coster are spending the remainder 
of the winter in Texas, but plan to keep their home in 
Chicago. 


Some Interesting Direct Advertising. 

Ihe Wagner-Henzy-Fisher Company of Cleveland, O., 
of which L. E. Fisher, well known in the office furniture 
field is a member, has recently gotten out some interesting 
direct advertising in the form of postcards, folders, blotters, 
booklets, etc. In one of the folders with return card at- 
tached they emphasize the fact that their business is to a 
large extent one of personal service, that they have every- 
thing in office, bank and factory equipment and that the 
members of the company devote themselves to the work 
of the company and its customers 

On the back of the return card is a list of various things 
which the customer may want. He is asked to check each 
item that he is interested in and return the card. A small 
blotter advertises desk lamps which are practical as well 
as ornamental while other folders advertise office tables 


hles, ete 


Kansas Book Dealers Hold Annual Convention. 
The Kansas Book Dealers’ Association held its ninth 
annual convention at Topeka, Kans., February 16 and 17 
he headquarters were at the Chamber of Commerce and 
the convention was of two days’ duration. 
Charles L.. Mitchell, president of the National Associa- 
tion of Stationers, Office Outfitters and Manufacturers was 


present on his return from Boston 


Phil M. Anderson, president of the Kansas Association 
presided and introduced Mr. Mitchell, who gave a char 
acteristic talk in which he showed the advantages 
National Association. 

Bert Walker, chairman of the Kansas State Text Bool 
Commission, talked on new books expected this Fall. Th: 
matter will be settled at the May meeting of the schoo 
book commission, Some ot the books may be readopted 
and some changed. 

J. A. Crowe of the Hall Stationery Company of Tope! 
presented each member with a large button enscribe« 
“Kansas Book Dealers’ Association” with the nat 
the member printed in large letters. Mr. Crowe was 
pointed ofticial button decorator 

Mr. Nelson of the Central Topeka Paper Company 
an interesting talk on the production of paper fro 
spruce forests of Canada to the retail store. He show: 
the materials of the different steps of the process. He 
lieves that there is no chance of reduced prices for sor 


time. Wages are high and are likely to continue so. AI 


the other products going into the manufacture bool 
are expensive. 

After luncheon the contract for tablets and note books 

] +} 


was taken up. Only one wholesaler submitted a bid, 
Lee Mercantile Company of Kansas City, who had 

display and presented a complete line. The tablet matt 
was referred to the trade relations committee who afte 
conferring with the Lee people voted unanimously to a 

cept the line which consists of 114 different numbers 

W. S. Wilson, dean of the bonding committee, mad 
report finishing the business of the first day. 

The annual dinner was held at the Hotel Kansan anc 
the speakers were Margaret Hill McCarter, the author, and 
Tom McNeal, editor of the Kansas Mail & Breeze. Mrs 
McCarter spoke on better books. Mr. McNeal gave 
humorous talk telling many stories about the satisfactior 
people gain by reading, also of people who never read at 
all. Mr. McNeal is the author of two humorous books 
which have enjoyed a large sale. 

Phil M. Anderson, president of the Kansas organiza 
presided at the banquet. 

The second day’s meeting took up bids of official loos 
leaf note book covers. Herbert Towne and Mr Nott: 
of the National Blank Book Company and Will Braden o 
the Irving-Pitt Manufacturing Company presented bids 
After examining the samples submitted and a thorough dis 
cussion the subject was referred to a committee, fina’ 
awarding the contract to the Irving-Pitt Manufacturing 
Company on account of its relative nearness to the Kat 
market. The lines the committee found of equal merit 

The next annual meeting will be held at Topeka 

One of the speakers of the second day was F. L. | 
secretary of the Kansas Teachers’ Association and 
the Kansas Teacher. 

The morning’s session of the second day adjourn 
noon to meet with the Topeka Chamber of Commer: 
lunch. The luncheon was in honor of the returt 
the Kansas wheat girl who was the guest of the spe 
table, presided over by General Metcalf of the Kansas 
tional Guard. Other celebrities were also at the mair 
Miss Watson, the Kansas wheat girl, made ar 
little talk on her experiences 

During the aftérnoon session there was a rou 
discussion participated in by Mr. Mitchell, Warren W 
and many others. Everybody was called on, the talk 
ning on invoicing, advertising and many other n 

On motion of Mr. Mitchell, seconded by two oth 
bers, the 1924 officers were re-elected. 
M. Anderson, Newton, president \ S Allen \ 


vice-president; F. G. Orr, Wichita, secretary-tre 


These include | 
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Underwood Emblems Now Ready for Distribution. 
Che little emblems for the Underwood Typewriter Com EXC USE US, PLEASE! 
iny'’s expert typing awards are now ready for distribution > pee 


ese are very sightly little devices, and those who are 


17 
i 


ugh to win them will prize them very highly In Which We Ball Things Up. 


he certificate ot proficiency in typewriting is also ready Che February issue ot Ofhce Appliances contained an item 


sis is a small card about the size of a business card en relative to the Defiance Sanitary Moistener and the Kil- 
raved in old English and script. It reads ‘Certificate germ Solution used in the Moistener. Several errors man- 
Proficiency in Typewriting. Awarded to ged to creep into this item. In the first place the name 
speed and accuracy in typewriting words of the mpany from whom the Defiance people took over 
mute according to International Cobtest Rules foc & the sponge "~ and Kilgerm Solution was mispelled. The 
en minutes on ‘an Usderwood trnewriter Yn tele Seat ild | cen the Scimpro Sponge Cup Company 
ereof we have affixed our names this dav al Medea Penna. In the second place, the words 
Signed type Sanitary Moistener should have been capitalized, as they 
riting instructor, with the name of the school Che cer are part of the title of the device. 
cate also contains the simnature of W. D. M. Simmons In the third place, the line under the cut of the sponge 
1anager of the school department of the Underwood Type cup should have been Defiance Sanitary Moistener instead 
aon Commas of Defiance Sponge Cup. The latter term is descriptive 
\ theoklet ca the awards is alec availeiic civine an ind is not the one which the manufacturers use as the title 
tantially the information contained in a prev tem to their product 
ether with the International Contest Rules. e frontis - 
‘ Peed : a cues a bis ees Se Postal Guide Recognizes No “East” Mishawaka. 
nosiien wnnne tii tice din On page 187 of the February issue an item appeared 
: rom “East Mishawaka,” Ind., relating that the Premier 
Mayhew Rejoins hacentgr sca Bed Company had changed its name to the Premier Metal 
H. Mayhew, after several s in e typewriter Products Compan) rhe name of the town should have 
office machinery field, has rejoined the sales staff of ween Mishawaka, not “East” Mishawaka. Since the item 
KeeLox Manutacturing Company's Chicago office. He ppeared we are informed that the company has received 
erly sold the Kee Lox line of ribbons and rbons and i number of letters addressed to East Mishawaka and as 
eels much at home amid old associations Mr. Mayhew there is no such postoffice they fear that some delay or loss 
S large number of friends in the office equipment i may re t. Let it be remembered that the postoffice is 
ustry simp! Mishawaka Ind.” 


Modene a Marshall as Stationery Manager. 


ard dated lebruary 16 arshall-Jackson Con 


Merkham Address Incorrectly Rendered. 
\n item in the January issue of Office Appliances gave 
id address for the Merkham Trading Company. 
Under the heading “Ditto, Inc., Arranges Distribution in 


Chir iZO by its president, | hein Tones, all 
ounces the retirement of L. T. Marshall as vice-president 


nd stationery department manager and the appointment 


(Oscar |! Miodene to succeed Mr Marshall as manawetr : . 
. England,” we gave the address as Bank chambers, 329 High 
that lepartment : , . a 
: Mod ; Holborn, London, W. C. 1. The correct style and address 
r yiodet S been a met ct ot thre nipany S sales . ie . . . 
; s: “The Merkham Trading Company, Ltd., Bush House, 
ganization for twenty-six vears, and is regarded as one , ; > ee Seca : 
3 Seki ; ‘ Aldwych, London, W. C. 2 Readers who have occasion 
the best practical stationers in the Middle West , ? ; r 
municate with The Merkham Trading Company, 
Notes From Remington Foreign Department. td., will kindly use the Bush House address. The error, 
lohr \. Zellers, toreign sales manager ot the Reming vhich we regret, occurred in endeavoring to complete the 
Typewriter ( ompany, will make a flying trip this nformation given in an interview by looking up the com- 
uth to Mexico. He will call on the representatives of inv’s street address. Unfortunately, an old address was 
Remington in that countr’ nd will e gone about sed throug! lvertence 
tk + 
city sales ger of the Remingto: An Omission. 
Company in Mexico Cit Mexi as bee! O ge 97 the February number is an item headed 
a ) N ¢ Vor! tor the -t mont . . . — "l'1.2 
. . ' ( hicag \s it of Commerce Committees. This 
+ t + item gave the names of the men composing Division No. 35 
ivele f« t Re | write P - 
; . offices pliances and equipment, but through an 
= I. W. Cornelius of the Chicago office 
C. Smith & Bros. Typewriter, Inc., was omitted. 
tok + | : : 
j ; as given in the item with the excep 
Mr. Cornelius, which should be added. 
t ~ Ne 


Scientists Viewed Modern Calculating Machines. We Were Slightly Conservative. 


vere made dut the 1 nt Washi: 5 the February issue with regard to the 


he Amer \ jati r the Ad ersary of the Thaddeus Davids Ink 

Sci ry ed that their building on Van Dam 

speci bra the ject ry t, New } gave them a floor space of 5,000 square 

ection was inte lating ma feet nt was all right as far as it went; but 

he Mor M ne Cor ' ne 40,000 square feet further, for 45,000 

Calculating M Cor Ralpl ( t ut the floor space in the company’s sub- 
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FACTORY, AMERICA 
NUMBERING MACHIN 
CO., IN 1912.—The first fac 
tory. 


N 
E 


NEXT DEVELOPMENT 
1918 











M. D. PHILLIPS 
President. 


APPEARS 


Phillips Heads American Numbering Machine Co. 


At the annual meeting of the American Numbering Ma- 
chine Company, Brooklyn, N. Y., January 12, 1925, M. W. 
Phillips, for many years vice president of that concern, was 
elevated to the office of president. The ex-president, B. B. 
Conrad, has retired from active participation in the com- 
At the same meeting, C. O. Lindgren, Chi- 
was elected secretary, and 


pany’s affairs. 
cago manager of the company, 
A. A. Fonda was made treasurer. 

The American Numbering Machine Company began its 
operations in 1908 and at this time both Mr. Phillips and 
Mr. Conrad were associated in the business. In 1912 they 
erected their first building on Sheppard avenue near At- 
lantic in Brooklyn. It was two stories and was perhaps 80 
feet by 40 feet. In 1918 an addition was built on toward 
the Atlantic avenue side, which doubled the floor space of 
the factory. In 1920 the factory was practically doubled 
A nickle plating room is used in a separate build- 
Property has been pur- 


again. 
ing in the rear of the factory 
chased in the rear of the present building so that further 
developments can be made when needed. 

This company manufactures about sixty different kinds 
of machines all in the numbering machine end of the busi- 
ness—for typographic use, commercial use, and many other 
uses which are little realized by the public. 

It was not until 1914 that the American Visible model No. 
41 was introduced to the market. This machine is very 
well known to the trade. It shows in a window the num- 
ber which is to be printed by the wheels of the machine. 

It is interesting to note in this review of the company’s 
expansion that they employ many men and women who 
have been with them for a considerable number of years 
and who have had years of experience in the work de- 
manded of them. They have persistently proved the con- 
fidence placed in them by materially aiding in keeping the 
production at a high level. It is needless to say that they 
show great pride in the manufacture of the products pro- 


duced by their factory 


> caien 


am ms ia vid 3 £28 





The factory as it appeared in 








B. B. CONRAD 
Retiring Presider 


AMERICAN NUMBERING MACHINE FACTORY AS IT 


TODAY 


A lunch room is maintained in the basement of the 


r ! r 


where meals are served to the executives and oft 

The new president of the Mr. -Phillips, began 
work for the old Bates Machine Company—which is now 
the Roberts Numbering Machine Company—as an office 


boy. He gradually worked into the office and then became 
con 


company, 


a salesman traveling a considerable territory for the 
During this period Mr. Conrad was 
having suc 


pany last mentioned. 
president of the old Bates Machine Company, 
ceeded to the presidency at the death otf Edwin G. Bates 
The two men left the old company at the same time 
the new concern with its wide distribution is a resu 


their labors. 


Singer Sells Out Interest in Catalogue. 


E. R. 
the Office 
that concern to the A. W. Shaw Company. 


Singer, recently vice-president and treasurer of 


Equipment Catalogue, has sold his 


nter 


He has been appointed Eastern sales manager of the 
Manifold Company of Cleveland, O., manufacturers 

tinuous forms. His office is at 342 Madison avenue, New 
York. The company also maintains another office at 30 
Church street. The office at 342 Madison avenue has 
cently been opened. It has been found necessary 
tain two offices in New York to take care of the 


ing business. 
g 


Van Buskirk Takes Interesting Trip. 


F. E. Van Buskirk, vice-president of L. C. Smitl 
writer, Inc., Syracuse, N. Y , is away on a trip resting 
after some rather strenuous work in the field 
by boat from New York to New Orleans an 


ably return the same way. We hope that Neptur 


} 
I 

iw 
1 W 


iM not 


kind and that too much rough water will 


countered 
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Ames Supply Co. Buys Thorp & Martin Typewriter 
Co. 


One of the leading events of last month in this field was 


the purchase by the Ames Supply Company of Chicago of 
business of the Thorp & Martin Typewriter Companv 

7 I , 
Boston, pioneers in the distribution of typew 


ols and p! 


riter parts, 


atens 





ARTHUR R. AMES 


lhe parent concern, the Thorp & Martin Company, 1s 
« of the largest commercial stationery houses in the 
ntry, and the typewriter parts business was accessor) 


thereto, operating, however, as an individual concern under 


tit] t tl Thorp & Martin Typewriter Company 


tle « T 

H. B. Cros! president of both companies, found it im 

bie t e for their rapidly expanding business since 

he duties of one position were enough for one man. This 

umstance was one of the factors which led to the sale 
the typewriter parts business to the Ames interests. 

s 1 er makes the Ames Supply Company the 

rgest concern of its kind in the world. It has agents in 


nters and does a world-wide business. 


munportant 


Something over a quarter of a century ago the Thorp & 
Martin Company were agents for the Densmore typewrite1 
nd maintained a repair shop at 12 Milk street, Boston, 

here the employed a dozen repairmen Considerablk 


hculty was encountered in obtaining new parts, and a 


separate department was therefore organized to take car 


business. At once a demand for parts 


1 ’ 
this phase ot the 


ose from other dealers and soon the typewriter parts busi 


ded that it became necessary to separate the 
ness from the typewriter bi 


ess SO expal 


1mne;ry us isiness 


In 1914 the Thorp & Martin Typewriter Company was 
formed and the sale of typewriters at retail was discon 

ued Che business was moved to 70 Franklin street, 
vhere space was available to accommodate the parts, 
latens at vholesale typewriter departments 

Soon after the establishment of the Franklin street offices 

ranch was organized at 79 Queen street, London, Eng- 
nd, followed by the establishment from time to time of 


seventeen other branches throughout the world. Under 

Mr. Crosby’s able management the business increased 

dly until the mounting responsibilities of chief of two 

ing ncerns obliged him to relinquish the presidency 

ne of the The sale to the (mes Supply Lompany 
consummated on February 1 

S Sa nother evidence the ent 5 ‘ esight 

Saga¢ Arthur R. Ames, president of the Ames 

Supply ¢ y, who has brought it business from small 

nings to its present position of leadership, while at 

me e creating good government for his fellow citi 

is pres t of the village I G Illinois, 


Sheehan Joins Ames Supply Company. 


Following on the announcement ot the purchase of the 
Thorp & Martin typewriter parts business by the Ames 
Supply Company comes the news that, E. J. Sheehan on 
March | resigns his position with the executive department 
of the Remington Typewriter Company to become general 
manager and a substantial stockholder in the Ames Supply 
Like many of the rest of us, Mr. Sheehan has 
long cherished a desire some time to go into business for 
himself, and Mr. Ames’ offer bringing consummation of this 
wish induced him to leave the pleasant Remington asso- 
ciations for the new work in the West. 


Company 


It was about 1900 when Mr. Sheehan first attracted the 
attention of typewriter men as a person of exceptional 
and intimate knowledge of typewriter 
He was then with the Union Typewriter Com- 
Bridgeport, Conn. In 1902 he became connected 
with the Underwood Typewriter Company, organizing and 
departments of the company’s 
demonstrating machines and superintending in- 

During a part of this time he managed the re- 
pair department of one of the company’s largest branches. 

In 1906 Mr. Sheehan joined the sales organization of the 


mechanical ability 
patents. 
pany of 
developing the repair 
branches, 
stallations. 











Royal Typewriter Company. He organized repair depart- 
| 
| 
| 
EDWARD J. SHEEHAN. 
ments throughout the country and did valuable work in 
mat her ways 
In 1910, when the Noiseless Typewriter Company was 


ganization Mr. Sheehan was engaged to 
t in the development of the machine as well as to 
salesmen and managers of various agencies and 

His exceptional knowledge of typewriter con- 
and his mechanical and sales experience admir- 
ably qualified this work. In February, 1914, he 
was made sales manager, remaining in this position until 
of the Remington and Noiseless interests, when 
he took an important executive position with the Reming- 


ompleting its or 
instruct 

branches 
structio! 
him tor 
the merger 
ton organization 

with the Ames Supply Company Mr. 
Sheehan will find scope for his fund of knowledge in the art 
of building and selling typewriters, developed through years 
e sales and mechanical fields. He is a 
ert and is a valuable addition to the personnel 


In his position 


; 


ot experience il 


, 
recognized ext 


of the \mes zation. 
Apela Club of Little Rock. 

rt \pela Club of Little Rock, Ark., meets each Satur- 
i { he Hotel Marion. 

Che officers of the club are L. D. Lasley, National Cash 
Register ( { president; William A. Holwell, Ameri- 
an Sales Book Company, vice president; M. G. Hargrave, 
Ar ican Multigraph Sales Company, secretary-treasurer. 
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Seventy-Five Years in Pencils. 


Brief Story of the House of Eberhard Faber Which Has 
Just Celebrated Its Seventy-Fifth Anniversary. 


Announcement has already been made of the celebration 
of the seventy-fifth anniversary of the house of Eberhard 
Faber of New York and Brooklyn. In recognition of this 





EBERHARD FARBER 


(Deceased. ) 






TXIUIUITE 








FABER 





event, the house has gotten out a most attractive annive1 
sary booklet of twenty-four pages done in sepia and con- 
taining the pictures shown on these pages besides several 
other interesting illustrations 

rhe American house of Eberhard Faber was founded 
in 1849 by Eberhard Faber, great grandson of Casper 
Faber who, it is interesting to note, began to manufacture 
and market pencils in Stein, a small village on the out 
skirts of Nuremberg, Bavaria, in 1761. The business was 
established originally at 133 William street, New York 


Later the business having grown it was necessary 

new quarters so that Mr. Faber then establish: is 
tory on the bank of the East river at East lorty-s 
street. This was in 1861. About eleven vears later the 
factory was destroyed by fire. Immediately a new 

looked for and suitable buildings were found 11 

point section of Brooklyn. The property was acquir: 


work started on a more modern factory The 








TITELITISYEIUITIATIIEATTAL r poennea neuen eee | 








LOTHAR W. FABER 


EBERHARD FABER 


in the Spring and in the late Summer 


began to turn out finished products 
Encountering difficult competition from Europ 
facturers because of their cheaper labor at d lower 


the founder bent his energies toward the develop: 


labor saving devices in his factory to cut dow: 
and increase his volume. New machinery was It 
bodying many ingenious inventions. Mr. Faber, wit! long 


look ahead, secured control of large tracts of 
] 


Florida, establishing a mill at Cedar Keys. As 








¥ # 
Ce : 
are 
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is energy and perseverance, Mr. Faber established the or- 


vanization a firm foundation, charting a course that has 
iabled his successors to carry it on to its present high 
Osition 

Eberhard Faber died in New York on March 1879. 
His eldest son, Eberhard Faber, succeeded him in the man- 


agement of the business and was joined a few years later 
Lothar W. Faber took up 


‘| ogether the + 


y his brother, 





GENERAL OFFICE EXECUTIVES.—1 Edward E 
Huber, general manager. 2. Charles A. Neu, office man 
iger. 3. William F. Meneke, cashier. 4. William C 
Hogue, comptroller. 5. Walter E. Edgerley, manager, or 
der department. 6. Albert T. Wyckoff, acsistant credit 
manager. 7. Charles J. McKillop, statistician. 8. Ansco 
G. Bruinier, Jr., manager, education department 9 
Frank Byers, credit manager 10. Elmer H. Olmstead 
manager, stock control. 11. James P. Duffy, advertising 
department 





THE SALES FORCE 1. Claude M. Fleet 2. Frank 
Han-en 3. E. Raymond Kimsey 4. Wilfred Moore 5 
Walter R. Kane 6. Giles E. Wood. 7. James J. Joines 
Ir 8 Charles G. Consodine. 9. H. W. White 10. Arthur 


(. Van Horne 


DISTRICT MANAGERS. — 1 


Herbert B Elmer, assistant 
general manager. 2. Edwin A 
Meyer, Chicago 3. Angy B 


Thomas, San Francisco. 4. Jas 


‘ 


Lothar 


Eberhard 
Faber, son of Lothar W. Faber, is also active in the busi- 
ness, representing the sixth successive generation of the 
Faber family in the pencil industry. 


he work their father so well began. 


Eberhard 
velopments. 


Faber was the pioneer of several new de- 
He established one of the first nickel-plating 





America for nickel-plating mechanical pencils, 
He was the first to manufacture pencil 
point protectors and rubber tips for pencils. 

The present factory in the Greenpoint section of Brook- 
lyn covers a ground space of about 140,000 square feet with 
a floor space of 415,000 square feet. In 1923 a new, large. 
building 80x200 feet was 


plants in 


metai tips, et 


six-story reinforced concrete 


added to increase production. 





EXPORT DEPARTMENT.—1. Louis A. 
manager. 2. Edward Heavey, assistant ex- 
Louis M. Brown, Canadian representa-— 
Far Eastern representative. 5. Otto 
6. F. Plata y 


} FABER 
Ruiz, export 
port manager. 3 
tive. 4. Oliver Lee, 
Gaffron, Latin American representative. 


Plata, River Plate representative. 





THE SALES FORCE.—1. J. Milton Van Alst. 2. Wm. 
Van Note. 3. Norman L. Pearce. 4. John E. Rennie. 
5. Edward J. Milne. 6. J. Howard Shoemaker, Jr. 1. 


Thomas W Robert H. Martin. 9. William 


J. Crangle 


McElroy 8 


W. Cooper, Jr., Atlanta. 6. Jas. 
O. Hobart, Boston. 6. cn N. 
Campbell, Philadelphia. 7. 08. 
Cc. Riley, Dallas. 


In 1858 the factory for manufacturing rubber erasers and 
rubber bands was established in Newark, N. J., at Colden 
and New streets. Since then the plant has grown so that 
it now covers almost an entire block. It was increased in 
1923 by a modern, four-story building equipped with mod- 
ern machinery. 





ee eee 
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FACTORY EXECUTIVES.—1. Joseph N. Turner, su- 
perintendent, pencil factory. 2. Fred. G. Huber, assist- 
ant superintendent. 3. Henry Zoll, production manager. 
4. Elmer L. Heischman, superintendent, rubber factory. 
5. William G. Franks, production manager, rubber fac- 
tory. 6. Ramon C. Jennings, paymaster. 7. George Sie- 
bert, purchasing agent. 8. William Robinson, master me-— 
chanic. 9. Walter C. Roessinger, chief chemist. 10. Her- 
man Fiebig, chief engineer 1. Herbert S. Ward, traffic 


manager. 





BROOKLYN PENCIL FACTORY Foremen and Fore- 
ladies. 


The company’s warehouse and offices have been moved 
several times. In 1902 the New York warehouse was dis- 
continued and the stock and shipping departments moved 
to the plant in Brooklyn. In 1906 a sales office was estab- 
lished at 299 Broadway, New York City. This was moved 
in 1911 to the present quarters in the Fifth avenue build- 








_A FEW OF THE OLD TIMERS.—1. The Hoffman Fan 

ily, left to right, Charles Hoffman, Sr. (1879), Edward 
Hoffman (1887), John Hoffman (1900). Charles Hoffman, 
Jr. (1894). 2. Adolph Temper (1872). 3. Mary B. Reich 
ert (1875). 4. Rose A. Gray (1865). 5. Margaret V. Nu 
gent (1897). 6. Lena Reichert (1886). 7 Herman 
Schwenke (1875). 8. Katherine Griffin (1889). 9. Mary Ann 
McLoughlin (1878). 10. Elizabeth Toal (1898). 11. Willia 

Baltzer (1880). 





FOREMEN AND FORELADIES, NEWARK RUBBI 
FACTORY 


ing, 200 Fifth avenue. The company maintains sales offices 
in Chicago, San Francisco, Boston, Philadelphia, Atlanta 
and Dallas. Business with foreign countries is maintained 


principally through forty energetic selling agents who re 
resent the firm in most of the civilized countries the 
world. 


TESTIMONIAL DINNER BY 
GEORGE CROUCH, UNDER 
WOOD NEW YORK MAN 


AGER, TO HIS SALES FORC!I 
This dinner was held t tl 

Brooklyn Chamber of ( 

merce on Friday evening, Feb 

ruary 13 One hundred tw 

salesmen and executives 

th home office in New 

were present A dinnet ‘ 

served at 6:30 after wl a 

vaudeville entertainment 

given lasting until midnight \ 

jazz band furnished the 

and appropriate song 

sung by the entertainers 

the Underwood typewriter 

only speech of the evening was 

delivered by Mr. Croucl 

self and was very brief 











March, 
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M. « V. Ribbons and Carbons 


Serve Many Purposes--Each One Exactly 


[HE value of any manufactured article today is primarily deter- 

mined by its importance to the commercial world. This brings 
into great prominence [Typewriter Ribbons and Carbon Papers 
which, in the fine quality in which they are produced, represent 
undoubtedly the most highly specialized accessories in use in the 
up-to-date office. 


The old reliable M. & V. products, therefore, take the highest 
place on the market in these two particular lines. The experience of 
33 years of manufacturing has brought our goods to an unusual 
state of perfection and in a variety that will meet every possible 
office requirement. It is not so very long ago that if a ribbon gave 
some kind of an impression and a carbon sheet some kind of a copy, 
it was accepted, but no longer does this condition prevail. 


The evolution in manufacture has been truly remarkable. The 
automobile of 20 years ago was the accepted standard of the time 
—no one even dreamed to what state of perfection it could be 
brought. The Typewriter Ribbon and the Carbon Paper of 20 years 
ago was equally as crude; therefore the product of today shows 
what magnificent progress has been made by the manufacturer of 
experience. 

In addition to the standard lines of Typewriter Ribbons and Carbon Papers, we manu- 
facture inked ribbons for any device using them and in any degree of inking required. We 
make a carbon sheet for every possible purpose for which carbon paper is used, also in any 
weight, in any finish from the soft finish of the pen carbon to the extra fine hard finish of the 
higher grades of Typewriter Carbons, yielding the maximum number of copies per sheet—a 
character of copy that is appreciated by the most discriminating user. py of our price 
list, which we will gladly mail to any one, will quickly show the large variety we are making 
in all of our various lines. 








The trade-mark 
that makes ‘“‘come- 
back’’ customers 


M. & V. Lines 


give the service 
that satisfies 


MITTAG & VOLGER, Inc. 


Principal Office and Factory PARK RIDGE, N. J., U.S.A. 











NEW YORK BRANCHES: SAN FRANCISCO 
261 Broadway BOSTON 537 Market Street 

CLEVELAND 160 Congress St. LOS ANGELES 
326 Erie Building CHICAGO Tajo Building 
MINNEAPOLIS 205 W. Monroe Street ST. LOUIS 


711 McKnight Building AGENCIES ALL OVER THE WORLD Merchants Laclede Building 
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Meetings—Conventions— Dinners 


Connecticut Valley Stationers Meet and Dine. 

Valley Stationers’ Association held its 
banquet at Mass., on 
Wednesday, February 11. At the business meeting of the 
association held in the afternoon, Gustave Fisher of Hart 


ford was elected president for the ensuing year, the other 


Che Connecticut 


annual meeting and Springfield, 


officers remaining as heretofore 

The meeting was presided over by John I. Molloy of 
Meriden, Conn., president of the association, whose annual 
report indicated an advance in membership and influence 

At the dinner in the evening Charles P. Garvin, first 
vice president of the National Association, was toastmaster. 
The speakers included George W. Hopkins, vice president 
of the Charles W. Hoyt Company of New York, advertis 
ing experts; Col. C. L. Young, who extended the greet 
ings of the city of Springfield; Charles L. Mitchell of 
Topeka, Kas., president of the National Association; Fred 
P. Seymour, president, and E. H. Sell of 
Columbus, O., third vice president of the National Associa 


second vice 
tion. 

The reception committee consisted of Harry J. Ferry, 
E. F. Chaffee, E. S. Towne, Gustave E. Nelson, Jr., J. E. 
Feeley, G. T. Winne, C. L. Beckwith, W. A. 
Nash and Horace Honey 


Leisen, Fred 


Mr. Hopkins said in part: To sell requires brain power. 
Men who have goods to sell are beginning to realize that 
there is a certain science in selling. He suggested that any 
person who wrote a sales letter should start out by con- 
centrating on the thought that he wanted the attention of 
the one to whom he was writing; so to word the letter as 
to impress the recipient with confidence; so to describe the 
product as to educate the one who received the letter re- 
garding its use or value; so to word the letter as to arouse 
the interest of the one who received it, and so to close the 
letter as to create definite action in regard to buying. 

The first two or three minutes in contact with the cus 
tomer determine the sale. Let every salesman study every 
prospect and let all who have anything to do with selling 
make an inventory of their sales when they fail and elimi 
nate faults as they find them. Mr. Hopkins urged sales 
men to plan the day’s work the 
gested that salesmen talk the language of their buyer and 
not the language of their product, emphasizing that the 
prospect be made to see where he can make money. He 
emphasized the point that there must be a certain amount 
of goods on the shelves in order that a sales force may 
work intelligently. If this is not looked after the desire 
for quick turnover may show depleted shelves and interfere 
There is one best way to 
Seventy 


night before. He sug 


seriously with immediate sales. 
sell any one thing and this is the way to seek. 
five per cent of any sales is in preparation and twenty-five 
per cent in the interpretation to the buyer. He advised 
salesmen to go over prospective sales the night before, 
There is too much 
Sound 


visualizing the prospect and the goods. 
trying to do business like the other fellow does it. 
business reasons for selling in a certain way should be 
behind every action. 

Advertising he referred to as the helpmate of salesmen, 
supplementing salesmanship and creating knowledge of the 
product. He urged dealers to harness up with the adver- 
tised lines, because in such lines fifty per cent of the sale is 
already made. Consumer demand is not everything that 
advertising creates. A greater element might be called 
consumer acceptance, which is the important factor in re- 
ducing sales effort on well-known advertised lines. 


Investigations have shown that it is up to the sales de- 
partments to get the business within the next five to seven 


years. Each member of the association should lea wila 
may properly be called associated selling, explaining by 
this that he meant the selling of items co-related in their 
selling appeal. He explained his statement regarding the 
next five to seven years by saying that all things go best 
when they go fast, a lawn mower, an automobile and 
salesman. 

President Mitchell presented a brief outline of the Na 


appeal tor continued c 


work and an | 
He called 


tional Association 
operation of the Connecticut Valley Associatior 
attention to the different service elements in the associatior 
and their value to those who use them. He urged every 


body who could to attend the Grand Rapids conventior 


next October and closed his remarks by a reference to the 
success of the first regional meeting at Boston 

Ivan Allen briefly referred to the reasons for the creatio: 
of the regional districts and expressed the expectation that 
if at the other meetings the same good results continued 
there was reason to hope the association would double its 
membership. 

Fred P. Seymour spoke on carrying out the complete 
scope of the association. He said that if the work was 
carried out to its ultimate possibilities it will mean that 
the stationery trade will know what it is doing and why. 

kK. H. Sell presented some of the phases of the work and 
its advantage to everyone engaged in it. He told of being 
particularly impressed with the work of the association in 
the east, where he had been visiting. He said that he had 
been given inspiration to take home to the fifth regional 
as they 


district ideas which would be of service to others 


had been of service and gratification to him 
Mortimer W. National Associa 
tion, spoke on the question of new members and placed the 


Syers, secretary of the 


responsibility upon the present members to get in new 
ones and to make non-members feel that they cannot cd 
without the service of the National Association. He said 
it is the duty of every member to dignify his calling in the 


minds of those who follow the business 
Other officers elected at this meeting wer« Vice presi 
dents, James E. Feeley of Springfield, Elmer W 
New Britain and E. A. Kramer of New 
Frank W. Fargo, Bridgeport; secretary, John C. 
Middletown; auditor, Cranfield, New Haven: ex 
of Meriden, J. B 


Pope ot! 
Haven; treasurer 
Newman 


Edward 


ecutive committee, John F Molloy 

Tower of New Haven, A. O. Washburn of New Haven, 
C. E. Smith of Norwich, Frank B. Towne of Holyoke, Don 
ald J. McDonald of New Haven, and William J. Driscoll 


of Boston 


Rhode Island Stationers Enjoy Themselves. 
The Rhode Island Stationers’ Association held their an 
Plantation Cl 


} — 


nual ladies’ night at the Providence ub, 7/ 


Franklin street, Providence, R. I., in January 
The guests of the evening were Charles P. Garvin, vice 
president of the National Association of Stationers, Manu 
facturers and Office Outfitters; Henry S. Hutchinson, hon 
orary member of the Rhode Island Stationers’ Association; 
and James T. Towhill, president of the Boston Stationers’ 
Association. 

Mr. Garvin was the toastmaster, 
George F. Maginnity, president of the Rhode Island Sta- 
Immediately following the banquet, 


being introduced by 
tioners’ Association. 
Mr. Garvin spoke on salesmanship, going into the subject 
deeply in his usual breezy way, and at the conclusion his 
talk was given a rousing reception. 
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“The Line that can't be matched’ 
































A line which has both quality and individ- 
uality, variety enough for every requirement 
and manufactured with the greatest care. 


Manifold Supplies Company 
188 Third Avenue 
BROOKLYN station t 2) N, Y., U.S. A. 
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| he Standard 12 in an office is our best saleseman_- 
| 


Wherever the New Remington Standard 12 why operators everywhere are turning to the 
is placed in an office, the operators are invari- New Remington 12. We invite comparison 
| ably enthusiastic in its praise —so outstanding on every count—whether ease of operation, 
) are its many superiorities. And who are bet- quality of work, or reliable service. We will 
) ter able to judge typewriters than the women gladly place a Model 12 in your office on ex- 

and men that make typewriting a profession ? amination. If you are not convinced that it is 

Examine this new model and today’s greatest typewriter value 

see the many fundamental im- G,We believe we make —we don’t expect you to keep it. 
provements that Remington has the best typewriter rib- Just call the nearest Reming- 


bon in the world —and 


one ; i is Py 3ON 
en you will readily understanc “ if desired. 
Ch . T 1i} i its name is PARAGON fd 


made in typewriter construction, ton office. Rasy payment terms 


REMINGTON TYPEWRITER COMPANY 


374 Broadway, New York « Branches Everywhere 


New yemington. 


THE MOST SUCCESSFUL NEW MODEL IN ALL TYPEWRITER HISTORY 
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[Tom Stonhouse and Charles Garvin, the “Gold Dust 
wins,” serenaded the association with “Golden Gates” by 
request. The Misses J. T. Moriarity, L. G. Adams and G. 
R. Smith sang songs which were well received. George 
Waldman sang two solos and at the conclusion of the ban- 
quet Mr. Garvin introduced “Lafayette Mulligan,” imper 
sonated by James Towhill, who invited all the stationers to 
Boston on February 9, and outlined the plans for the re- 
gional conference 

Dancing was enjoyed by all the members and guests 
until 11:30. 

[The committee in charge was: James H. Brady, chair 
man; Raymond H. Shaw, secretary-treasurer, and Misses 
L.. G. Adams, M. Sullivan and M. Gridley. 


Stationers Squares Install New Officers. 

rhe Stationers Square Club of New York held its first 
meeting of the year on Wednesday, January 28, at the 
Hofbrau house, the principal event being the installation of 
new officers, who included Harry Jonas, president; H. J. 
Grothier, first vice president; Thomas A. Roe, second vice 
president; Victor Levi, treasurer, and J. J Arnold, 
secretary 

Mr. Jonas made an excellent impression as a presiding 
otcer 

It was decided to purchase a fez for each of the members 
as an insignia of their affiliation to be worn whenever the 
club visits other organizations. 

C. C. Shee, chairman of the membership committee, an- 
nounced plans for an elaborate plan for a drive for mem 
vers. He expects before the end of the year to line up 
every Mason in New York City and vicinity identified with 
the stationery trade. All who can qualify should take ad 
vantage of the opportunity to join the club, which has 


ly taken its place as one of the constructive forces in 


alreac 
he industry 

In his report for 1924, Past Secretary J. Schwartz brought 
ut the fact that the club has made a substantial growth in 
nembership and financial status. The entire membership 
list will soon be printed and sent to anyone interested. 

Following the business meeting, an excellent program 
vas given under the direction of Vic. Levi. 


Southern Division Moves Up Date of Meeting. 

John M. Cooper, president of the Southern Division of 
he National Association of Stationers, Office Outfitters 
and Manufacturers, and Nathan Saltzman, governor of Dis 
trict No 4 of the association, recently returned from 
Charlotte, N. C., where the next meeting of the Division 
will be held in April at the Hotel Charlotte \n instruc 
tive program has been arranged and a large attendance is 
expected. 

Che date of the meeting has been moved up one day—to 


April 16 and 17 


Columbus, O., Stationers Meet. 
Columbus stationers and office outfitters held a meeting 
ind dinner on Wednesday evening, February 4. The guest 
the evening was Charles C. Carpenter of Cincinnati, O., 
yvernor of District No. 5 of the National Association of 


Stationers, Office Outfitters and Manufacturers. E. H 
Sell, third vice president of the National Association and 
member of the local association, was also present 


Wichita Apelans Elect Officers. 


he annual election of officers of the Wichita Apela Club 


held in Tanuarv and the following were elected to 
during 1925 President, Samuel Barnes, with the 
rmers’ & Bankers’ Life Insurance Company ice presi 
losep! Yeager, manager ot the Safe-Cabinet Com 


















































Feeling Fit At 
P.M. 


‘THs typist to whom you’ve sold PEER- 
LESS Rubber Typewriter Keys isn’t a 
‘clock watcher’’. She knows that when five 
o'clock rolls around she won’t feel all in. 
It’s not like the old days; continous jarring, 
fingers slipping, eyes straining, head aching. 


PEERLESS KEYS are the reason. They 

are scientifically shaped to fit the finger 

tips; they are made of resilient green rubber 
which acts as a shock absorber to the fingers and elimin- 
ates headaches. Naturally operators use them—and turn 
out more and better work. Naturally the boss or the 
office manager orders them from his dealer. You can 
increase your sales and your profits without risk. More 
than 3500 dealers all over the world are doing it. 


rrewnend ee 
TYPEWRITER 
PEERLESS KEY COMPANY, INC. 
176 Fulton St. New York City 


Boston Chicago Philadelphia St. Louis 
Minneapolis Pittsburgh Los Angeles London 


San Francisco Distributor: 
Robinson-Pinney Co., 521 Market St. 


Wellington, N.Z., P.O. Box 1454 Sidney, Australia, P.O. Box 3003 


apa mut ite sate thle eapliiate dantagn dee gaia 


Peerless Key Co., Inc., 176 Fulton St., N. Y. City 

















} 
Please send us without any obligation on our part, details | 
of your special profit-making offer, together with sample | 
of Peerless Key, and specially prepared dealer helps. ; 
| 
| 


WADE... 02. 20 000 c en 005 pase 
ADDRESS 


ceo eorees eee ear eee eaaeeaseesse 





a ee 








+ 
N 





At Paris, Mr. R. G. Curtis, a 
professional typist, won first 
place in The Perfect Corre- 
spondence Contest staged at 
the Fifth Exposition of the 
“Organization Commerciale et 
Industrielle” last October. The 
object of the Contest was to 
discover what method of dic- 
tation enabled a typist to transcribe with the greatest 
speed! And the Dictaphone beat them all! 


Pitted against The Dictaphone in the Paris competition 
were all the prevalent methods of letter writing—ordinary 
stenography (shorthand and typewriter), the stenographic 
machine, and direct dictation to the typist. Eight letters 
were dictated. Mr. Curtis not only completed them in the 
shortest time but scored a clear 100°; on accuracy. 


But greater speed and accuracy are only two advantages of 
The Dictaphone. It enables both the dictator and secretary 
to get more work done. 


The dictator can get through his mail whenever it is most 
convenient—-he does not need his secretary at his elbow 
every time he wants to get words on paper. And the secre- 
tary is able to shoulder part of the executive's burden of 
detail during the hours formerly consumed in writing every 
letter in shorthand and then on the typewriter. 


Dictaphone Territories Still Open 


In Europe and elsewhere there are still desirable sales terri- 
tories open for Dictaphone representatives. The rapid ia- 
crease of Dictaphone sales in the foreign trade centres now 
being developed shows what money-making possibilities are 
offered in these fields. 


THE 
DIC TAPAUNE 


REG. U. S. PAT. OFF. 


DICTAPHONE SALES CORPORATION 
154 NASSAU STREET 


NEW YORK CITY,N.Y. 
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pany; secretary and treasurer, V. H. Evans, Felt & 
Manufacturing Company. 

rhe following additional members were elected to serve 
on the beard of governors: John Welch of the Travelers 
Insurance Company; H. ©. Brooks of the Brooks Lett: 
Company; F. G. Pratt .of the Sundstrand Adding Mac! 
Company and A. D. McGaha of the Direct Advertis 
Company. The new officers were installed the first M 


day in February 


February Meeting of Chicago _— Dealers 
The Chicago Typewriter Dealers’ Associati S 

fourth meeting at the Hamilton Club February 1! In the 

absence of the president, Vice President Walter H 

took the chair. A. G. Hug, of the Universal Roller ¢ 


pany, who had been elected an associate membe! poke 
on the conditions of the typewriter business twenty-five 
years ago. He showed how a good office on LaSalle street 
could be rented those days tor $25.00 a month, an fice 
and shop help in proportion. Despite the tren 


creases in all elements of business cost, typewrit 
rented today at about the same price as obtaine 
five years ago. Mr. Hug’s reminiscences were n ( 
joyed by all, particularly the younger men present 
had not been in touch with conditions of the past 

For so young an organization the Chicago Typev 
Dealers’ Association has made marked progress 
already stimulated resultful planning and instructive dis 
sion. Men who have known of each other only throug 
wearsay, or through striking their tracks, are on terms 
business friendship. A compact body has been formes 
vhich can act promptly and intelligently when proposes 
municipal legislation requires concerted act 
catching swindlers. 


Association Officers Visit Charlotte, N. C 

On Wednesday, February 4, John M. Cooper, presi 
% the Southern Division, Atlanta, and Nathan Salt 
governor of District No. Four, also of Atlant 
visit to Charlotte, N. C.. wher 
eived by the Charlotte stationers, particular] \ 
Pound of Pound & Moore 

Thursday, April 16, and Friday, April 17 


for convention dates of the Fourth District The Hote 
Charlotte has been designated as conventior 

Luncheon was tendered the visitors during 
Charlotte, by the local stationers, all « 

‘ ver we ¢ Wi! \¢ 


i < cL ir meetin ( I la le! pl . a 
» hell on the 3 S d 
lav « February 12 g ( A 2 
‘ is S¢ : ‘ 


Richmond Stationers’ Association 


1 c ‘’ < ~ 
| | 1 
| Pa ‘ it rat ~ 
t ‘ | S ear 
¢ ] 1 
¢ ‘ i i’ i x 


wenpesten ut Valleys Meet. 


The regular meeting < he Connecti \ - 
; nae 
\ssociation was held at the City Club, Hart 
‘ | 
lay eve v lar iry ] \ < 
1 P : 
J i¢ ec £& Was | »y i 
y 2 Ss 7 7 
President Molloy called regu 


; 
he secretary after reading the minutes pr 


munication from Mrs. Jennie M. Wilcox notifying 
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Speeds Accounting Departments of Great Industries 


LL branches of industry — Financial Institutions, Commercial 
Houses, Insurance Companies—are relying on the Underwood 
Bookkeeping Machine for the salient facts that help them plan for 
tomorrow. With some, it is purchases; with others, sales, stock on 
hand, or collections. 


This is especially true of Brokerage houses. With them, buying and 
selling is often a matter of minutes, and their accounting departments 
must operate on this same basis. The Underwood Bookkeeping Ma- 
chine gives the vital facts they need—at the minute they need them. 


Let an Underwood representative explain how the Bookkeeping 
Machine will speed your Accounting Department. 


UNDERWOOD TYPEWRITER CoO., Inc. 
Underwood Building New York City 


UNDERWOOD 
Bookkeeping Machine 


‘St took Industry out of the Shadow of the Pen’ 
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——s= (Fage6) $25 000 Sales at Cost of 57 


One letter sells $25,000 worth 
of rugs in one day at selling 
cost of less than 5% for large 
Detroit Department store. 







a ee20) Sales Jumped 1000% | 
It cost 20% to sell $13,000 | 
worth of corsets for Warner 
Brothers, New York, in 1909. 
In 1923 Direct Mail produced 
$400,000 sales at net selling 
cost of only 4% 


— “Results Count With Us” 


“Direct Advertising has ‘put 
over’ other units of a sales 
campaign when these units 
would not have been success- 
ful if we had minimized our 
consideration of Direct Mail!”’ 


| i Goodrich Rubber & Tire Co. 








oe (Page 5) 90% for Direct Mail 


‘90% of our entire adver- 
tising appropriation is in- 
vested in Direct Mail Adver- x 
tising — because it’s the szles 
result that counts with us.”’ 

National Cash Register Co. 

















pers 2; i 
(Me ty we TN ne & Wrigley One of Largest Users 
. j ; This year William Wrigley Co. 
. \ 'Y is mailing 10,000 Direct Mail 


Selling Messages every busi- 
ness hour—or 18 MILLION 
selling messages for 1924! 


St 





\ 















Edward S. Jordan, Pres. Jor- 
dan Motor Car Mfg. Co., 


recently said: “A product 
or service is only half sold 
how until Direct Mail Advertising A 


is put into operation.” 





LZ 


dresso 


TRADE MARK 


General Offices: PRINTS FROM TYPE 


aph = 


Factories: Chicago iff 








903 W. Van Buren St., Chicago Brooklyn London “hieag 
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Experiences of 
Every Line of Business? 


8 Distinct Uses “Finest Selling Information” 


Selling—-speeds out ‘*The booklet, ‘Does Your Ad- 


excellently filled-i n 











of 5%, letters, circulars, etc., vertising Pay?’ contains the 
rth mine aa finest lot of selling information 
jing ae gees Mr ae we have seen in a long time.”’ 
“> a ee een —S.D. Warren Paper Co., Boston, 


oF Mass. 
Shipping — accurately 


addresses tags, labels, 


riya so Tells Which Advertising Pays 


Collecting —gets out 
statements on time 


00% 


000 heads and dates bills. No theories! This book contains 
09. feat the authorized statements, re- 
sod seliy late Gaonen ae sults and advertising costs of 
ing —_ o_o = well-known firms in every line. 





Routing —\ists 


sheets. 


More Sales at Less Cost! 










1 Us” 


Straight Addressing 


10 to 30 times faster 


on oO te kh WO WD 








a than pen or ty pe- The terse, timely experiences of: .' 
- ow per cent neat and America’s most widely known 
>$s- mag business firms will aid immeas- 
our Identifying—{ or sa- urably in planning your 1925 
il! shrubs, etc. 2 selling effort! 
Co. 
. . 
Mail FREE copy with Coupon! 
oil é If you want more sales at less 
er- => cost — regardless of the size or 
les nature of your business— read 
Co this book — it’s FREE with 
coupon below! 
Users 
Co. 
fail 
isi- 
ON 


Mail” 


j 
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General Offices: 903 W. Van Buren St., CHICAGO Factories: Chicago—Brooklyn—London WS a> oy .f 
Albany Scranton 7. xy ¢ of i > 
1 Dany) I nnat Duluth Milw ikee Oshkosh leattie £ oF? * 
\tlanta ‘ veland Evansville Minneapolis Peoria vanke .) 
‘ ykane 4 & 
Baltimore ( mbus Grand Rapids Newark Philadelphia in aes . s A 
Birmingham Dallas Houston : New " rieans Pittsburg! st —e . 4 wr he as » 
Boston D ton ndianapolis New York Portiand Syr at se o. yo FOwe ee 
go Buffalo Denver Kansas City Oakland Salt Lake City Toledo EOO EL OF 2 
Butte Des Moines Los Angeles Oklahoma City San Antonio Wahpeton’ N.D* 
On Chicago Detroit Memphis Omaha San Francis Washingtor F ESO 


Canada: 60 W. Front St., TORONTO Vancouver, Montreal, Hamilton, London, Ottawa, St. John—Quebec 
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The Canton Line 


= Quality Products 


What’s In It [ieee 
For Me | pee! 


“What’s in it for me,” may 
be a blunt way of stating the 
matter but it presents your 
point of view in few words. 





You want to know what’s in 
it for you. You want a deal- 
er’s proposition that keeps the 
pot boiling 


The Canton line of steel 
products is being pushed by 
representative dealers the 
country over—not just because 
of a satisfying agency plan, 
but because the quality of the 
articles fulfills the rightful ex- 
pectations of their customers. 
Repeat business justifies the 
hearty support given it. 

It should be worth while for any 
dealer to investigate our “differ- 
ent from the others” proposition 
Write for details now. 


The 
Canton Art Metal Co. 


CANTON, OHIO 


“Rte we ER, POE A A SON TN. Ri Vanna 








IQ?5 
lettet condolence was ordered sent to Mrs. Wilc« 
Governor James 1 fowhill of Region No. One, ex 
personal invitation on behalt of himself an: 
( s ot the i t and 
i e-da | 
; 
| esice er t 
d rdered that the Spri gheld met 
on the nquet committe hie completed 
IsINness ter which Horac n Dor 
Dixon Crucible Company presented his « 
ictures on the onstruction of pencils 
nstructive talk on selling pencils 
The annual dinner of the associat 
H{otel Kimball on February 11 


Executive Club, W. A. Sheaffer Pen Co. 


1 he st meeting of the Executive Club 


1 


Sheaffer Pen Company was held at the lowa Cafe at 6 





OE ae oO chtig, Davis, W1 lacol 
sen, | r lilsabeck, R. S. Casey, W. H. Kay, W. H 
Lindemon, W. F. Heising, and W. R. Cuthbert 





these men are arter members of the organiza 
vas decided to admit to membership H. E. Smith, order 
department, and Mr. Hardin and Mr. Koch, collecti 1, 
( Sheatte eX] ‘ ‘ 
ion. 7 » is te J ‘ O 
eee. oe, “aia ae The Japanning Ovens 
nd j 


understanding between department heads and tl Not much to look at, are they? Yet they play 
Phone gabigt aed pure fd ~ a mighty important part in producing a Regal 
ea eal . Rebuilt Reyal typewriter. It is here that the 


The | - 4 . 2 comaett were copleined a : base and other black parts receive their first 

Mr. Sheaffer. The policy of management is to place r and second bakings. 

ility tor results on the heads of the departments , 
late tlie Mines an wiiiael at escieieell Uimuk dueiiie on After a machine has been torn down and 
nes responsibk cleaned, it is sprayed with the first or “base” 
theory of W. A. Sheaffer in business is not merely coat and is baked in one of the ovens shown. 
money, but he plans to build a substantial orgar Electrically heated, they are automatically 
aegis Mi eae » a a ae de controlled, which insures an even temperature 
' ; ge a rs ms pices ALi at all times. 


After the machines are baked, the transfers 
. are put on, the machines varnished, and back 
illite aid daiilaids ‘aa , they gofor a second baking—this time for just 

Matters that interest or pertain t a few hours- long enough to dry the varnish. 


The three ovens shown have a combined 
capacity of two hundred machines at one 
time. 


The care used in the japanning is typical of 

— - the entire Regal process. That’s why the Regal 

& pander: Kgs Rebuilt Royal is the finest rebuilt machine on 
the market today. 


a K ; \ ' 2 ‘‘The Trade Mark Guarantees the Quality’”’ 


% _ i Regal Typewriter Company, Inc. 


+. MARCUS HARWITZ, General Manager 
ib 314 Broadway : New York, N. Y. 
uggesti ! mpl es al {2-14 So. Jefferson St., Chicago, Ill. 


CABLE ADDRESS: “REGALTYPE, NEW YORK” 
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SHORT DRIVE ~ GREAT POWER ~ REAL GAUGE 








The Banker, 
the Baker, the 
Furniture Maker 





—slightly misquoted. But, prac- 
tically every industry has con- 
tributed to the popularity of the 
Acco Punch. Its obvious super- 
iorities have placed it in a class 
by itself. Popularity means sales 
—sales mean popularity. 


The gauge is new. With the 
Acco Punch it is unnecessary to 
ever use aruler. It is easily ad- 
justed and makes accuracy of 
measuring simplicity itself. It 
permits quick action in punching. 


The short drive is new. The 
stroke of the Acco Punch is bare- 
ly three inches. This permits 
simplicity and speed in punching. 


Its great strength is new. A 
250 pound man can stand on the 
handle of the Acco Punch with his 
full weight, without harming it. 


Fr Its broad base with rubber feet, 
its attractive appearance and 
unbreakable cutters are also new. 


If you have not seen the No. 
10 Acco Punch, write for com- 
plete particulars now. 


American Clip Co. 
Long Island City, N. Y. 


ACCO PRODUCTS, 


FOR SMOOTHER OFFICE OPERATION | 
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Hedman Distributors Hold Convention. 

A meeting of some of the leading distributors of F and 
E checkwriters was held at the home office of the Hedman 
Manufacturing Company, Chicago, late in January At a 
dinner tendered the visitors who came from all over the 
country, the company introduced the new series W of the 
F and E checkwriter line, including the Junior model de- 


signed to sell at $30.00. 





H. R. HEDMAN 
President, Hedman Manufacturing Con 


Che F and E checkwriter line from the beginning of the 
organization of the company has been sold by exclusive 
representatives called distributors who with their organiza 
tions of salesmen sel] the checkwriters to the customers 

[The company having this new line to announce thought 


it advisable, therefore, to call in its distributors at a general 





F & E DISTRIBUTORS DINE Informal gathering of leading 
F and E checkwriter distributors, Parkway hotel, Cl gC Jan 
uary 30, guests of the Hedman Manufacturing Cor ny r 
ers of the F and E checkwriter. 


meeting in order that the line might be properly presented 
and its advantages be understood by the distributors. The 
company feels that there should be a large market the 
Junior checkwriter on account of the efhciency tk 
machine and its moderate price. The Junior makes tl 
typical imprint in Arabic numerals with name included 
wished 
Annual Sales Conference of Eberhard Faber. 
From all corners of the globe salesmen of the |! st 
Eberhard Faber gathered at the annual sales conference 
held at the factory in Brooklyn, N. Y., ear! 
Men came from the Orient, South and Cent: \ 


Canada and from all over the United States 


[The strenuous daily business sessions wet 


pleasant evenings. A dinner at the Cafe Lafayett 
were present all the factory foremen from | 


factory at Brooklyn and the rubber fa 
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HE career cf the Campbell-Ewald Company 
has been one of constant development. Its 
aggressive service in the interests of its clients 


RI 








them. 73 important pte: fein to advertising success 
have thoroughly established it as a powerful national 
factor. 

Today the facilities of the Campbell-Ewald Company 
are again greatly increased, and its capacity to serve is 
still further magnified and broadened, by a notable 
expansion of its Eastern organization. 

Three men of wide experience and known ability 
Norman Craig, Alfred K. Higgins and H. Ledyard Towle 

have come into our Eastern Department. They, with 
J. Kingsley Gould and other members of our Eastern 
staff, will form a New York advertising agency organi- 
zation that is complete in every particular, with all 
facilities for rendering valuable service in every phase 
of advertising and marketing. 

To further aid this purpose, the Eastern office of the 
Campbell-Ewald Company is, on February 18th, occupy- 
ing the entire twenty-third floor of the Johns-Manville 
Building on Madison Avenue at 41st Street, New York 
City—a position of easy access from Grand Central 
Station, Pennsylvania Station and the New York sub 
way lines. 

The personnel of the new Eastern organization is eager 
and able to carry the Campbell-Ewald ideals of service 
to Eastern advertisers, and we are backing them with 
all the resources of our national organization. 
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CAMPBELL-EW ALD COMPANY 
Detroit New York Chicago Toronto 


las Angeles San Francisco 
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Centrally Located 


Jur Eastern offices occupy the entire twenty-third floor 
f the Johns-Manville Building on Madison Avenue 

it 41st Street — conveniently reached by all lmes of 
avel to and in New York City. 


Horm Crag 


vho now becomes Eastern Manager for 
Campbell - Ewald, has enjoyed a successfu 
advertising and sales experience covering 
fifteen years. He has served, in executive 
capacities, Armour & Company, Fuller 
& Smith and the Aluminum Castings Com- 
pany. He organized, and is still a director 
of, the Light Alloys poe me ty of ay 
ville, Ohio. Most recent 
Vice President of Frank Sue = 


AYad K tipee 


the new Manager of Eastern Service for the 
Campbell-Ewald Company, has for fourteen 
years held positions of responsibilit he 
Calkins & Holden, Martin V. Kelley 

W. Ayer & Son, the United States ys em 
tising Corporation, and Frank Seaman, Inc. 


AW. Kedyerd Tovbe 


brings to his new position as Eastern Art 
Director of the Campbell-Ewald Company 
a long and intimate association with fine 
art. He was an art instructor at Columbia 
University, and with the New York City 
and Newark, N. ) «i Boards of Education. 
He has been an executive of the H. K. 
McCann Company and Frank Seaman, Inc. 
His works hang in the permanent collection 
of the Museum of Fine Arts at San Francisco 
and the National Gallery at Washington. 


will continue to serve Eastern yoy be 
the Campbell-Ewald Compan 

been doing so successfully for the Be A. Yo 
und a half pone, Mr. Gould's guestionce 
was obtained with the Detroit office of this 
company; with the Ford Motor Company of 
Canada, Ltd., and with Henry Ford & Son. 
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“INVINCIBLE” Quality Products Make 


Steady Satisfied Customers 
“INVINCIBLE” Rebuilts 


The Standard of 
Rebuilt Typewriters 





These machines are as carefully rebuilt as ex- 
pert workmen and special machinery can make 
them. You can recommend and sell “INVIN- 
CIBLE”’ Rebuilts without the slightest hesita- 
tion. Our stocks include an assortment of 
Rebuilt, Fixed-up, and Rough Remingtons 
and other standard makes. Exceptional serv- 
ice on delivery because of our conveniently 
located branches. Write for latest price list. 





PLATENS Re-covered'= 





24-Hour Service on Typewriter Platens 


and exchange service on standard makes at our conveniently located 
branch stores. Best materials, absolutely true diameters and per- 
fectly smooth surfaces guaranteed. Send us your next order and com- 
pare results. 





Typewriter Supplies 


Everything for the typewriter —ribbons, carbon paper, 
transfers, transfer sizing, oil, enamel, brushes, pads, 
etc. “INVINCIBLE” supplies are uniformly excel 
lent and our prices are right. Send for complete new 
price list today. 

“INVINCIBLE” Typewriter support is a handy spac« 
saver in any office. Easily attached to desk, wall, 
table, or filing cabinet. Strongly built, with black 








sn coe Ga 


japanned support and revolving top in oak or mahog 
any finish. A ready seller. Send for prices and further: 


details. 


Rubber Covers 


— oF “ for all makes of typewriters, adding machines 
awe oe whe — . 
na = protectors, muitigraphs, addressing machines and 
_ other office appliances. YOUR NAME PRINTED 
FREE OF CHARGE ON ORDERS FOR 100 OR 


es Na 7 ——— MORE. Let us send you sample cover 
THE HOME OF “INVINCIBLE”? PRODUCTS 


Resident Salesmen Wanted 








American Writing Machine Company 


Home Office and Factory: 449-455 Central Avenue, Newark, New Jersey 
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is well as the department heads from the office \n 

SspIrine talk Was KIVCI by Protessor Pa 1] Iwe Vv of the Iwe 
Sales! inship Institute { hicago. I] (On the last evening 
of the conventiol! Mi and Mrs | berhard Faber enter! 


tained all the salesmen at their home. 


far of the events which was described on page 39 
Office Appliances for January was a dinner given by the 
em] lovees of the rm to Messrs E be rhard, Lothar W al 
}; | Faber This was a seventyv-fifth anniversary dinnet 


atin the ear of the diamond nniversar. 


Wahl Company Holds Sales Conventions. 
sell the de tles thes help the dealer ré sell,” Was tive 
tto <« the regional conventions recently held by The 


rsharp’” and Wahl pen manutactur 


“<= 
a - 
o 


rs As the salesmen of the company gathered for the 
eetinges, the were greeted by a huge banner with the 
motto inscribed upon it This motto was kept betore the 
men throughout the convention and tormed a bach 
for all discussions which took place 
hree separate onventions were held The men cover 
iw the middle-Western and Southern territories met at 


the Chicago tactory of the company, the Eastern salesmer 
thered al Ne W Y ork City, and the Wahl representatives 
re Pacifi Coast and the inter-mountain states got t 


ether at Sar Francisco, Calif 


Among the various subjects discussed were systemati 


planning of routes, the Wahl line in general, particular 
items in the Wahl line. service and service stations, credit 
ind advertising. Suggestions for additions to the line were 


1 


received from the salesmen and taken under advisement 


} th, +} 


The high point of the conventions was reached wi the 
announcement of the new numbers which have been added 
to the all-metal Wahl pen line. The salesmen greeted the 


news that it would now be possible to buy a Wahl per 


" »> 


made of precious metal for a retail price as low as $3.00 


with vociferous applause. The Wahl dealer now has a 
complete range ot prices on all-metal Wahl pens to offer 
his customers 


was announced that a magazine advertising campaig1 


reater proportions than any preceding Wahl campaign 


would be used in carrving out the plan of helping the 
dJealer re-sell [1 ddition to this a newspaper schedule 
overing all ot the larger cities of the ountry wall 
ip the magazine unpaign. The newspaper advertising 1s 
scheduled to begin in April and run continuously to the 
nd of the veat vit the exception of the month 
Sketches of the el rate window and _ store idvertising 
aterial whi Wahl dealers will re ‘ S 
sO s \ t ‘ ‘ \s the lication dve sing 
hedules were init ed ind the sketches of disp] 
lighted representatives 
nee atone othing had hee work ked ¢ 
lealer re-sell Wal merchandis« 
\ eC ¢ e ‘ i 
the S PP 7 hote los 
I ) 2 the ce ~ < £ 
‘ £ es-supe t r I 
( \\ sales ‘ . 
‘1 the ov re \f 
I \ as VW 
( ie. Buff . 
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The largest selling Quality 
pencil in the world 
HERE is only 
one BEST in 
pencils. Every pro- 
gressive stationer 
knows it. Every 
pencil user who has 
ever tried a VENUS 
knows it too. Substi- 
tutes never satisfy. 
VENUS pencils 
spell everlasting 
satisfaction—and 


REPEATS. 


17 Black Degrees 
3 Copying 


One or more of _ these 
black or copying degrees 
will exactly suit your 
customer. Help him 
select the right degree. 


Complete VENUS stocks 
are an advantage. 
American 


Lead Pencil Co. 


220 Fifth Avenue 
New York 





NEW No. 3822 VENUS 
STENOGRAPHER, 
round, special soft 
lead pointed both ends, 
with nickel protector, 


Sample on request. 
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DEFIANCE 
SANITARY MOISTENER 


Patent Pending 





























\ Scientifically Improved, Non-overflowing 
Sponge Cup, Made of the Finest Crystal 
Glass, Containing an Excellent Red, 
Fine-Mesh, Live-Rubber Sponge 


KILGERM 


An efficient, odorless, germi- 
cide which will not injure 
KILGERM the skin tissues or mucous 


SPONGE CLP SOLUTION membranes 
@OCRLESS WHEN OLUTEO 








Active Matter as KILGERM is not only use- 
A valusble safeguerd ful as a germicide in moist- 
against danger of comtagios . 

sutet on aren. pasers, ter ening devices and telephone 
phone peaces and var . 

oe sther articles, _ mouthpieces, but also has by 
Manatectared ond Distribaied actual experience proved to 


Defiance Sales Lorp. be a marvelous remedy for 
New York, U. S. A. boils, carbuncles and poison 
ivy. It quickly heals cuts, 


burns, broken blisters. 








It is extensively used by the largest banks, rail- 
roads, public utilities and commercial 
houses in the U. S. A. 


Manufactured by 


DEFIANCE SALES CORPORATION 


72-78 Spring Street New York, N. Y. 

















“Berloy” Sales Convention Beams with Optimism. 
All branch managers of The Berger Manufacturing 

Company attended the company’s annual convention at the 

factory, Canton, Ohio, during the week of February 1 


An optimistic note prevailed throughout the proceedings 


due to the unquestionably favorable outlook for big busi 
ness in 1925, and to the developments and additions to the 
wide “Berloy” line of products, announced for the frst 
time at this convention 

The new products and improvements t products 
were enthusiastica!lly received, the concensus of nion be 
ing that at no time in the company’s history have 
sales forces been so well equipped to assume 1 leading 
place in the marketing of steel equipment. 

Much credit for the success of the conventi is du 
the painstaking care exercised by the general sales 
ager, Al. Langenbach, in laying out the convention pro 


gram. A vote of thanks was tendered him by those present 


in the resolution declaring the 1925 convention to be 
most successful from all standpoints that the company 
has ever held. 

Boston, New York, Philadelphia, Roanoke, Jacksonvill 
Chicago, St. Louis, Kansas City, Dallas, Minneapolis, Sar 
Francisco and Los Angeles branches of the mpany were 


represented at the convention 


Todd Salesmen at District Meetings. 


Salesmen of the Todd Protectograph Compa et 
series of district meetings which commenced at the tactor 
February 19 and continued three weeks. The meeting 
Rochester was attended by salesmen from the offices at 


Buffalo, Pittsburgh, Erie, Rochester, Toront Montreal 
Syracuse, Utica, Elmira and Scranton. Other district meet 
ings were held at New York, Chicago, Detroit, Kansas 
City, Dallas, Atlanta, Seattle, San Francis« ind | 
Angeles 

The Rochester meeting was addressed by Walter | 


Todd, vice president and general manager, Harry A. May 
sales manager; R. J. Foster, advertising manager The 
sales discussions centered around safety paper, forgery i1 
surance and check writing machines, particularly the ne 


“Personal” Protectograph, which was designed 
of individual bank depositors. The field of this machine 
is suggested by the fact that there are over 20,000,000 ind: 
vidual depositors in the United States. During this 

vention the salesmen were made familiar with the recent 
purchase by the Todd Company of the Bankers Supply 
Company. This expansion of the line increases the avenues 


of approach for the salesmen of the organi 


“Elsie” Men at Chicago Have Lunch Club. 


[The salesmen of the Chicago branch, L. ¢ Smith & 
Bros. Typewriter Company, have organized a lunch clu 
which meets weekly, and listens to discuss s. Some 
times the discussions are provided t esm 
round table fashion At one February B. 
Milner, assistant to the president, and S. C. St 
president, were invited to address the | ) 
occasion W. R. Wright, Chicago manager t Ba 
& Davis, was the speaker. 

\ general sales meeting of the brai vas also held 
February, at which the guests were H. Kleinschmidt, Gar 
lil., F. H. Martin, of the exchanged machines 
from the factory at Syracuse, N. Y., and H 


the Smith Typewriter Sales Company, ( 


Chicago “G-W” Men Entertained at Dinner. 
C. J. Nachtigal, manager at Chicago ; 
Wernicke Company, entertained his sales ! 


held at the Hamilton club February 1 





twenty-eight present to partake of the dit 


the men for their excellent sales 


tendered 
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Durability 


Guides Built for Long Service 
Heavy Grey Pressboard-- Black Enameled Steel Tabs 








GREATEST VISIBILITY AND DURABILITY 
CHOICE OF SEVERAL COLORS IN INSERTS 


Have You Received Our Descriptive Price List 
Covering Our Complete Line of Filing Supplies? 


Boston Index Card Company 


113-115 Purchase Street 
Boston, Massachusetts 
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Middle Atlantic Division Meets. 


Members and board of governors of the Middle Atlantic 
Division of the National Association of Stationers, Office 
Outfitters and Manufacturers, and officers and directors of 
the Guild, held their annual meeting at the Bellevue Strat 
ford hotel, Philadelphia, on Wednesday, February 4. The 
meeting was attended by members from New York, Baiti 
more, Richmond and Philadelphia. The luncheon which 
was given at 1:30 p. m. after a morning’s session was at- 
tended by several of the Guild manufacturers. The meeting 
reconvened after luncheon and the development of several 
new items of merchandise was discussed and contracts were 
approved with the Globe-Wernicke Company for box files 
desk trays, arch files, arch file boards and improved board 
clips, put up under the Guild specifications, also with the 
Fulton Specialty Company of Elizabeth, N. J., for daters. 

The following officers were elected for the ensuing year 
A. Pomerantz, president; William Henry Brooks, treasurer; 
Theodore A. Steinmueller, vice president, and Charles D 
Brewer, secretary. The following directors were elected 
for the coming year: Theodore A. Steinmueller, Sam 
Iseman, A. Pomerantz, William Henry Brooks, Charles D. 
Brewer, and S. J. Thalheimer was elected to take the place 
of Harry A. Prizer, deceased 

William Henry Brooks presented and approved the adop 
tion of a resolution voting appreciation and confidence to 
Mr. Pomerantz for the work he has done in the stationery 
field. The resolution was adopted by a rising vote and Mr 
Pomerantz expressed his appreciation in happy terms. 

Manufacturers who produce goods for the Guild now in 
clude those previously listed and the following: Art Steel 
Company, New York, N. Y.; Globe-Wernicke Company. 
Cincinnati, O.; Fulton Specialty Company, Elizabeth, N. J 
C. Howard Hunt Pen Company, Camden, N. J 


The Reciprocators Club of Des Moines. 

Che Reciprocators Club of Des Moines, lowa, held their 
regular monthly demonstration meeting Saturday, Feb. 
7th, following a dinner at the Fort Des Moines Hotel, 
where the regular weekly meetings are held. 

The first Saturday of each month is known as Demon 
stration Day, several members being called on to make a 
demonstration of their product in order to acquaint their 
associates with their line 

The first on this month's program was Mr. O. D. Hale 
(Old Dutch) manager of the Old Dutch Carbon & Ribbon 
Company, in this territory 

Mr. Hale gave an interesting talk on the various pro 
cesses involved in the manufacture of carbon papers and 
ribbons 

The Comptometer was next demonstrated by Mort 
Asher, who gave an interesting discourse, explaining and 
showing how the Comptometer is used in the various lines 
of business in such work as adding, dividing, multiplying 
and subtracting, and also on different problems used in 
figuring interest and discounts, etc 

Mr. Asher was formerly the Felt-Tarrant representative 
at Sioux City, lowa, and has succeeded S. D. Nielsen, who 
has been transfered to the Milwaukee office of the same 
concern. 

Frank Gill, tormerly connected with the Underwood 
Bookkeeping Machine Company, has resigned from this 
company and is now serving as special accountant for 
several large insurance concerns in Des Moines. Before 
his resignation he held the position of secretary of the 
Reciprocators’ Club, he has been succeeded in this capac 
ity by A. J. Binsfeld, manager of the Dictaphone sales 


agency of Des Moines 
F. A. Williams, formerly branch sales manager of The 


International Time Recording Company, has resigned. and 


at the present time has made no turther connections, b 
will continue to follow the office appliance business 

[The Club also had Prof. Schonnischen as a guest, wh 
gave an outline of a course of ten lessons in psychology 
that he will deliver to The Reciprocators, time being a 
lowed at each meeting to study this phase of selling. Pro! 
Schonnischen is well known in this particular field an 
will no doubt give the members some valuabl ints 


this work. 


Mrs. Morgan, a prominent character analysist, gave ai 
interesting talk on character analysis, and will Phe 
Reciprocators a course on this subject 

Pittsburgh Office Appliance Managers. 

The Pittsburgh Office Appliance Managers’ Associatio1 
hold regular meetings at the Chamber of Commerce every 
Friday. The attendance is good and during the past montl 
the following have been added to its membershiy C. W 


Hunt of the Todd Protectograph Company, Inc.; W. A 
Neumann of Burroughs Adding Machine Company; E. ¢ 
Stedman of the Automatic Typewriter Company 

V. A. Ketcham addressed the club on the subject ot 
“Effective Speaking in Business” at a well attended me 
ing, which meeting was also attended by Mr. Ketcham’s 
associate, Joseph T. Lang, an expert. 

Gordon Bloom, manager of the Kalamazoo Loose Lea! 
Company's insurance department, was the guest of the clul 
on February 6, as well as Joseph C. Russell, former Pitts 
burgh agency manager of the Burroughs Adding Machine 


Company, who just returned from an extensive opeat 


trip. 

The annual banquet held in the Chatham hotel, Februar 
13, was an unusually successful affair from the point ot 
attendance and entertainment. 

Plans for the mid-winter festival have been abandoned 
which affair will be superseded by an outing during the 
summer months. 

Office appliance managers from other cities are always 
welcome at the regular meetings of the Pittsburgh Asso 
ciation in Room “B,” Chamber of Commerce, every Fri 


day noon 


Stationers’ Association of New York. 


Che association held its regular meeting at the Druy 
and Chemical Club on Williams street, New York Feb 
ruary 16, dinner being served at 6:30. The topic under dis 

: Soh. of ' 


cussion was the benefits of trade associations be ‘ 


tailers and manufacturers. Thomas Rowe of H. K. Brews 


& Company was one of the speakers and M. L. Korsunsky 
president of the Bronx Retail Jewelers’ Associatior wa 
another. Mr. Rowe has had much experience in the N 


England district. 


An open discussion followe d these spec hea 


Stationers and Publishers Board to Give Dinner 


[The annual dinner and dinner dance of the Statione 
and Publishers’ Board of Trade, will be held at lote 
Pennsvivania, New York City, Saturday evening, Marcl 
28, 1925. This will be the 50th annual dinner an t is the 
purpose of the committee in charge to have 
keeping with the golden anniversary of the Ass 


Che committee consists of W. C. Horn, cl 
H. C. Bainbridge, Jr., Chas. A. Burkhardt, J. R 
\\ Hi Webster, \\ G. Whittemore and A \\ 


These annual occasions ot the board hav 
unong the most enjoyable of their kind, and 
lo Wwe ll to make a note now | tl e event t! s yi 
announcements will be ide trot 
to keep the trade intormed 
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THE SALESMAN WHO 


comes to you from us, with the interesting 
story of the real help which the Mimeo- 
graph may render you, is entitled to your 
thoughtful consideration. He has something 
to say that’s worth the hearing. Or if you 
prefer, we'll send our booklet “T-3,” showing 
exactly how the Mimeograph quickly dupli- 
cates all kinds of form letters, bulletins, blanks, 
even drawings, charts, plans, etc., in quantities, 
' at small cost. Also you'll be interested in marked 
improvement made by the new Mimeotype sten- 
Hl cil sheets, which are used without moistening. 
'|/ Write A. B. Dick Company, Chicago, and learn 
how money and time can be saved for you by the 


| MIMEOGRAPH | 
fle nino RAPA 
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The DE LUXE 
MODEL 


UMBER 6 is the DeLuxe model 





of the line of “QUALITY 
BRAND” Cuspidors—its 
strong construction and beautiful 
finish make a distinct appeal to the 
discriminating office man. 


The DELUXE model is fashioned 
from a single sheet of heavy brass— 
without a soldered seam in it—it is 
reinforced at the neck which makes 
it strong and durable. 


Quality Brand Cuspidors are packed 
in strong individual containers— 
eliminating repacking and requiring 
minimum storage space. 

There is a Quality Brand Model 


suitable for every need—they are 
finished in brass, and the popular 


' mahogany color. There is a com- 
plete line suitable for the factory 
or shop. 


WRITE TODAY FOR OUR 
COMPLETE CATALOGUE 


ie 
Che aed 


MAT 3.00 
DETROIT ~ 


1500 Beard Ave. 


SALES REPRESENTATIVES 


H. KE. Hooker, 841 W. Randolph St., Chicago, Ill. 
Brush Brothers, 258 Broadway, New York, N. Y. 
Ernest Wallace, 444 Market St., San Francisco, Calif. 
Phil. F. Webster, P. O. Box 873, San Antonio, Texas. 
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Connecticut Valley Executive Committee. 

The executive committee of the Connecticut Valley Sta- 
tioners’ Association held its first meeting at the City Club 
Hartford, on Wednesday, February 15, as the guests of 
the new president, Gustave Fischer. After an excellent 
dinner, the activities for the coming six months were 
planned. The following members were present: President 
Gustave Fischer, J. J. McDonald, The Plimpton Company, 
Hartford; F. H. Fargo, The F. H. Fargo Company, Bridge- 
port; J. F. Molloy of The J. F. Molloy Company, Meriden; 
E. S. Pierce of Pierce, Inc., Hartford; J. E. Feeley of The 
Springfield Office Supply Company, Springfield; W. J. 
Driscoll of The Carter's Ink Company, Boston; E. A. 
Kramer of The E. A. Kramer Company, New Haven; Mr 
Washburn of Whitlock’s Bookstore, New Haven; C. E 
Smith, The Cranston Company, Norwich; E. Granfield, 
Tuttle, Morehouse & Taylor Company, New Haven; J. ¢ 
Newman, Hazen’s Bookstore, Middletown. 

The next monthly meeting of the Connecticut Valley 
Stationers Association will be held in New Haven, Conn., 
on Wednesday, March 11. It was voted that all dealers 
and men in the trade who are not members as well as the 
members are cordially invited to sit in at these regular 
monthly meetings. 


International Stamp District Meetings. 


\ number of meetings will be held by the districts ot 
the International Stamp Manufacturers’ Association this 
spring. A joint meeting of Districts two, five and nine 
was held February 20 and 21 at Philadelphia. This meeting 
acted somewhat as a forerunner to the convention to be 
held June 22 at the Traymore hotel, Atlantic City 

An additional district has been added, known as No. 1], 
consisting of the states of Mississippi, Tennessee, Alabama, 
Georgia and Florida. Carl G. Dury of Nashville, Tenn., 
has been appointed governor and will hold the first district 
meeting in the near future at Atlanta 

Following are the district meetings scheduled: No. 1 
Cincinnati, April 11; No. 3, Kansas City, March 13 and 
14; No. 4, Milwaukee, March 20; No. 5, Providence, Marc] 
21; No. 6, Ottawa, March 25; No. 8, Oakland, March 20 
No. 10, New Orleans, March 14. 


Big Attendance at Chicago pti Club Meet. 
[The Chicago Stamp Club held its monthly meeti 
the Hamilton Club February 18. There were twenty-thre: 
present, who participated in a routine meeting. Announcs 
ment was made that District No. 4 will hold a meeting at 
Milwaukee, Wis., March 20-21. Another district meeti: 


will be held in March—at Kansas City, Mo., March 13-14 
A. Aiman of the Peoria Stamp & Seal Com, y was 
guest at the February meeting of the Chicago Stamp Clu 


New York Office Appliance Managers’ Association. 


At a meeting of the above association eld rece! 
M. L. Stith of the Burroughs Adding Machine Compa: 
was elected president; E. J. Ferris of the “Ad ressogra] 
Company was elected vice president, and C. H. Ree 
Elliott-Fisher Company was elected secretary and treasure 
Che Board of Control includes the officials 1 
C. A. Snyder of the National Cash Register ( pany nd 
Harry Sanders of the American Multigray Sales ¢ 
pany. 


[Two new members were recently ele 


H. A. Van Houten of the Rand Company and J N 


of the Keelox Company 





o 
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Bates 


Multiple Movement 
Numbering Machine 











nnouncement 


OU can now offer your customers this new Bates 
Numbering Machine which will do 90°% of all 
numbering work. 


The standard movements of this new Bates Multiple 
Movement Machine are consecutive, duplicate, triplicate 
and repeat (substitution of any other movement for dupli- 
cate and triplicate, either or both, at $1 extra, list). 


It isa product of four years of intensive engineering devel- 
opment and exhaustive tests. As a result there has been 
a great reduction in the number of parts, and the ma- 
chine is unusually easy to take down, clean and assemble. 
The new roller bearing feature of this Bates Machine insures un- 
equalled smoothness of operation and absence of wear from friction. 
The new red name plate gives it greater display value than any 
other numbering machine on the market. 

With all the Bates distinctive features—inside movement, dial 


setting, etc.,the new Bates Multiple Movement will do practically 
all the numbering now done by seven or more movements, and 


at a lower price. STVLEE 
The list price is half way between the Regular and Seven Move- 12345 
ment Machines—$2.00 higher than the Regular and $2.00 lower peated stvie 6 


than the Seven —— Beg 12345 12345 


You should have it in stock. Immediate deliveries can be made 











on all machines with standard E type. LIST PRICES 
No. of | Style E Style A-G 
THE BATES MBG. CO., Est. 1891 | “|_| 
ORANGE, N. J. ae “18.00 00 | 20.00 
New York Office, 50 Church Street q oh oe 
g | $26.00 
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HE soft, smooth, kid like feel of 

Inlay - Noleum makes it a very 
pleasant surface to work on. Its mellow 
color is easy to look at, restful to the 
eyes, does not reflect light and is in harm- 
ony with the finest furniture, rugs and 
office equipment. 


An office equipped with Imperial Inlay-Nol- 
eum desks and tables will be attractive in 
appearance and attractive for work. Inlay- 
Noleum is impervious to ink or other stains, 
can be washed frequently, will look fresh and 
clean indefinitely and cannot be broken. 





will attract attention to your windows; 
will bring people into your store; will 
develop new customers, additional 
business and increased profits. 


Now is the time to cash in on the popular de- 
mand for Imperial Desks and Tables with the 
new Inlay-Noleum tops. Be the first to show the 
latest development in linoleum top office furni- 
ture and at a price that will attract purchasers. 


Put some sampleson display. Mailour attrac- 
tive Inlay-Noleum folder to your prospect list. 
Watch your business increase in all lines. 
Make 1925 your most profitable year. 





Patented Jan. 3, 1925 


EW? 
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The Imperial way of applying 


linoleum inlays is on the sides 
as well as the top surface and 
produces the effect of a solid 
linoleum top. The corner edges 
are protected by a strip of wood 
deeply inlaid in a groove in the 
core of the top. There are no 
wood or metal bands to come 
loose, warp, tarnish or corrode. 
Imperial tops are full thickness 
all the way through —not plank- 
ed or rimmed around the edges 


oleuttl| 





Combines Beauty, 
Comfort and Strength 


Send for special folder A-I and price list 


of Inlay-Noleum 





[nlay-No1eum 


IMPERIAL DESK COMPANY 


EVANSVILLE, INDIANA 











—_ 
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Should Depositors Pay for Endorsement Stamps? 
By George Woodruff, Vice Chairman, Na- 
tional Bank of the Republic, Chicago, in The S d d . h 
Bankers’ Service Bulletin. tan ar 1Ze Ww it 
— . . 
ONTRARY to the popular idea, banking profits are | Berkshire Typewriter 
s not derived from a number of largely profitable 
transactions throughout the year, but rather from P A m l 
7 careful building up of small profits and minor economies apers. co p ete 
to the aggregate which developes dividends. ] ° f f 
| As every banker knows, little items of overhead and ine O papers or 
lesser costs have a habit of developing imposing totals ur i 
less watched constantly. every business use 
is one element of banking cost which strongly 
the consideration of bankers for three reasons. First, d b d ff 
st of individual item is so insiduously small un er one ran O ers 
t readily escape notice; second, the annual total is so 
irg hat represents a perceptible drain on ible many advantages, 
| third, it represents a banking “habit” which has a i 
1 eda flourished for decades. and not be g de each of which 18 en- 
a habit, perhaps it is one which Id be changed. 
° 
Banks Supply Endorsement Stamps for Dealers. hanced by the Satis- 
nder how n y bank officials have had occasior 
oe inibaton sauna tnodton Seacate, | sachOn Wiha a 
¢ tribution among depositors. Some of my 
who are officials or executive financial u e ° 
have recently remarked their amazement a e total shire Sives your Ccus- 
ost such pparently minor utility Chey thought 
om«e g should e done about i tomers 
Perhaps one by the custom was not 1 ess 
li} Rubl dorsement stamps were natural conv: 
é from th borious method of penning an endorse 
| Whe nsider the saving in time and effort 
| brought about by the humble rubber stamp, we may well 
essed with the fact that its importance is far greater 
tl most us realize In bygone days, too, banks found 
it desirable to give out such stamps for competitive rea 
S But t is a custom At one time the price of 
tamps wa » modest the invested total was not 
especially important. But, little by little, the industry 
| supplies rubber stamps has found itself confronted 
| istantly increasing costs of labor and material. Of ° 
ne essity, these sts in great measure ha e eet pa sed Eaton, Crane & Pike Co. 
| O us 225 Fifth Avenue, New York 
ns an ropriate t » “to do som ing 
| i ems ; pria | ime “‘t ra t Pittsfield, Mass. 
Business men more and more appre that a ribu 
their convenience and efficiency is worth payi for 
| Wi t is more ] 1 al than that dep« sitors should a\ ror Sponsors for Correctness 
| dorsement stamps which really represent such ;% n in Correspondence 
| portant time « ny to them? And bankers tld make 
i ge therefor and even then effect a definite ec: my peed 
| S e through pr iding the stamp for ss th the cus 
| himself would be called upon t iy 
: BRANCHES: 
| Banks Can Get Quantity Prices. 
well known that because quantity s BOSTON, MASS....633 Washington St. 
enjoy a ial differential in the purcha CHICAGO, ILL. .363-371 West Erie St. 
ment stamps t has been wonted u ) r ‘ - . 
| oo a ee 2 , PHILADELPHIA, PA., 1024 Filbert St. 
| tive stamp manutacturers that Danks can purchas Le . bgp. os ENS és 
ol oar pene: ne oe oi SAN FRANCISCO, CAL., 770 Mission St. 
el \ le quoted to the gene i [ d TORONTO, CANADA. 
ransmitt v Ch 
, nigger : , SERVICE STATIONS: 
c i a SIT Kf it ae : 
is should A her DENVER LOS ANGELES ATLANTA 
? ee ee oe oe MINNEAPOLIS KANSAS CITY 
tomer end imi ut — _—_— + 
| “ecm " SEATTLE DALLAS CLEVELAND 
t ippre ¢ ¢ it 
dly nas 
vane 
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AMERICAN VISIBLE 


NUMBERING MACHINES 





; 
BS . 
[An S 7 y| | 
LLL) Naunnansc/A 


Model 41 Automatic—6 wheels, 3 movement, con- 
secutive, duplicate and repeat. List $15.00 
Model 21, Automatic—6 wheels, 9 movement. 
List $20.00 
Model 71—Lever movement—6 wheels. List $15.00 
Model 81—Dating Machine—Capacity 20 years. 
List $8.00 


DEALERS—The American Visibles are the 
only visible numbering and dating machines. 
The advantages of being able to see what you 
are stamping before the impression is made, 
are obvious. 


Every user of the old style “blind” ma- 
chines is a prospect for American Visibles. 


Have you ever given this matter serious 
thought? 
AND 


There is a solid, substantial profit in each 
sale. 


Folders imprinted with your name bring 
orders—They are furnished to dealers with- 
out charge. 


American Numbering Machine Co. 


General Offices and Factory 


Shepherd and Atlantic Aves. Brooklyn, N. Y. 


Branches—123 W. Madison St., Chicago, III. 
66 Houndsditch, London, England 


Caribonum Societe Anonyme, 
10 Rue de Seze, Paris 
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Costs of banking service spring up from so many sources 


that any suggested economy seems well worth f consid 
eration, however minor it may seem to be And the en 
dorsement stamp, small as it may be in cost, offers 
opportunity for bankers to reduce expenses at no material 
lessening in service rendered to their commercial custom 
ers. 


Standing Committees of Chicago Commerce Assn. 
The Chicago Association of Commerce has announced 
the membership of its standing committees for the current 
year. Several men of this field are in this serv [hese 
are: H. O. Bliven (Stationery Manufacturing Company 
reception committee; W. W. Buchanan (Commercial Sta 
tionery & Loose Leaf Company), miscellaneous solicita 
tions committee; F. F. Harris (The Carter’s Ink Company) 
Illinois relations committee, personnel committee, receptior 


committee; Samuel Hastings (The Dayton Scale Com 


pany), government purchasing; Nels Johnso: Johnso 
Chair Company), Americanization; Ogden T. McClurg (A 
C. McClurg & Company), army and navy committee, mis 
cellaneous solicitations committee; John W. Ogre Ogre 
& Wermuth), Illinois relations committee, personnel con 
mittee; F. P. Seymour (Horder’s, Inc.), membershiy l 


Jay Wright (Felt & Tarrant Manufacturing ( 


dustrial development and public improvement 


Your Federal Income Tax. 
The taxpaper must include in his income-tax 


the year 1924 all items of gross income specified by law 
In the case of a storekeeper, gross income usually consists 
of gross profits on sales, together with income from othe! 
sources. The return must show the gross sales, purchases 
and cost of goods sold. The professional man, lawyer 
doctor, dentist, must include all fees and other mpensa 
tion received from professional services. The farmer must 
report as gross income the proceeds of sales or exchange 


of products raised on the farm or whether purchased 
him and resold. He must report also gross income frot 
all other sources, such as rentals or profits from the sale 
of farm lands. 

Net income, upon which the tax is assessed, is gross i1 
come less certain deductions for business, expenses, losses 
bad debts, contributions, etc. To take full advantage of 
the deductions to which entitled taxpayers should read care 
fully the instructions on the form under the s of “I: 
come from Business or Profession.” 


Customs Reform Proposed. 


In response to a request from the League of Nat s, tl 
International Chamber of Commerce has asked its national 
committees to suggest steps that may be taken to suppress 
the practice of making false declarations as t the value at 
goods upon which customs are collected This is desceril 
in the International convention on the simplification of cus 
toms formalities, which came into effect last Nov: er, as 


the most prolific source of customs disputes 


contrary to the equitable conduct of international trade 

The United States is not a signatory of the 
but the question will be taken up by the American sectior 
of the International chamber. A special Amer mixed 
customs commission will be formed to mak« 
problem and to formulate recommendations for th: nsid 
eration of the International chamber. It w probably 


consist of Government officials familiar wit! 
tices, acting unofficially, and business met 


Article 8 of the customs convention declares that thes 
dishonest practices “are not only prejudicial t est trade 
but also frequently contribute to causing the establishment 
of a vexatious system of ‘control and of met s harmt 


to commercial relations.” 
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A MESSAGE OF APPROVAL 


From the Security Steel Dealer of Los Angeles 








WEST UNION 
TEL AM £ 


tooo NEWCOMB CARLTON W. ©. ATKING. rrmer vice ; 
antniiiianiiaie aaa - ——— _ —— = 


























On 
SC2 47 NL 3ExTRA 


LOSANGELES CALIF DEC 16 1924 
OSCAR WILKERSON 
COLON! 4 NJ 
AT OUR REGULAR MONDAY NIGHT SALES MEETING SECURITY B LABEL SAFE 
WAS GONE OVER FOR THE FIRST TIME WE ARE GLAD TO REPORT SALE SMEN 
UNANIMOUS IN THE OPINION THAT SECURITY 1S THE BEST SAFE ON THE 


MARKET TELEGRAPHING LARGE STOCK ORDER DIRECT TO FACTORY 


T F PEIRCE 
PACIFIC DESK COMPANY 


9AM 


wonieaieaiiaa 


After personally inspecting the 5 major points of structural superiority of 
the New Security Steel B Label Office Safe the salesman of the Pacific Desk 
Company said: ‘*The Security Safe is the best on the market’’ —- you will 
say so, too, after seeing it. 











Write for Complete Information on the New Security 
Underwriters’ Model Safes and the Direct by Mail Sales 
Campaign that Sells Security Safes for the Dealer. 


NI | TION 


CMahass of the full linc of Security Steel Office Furniture 


CLASS U im 
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CORONA 


The Pioneer Portable 
still leads the way 


CORONA FOUR 


HIS latest edition to 
the Corona family 

is an office typewriter in 
portable form—with full 
size standard keyboard, 
12-yard, automatic, rib- 
bon, 10” carriage, self 
spacing carriage return 
and perfect visibility. 









CORONA TYPEWRITER COMPANY, INC. 


GROTON, NEW YORK 
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C. E. Hoskins Retires After Sixty Years. 
Charles R. Hoskins has William H 


ns Company, Philadelphia, Penna., after sixty 


retired from the 


ye ars’ 


nection with the business. He is in his seventy-fifth 


year Mr. Hoskins is 


ind was in charge 


a son of the late founder of the busi 


of the printing department at the 


he withd from the business. During the greater 

part of his connection with the company Mr. Hoskins had 

be 1 charge of the print shop. He continues on the 
1 roll of the company. 

is business was organized in 1857 by Raper Hoskins, 

located on Spring Garden street, near Sixth. Later his 

two sons, William H. and Charles R. were taken into the 

I ness. In 1863 the business was taken over by the sons 

The business has had several locations—21 South Fourth 

street, 927 Arch street, 815 Chestnut street and 908 Chest 

et The latter address was occupied in 1900, at 

me the business was incorporated. The officers 


president; Ernest L. Tustin, vice 
Walsh, 


treasurer. The 


were Charles Marshall, 
1 treasurer; Frank R. 
R. Hoskins, assistant 


secretary: Charles 


present oimmecers are 


M O. Ma president; Arthur B. Eaton, secretary 
easure president is to be elected in the near 
Direct Advertising gage A at Chicago. 

idvertisir council of the Chicago Associ 

Commerce held its annual direct mail advertising ex 

February 11-13 in the ballroom of the Hotel LaSalle 

Hundreds of samples of advertising matter, form letters 
sides, b business cartoons, paper and col 

vork were dis] ed. Among the exhibits wer Sé 

[The American Multigraph Sales Company, Addressograph 


Sales Company. Che Faitl ri (on 


( mpany, Multi olor 


und Stationery Manufacturing Ce 


Che advertising council is a divisior 


t body classifying as 


and the larges 
d Several lu 


sociation ot Commerce, 


l ncheons 


advertising club in the worl 


were given during the duration of the exhibit. E. St. Elmo 
Lewis, formerly advertising manager of the Burroughs 
Adding Machine Company, and L. A. McQuee vertis 


Goodrich Tire & Rubber Company 


se luncheons 


ger of The 


manag 
re speakers at the 


Veteran Stationer Retires from Business. 
\. L. Stoll, retail buyer and manager at Los Angeles 


roc ke 4 Company, has retired from bt 


tail stationery business 


f 
f 


engaged in the re 
started as a young man 
He joined the Lut 


when that organiza 


years. He 

Stoll & 
& Welch Company 
succeeded the Stoll & Thayer business When the 


California tor many 


Thave T 


H. S. Crocker Company acquired the Cunningham, Curtis 
& Welch Company, Mr. Stoll joined the Crocker interests 
F. L. Bergholz succeeds Mr. Stoll as buyer and manager 
s for many years manager of the Crocker | 

Si S street. 


Proposed oe in New York. 


luced 1 " \ Yu e 
\s i 1) n (N 4 ite 
K 1s il idditior he) 27 . 
i S law re 
es tha 
ged che ik¢ 
{ ere i 
s the . 
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—— Fie RMU. Loidbe Leaf Lime— 
GREATER 


VISIBILITY 


IN THE NEW STYLE 


P.&M.Metal Tip 











P. & M. METAL TIP GUIDES 
POSSESS THESE FEATURES 


CELLULOID COATED ALPHABETICAL 
AND NUMERICAL INSERTS, WITH 
LARGE, BOLD FACE CHARACTERS 


BLANK INSERTS IN STRIPS, DIE 
CUT AND EASILY SEPARATED 


BLACK STEEL OR BRIGHT FINISH 
NICKELOID) TIPS, IN 5 SIZES 


RED AND GRAY, HEAVY AND EXTRA HEAVY 
GENUINE PRESSBOARD 


THE WORKMAN MANUFACTURING COMPANY 
CAPITAL & SURPLUS OVER $400,000.00 
1200 W. MONROE STREET CHICAGO 
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Stapled to stay 
is the Acme Way 


The Acme Stapler provides a simple, 
economical and _ positive method of 
stapling. The operation is quick, easy, 
dependable and permanent. 


In the conduct of business, in every 
office, it is desirable to bind certain 
papers, letters, records, samples, etc., to- 
gether securely. The Acme Staple does 
this. Articles fastened are stapled neat- 
ly, without protruding parts to stick or 
catch to other things. Correspondence 
held by Acme Staples does not bulk 
large on one side of the file as with pins, 
clips and similar fasteners. 


Items stapled are usually done so with 
the idea of permanency. The Acme is 
designed for such work but, when neces- 
sary, the prongs may be lifted and the 
sheets separated without danger of 
mutilation. 


Acme Staplers are of several types— 
models for general office use, light work 
and heavy duty machines for thick doc- 
uments, cloth, carpets, samples, etc. All 
are uniformly satisfactory for the pur- 
pose intended. 


Acme staplers have proved a profitable 
line, calling for a minimum of sales ef- 
fort and giving a maximum of user sat- 
isfaction. If you do not have recent 
literature, and prices, a post card request 
will bring complete information. Ask 
for it today. 


ACME STAPLE CO. 


1643-47 Haddon Ave. CAMDEN, N. J. 
Established 1894 


LONDON Kado, Ltd 5 Ely Place, Holburn 
Circus 

CANADA Ernest J. Scott & Co., 59 St. Peter 
St., Montreal 

HOLLAND: Richard 
Amsterdam, 

AUSTRALIA & NEW ZEALAND Excelsior 
Supply Co., Ltd., Sydney, N. 8S. W., and 
Wellington, N. Z 

JAPAN: 

AUSTRIA: 


ress ‘o., 


» 


Weiniger, Singel 276, 


Tokio 


Czecho-Slovaka-Jugo-Slavia, Prog- 
Vienna. 


Maruzen Co., 
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Exhibits at Vocational Educators’ Meeting. 

The eleventh annual convention of the Vocational Edu 
cational Association of the Middle West was held at Hotel 
Sherman, Chicago, Ill., February 12-14. A number of man 
ufacturers whose products are used by the vocational or 
continuation schools had exhibits of their devices and mer 
chandise on the mezzanine floor of the hotel 
cluded: 

The Beck Duplicator Company, Chicago, II 
roll duplicators; F. F. 

Burroughs Adding Machine Company, Detroit, Mich. 
Miss Henry, of the calculator divi 


Gelatin«e 


Fecher in charge. 


Burroughs calculators; 
sion in charge. 
Dennison Manufacturing Company, Framingham, Mass 
Complete line of decorative material; Miss C. I. Doni 
hoo in charge. 
Dictaphone Sales Corporation, Chicago, III 


f 


transcribing equipment; Miss Beal, of the department of 
education, in charge. 

Felt & Tarrant Manufacturing Company, Chicago, III 
“Comptometers” were demonstrated; L. M. Tobin, educa 


tion department, in charge. 
Library Bureau, Chicago, II 
school training; H. B. Norton, educational manager, in 


Filing equipment for 


charge. 
Monroe Calculating Machine Company, Orange, N. J 
Monroe calculating machines; John Earl in charge 


C. F. Pease Company, Chicago, IIl.—Drawing instru 


ments and blue print machines; W. A. Albrecht in charge 
L. C. Smith & Bros. Typewriter, Inc., Syracuse, N. ¥ 
Ball-bearing L. C. Smith typewriters, with carriages of sev 


| 


eral widths; F. G. Garvey, educational department, 


charge. 


Commerce Department Statistical Abstract. 


The Department of Commerce has released the 1923 
edition of the Statistical Abstract. This is the official 
American handbook of statistics. Included densed 


form are all the important statistics of the United States, 
its government, people and their business. The book con 
tains practically fifty per cent more data than heretofore, 
but through special condensation has been kept within a¢ 


customed size. The material added concerns industry at 


j 


commerce. The tables have been arranged for clarity and 


convenience, and arrangement revised to classify together 
all data relating to a given industry or commodit This 
facilitates the use of the book by business men 

Among the features of the new Statistical Abstract are 
130 pages of facts about manufactures, mining and forest 
industries—showing the capital employed, wage earners and 
wages, cost of material, power, quantity and value of prod 
ucts, value added by manufacture, prices and consumption 
Agriculture is covered by 105 pages showing acreage and 
value of farms, production, marketing, prices, exports and 


consumption of farm products, including many figures for 
the individual states. Transportation—covering railroads, 
electric railways, internal waterways, merchant marine and 
shipping activities—is covered in sixy pages. Foreign trade 
requires 120 pages, showing imports and exports of each 
commodity, trade with each country and summaries | 
economic groups. 

There is a summary of census statistics of populatior 


number, race, nationality, sex, age, illiteracy 


rural distribution, birth and death records and ratios. Full 


facts are presented on finances and the public debt of the 


national, state and local governments, on banking opera 


tions and the Federal reserve system, interest rates, insur 
ance, commercial failures and general business finance: In 
cluded in this volume are statistics on immigration, edu 

tion, irrigation and drainage, fisheries, electric light and 
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I ntroducing 


The New F&E ‘Junior’ 
Everybody's Check Writer 


[or years we have made F & E Check Writers in models suited to banks and 
business establishments. Were we to publish a roster of f & E users it would, in 
truth, be a Blue Book of American business. 


Now we introduce our ‘Junior’ Model,—the check protector for Mr. and 
Mrs. Everybody. We see no reason why everybody should not enjoy an equal 
degree of check protection, be their bank account small or large. So we offer our 
Junior. It makes the same identical Arabic numeral amount line imprint as our 
higher-priced models. It is built as well; it looks the same. It is offered at a 
price that will appeal to everybod\ 





TESUM OF $52QANDG5CTS 


[Typical Regular Imprint made with 
JUNIOR Model F & E Check Writer 





JOHN B. 
STETSON 00. S529ANDE5CTS 
Typical Individual Imprint made with 
JUNIOR Model F & E Check Writer 


Reso0c DS S29ANDE5CS 
Typical Registered Serial Number Imprint 


made with 
JUNIOR F & E Check Writer 





JUNIOR’ F & iser al bank are protected agait oss on checks through altera- 
tion of Amount. Payee, Date or Number. by a $1,000 Policy issued by The Fidelity & Casualty 
(Compa! f New Yor iser of an Individual or Registered Number ‘JUNIOR’ F & E is in 

ldition, insured agains rger 


me il 


| F & E Check Writing Syste nrotected by The William ]. Burns International Detec- 
\cency, Inc It save n incalc e amount to the bank depositors of the country yearly. 
ther F & E Check Writer Mods $50 to $250. Descriptive literature on request 







Territory open for exclusive representation 
responsible sales representatives 


Hedman Manufacturing Company 
1158 Center Street Chicago, IIl. 








——— 
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It isn’t alive—it just acts that way! 
You see Smokador-the Aghless 
Ashstand—won’t stay do 






itself —always 
right position 










stands consisted i¢ 
of trays mounte 
a pedestal. If ¢ 
didn’t happe 
at least the 2 



















Done in 
four colors: regularly. oo, the tray was 
Mahogany han empty. 
Dark 

_ Brones bse annoyances were 
OP ase awful looks and 
Willow unbearable. So neces- 










Green 


bn —Smokador-the Ash- 
stand. 


illustration at the left shows 
w all debris goes down the hol- 
bw tube to the air-tight bowl in 
the base, from which not even 
smoke or smell escape. 


Offices, homes, hotels, clubs and 
steamships are installing Smokador 
-the Ashless Ashstand—by the 
tens of thousands. Seldom has 
the trade been offered a piece of 
merchandise that sells so easily. 
\ This is because there is already 
_) existing the positive need for a pro- 
duct that does just what Smokador 
-the Ashless Ashstand —does. 


Send today for illustrated literature 
and complete information. And, re- 
member, there is only one Smokador. 


Pat. Feb. 26, 1924 


SMOKADOR MFG. CO. INC., 130 WEST 42nd STREET, NEW YORK, N.Y. 


SMOKADOR 


Reg. U. S. Pat. Office 


The Ashless Ashstand 





power, telephones and telegraphs, public roads a 

vehicles, wholesale and retail prices, wages, national wealt! 

army and navy, elections and many other pertinent topics 
No other publication, private or official, gives such a wide 

range of information as is contained in the Statistical Al 

stract. Copies may be « pbtained for eighty-fiy 


s 


the Superintendent of Public Documents, Washinet D 
C,. or through any of the district or co-operative offices 
the Bureau of Foreign and Domestic Comme: cate 


in the principal centers 


Hooker Transferred by Burroughs. 


L. E. Hooker has been transferred to the sales p: 





division of the sales department of the Burroughs Adding 
Machine Company, having been manager of the vy at 
. ~ : ik Ly a 
Cedar Rapids, Iowa. Most of his time will be devoted t 
addressing various organizations on subjects of a intin 
J ‘ a eos 

| - = 1 . 
and merchandising. A long and varied experience in pul 
lic speaking, and years of close study of accounti: ind 
merchandising problems render Mr. Hooker sp« tted 

L. EF. HOOKER 

tor this work He has a reputation along s 


which has made him in demand for such talks 


ver of years. During the war he did a great dé t publi 
speaking in recruiting, Liberty Loan and Red Cross drive 
work. In addition he did war service in France Mi 


Hooker has been a member of the Burroughs ors 


fourteen years, beginning as a salesman at St S 
1911. Two years later he became manager of t gel 
at Joplin, Mo. After his return from war servi 

Mr Hooker took over the Burroughs age t sSvr 
cuse, N Y. 


June Meeting of International Chamber 
More than 2,500 leading business men in all 1 S 
United States have been avited to attend the third gener 
meeting of the International Chamber of ( 
held in Brussels, June 21-27, at which in 
trade problems will be discussed. Early res 
invitations, signed by A. C. Bedford, cl 
American section of the International 
that an unusually large delegation of An 
men will attend the Brussels meeting 
In the invitation sent out by Mr. Bedfo: t state 
that “the business men of the United States | 
and vital interest in the restoration of internat 
merce. If the views are to be properly and adequate 
presented in this most important conference it is essentia 
that the delegation of the United States 


representative one.” 


“In addition to the opportunity of meeting 
ference table the leading business men of the g¢ 
mercial nations of the world, the opportunity for a per 
sonal observation of European conditions is affor i the Se 
in attendance at this meeting through special rrang¢ 


tours of Europe following the conferenc: 
Mr. Bedford further points out that “the | sit 
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Super-Colonial 
Inkstand Sets 


No illustration can properly show 








} ny Base for single desk. 
Ne 2M Inkwell. ~ ~ . 
inut | Base, for single desh the excellence of the super-Colonial 
52 |] nkwell 

















u sasgeeuseutipagstprenensemessseseenanany Inkstand sets. 

Truly Colonial in every line, gener- 
ous and graceful in their proportions, 
elegant in the refinements of their fin- 
ish. Felt padding in the inkstand well, 
and on the feet. In finish perfectly 
matched to the modern desk, either 
Walnut or Mahogany. 














The super-Colonial must be seen to 
be appreciated—must be compared 
oo a ae ae with others—must be set on the desk 


2M Ink we 
f 




















nut Bape: for, single desk, me it is designed to grace and to serve. 
Size cf Base, 8x12x1% inches 
ie Send for a sample, on approval. 





Self-Closing — 
inketeana 


315 Stroh Building, Nk 
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, = 
sixty-seven sryies of desk 


and desks for specia 






















Waste basket in Art 


Metal steel. Seyle 129. 
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The Most Complete 
Line of Office 
Equipment Made 


There is a piece of ART METAL steel 
office equipment to fit every requirement 
of every business. No matter how par- 
ticular a purchaser may be-—- no matter 
how unusual his business or his demands 
may seem, there is everything in the vast 
and varied ART METAL line of stock 
office equipment to completely meet his 
needs. 


And when the dealer has sold ART 
METAL equipment, he knows that it 
will give his purchaser the satisfaction 
that the wise buyer demands. Regardless 
of how he gauges the value of office 
equipment— whether from the angles of 
convenience, compactness, permanence, 
fire resistance or beauty of appearance 

the advantages of ART METAL are in- 


stantly obvious and pre-eminent. 


Upright Unit Filing Cabinets Steel Desks 


Sectional Filing Devices Card Indexes 
Counter Height Files Office Tables 
Underwriters’ Steel Safes Steel Shelving 











—— 7 ~ 
Art Metal \ 
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The Value of a 
Comprehensive Line 


of Standard Quality 


Dealers know the cumulative value of 
the name ART METAL. The same rigid 
high quality is maintained unvaryingly 
year in and year out, in every piece of 
equipment, leaving the ART METAL 
factories. This known uniformity of 
ART METAL means constant and con- 
tinued sales to former ART METAL 
purchasers. 


ART METAL makes increased profits 
possible through more sales and repeat 
business. It gives dealers the personal 
satisfaction of knowing that whether a 
purchaser has selected an individual 
card index file, a safe, or a desk for the 
president's office, it will make good on 
his promises without qualifications or 
reservations. 


ART METALCONSTRUCTION CO. 


JAMESTOWN, N. Y. 
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Tables for 


This is style 1963. 











office, workroom or 
vault may be had in Art Meral. 


; 
For the Records 

























you want on 
wheels ""—an Art 
Meral VaultTruck 
or Omnibus from 


Widesections and F 


Halfsections as- 
sembled to mect 
your needs, 
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ation is improving. The Dawes plan, now in operation, has 
contributed notably to this improvement. But this plan 
is not a panacea. It is but one step forward, and if it is 
to be ultimately effective we must meet the other problems 
which still await solution and which still impede the desired 
revival of international production,  dist1 tior ind 
consumption.” 
To Study International Merchandizing. 

The Brussels meeting, Mr. Bedford points t, will ad 
dress itself particularly to these problems, an ireful and 
intensive studies of the many phases of these tions are 
being made in preparation for the meeting 

The American delegation will sail from N: lune 
10 on the S.S. “George Washington.” Following the Brus 


sels meeting the American delegates will have the optiot 


of taking one of four tours arranged by the American s¢ 
tior The itineraries of the tours. as set rt na 
pamphiet prepared by the American section, ar¢ follows 


Scandinavian tour—Brussels, The Hag 
Isle of Marken, Berlin, Hamburg. Copenhag Gothe! 


burg, Stockholm, Christiania, Voss, Berge1 


castle, London, Southampton and sail for N \ 
August 5 It has been arranged to exte1 I 
1 gland and Scotlar d if the delegate s desiré 

North Cape cruise—Brussels, The Hagu Amsterdam 
Isle of Marken, Berlin, Hamburg, Copenhas Got 
burg, Stockholm, Christiania, Voss, sail fro1 Berger 


S.S. “Irma” for North Cape cruise, and s} 


sailing from Southampton for New York Aug . 
Continental tour—Brussels, Cologne, Frankfort, Heide 
berg, Lucerne, Interlaken, Stresa, Genoa, N s, Rome 
Florence, Venice, Milan, Bellagio, Nice, Avig n, Nimes 
nd Arles, Geneva, steamer to Montreux, Par ndo1 

Southampton and sail for New York August 
Tour four—To Brussels with direct return to ) York 


following the meeting 


National Office Supply Co. to Build at Waukegan. 
The National Office Supply Company, which has been it 
business at Zion City, IIl., since 1906, has purchased prop 


erty at Waukegan, IIl., and will remove its plant to that 
city on the completion of a new building [he site is o1 
South Sheridan road, on the old circus grounds, adjoining 
the greenhouse of Theo. Meyer. The building is to be 
two stories high, with basement, 100x100 feet Allowance 


for future expansion is made by a plot 100 feet wide or 


each side of the building. Pressed brick will be us¢ 
construction, and the plans provide for the sanitation and 
comfort oi employees, coupled with good working 
tions. A show window 100 feet long is an important pat 
of the building. 

The National Office Supply Company is a $1 0 cor 


] 


poration. Arthur Stevenson is president and George W 


Morris is secretary. The buildings at Zion City now o 

pied by the National Office Supply Company have been 
purchased by Wilbur Glenn Voliva, overseer of the re 
ligious sect which founded Zion City It is understood 


that the buildings will be converted for use as laundries 
Drake Business at Madison Moves. 

The John R. Drake Company, Madison, Wis is estab 
lished itself in a ground floor store and salesr in 
Union Transfer building, Wilson and Blair streets. This 
business was established last year in the First Central 
building, but quickly outgrew the limitations of spac: 
an oftice building. Ample room is available for the Drak: 
company’s complete line of office furniture and equipmer 
The company carries everything required by the moder 
office. Its staff covers twenty-six counties in the state. It 
is district representative for the Lyon Metall anufac- 
turing Company, Aurora, III. 
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. _ iii New “Yand E’’ Steel Shelving 
ee Needed By Every Concern 
In Your Territory 


N every office in your territory, 
every factory, wholesale house, 
retail store, garage, auto accessory 
store and gasoline station,—there 
is a need for shelving. 


All the features that your pros- 
pects and customers demand in 
shelving are combined in the new 
‘“Y and E” Steel Shelving: adapta- 
bility to every shelving need, 
strength, rigidity, ease of assembly 
and pleasing appearance. 

This new shelving is both eco- 
nomical and efficient and can be 
erected in large or small units and 
added to as the needs demand. 


We'll gladly furnish details and 
prices of “Y and E” Steel Shelv- 
ing on request. Write today. 


YAWMAN anv (RBE MFG. Co. 


Steel and Wood Filing Cabinets, Desks, Safes, 


V Office Systems and Supplies 

u 355 JAY STREET ROCHESTER, N. Y. 
en Export Department: 

= Section 355 368 Broadway, New York,'N. Y.,{U.S. A 


Cable Address: **YAWMANERBE", New York 
Codes: Western Union, A. B. C. 5th Edition Improved 
and Bentley's 


7 


: AWMAN 4%> F RBE MFG (0. 
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Here’s Our Advertising ~~ 


‘ 
Me 





Month In and Month Out these 


Magazines are saying to Your Customers—Buy 


riberstoKk 


Envelopes and Filing Devices---AT YOUR STATI 


HIS advertising, representing the first consistent effort to help the dealer, by 
any manufacturer in this field, is creating a national consumer demand for 
our products and directing customers to yourstore. It is cutting your selling costs 
and increasing your turnover on a profitable staple item which sells all year round. 


Think how many of your customers read these magazines 


S Z STE M The recognized magazine of business - - - . . - 2 05 5 48 2 
NATION'S BUSINESS estssizerss-s mm: 150,170 


FORBES Its subscribers are bankers and investment houses’ - - - - 34 . ] 2 y 
THE ROTARIAN Everybody knows who the Rotarians are - ‘ 98 5 38 7 
KIWANIS MAGAZINE Maybe you are a member yourself - 91,947 

580,115 


Increased sales even at 
the old margin would 


mean more profits for NATIONAL FIBERSTOIE 


you, but we have also 

increased your margin 429-447 MOYER STREE PE 
in our revised prices ‘ 
and discounts. New York Offi 21 F 


 —_— 
a 
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~. and Here’s Your Tie-Up! 








et 


An Attractive Window Card 


Se Look for our advertisements and see how 
well this card ties-up with them. Its use will 
UY identify your store with our national cam- 


paign and build profitable sales for you. Don’t 
lose any more sales by failing to remind your 
customers of these items at the right time. 








Soom . For Inside Display— 
a We Recommend Ea This attention getting inside sign, displayed in a 


conspicuous place, gives you a double tie-up and 


’ another reminder! 
Fi er K We have prepared the literature shown below 
for your use. It can be conveniently and profit- 
Ca) ably distributed over the counter or used as 
envelope stuffers. 














_Enwelopes&FilingDevices sad 
| “They Last Longer/ i! | gece 
Fiberstol< 






























Write us for our new price and dis- 
count lists and our complete co- 
operative plan. Our dealer cards 
and literature are ready NOW! 


TORENVELOPE COMPANY 


STREEPHILADELPHIA, PENNA. 
York Offe21 Park Rou 
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SHOULD HAVE 
SAMSON TABLES 


on Your Display “oor 


F you would increase table sales in 
I your locality, stock and display them. 
If you haven’t room on your floor for a 
representative line of office furnishings ‘in 
this age when man demands attractive 
surroundings in his office as well as in 
his home, then you haven’t room in your 
cash register for the receipts therefrom. 
Beautiful Samson office and directors’ 
tables, with their outward mark of dur- 
ability and character, attract the kind of 
attention which produces sales. There 
are 27 styles in 150 sizes, built from oak, 
walnut and mahogany, to chose from. 
Select. the leaders among these for a 
permanent stock. Our proposition is an 
interesting one. 


Well appointed offices are as important to a 
business as is personality to its representatives 


MUTSCHLER BROTHERS CO. 


603 Madison St. Nappanee, Ind. 


MSON 





s 


OFFICE AND DIRECTORS’ TABLES 
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Salmagundi 
Fifteen Years Ago. 


Glimpses Here and There Into the Feature 
and News Articles Printed in Office Appli- 
ances for March, 1910. 


“The Inequity of the Corporation Tax Law” discussed 
the legislation providing a Federal tax on corporations 
which provided that corporation reports made under that 
law be open to public inspection. A cartoon was printed 


which might well have appeared again last year when 
income tax statements were printed in the newspapers 

“To the Village Gossips” showed how the community 
took to commenting on the tax report of a small corpora 
tion. 

“Room for the Office Mechanic” told of the widening 
field for the specialist who could “service” and repair the 
increasing number of mechanical devices installed to facili 
tate office routine. 

An article, illustrated with a reproduction of a newspaper 
advertisement, showed how Fred S. Lincoln, Washington 
D. C., used the manufacturers’ trade marks to emphasize 


the high character of his office furniture stocks. “Makers 
Names an Advantage in Furniture Sales” showed reprodu 


tions of familiar trade marks: Macey, Weis, Horrock’s 
Marble, Browne-Morse, Wabash, “All-Steel,’ and Cutler 
A description was printed of the “Signagraph,” which 
now used extensively for signing checks in multiple 
The Knickerbocker Typewriter Company made a propo 
sition to the Business Men’s Association of Newburgh, N 


Y., to locate a factory there. Dr. W. S. Parker, Trento1 
N. J., was president of the company. 
Announcement was made of the promotion of Georg 


Ed. Smith as sales manager for the Royal Typewrite 
Company, Inc. He had been assistant sales manager 
‘he Underwood Typewriter Company was plannin 
The Und i Tyt ter Comy 


erection of an extensive addition to its factory 


Conn. 

Che school of journalism at the University of Wisconsi 
Madison, Wis., had organized a laboratory for its students 
Standard typewriters were provided, and students were 
required to put their stories through the “mill” before t 
ing them in to the “city editor.” 

H. S. Gilbert, now manager at Chicago for L. C. Smit 
& Bros. Typewriter, Inc., was then manager St. Louis 


for the preceding corporation, L. C. Smith & Bros. Type 
writer Company. 
“Service the Strong Arm of the Stationery Store” t 


how the stationer need not fear the competition of the ge 


eral or department store. Where intelligent handling 
office equipment and supplies is required, tl stationer’s 
specialized training is proof against competit 

The Prince Furniture Company, Allentown, Penna., hel 


a business show at which many of the lea 
turers of office appliances had exhibits 

The United States Envelope Company ( ited 
new building at Springfield, Mass., occupied | 


Kellogg division. 


Dennison Man Makes the “Colymn.” 

Most of the humorists who conduct columns in me 
politan papers have a staff of humorous 
unusual names are embodied. This is fron ¢ et x 
to Post,” in The Chicago Evening Post 

“For the long vacant position of official 
the Post Nobility, Hennepin now offers th 
acclamation of Mr. Whittle Poor, of the Dennison Mf 
company at San Francisco.” 

Mr. Poor’s friends may congratulate 


tion conferred in Chicago 
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TEST LOAD 
1350 lbs. per shelf 
Total load 40,500 


Ever See Shelving 
Stand This Test? 


A group of men from a very prominent railroad 
came to the Van Dorn factory and tested this shelv- 
ing. It was loaded with heavy material such as they 
have to store. We hitched ropes to the loaded shelving 
and with seven men pulling, tried to develop play or 
weakness in the joints, but the rigid Van Dorn con- 
struction was equal to every test, as it will be for any 
task you may care to impose upon it. 


This strength, plus the convertible feature, plus the economi- 
cal cost, sold them on Van Dorn. This shelving can be put up, 
taken down, moved, altered or added to, with only a screw driver 
and wrench for tools. Send for catalog. You have many custom- 
ers to whom you can sell Van Dorn Convertible Steel Shelving, and 
there is a nice profit in it. 


The Van Dorn Iron Works Co. 
Cleveland, Ohio 


Branches: Cleveland New York Chicago 
Washington Pittsburgh 


in Dorn 
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Rand Visible 


Will give you Management ‘fF 





"engi 
2 





: AMES H. RAND is the man who first con- 
ceived the importance of Visibility in business 
records. He began, a quarter-century ago, to 
spread before the eyes of progressive business 
men a wonderful new vision of lower costs 
bigger sales — increased profits. 


Sects 
ae 


James H. Rand took the mystery out of record keep- 
ing. He eliminated guesswork from business decisions. 
He demonstrated to the world that an advance in gen- 
eral business efficiency would follow from the use of 
Visible Card Records. And, as a result of this service, 
Rand Visibility in business has become a great 
American institution. 


Has your business profited by the advance that 
Rand Visible Card Records have contributed to the 
general business efficiency of this country? Would 
“Facts-at-a-Glance” be a help to you in the conduct 
JAMES H. RAND of your business? Send for the Rand Man who will 


PIONEER-INVENTOR demonstrate without any obligation. 





Our home office Systems Department is at your 
service and will gladly give you complete informa 
tion about the type of record in which you are most 


interested. 
“Gwenty-seven years ago James 
H. Rand founded the Visible RAND COMPANY, INC. 
Record industry. Today he and Rand Building, North Tonawanda, N. Y. 
his organization maintain their me. anedvan Plane Nisgare Fe is, Once 


original leadership in the 
/isible Record field 





RAND HAS A TYPE OF VIS Cec FH 








a 2 
| . * 
Rand Sreel Cabinets for Rand Sectional Stee! Cab - . Rand Reve e@ Stand e 
and charting mets add card trays as ’ “d a visible ca eference 
detailed information = vou need them ’ montet gie e referer 
a for large 


c on cards dex fc sts 











e-Capenty 
Stand—s 
reference 
te asts 
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ard Records 


















J Anie ae Wh, J Bachestos : 
7 Atterhecrs james £ Ficher | Rochester NY 
> Rattan Bros & Sn! }Rachester NY 
~Rachesier NY 
p—Hochester NY 















Rochester. N Yy 





Sta TIONERS ~ share in 
Visible Record profits selling 
RAND Sectional Steel Cabi- 
nets. Our national publicity 
and local dealers’ helps make 
it easy for you to sell. They 
cost little to stock. Offer an un- 
limited market with big margin 
° fit. Write for full details 

of our 10-day free trial plan 











Rand Wall Model 
for card records 
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Instant knowledge of position through Elliott-Fisher 
accounting machines is the key to business control 


HE same modern science that has made’ make standard models fit any business need. 

control of the airship possible through The flat writing surface, which makes Elliott- 
unerring knowledge of position has produced Fisher machines fundamentally different 
the mechanical means for control of business. from all others, permits them to do more 
Elliott-Fisher accounting machines give you work, and more kinds of work, than any 
that exact knowledge of your business which other accounting machines. In_ thirty-one 
paason we years of successful progress, 





enables you to direct its future 


. : ae - “* Instantaneous Knowledge”’ —TE + 
with confidence. The most efh- ‘ftieniattinens tua then sd Elliott - Fisher has become the 
cient business enterprises in the | ,, Ceres! Company, Inc.,says,—~ = | largest exclusive manufacture! 
We now secure information daily ‘ 


wach im the past we did nos secure et | of accounting machines in the 


depend upon the accuracy, speed | ,40°7//nat ne have experienced the | world. Elliott-Fisher Company, 


2 wan ne ni ’ . , ‘ > 
and economy of Elliott-Fisher | S2oew‘R'Cunes a" | 342 Madison Avenue, New York, 


we would not be without it.” 
. (Signed) C. M. Chester, Jr., rv 
machines, whose adaptable units | “#"*? © ™ Chester: Jr Prestdent | NV oy 
EFCO Carbons and Ribbons give best results 


Elliott - Fisher = 


ACCOUNTING MACHINES with the FLAT WRITING SURFACE 


country, both large and small, 












Thts is one of a series of advertisements appearing in The Saturday Evening Post 
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Scientist Uses Lower Case Typewriter. 

An item in The Nation’s Business describes a typewriter 
used by a Washington man. “One of the most intelligent 
men I ever knew is Dr. William J. Spillman, consulting 
economist for the United States Department of Agricul 
ture The last time I dropped in at Dr. Spillman’s office 
| found him working on a typewriting machine which has 
no capital letters. I asked him why. 

‘Why should it have capital letters?’ was his smiling 
reply. ‘Why should any machine have two sets of letters? 
Indeed, why should schools confuse pupils by teaching two 
sets of letters when one is enough? Why should business 
men and others who write many letters continue the prac 
tice? 1 took my capital letters off because I wanted room 
to put on various mathematical symbols that I really do 
need.’ 

‘Then he showed me how he has merely one key which 
places a little curve over any letter to indicate that it is a 
capital. Thus one key takes the place of twenty-five others. 
When he writes a letter in longhand Dr. Spillman is simi- 
larly economical. He makes his capital letters the same 
as others, only larger. 

“IT went away wondering how much time might be saved 
for future generations if business men, who write more let 
ters than any other group, should decide to quit using two 
sets of letters.” 


Genesis of the Red Cross. 

France Percy, a French surgeon general, organized 100 
of his bravest oldiers into the first corps of stretcher 
bearers 

England.—Florence Nightingale (1854), with only thirty 
eight untrained women, improved the condition of wounded 
soldiers in the Crimean war, and established the modern 
profession of nursing 

Switzerland.—Henri Dunant (1859) wrote a brief pam 
phlet describing the horrors of the battle of Solferino, Italy, 
and suggesting that there be organized in all countries per 
manent societies of volunteers to care for the wounded sol 
diers without distinction of nationality. Result The In 
ternational Red Cross treaty was drawn up and signed by 
nine European countries (1863-1864), and the Swiss flag 
with colors reversed was adopted as the insignia now ret 
ognized the world round as “the Red Cross.” 

Russia.—Prince Demidoff (1864) advanced a plan where 


by prisoners of war could receive letters and packages from 


President Arthur (1882) signed the 


treat and Clara Barton directed relief work for victims 


of disasters The Spanish-American war proved the need 

better national direction and President Roosevelt (1905) 

approved a new charter. This provided for a yearly audit 
Red Cross books by the war department 
American Red Cross in the World War. 

Pet s stretcher bearers grew to 4,760 men and 564 am 
bulances; Florence Nightingale’s untrained women to 18,000 
Red Cross nurses; Henri Dunant’s plans made it possible 

Red Cross to equip sixty base hospitals and recruit 
a staff of 265 for each hospital, which were turned over to 
t and 

Eight million women and children made hospit 1 
plies; 700 cantees vere maintained in the United States 
ind 130 in France, thus aiding in supplying the 
tl Idier for bed, medical and nursing care, hospital 
equipment and food Prince Demidoff’s plan resulte 
weekly pac kages being sent to American soldiers in sevent 
t enemy prison camps. 

( sufferers from war equal the sufferers on the 


hatel 14 1 ) ; ‘ 
VA LUICTi¢ In fourteen countries the xed Cross tried t 
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Do You Want 
is Easy, Quick 


— Profit? —4 


Here is a chance for you to make some 
easy, quick profits—with a very small 
initial investment and with only a reason- 
able amount of sales effort. We are now 
ready to appoint some new Rotospeed 
agencies. If you would like to get hold of 
this money-making opportunity; if you 
would like to have the Rotospeed agency 
in your town—then mail the coupon at once 
for the facts. 


The Rotospeed Features 
Insure Sales 


The Rotospeed is the most practical 
duplicating machine on the market. It is 
simple and easy to operate. It turns out 
good-looking, clean-cut, printed matter 
speedily and inexpensively. It can be used 
profitably in every business and profession 
—by retail stores, manufacturers, drug- 
gists, grocers, banks, ministers, etc. It costs 
but $53.50 fully equipped. 


Send for the Facts 


You will find a practically unlimited mar- 
ket for Rotospeeds in your town. You will 
find an already created demand for this 
duplicating machine. You will find an op- 
portunity to make some quick, easy profits 
with a Rotospeed agency. Mail the coupon 
now. We will send you all of the facts 
without cost or obligation. 


The Rotospeed Co., 
215 Fifth St., Dayton, Ohio 











The Rotospeed Co.. 
215 Fifth St., Dayten, Ohloe, 


Please ts me how I can get the Rotospeed agency in 
my tow I s does t igate me in any way. 


Name 
REOGE cceeeticcedseesesenecthenennl 


CO eRe eee eee eee eees 
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KLEENZWELL 


TYPEWRITER. BRUSH— 
No. 425 


Pat. App. For 


RUBBER TIP 








The Advantages of KLEENZWELL 
are apparent at a glance. No sell- 
ing Talk Required. 


D 


RUBBBR PROTECTE 














Send for KLEENZWELL 


Display card free—the Silent 


CONVENIENT HANDLE 4 


Salesmaker who solicits sales. 


¥ 


PROTECTED 


RUBBER 





KLEENZWELL brings Repeat 


orders 


KLEENZWELL packed in individual boxes. Each 
box contains the World’s Best Office Utility Brush 
for your Customer and Big Profit for You. 


Just tear off any portion of this advertisement and mail it 
with your letterhead Full information will be forwarded 


ARTHUR W. HAHN, Dept. A 


Manufacturing Brushes for Over 33 Years. 
195-201 LAFAYETTE STREET, NEW YORK 


Display KLEENZWELL in Your Window—It Brings IN Customers 
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alleviate the misery which $9,000,000 an hour were being 
spent to create. 

President Wilson (1919) approved the peace time pro- 
gram and the League of Red Cross Societies was organized 
to promote the establishment and co-operation of Red Cross 
organizations having as their purpose the improvement ot! 





health, prevention of disease and mitigation of suf 

In the peace time program, the care of disabled ex 
service men and their families is the first responsibility 
There were more mental and tubercular cases in 1924 than 
the year after the war. 

The disaster relief equipment is always packed and per 
sonnel ready for any disaster. 

Through classes in home hygiene, first aid and lite saving 
the Red Cross seeks to lessen the loss of life. 

The United States did not originate the Junior Red Cross, 
but developed it until the idea has spread to more than 
thirty other nations, and a membership of 8,000,000 school 
girls and boys. This organization fosters a conception of 
service as the key note to social progress, and through i 


1 


t evelop good 


ternational school correspondence seeks to d 
will among the youth of all nations. 
Vienna Chemists Develop New Material. 
\ substitute for glass which may afford a new material 
wo Aus 


trian chemists. “Pollopas” has the appearance of glass, ye 


+ 


for fountain pen barrels has been developed by 


is softer and may be turned on a lathe. It is harder thai 
celluloid and has the resiliency of rubber. This substance 
consisting of carbonide and formaldehyde, was discovered 
by Dr. Fritz Pollak and Dr. Kurtz Ripper, of Vienna 
*“Pollopas” can be dyed any color desired in flawless 
tones, and because of this can be adjusted to definite wave 
lengths. This fact would make it valuable for the produ 
tion of colored photographs. In solution this new sub 
stance offers many possibilities. It is said to be unequaled 
for mending broken glass or porcelain; it will bind paper 
wood or metal. Pictures covered with a coat of “pol 


lopas” are protected against dampness or dust. It can be 
employed to impregnate cloth, which can be stiffened to 
any degree desired In the same way, straw hats can be 
treated. It also serves as a covering for furniture wl 


is subject to much washing 


House Organ Philosophy. 
Silence is as great an art as speech The Sales Force 
(Hedman Manufacturing Company). 
* * * 
Are you one of the reasons for the success 
-The Webster Way (F. S. Webster Compa: 


7 7 * 


Don’t make the mistake of thinking the l is t 
whole parade.—The Shield (Levy Printing Company) 
7 * « 
A sale half made will be finished—by a mpetitor 


Art Metal Service (Art Metal Constructio1 


* * x 
A permanent grin—like a permanent wav: s artificial 
Faultless Bulletin (The Stationers Loose Leaf Company 
* * * 

Don't aim too high there are a lot of g t nes lose 
to the ground, within arm’s reach.—Japs-Olson Company 
x + * 

If you’ve got to explode—do it where it wv t do a 
harm.—Burroughs Bulletin (Burroughs Adding Macl 
Company). 

> * * 

Discern a need, then fill it. That's the v to build big 

business —Strathmore Town News (Strathmore Paper 





Company). 
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A $50 ENVELOPE SEALER 
with 
. ™ 
: $20 COMMISSION TO THE DEALER 
Settee 
the - ‘ , , . , , . 
[his is unquestionably the best Envelope Let us send you TWO of these little 
Sealer on the market at ANY price. Because machines, with two Display Cards. Put one 
; of its superior speed, sureness and simplicity, of the Sealers and one of the Cards in your 
it has won out in competitive trials with window. Put the other Sealer and Card on 
sealers costing as high as $200.00. There your counter. At the end of ONE MONTH, 
4 are thousands of these “ELLIOTT” Envelope return the two Sealers or mail us your check 
lal . , ' . 
Sealers now in use. You should be able to for $60. 
lV) - . . . 
sell a lot of them. And, every time you sell This proposition is open only to satisfactorily 
= one, you make a lasting friend as well as a_ rated concerns having a street-floor store with 
a liberal profit display windou 
ae Write Us at Once For Special Contract Form 
The Elliott Addressing Machine Company 
big 140 Albany St., Cambridge, Mass. 
iper 
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When a steady worker gets up in the world, lazy folks 
wonder how he did it—The Typebar (L. C. Smith & Bros 
Typewriter, Inc.). 

, * - . 

It’s unhealthy to sleep in a closed room, and yet you 
seldom see an open window in a church.—The Office Ca 
(The Richmond & Backus Company). 

7 * * 

The employee who’s only workin’ fer what he gets in his 
envelope never gets much in it—The Coach (published co- 
operatively by the Boorum & Pease Company, Eberhard 
Faber, C. Howard Hunt Pen Company and Sanford Manu 
facturing Company). 








* * * 

“Oh, well,” sighed the little Honest Injun, seeing the 
blood run from his arms as he withdrew them from a 
blackberry bush, “the man who is afraid of scratching his 
1ands will not gather many berries.”-—Honest Injun (The 
Wabash Cabinet Company). 


Rathbun Joins Burroughs Home mice. 





Rex H. Rathbun has been promoted to the post of spe- 
; cial representative of the sales department, home office 
; Burroughs Adding Machine Company He had been 
; manager of the agency at Louisville, Ky. H¢ is had ar 





A chair book 
you should own 


HETHER you are a chair user or dealer, 
W you should have a copy of this big ref- 
erence book of Derby Office Chairs. It 
will tell you about Posture Seating, the newest 
development in chair progress, and will show you 
many interesting new models embodying this ex- 





REX H. RATHBUN 


clusive comfort and health feature. unusually successful career in the organization. Mr. Rat! 
; In nave the book pines a describes bun joined as a junior salesman with the Chicago agency 1 
the complete > Je 4 P ¢ . . es Pao 
S Sie — a © Derby Office Chairs, from 1913. His demonstrated ability led to appointment in 1918 
the “President” group, fine enough for the most ‘ ae Xe , 
luxurious office, to the “Office Manager,” a re- as manager of the Dayton, Ohio, agency Following the 
markable value in a good every-day chair. Dayton appointment he was promoted to Louisville and 
Particularly interesting is the “Banker” group, continued there until called to the home office 
widely used by Federal Reserve Banks, and the 
“Senator” group, named so because it was built . . . . , 
to carefully worked out government specifica- St. Louis Stationers on Franklin Club Committees. 
tions Several local stationers are included in the standing com 
Chair users find this new book invaluable as a mittees of the Ben Franklin Club, St. Louis, Mo., appointed 
guide to selecting office chairs to fit the use in- for the current year [These are: George B. Gannett 
tended. Dealers find that it enables them to (George D. Barnard Stationery Company), trade and re 
offer their customers a comprehensive line of lations committee. A. B. Dewes (A. B. Dewes Printing & 


chairs built to fit every commercial and indus- 
trial need. 

May we send you a copy of this Derby refer- 
ence book? 


tin: comm! 


Stationery Company), credit and _ collect 
Warren Skinner (Skinner & Kennedy Stationery Con 
pany), educational and apprenticeship committee and d 
nations and subscriptions committee.  ( I Frederic! 
(Frederick Printing & Stationery Company), education 


Pp DERBY &Co INC and apprenticeship committee. J. S. Skinner (Buxton & 
"7 ” , Skinner Printing & Stationery Company), finance cot 
= mittee 
Chairmakers for80 years ah 


Powers Appoints Miller at Detroit. 


GARDNER, MASS. The Powers Accounting Machine Compa has 


ee pointed Herron W. Miller manager of the Detroit district 





217 W. 35th Street, New Y. rk He succeeds J. K. Stringer, who resigned to [ 

90 Canal Street, Boston work. Mr. Miller is a graduate of the Universit f Mi 

Space 929 Furniture Mart, Chicage gan, and joined the Powers Accounting Machi Compar 
in 1923. He was connected with the ( f ffice 
1924 
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Better Made - Better Grade 
GF Allsteel Filing Supplies reach you and your customers 
ith neatly boxed, clean and in the finest condition 
WS Aa. Filing Supplies come to you unsoiled and undamaged. 
the They are packed in strong, grey telescope boxes, neatly and 7 
and legibly labeled, making an attractive and sale pulling appearance on DEALERS 
your shelves. You can figure for yourself the sales advantage which All boxes of GF All- 
lies in this sort of merchandising. steel Filing Supplies 
eS. : : : : are shipped in strong 
om Shelf space is saved, for Allsteel Supplies stack solidly and compactly. wooden cases or fibre 
and ; : , ‘ 2 cartons. Freight and 
Your customers will appreciate this added service feature. The large express shipments 
— best possible product, well merchandised, builds repeat sales and — acked 3c 
- growing profits. in perfect condition 
tec Let us mail you samples of Allsteel Filing Supplies, with descriptive matter. is assured. 
on THE GENERAL FIREPROOFING COMPANY, Youngstown, Ohio 
do Export Department: 438 Broadway, New York City Cable Address: *‘Genfire New York” 
rick 
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[A DEVELOPMENT OF FIFTY YEARS IN DESIGN AND QUALITY] 












EARN what Lightning Speed with Proven 


Accuracy the FIRST TIME means to scores 
of thousands of users—and what it would mean 
to you on your own work. 


Fifty years of mechanical figuring development 
—of proving and perfecting—have placed within 
your reach a machine that is universally recog- 
nized for its remarkable utility, ease of operation 
and high quality construction. 


From time to time, technicai experts from other 
nationally -known manufacturing organizations 
visit the Monroe plant and are amazed at the care 
that is taken even in the most minute details of 
Monroe manufacturing; at the thoroughness with 
which each moving part is heat-treated and tested 
to insure the long life which this Company is 
building into each Monroe High Speed Adding- 
Calculator. 


Learn Why the 





MONROE 


is a Different 


Machine 






Monroe Automatic 
A Development of 
Fifty Years 


Locked-Figure Addition, Direct Subtraction, 
Automatic Division, Fixed Decimals, Visible 
Proof—these are but a few of the distinctive 
features that assure Lightning Speed with Proven 
Accuracy on all kinds of figure-work. 


There is a Monroe Business Arithmetic Expert 
near you, ready to analyze your figure problems; 
leave a machine with you; place it in service on 
your own work; and let you be the sole judge as 
to the time, money and labor it will save you. 
Your own clerks can operate it with brief in- 


struction. 


We invite you to arrange for a trial demonstra- 
tion so that you may prove to your own satisfac- 
tion that: “HERE is a Different Machine!” No 
obligation whatever. 


MONROE CALCULATING MACHINE COMPANY 


WOOLWORTH BLDG. 
NEW YORK,N. Y. 


PLANT 
ORANGE, N. J. 


Monroe Machines and Service are Available in all Principal Cities of 
the U. S., Canada, Great Britain, Europe and throughout the World 





fA DEVELOPMENT OF FIFTY YEARS IN DESIGN AND QUALITY} 
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Printing Telegraph Uses Gummed Tape. 

[he Western Union Telegraph Company is preparing to 
install tape printing receiving instruments in its offices in 
various large cities, supplanting the page-printing machines 
now installed The new machine prints messages on a 
gun med tape These printers are attended by young 
women who work with a specially designed tape moistener 

ne hand, and mount the strips in order on an ordinary 
telegraph blank The tape printer speeds up the receptior 
of telegrams, as its output is continuous. The page print 
telegraph requires that transmission cease for a moment 


at the end of every line, to permit the carriage to return t 


ginning of the line before starting another Che tape 
ised is 3 inch wide 


Che first installation will be on the New York-Chicag 


circuit, which carries the largest volume of business of an) 
the United States. From 500 to 1,000 messages are in- 
terchanged east and west every hour Che initial installa 


tion requires 230 printers. There will be 128 in Chicag 
nd 102 printers in New York. 

After the New York-Chicago instruments are installed 
work will be undertaken on other circuits There will be 
thirty-six printers in St. Louis, thirty-three in San Fran 
cisco, thirty each in Los Angeles and Philadelphia, twenty 
two in Kansas City, twenty-one in Washington, twenty it 
Detroit and eighteen each in Boston and Cleveland 

The new tape printer is simpler than the page printer 
having fewer moving parts—approximately the same as a 

pewriter. 

American Furniture Mart to Be Enlarged. 

Plans have been prepared for the erection of a $4,000,000 
tion to the American Furniture Mart, 666 Lake Shore 


Drive, Chicago. The addition will be extended on the west 


end 84x218 feet. It will be twenty stories high, four stories 
higher than the original structure, and surmounted by a 


decorative tower, which will terminate at a height of 472 
feet above the street The top of the tower will enclose 
the sprinkler tank 

The building is the most Easterly of all of Chicago's tall 
structures, and its tower will be an important landmark for 
rs. Barring the church spire of the Chicago temple 
the tower of the Furniture Mart is sixteen stories higher 


than any other building. It houses the furniture displays 


e Chicago market. The general exhibition space or 
the ground floor is used for various enterprises, and will 
the ¢ 1go Business Show this year 


San Diego Rebuilders Organize Association. 
he dealers in rebuilt typewriters at San Diego, Calii 


] 


ve organized an association looking nutual under 


standing and the betterment of the typewriter business ir 


general. This organization is called the Rebuilt Type 
writer Dealer ot San Diego, and is officered by ( 
Lewinson (American Typewriter Exchange), president 
Fred H. Schlador (The Typewriter Emporium), secretary 

treasurer The following comprise the membership 


American Typewriter Exchange, Inc., C. Lewinson, mas 


ager; San Diego Typewriter & Supply Company, L. B 
Rudrauff, manager; The Typewriter Emporium, F. H 
Schlador, manager; The F. A. Rudrauff Company, F. A 
Rudrauff, manager; The Typewriter Shop, | Connery 
manager; The Hall Typewriter Service, Walter Hall 


Advertising Convention at Houston in May. 


twenty-first annual convention of the Associated Ad 

Clubs of the World will be held at Houstor 
May 10-14 [The sessions will take pla the 
il au I ind the twe ( | ( 
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Desks 


A Canadian Achievement 





The ‘‘Orrice SpecrtaLty”’ Efficiency Desk with 
Vertical Files and Card Record accommodation, 





‘‘NeEwSTEEL” Desks also 
made in Box Drawer and 
Efficiency Typewriter 
























The “‘LinoL'’ Tops on 
NEWSTEEL Desks with 
wood frames give beauti 
ful working surface with 
no cold touch 








It is difficult to impart an adequate idea 
of the beauty, durability, and mechanical 
perfection of the “NEWSTEEL” Desks 
by the mere medium of the printer's art. 
In design, in finish, and in durability they 


assure lifelong satisfaction. 


Prices vary little from those of good 


wood desks. 


MADE IN CANADA 


)FFICE SPECIALTYMFG.(@. 


NEWMARKET, Canada 


Branches at: 





Toronto Montreal Ottawa Quebec Halifax Hamilton 


Winnipeg Regina Calgary Edmonton Vancouver 
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UHL 


No. 8500 
**Postur’’ Chair 


A GREAT SELLER 





“AS STAPLE AS 
SUGAR IN A 
GROCERY” 





No. 8500 “‘Postur’’ Chair 


To Do Your Bit 
You Must Be Fit 


Business men, employers and employees, are 
open always to consider ways of maintain- 
ing personal fitness. é 


The Uhl “Postur” Chair has a direct bear- 
ing on personal fitness because it encour- 
ages a correct sitting position—erect, with 
spine straight, shoulders back and head up. 
This is accomplished by special seat mod- 
eling and the low back support. Approved 
by the American Posture League, physi- 
clans, etc. 

Uhl Steel “Postur” Chairs sell quickly be- 
cause they have all the virtues you would 
expect in good steel chairs plus scientific 
construction for physical comfort and effi- 
ciency. All Uhl steel furniture has selling 
points equally strong. 


THE TOLEDO 
METAL FURNITURE CO. 


1330 Hastings Street 
TOLEDO, O. 
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John F. Gilbert Missing. 

Neil Buckley, 48 Summer street, Boston, Mass., is trying 
to locate John F. Gilbert, whose small daughter has been 
seriously ill. Mr. Gilbert was a stationery salesman for 
Mr. Buckley. Later he was a salesman for a New York 
printing house. Last summer Mr. Gilbert disappeared, 
suffering from a nervous breakdown because of business 
worries. It is thought that he might have located in some 
other city, or be ill in a hospital. Readers who know of 
anyone who can be recognized as the missing ire 
asked to communicate with Mr. Buckley 

Herrmann Returns from European Tour. 
\. S. Herrmann, assistant to the vice presid f the 


Burroughs Adding Machine Company, has returned to the 
home office after four months of extensive travel in West 
ern Europe. He was engaged as special representative ot 
the executive department, making a careful survey of con 
ditions abroad. He also established closer contact with 


the home office and its foreign representatives 





Mr. Herrmann was convinced by his observations tha 
conditions in Europe are readjusting themselves gradually 
A. S. HERRMANN 
and was impressed with the intelligent, result! va 


Europe has settled down to the big task of re-establishing 
economic order out of the chaos following in the wake of 
the war. “In almost every country I found tangible 


dence of the way Europe is working back to normal,’ 


Mr. Herrmann said, “and I came away convinced that 
there are splendid opportunities over there for America! 
manufacturers who will adapt themselves to Europea 


methods and customs.” 
Hoover Address on Distribution. 
The Chamber of Commerce of the United 
Washington, D. C., has published in pamphl 
address by Secretary Hoover, “A Problem of Distributio1 
This was delivered by Mr. Hoover before the National Dis 


; 
¢ 


tribution Conference, Washington, January 14-15 the 
secretary of commerce detailed the fifteen major 1uses O 
waste in production and distribution, and mentioned some 
of the achievements in eliminating waste Chis booklet is 
sent to inquirers free on request. Additional es fe 
distribution are furnished at a nominal cost 
Strathmore Beneficial Association Election. 
The annual election of the Strathmore Beneficial Ass: 
ciation, composed of employees of the Strathmore Paper 
Company, was held at Woronoco, Mass rt following 
were elected to the board of directors: Miss Gertrude 
Neipp, Miss Mary Salva, Charles E. Higgins, Walter ‘ 


Wingate, Carl W. Hanson, Charles Magovern and Walt 
E. Daverin. This organization provides sickness and a 
dent disability payments for its members. The Strathn 
Paper Company duplicates the collections made fro1 
bers as dues. In 1924 these amounted to $3,334.20 
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Get Repeat Or ders 


without cost / 





— 


geass 





MARSHALL-JACKSON C 
Ornce FURNITURE 
STATIONERS ahO PRINT! 
24-26 SO Cianx SY CHI 





FREE 


Your Imprint When the stock of 
Placed Here folders is exhausted 


















a — the natural inclina- 
Se) a tion of the file clerk 
teen til is to get samples of 





the old folders and 
re-order the same kind. If 
the dealer’s imprint ap- 
pears on these folders, he 
K — is sure to get all the re- 
orders. That’s why we 

the offer below. 











inake 









Folders Imprinted with your Name 


F 





Now you can get your name and address imprinted on FOLDERS with- 
out extra cost or hard conditions if you will order not less than 10,000 at one 
time, assorted, not less than 1,000 of any one number. They may be assorted 
from our regular folders, (press board, expansion and binder folders not in- 
cluded), and letter and cap size only. The regular dealer’s discounts apply. 













The illustration shows how these folders are imprinted (inside). Stock 
is first quality. No delay is necessary in delivery. It will take about a week 
to get imprint plates. After that it will never be over ten days before ship- 
ment is made, and usually much less. 











Remember, these are sees me Quality Folders, not cheap specials. They 
are boxed in hundreds in the strongest two-piece boxes and cartoned in thou- 
five hundreds acelin to weight, in corrugated boxes. 


Write for full details 
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SUPREME QUALITY FILING SUPPLIES 


ESsT.i8 












Wabash, Indiana 
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meets the 
Perforation Needs 


of every office 


“THE SE little presses are perfect marvels 

for accuracy, adaptability and speed. So 
all-round efficient is it that it not only meets 
the requirements of every office but even 
those of the small print shop. The press 
itself is of the most sturdy construction and 
the self-sharpening dies and gauges can be 
changed easily and quickly. 


Made in two sizes. 
No. 1—will punch any distance between center to center of 
hole up to 10} in. on binding edge. No. 2. up to 14} in. 


You will find many customers for this punch 
press if you let them know about it and its merits. 


Free Descriptive Circulars and particulars—Yours 
For the Asking 


BOORUM & PEASE COMPANY 


Post Office Box 272, City Hall Station 
NEW YORK 


NEW YORK STORE 
108-11 Leonard St. 84 Hudson Avenue 
Brooklyn 


OFFICES and FACTORY 
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Premier Bed Company Changes Name. 

Che Premier Bed Company of Mishawaka, Ind., has 
changed its name to the Premier Metal Products Company 
Che change in name came about through the fact that the 
company has outgrown the original name and has added 
many metal products not contemplated in the plans of the 
founders of the company. 

The new name is thought to be more descriptive of the 
company’s actual products. 

Through error in transcription an item on page 187 of 
the February issue gave the company’s address as “East 
Mishawaka.” 


a local appellation for one section of the city. 


Chere is no such post office, the “East” being 


Francis D. Crosby with James F. Newcomb & 
Co. Inc. 

Francis D. Crosby, formerly with The Ronald Press 
Company, New York, is a member of the staff of special 
representatives of James F. Newcomb & Co., In Mr 
Crosby first served on the executive staff of this company, 
and was recently appointed a representative. 

Mr. Crosby is a graduate (B. S. 1923) of New York 
University, and at present is an instructor of finance in the 
School of Commerce, Accounts and Finance of that insti 
tution, and a member of the New York Advertising Club. 
His home is at East Norwalk, Conn. 


Book-Like Container for Blotters. 

The Standard Paper Manufacturing Company of Rich 
mond, Va., specializes on high-grade blotters and is ener 
getically pushing imprint blotters for advertising purposes 
For the convenience of those who use blotters for adver 
tising and as a container for blotter samples, the company 
has built the Standard Scrap Book of Blotter Advertising 
[his is a box having the appearance of a well-bound library 
book with a morocco back and gold titles. The corners 
are also of black leather or leatherette and the sides are 


done in cloth with gold title. The book does not open in 
the ordinary way because it is not a book but a box. A 
tab at the top enables one to pull out a drawer Chis 
drawer contains a number of sample blotters The box 


sets regularly in the bookcase. where it takes up little space 
and gives all the appearance of a well-bound volume. 
Office Appliances acknowledges with thanks the receipt 
ne of these s rap books of blotter advertising 


Motion in Window Displays. 
[The Electric Window Salesman Company, manuta 


. - window ) 
turers of revolving display stands for store windows and 


special mechanical displays, Boston, Mass., sent out a cir 
culation on why moving merchandise displays pay. The 
attraction of motion to the eye is involuntary, instinctive 
ind irresistible Eye impressions art quickest to register 

the brat \ moving merchandise display with sales 


or p ; 
cards or prices in line of vision near the glass gets its 


1 .. _ . 
message across more thoroughly according to the company 


A Cross Word Blotter. 


We knew it would come The ross word puzzle has 
into the stationery advertisements, for here comes a 
lotter gotten out by the Holden-Kahler-Stecker Company, 
110 South 7 treet, Cedar R ds, Ia This cross word 
est rds which o \ the ery 
ce eq ent ield 
Vi Lite 7 t er says t + + ( 
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THE ADDING MACHINE 
MADE TO 
MEET THE DEMANDS OF 


BIG BUSINESS 
NOTE SOME OF ee bone -ge 


NEW YORK CITY 
National City Bank 
Lawyers Title and Trust Co. 
Chatham and Phoenix Bank 
Chase National Bank 
Federal Reserve Bank 
Mechanics and Metals Bank 
Fifth National Bank 
Bank of United States 
International Banking Corp. 
West Side Savings Bank 
Irving Bank Columbia Trust Co. 
The United States Savings Bank 
Bankers Trust 
Fidelity-International Trust Co. 
Bank of Manhattan Co. 
American Trust Co. 
Title Guarantee and Trust Co. 
Staten Island Savings Bank 
Shultz Bread Co. 
Cheney Bros. 
Radio Corporation of America 
Interborough Rapid Transit Co. 
National Lead Co. 
Diamond State Fibre Co. 
New York Edison Co. 
National Surety Co. 
Johns-Manville, Inc. 
Brentano, Inc. 
The New York Times 
Manhattan Storage and 
Warehouse Co. 
J. M. Horton Ice Cream Co. 
General Motors Corp. 
ATLANTIC CITY, N. J. 
Atlantic City National Bank 
WILKINSBURG, PA. 
First National Bank 
BROOKLYN, N. Y. 
Peoples Trust Co. 
Williamsburgh Savings Bank 
Bay Ridge Savings Bank 
Lawyers Mortgage Co. 
Long Island City Savings Bank 
Manufacturers Trust Co. 
The Dime Savings Bank of 
Brooklyn 
The  —~-—aamaeee Bank of Bay 


Ridg 
The Prudential Savings Bank 
ROCHESTER, N. Y. 
Central Trust Co. 
SYRACUSE, N. Y. 
Salt — National _— 
WARK, N. 
City Trost ‘Company 
ST. LOUIS, MO 
Salvation Army 
International Shoe Co. 
WAUKEGAN, ILL, 
Waukegan Generating Co. 
TOPEKA, KAN. 
The Atchison, Topeka and 
Santa Fe Ry. 





Cen 
Gupsantes Trust & Safe 


Peoples Bank and Trust Co, 
renee Ave. Title & Trust Co, 
jestern vings Fund Society 
Tradesmens’ oe Bank 
Germantown Trust Co 

Wharton Title and Trust Co. 
hag Title and Trust Co. 

ill Trust Co, 

Franklin Trust Co. 
Cobb's Creek Title and Trust Co, 
Thornton Fuller Automobile Co. 
John J. Grittin Co. 
The United Gas Improvement 


ns. Co. of the State of Pa. 
Electric Storage Battery Co, 
Lick Run C and Coke Co. 
Fraternal Home Ins. Company 
American Gas Co, 

Budd Wheel Co. 

Penn Mutual Life Ins. Co. 
Public Ledger Co. 
Johns-Manville, Inc. 
Aberfoyle Mfg. Co. 


ITHACA, NEW YORE 
First National Bank 


LY 



































ADDING MACH INE 


PETERS- MORSE MFG. CORP. 
ITHACA, N.Y. 


U.S.A. 
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Gould on Trip Through U. S. 

A. Martin Gould, for more than twenty years connected 
with the ribbon and carbon paper industry, started out 
last month on his first trip covering the United States. 
Mr. Gould is calling upon the customers of the Old Town 
Ribbon & Carbon Company throughout the East and Mid 
dle West as far as Lincoln, Nebraska. He will make a 





SERVICE 











—A character of service that is diffi- 
cult to improve upon is the aim of 
the entire CESCO organization. 


Among other advantages we offer the 
facilities afforded by a well equipped 
modern factory—representing an in- 
vestment of $750,000.00. 


Looked at from any angle the CESCO 
Line is the logical line for any dealer. 
It comprises a complete array of 
modern business tools—Loose Leaf 
devices and outfits for every conceiv- 
able purpose. It is a line of individu- 
ality each item —from the Vest 
Pocket Memo Book to the highest 
grade Ledger—-with some distinguish- 
ing feature. 


Get the CESCO Catalog 


If our catalog is not in your Loose Leaf De- 
partment be sure to ask for a copy. Also ask 
about our Special Net Price List on Key items. 


oose LPO CO car 


Ghe Case SHEPPARD co. 
% Cong Island it 
Van Siam StI ts St. Meike, 


















A. MARTIN GOULD 


thorough canvass of the section mentioned and will remain 
on the road three or four months. 

Mr. Gould will present the new “Triplecote” carbon 
paper to the trade and explain its interesting features 

Promotions In Campbell-Ewald Organization. 

Fletcher Richards has been made assistant general man 
ager of the Campbell-Ewald Company, advertising, General 
Motors building, Detroit. He will work under the direction 
of Fred Woodruff, general manager. 

Mr. Richards came with the company nearly six years 
ago, taking charge of the publicity department. Some 
months later he was transferred to contact work and 
since then has been engaged upon a number of larger 
accounts handled by the company. 

Eugene M. Zuber has been made manager of the 
Campbell-Ewald outdoor advertising department. He has 


had ten years’ experience with the Thomas Cusack Com 
pany of Chicago. He graduated from college in 1915 and 
at once started with the Cusack Company. He rose in 
the service, becoming assistant sales manager and later 
manager of the National Service department, which posi 
tion he resigned to join the Campbell-Ewald organizatiot 
The company recently leased nearly 1,000 square feet 
of additional floor space in the General Motors building 


Dalton Added Sixteen New Service Stations in 1924. 


Service Director E. J. McHale announces that sixteet 


new service stations were opened in the United States to 
care for the rapidly expanding number of Dalton adding 
machine owners. Mr. McHale, in summing up the year 
also remarked that in 1924 more men from the service d 

partment were promoted to the sales department than ever 





before. 


More Local Sunpert fe Conklin Dealers. 


The largest local newspaper advertising campaign in the 
history of the Conklin Pen Manufacturing Company 
Toledo, will be launched early this Spring and continued 


throughout the entire year. 

Within the last few months Conklin has widely expanded 
its list of active dealers, and is giving them a full measure 
of support in their own local markets through liberal use 


of the predominating local newspapers 
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The Silently 
Efficient 


Typewriter 


HE quiet office is the truly effi- 

cient business office—and for 
the simplest of reasons. More and 
better work is done by every one 
when the nerves are freed from 
vexatious and distracting noises. 


This obvious fact is steadily win- 
ning wider and wider recognition. 
It explains why more than 20,000 
Remington - Noiseless typewriters 
are used today in the great bank- 
ing and corporation offices of New 
York City alone, and why this 
machine is everywhere and every 
day obtaining a greater popularity 
and an ever widening circle of 
users. 










REMINGTON-NOISELESS 


The Remington-Noiseless, for- 
merly The Noiseless Typewriter, 
is the latest addition to the great 
Remington line and is now sold 
through the Remington organiza- 
tion in the United States and many 
foreign countries. Time and use 
have demonstrated that it pos- 
sesses every quality required by 
the most exacting typewriter user. 
In every phase of its work it has 
proved itself worthy to bear the 
famous Remington name, and its 
users now enjoy all of the advan- 
tages offered by the incomparable 
and all-embracing Remington 


service. 


Sold by 


REMINGTON TYPEWRITER COMPANY 
374 BROADWAY, NEW YORK 
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A slight push closes and locks It 


A turn of the key opens the Class M 


BOUND IN 


GENUINE IMPORTED PIGSKIN 


A Ledger Binder you have been wanting 
to show your customers. 


Indexes with Pigskin Tabs 
carried in all sizes. 


This is Ledger Season. Have a supply 
on hand. 


IRVING-PITT MANUFACTURING CO. 


NEW YORK KANSAS CITY, MO. CHICAGO 


LONDON, ENGLAND— PARIS, FRANCE— ZURICH, SWITZERLAND— BRUSSELS, BELGIUM— 
The Macey Company, Ltd. Caribonum Société Anonyme, Caribonum Société Anonyme, Caribonum Société Anonyme, 
65-66 Houndsditch 10 rue de Seze 29 Schutzengasse 12 & 14 rue de la Baunderie 
BUENOS AIRES, SOUTH AMERICA— MONTEVIDEO, SOUTH AMERICA TORONTO, ONT., CANADA 
Lamson Paragon (South America) Ltd. Lamson Paragon (South America) Ltd. THE BROWN BROTHERS, LIMITED 
Corner of Simcoe and Pear! Sts 


Cangalio 462 Sarandi 414 
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Campbell Joins National Blank Book. 

Since January 19 last James M. Campbell, recently with 
the Wilson-Jones Loose Leaf Company, has been a mem- 
ber of the sales organization of the National Blank Book 
Company of Holyoke, Mass. 

Mr. Campbell has had a long and thorough experience in 
loose leaf selling. He was in the service of the Irving- 
Pitt Manufacturing Company for eight years. Later he 





JAMES M. CAMPBELL. 


was sales manager of the New York office of the Wilson- 
Jones Loose Leaf Company. During the past year he has 
been their representative in the West, with headquarters 
in Kansas City, Mo. 

Mr. Campbell will be special sales representative for the 
National Blank Book Company, directing his efforts toward 
giving dealers increased National resale services particu- 
larly in loose leaf. 

He will work in conjunction with the regular sales staff, 
giving the trade the benefit of his thorough knowledge 
of the loose leaf business gained during years of close 
touch with the stationery trade. 


Vance Joins Advertising Agency Staff. 

H. T. Ewald, president of Campbell-Ewald company, 
announces the appointment of K. W. Vance to the copy 
staff at the Detroit office. Mr. Vance had been assistant 
advertising manager of the Paige-Detroit Motor company 
for nearly five years. Previous to that he was associated 
with the advertising departments of the Cadillac Motor 
Car company and Evans-Winter-Hebb, Detroit, and a 
Grand Rapids furniture company. He is a graduate of the 
University of Michigan and a veteran of the World War 


Conklin Stresses Quick Turnover. 


small group of fast selling specialities was the con- 


1 


spicuous result of the midwinter sales conference of the 
Conklin Pen Manufacturing Company at Toledo, O. 
Dealers were reported as favoring smaller and more 
iversally acceptable assortments. Conklin now offers a 
half-dozen different pen and pencil models that will meet 
every taste, preference, and purse. 
The Conklin Endura, which made its market debut in 
| , 


1924 as an unconditionally and perpetually guaranteed pen 
is now available in mahogany as well as black and red 
\ black, red and mahogany pencil is made to match the 


The Students’ Special, the Conklin low-priced school pen, 
was further improved, and a chased rubber pencil mad 
match it 
[The Conklin metal lines in pens and pencils were stand 
ardized on fast selling models. 

Salesmen are optimistic over the market 


1 


nusual activity in retail trade circles 











The color and graining are 
reproduced from actual 
photographs of the natural 
wood — applied by a.new 
end patented process 


Three new 
wood finishes 


New Diamond Fibre baskets are 
colored and grained to match ma- 
hogany, oak, and walnut furniture. 


HE new Diamond Fibre waste baskets 
are made of hard fibre but look like 
beautiful hand-polished wood. 


These new baskets are quite different 
from plain fibre baskets or those made of 
wood veneer. The color and graining are 
a part of the hard fibre itself and cannot 
rub off or chip off. 


Diamond Fibre baskets are guaranteed 
for five years, but will last much longer 
than that. 


These beautiful baskets cost you no 
more than plain fibre baskets. And they 
open a wide market for you. Every house- 
wife, every purchaser of office furnishings 
is a prospective customer. Many mer- 
chants are selling these baskets in hundred 
lots to hotels, hospitals, clubs and public 
institutions. 


You want your share of this new busi- 
ness. Write today for prices and our 
liberal discount terms. 


Diamond State Fibre Company 


The oldest and largest manufacturer in the hard vulcanized 
fibre—laminated technical products industry 


Bridgeport, Pa.. Chicago, I11., Toronto, Canada 
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Natural Leaders for the 
Office Equipment Store 


Made in such a range of sizes, 
materials and finishes, and at such 
moderate prices that you are 
enabled to feature St. Johns office 
tables as unusual values. Widely 
known and widely sold for many 
years. 


Made in Oak, quartered or plain: 
first quality Gum, mahogany 
finish; or Northern Gray Elm. 


Very strong under-top construc- 
tion, and miter-joint plank edge. 
Dove-tailed drawers with 3-ply 
bottoms, finished inside. 


Shipped k. d. with bolt construc- 
tion. Ask us about : 


Stdohns 


1925 CATALOG READY 














St. Johns Table Company 


6. M. Petrie, Presivent 
Cadillac - Michigan 


Exhibiting Daily 
AMERICAN FURNITURE MART - - CHICAGO 





Morrow-Alward Typewriter Exchange. 
C. I. Alward, for twenty-two years with the Under- 
wood Typewriter Company, has resigned to become asso- 
ciated with E. B. Morrow in the Morrow-Alward Type- 


writer Exchange, 6 West Randolph street, Chicago Che 
Exchange was established in 1916 by Mr. Morrow, who 
was for some years prior to that time with the Under 


wood Typewriter Company 

In addition to the new capital he brings to the business, 
Mr. Alward brings also a ripe experience as a successful 
seller of typewriters. The business has gone well for the 





Ee. B. MORROW Cc. I. ALWARD 


last nine vears and forms a fine foundation tor the more 
extended operations which are planned in the near future 
The company will specialize on Underwood rebuilts in their 
own rebuilding plant. 

Mr. Alward is a man of fine qualities and has been one 
of the leading salesmen of the Underwood branch in Cl 
cago. He had a down-town territory and was one of the 


topnotchers. 


Dictaphone District Managers Visit Factory. 

\. E. Blackstone, Chicago district manager for Dicta 
phone Sales Corporation, piloted a party composed of 
W. M. Sipe, Cincinnati district manager; W. E. Smith, 
Minneapolis district manager, and L. W. Bradley, In- 
dianapolis district manager, to the factory at Bridgeport, 
Friday, February 13, and the next day to the executive 
offices in New York. At Bridgeport they were received by 
\. V. Bodine, vice president in charge of manufacture, and 


J. L. MelIntosh, treasurer of the company They were 
shown through the factory and then entertained at Strat- 
field Hotel. At New York the party had a conference with 
i Woodbridge, president; L.. C. Stowell, vice president 
and Bevan Lawson, sales promotion manager 

[he factory has been behind on orders because of a 
substantial increase in business, but an increas¢ rodu 
tion capacity and day and night work have brought the 
factory just about up to the schedule f the sales 
department 

Three Win President Dalton’s Prize. 
It has long been a tradition of the Dalton Adding 


Machine Company that the graduate of each monthly sales 
class who makes the first sale be given a personal check by 


President James L. Dalton 


Class 79, graduated in January, set a record because three 
members wired in orders simultaneously from widely sepa- 
rated sections of the United States. The lucky three are 
Gaston Breckenridge, Rochester, New York; Ge Sieber 
Scranton, Pennsylvania; and Messrs. Guilmartin & Wilson, 


Houston, Texas. 
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The mark of a satisfactory sale 


HEN yourcustomer asks you 

for strong envelopes show 
him the Improved Columbian Clasp 
Envelope. Let him finger the tough 
Jute paper and test it for snap and 
strength. 

Let him examine the clasp, and 
note how cleanly it bends up to pass 
through the flap. 

Let him inspect the flap and see 
how carefully it is reinforced where 
the tongue comes through. 

Let him close down the Jap—and 
spread the double tongue. He will 
find that the Improved Columbian 
Clasp does not give way in any kind 
of service. 


The clasp that holds 


He’ll find, too, that, because it is 
firmly anchored by four prongs that 
pass through the double thickness at 
the seam, the Improved Columbian 
Clasp does not “‘pull out”’ easily. 

These advantages are so plain 
that they cannot be overlooked. 

They make the Improved Colum- 
bian Clasp Envelope easy to sell— 
and satisfactory to use. The person 
who buys this envelope once is 
pretty sure to buy it again. 

The man who wants to mail im- 
portant papers, or light articles, so 
that they will arrive in good shape, 
is quickly impressed with the 











This is the envelope now being used by up-to-the 
minute business houses, stores, factories and mail 
order concerns to deliver catalogs, papers and small 
articles of merchandise safely. The envelope pic 
tured is the sturdy Improved Columbian Clasp. It 
is made of high grade Jute paper, exceedingly tough 
and strong. 
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THE IMPROVED COLUMBIAN CLASP 
PAT. JAN. 7.19 ore 
THE UNITED STATES ENVELOPE CO. SPRINGFIELD, MASS, 
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THE NAME AND THE NUMBER 


This name, printed unobtrusively, but 
plainly, on the back of the lower seam, tells 
at once that the envelope is of remarkably 
tough paper and good workmanship. Each 


of the thirty-one sizes of Columbian Clasp 
Envelopes bears a different number, so that 
when your customer comes to buy again, 
he may easily tell you the exact sizes heneeds. 





strength and security of the Im- 
proved Columbian Clasp Envelope. 

The thirty-one sizes are used to 
mail almost everything from small 
articles of hardware—sharp-edged 
and weighty—to sheafs of impor- 
tant papers—and catalogs as large 
as 9x12 inches page size. 


For your customer 
who sends out catalogs 


The man who has invested several 
hundred dollars in preparing and 
printing a catalog, wants to be 
sure it will go through the mail 
safely and arrive in good shape. 
He knows that if it is lost, or gets 
battered and broken on the way, | 
it will make no money for him. 
Suggest this thought to your 
customers who send out catalogs. 
They will probably thank you 
and recognize the good sense of 
spending a fraction of a cent more 
for an envelope that will better 
safeguard their investment. 





To save time and money 
in retail stores 


In many retail stores, small articles, 
instead of being tied up in bundles, 
are handed the customer in Improved 
Columbian Clasp Envelopes. 

There is no waste to an envelope. 
It is a self-contained unit. The man 
behind the counter uses just enough 
and no more. 

There is the saving of time. It 
takes longer to wrap up a bundle 
than it does to slip the article into an 
envelope. In stores where retail clerk 
hire is an important item, this saving 


of time is in itself a big considera- 
tion. The envelope is more accept- 
able to the customer than a bundle. 
It is neater and protects its contents 
better. 





IMPROVED COLUMBIAN 
CLASP ENVELOPES 


are made on marvelous machines. Exact- 
ing inspection maintains their high stand- 
ard of quality. Their manufacturers, 
the United States Envelope Co., are the 
world’s largest producers of envelopes. 

Eleven divisions, located at strategic 
points, cover the country. These divi- 
sions are: 


Location Division 
Worcester, Mass. 

Logan, Swift & Brigham Envelope Co. 
Rockville, Conn., White, Corbin & Co. 
Hartford, Conn., Plimpton Manufacturing Co. 
Springfield, Mass., Morgan Envelope Co. 
Waukegan, IIl., National Envelope Co. 
Springfield, Mass., P. P. Kellogg & Co. 
Worcester, Mass., Whitcomb Envelope Co. 
Worcester, Mass., W. H. Hill Envelope Co. 
Indianapolis, Ind., Central States Envelope Co. 
San Francisco, Cal., Pacific Coast Envelope Co. 
Philadelphia, Pa., Monarch Envelope Co. 


Endorsed by users everywhere as the 
best merchandise envelope 








Advertisements in System, 
Printers’ Ink Weekly, Printers’ Ink 
Monthly and Mailbag are telling 
large envelope users about the Im- 
proved Columbian Clasp Envelope. 
More and more your customers are 
coming to know its advantages. 

Don’t let these customers go else- 
where to buy. Stock Improved Co- 
lumbian Clasp Envelopes now. 

Send your order to your regular 
paper merchant. If he hasn’t yet 
stocked them, write the United 
States Envelope Company, Spring- 
field, Mass. 
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@ 
C ro Ordination Handkerchief Valentine Sister Shut In 
: Place Cards Folders Washington's Shut In Sister 
— , » Party Apprecia- Home Folks Birthday Son Son Graduation 
was tion Humorous Wedding Sweetheart Sympathy Hallowe’e ne 
: Radio Fan Husband and others Sweet Sixteen Wife Japanese Type 


Acknowledg- 
ments 
Appreciation 
Visit 


Birthday 
Cheerograms 


Confirmation 
Convalescent 
Daughter 
Death An- 


Engagement 
Father 
Feast Card 
Fisherman 
Friendship 
Funnigrams 
Get Well 





Godmother 
Golfer 

Guest Room 
Handk 
Husband 
Invitations 
Jubilee 


Mother 











At Home Cards 
Birth Announce. Spiritual Bouquet 
Birth Congrat 


Bon Voyage 


nouncements 


Greetings from 
18. A. 


Folders 


Mother and Dad 
Mother-in-Law 
Movie Invitation Girlhood Chum 
Neighbor Who 

Has Moved 
New Address 


is et Sos 
™ Of Timely Notice vo the Live ne 


St. Patrick cards are becoming more popular constantly, so take advantage of 
parties by showing the latest St. 
AND don't forget that Easter is coming—plan your displays NOW! 
Our mail order department will give 


the Spring 


Cincinnati 
attentive service 
ALL MAIL ORDERS ARE SHIPPED SUBJECT TO RETURN, AT OUR EXPENSE, 


Se to $1.00 Retail Reception Invit 


Shower Invit. 

Shut-In 

Shut-In to Child 
of Silver Wedding 
Somebody's 

Mother 


Sweetheart 
Sympathy 
Tallies 
Traveler 


Christian Science Twin Birth An- 


nouncements 
Twin Birth Con- 

gratulations 
Vacation Card 
Wedding Anniv. 
Wedding Annmt. 
Wedding Congrt 
Wife 

and others 


CHRISTMAS 


Glad You're Well 5e to $1.00 Retail 
Gift Enclosures 
Gift Novelties 


Aunt 
Bachelor 


Golden Wedding Belated 


Bill Containers 
Birthday on 
Xmas 
Brother 

Card Acknowl- 
edgment 

Children 


Invt. Acceptance Daughter 
Invit. Regrets 


Doctor 
Family 


Letter Reminder Father 


From California 
From Dixie 
From Florida 


Golfer 
Grandchildren 
Man 
Grandfather 
Grandmother 


Art now. 


Mailing Labels 
Mother 

Mother and Dad 
Neighbors 
Niece 
New Year 
Novelties 
Nut Cups 
Old Pal 
Pastor 
Place Cards 
Personal Greet- 

ings 
Relative 
Religious 
Seals 
Shut In 
Sister 
Son 
Son and Family 
Sweetheart 
Sympathy 
Tags 
Teacher 
Thanks for Card 
Thanks for Gift 
Tuck Ins 
Uncle 
Wife 

and othors 


TALLIES 
le to Ye Retail 


Christmas 


Comic 

Dance Program 
Easter 

Going Away 


Graduation 
Hallowe'en 
Grandfather 
Handkerchief 
Mah Jongg 
Husband 
New Year 
Saint Patrick 
Score Pads 
Shower 
Table Numbers 
Thanksgiving 


MOTTOES 


Anniversary 


Twenty-one 

Twins 

To Mother on 
My Birthday 


Autumn of Life Uncle 


Baby 
Birthday 
Christian Science 
Guest Room 
Home 
Humorous 
Husband 
Friendship 
Father 
Mother 
Sweetheart 
Wedding 
Wife 

and others 


BIRTHDAY 


Valentine 
Wife 
e and others 


VALENTINE 
2e to $1.50 Retail 


Baby 

Bachelor 
Birthday 

Book Mark 
Brotner 
Chillren 
Father 

Folks at Home 
Home Folks 


5e to 50c Retail Humorous 


Aunt 
Baby 
Belated 
Bilifoid 
Brother 
Children’s 
Child. en’s one 
to ten years 
Cousin 
Daughter 
Doubtful Date 
Easter 
Father 
From Mother 
From Mother 
and Dad 
Grandmother 
Humorous 
Husband 
In-Law 
Fortune 
Mother 
Nephew 
Niece 
Place Cards 
St. Patrick's 


Teller 


Husband 

Mother 

Mother and Dad 
Paper Folks 
Place Cards 
Sister 

Mother & Father 
Sweetheart 

Wife 


EASTER 
5e to $1.00 Retail 
Belated Wish 
Birthday 
Brother 
Children’s Cut- 

Outs 

Daughter 
Family to Family 
Father 
Home 
Mother 
Mother and Dad 
Neighbor 
Place Cards 


Folks 


SPECIAL 
GREETINGS 


5e to 50c Retail 


Father’s Day 
Friendship Day 
Graduation 
Hallowe'en 
Jewish New Year 
Mother’s Day 
New Year 

St Patrick's 
Thanksgiving 


MOTHER 
CARDS 


10c to Y5e Retail 


Aunt 
Father on 
Mother’s Day 
Grandmecether 
Home 
Mother Who 
Adopted Me 
Mother and Dad 
Other Mother 
Somebody's 
Mother 
Step- Mother 
Wife 


Folks 


PLACE CARDS 
le to 25¢ Retail 


Baby 
Banquet 
Baseball 
Card Party 
Children’s Party 
Conundrum 
Games 
Country Club 
Engagement An. 
Easter 
Farewell 
Flapper 
Foothall 


Party 


IF NOT SATISFACTORY ON RECEIPT. 


The Cincinnati Art Publishing Co. 


NEW YORK OFFICE 
MR. R. F. DAVIDSON, 
Room 225 Fifth Ave. 

0887 


n 8q. 


Pacitic Coast Representative: 


CHICAGO weir 
Room 604, No. 5 Wabash Ave. 


Phone Central 5525 
ALBERT KESSLER & CO... Fu 


San Fernando Bidg., LOS 


MAIN —. & FACTORY 


021 Broadway, 


1 
CINCINNATI, OHIO 


rniture Exchange 


ANGELES 


MR. W. A. 


Lodge Insignia 
Mah Jongg 
Musicale 

New Year 
Nut Cups 
Persona! 
Saint Patrick 
Shower 
Thanksgiving 
Washington's 
Wedding 

and others 


NUT CUPS 
fe & i2c Retail 


Christmas 
Engagement 


Easter 

General Purpose 
Hallowe'en 
Japanese Ty} 
Radio 

st Patrick 


Thanksgiving 
Valentine 


Wedding 


NOVELTIES 


Telephone Girls 


Patrick place and tally cards. 


Write 


you prompt and 


ASAM, JR., 


Phone Poplar 8242-W 


PHILADELPHIA, PA. 


Bidg.., 






SAN FRANCISCO. 











TOTTI 


Wo et 


peeaneeceescecenes 





* CINCIN NATI ‘ART - 





MIU 


























March, 1925 


OFFICE A 


In Other Lands. 


(Continued from Page 32.) 


While the near future seems to promise 


vetterment will be 


by no means immediate, rather it is 
around the corner and out of sight. What 

reach the possible 
plant production, and, more 
1 superlative degree of tact and understand- 


the American 
manufacturer must do is to highest 
mechanical efficiency in his 
important still, ; 
ing 


the salesman he sends out as an exporting agent. 
Phe 


selection of a furniture or other kind of a sales- 
is a problem well worth the attention of the head of 


No desk 


any 


hims¢ matter how strone the metal 
»w smooth its varnish, it 1s well to have 


an improve- 
in this condition, manufacturers must realize that this 


PPLIANCES 


ij are 


Var 


THE BASKET WITH THE 


»* 


Metal Waste Baskets 


in American Walnut 
Finish are in Particular Demand 


It will interest dealers to know of the par- 
ticular demand for “‘Victor’’ Metal Waste 


Baskets finished to match American Wal- 
nut_office furniture. 


Offices furnished in Walnut are unques- 
tionably executive offices. To find Victor 
Metal Waste Baskets,.so frequently selected 
for use in this atmosphere is a recommen- 


dation of their quality and adaptability to 
the finest surroundings. 


Dealers will find it to their advantage 
to stock the “‘Victor.’’ Available in rich 
Mahogany, Quartered Oak and Olive Green 
finishes as well as American Walnut, it is a 
simple matter to match up each individual 
job. 

Send in the coupon below and get com- 
plete information on the Victor. There is 
a good profit for you on every one you sell. 


And every sale soon makes another. Get 
the facts today. 


Metal Office Furniture Co. 
Grand Rapids, Michigan 











a little polish 
> + Csti a 
Wooden Desk Imports of Brazil. 
TI owing table shows the unimportance of Brazil's 
imports of wood desks 
The following statistics show the unimportance of 
Brazil's importations of wooden desks From the United 
States, 7,007 kilos @ 34,124 milreis; France, 302 kilos @ 
2,669 milreis; Great Britain, none; Uruguay, 228 kilos @ 
37,067 milreis. Totals, 7,537 kilos @ 37,067 milreis 
The United States is the chief exporter of metal furniture 
Brazil, sending over half of that received in 1920. The 
list of the major exporting countries together with the 
amounts and value of the pieces brought in follows 
Germany, 24,823 kilos; Argentina, 7,335 kilos; Austria, 
none; United States, 254,925 kilos; France, 6,065 kilos; 
Great Britain, 59,060 kilos; Holland, none; Italy, 425 kilos; 
Japan, none; Portugal, 93 kilos; Switzerland, 22 kilos 
Uruguay, 406 kilos; total, 353,354 kilos 
One of the les of office supply about which there 
[ es to be considerable competition is carbon paper 
This is used by all business houses of any consequence and 
S sumed large amounts annually Since most of the 
typewriters a American, naturally much of the carbon 
p s An But here again the difference in ex- 
ind no other factor determines who gets the busi 
es Gern has been very successful in this market, 
eing generally able to sell at about one-half the American 
p Their carl! paper is very good and at one time 
was preferre¢ But recently, despite the handicap of ex 
chang American carbon paper has successfully entered 
t irket At esent the larger car] paper manufai 
tt rs have for sale a series of papers ol different qualities 
prices so that the buyer can make no distinction on 
the score that American carbon paper is not supplied in 
‘ Very little carbon paper is made in Brazil 
tter and foolscap sizes are imported in approxi 
mately equal amounts, usually packed one hundred sheets 
t ox. The only distributors are typewriting agencies 
" 1e larger stationers. Some carbon paper is bought for 
local houses y their own central offices i1 reig 
ri tries 
A great deal other kind of office equipme: | 
i s is boug it home and exported with a saving i1 
n The desire of the home office to regulate to a 
ighest degre e local representative in the expenditure 
ot money 1s probably the reason for this; that and the 
( e of mutual patronage. Of cours some cases il 
the office equipment is furnished by the centra fice 
s a monetary saving 
Brazilian Market Improving. 
Brazilia rket for office supplies as. s a 
steady improvement since the memorable slump of 1921 
and several new and former houses are now being repre 
s ere. O f these, a pen company, got « of that 
n at heroic fashion. This firm had a large 
lie rders booked when the exchange fell, and 
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DESKS WITH 





TRADE MARK REGISTERED 
(PATENT PENDING) 


TOPS 








The only inlaid top of perfectly 
balanced construction. 


Linoleum on both upper and lower 
surface as illustrated prevents warp- 
ing or cupping. 


Five ply, full thickness throughout 
—not planked. 


Flush moulded edge. 
Superior durability and finish. 
Unconditionally guaranteed. 


This is but one of many exclusive 
sales features. These radical im- 
provements and refinements over 
old style desk construction, make 


“THE LINE OF LEAST RESISTANCE” 
Grand Rapids, Michigan 





New York Office: 
MONARCH DESK CORP. - 25 W. 45th St. 
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stead of trying to crawl out from under, they filled all their 
orders at the written and verbal contracted prices. Local 
business men remember this, and consequently all the in 
telligent ones have in their hearts a regard for the policies 
of this company as well as for the others who acted 
similarly 

That Brazil possesses considerable potentialities for fur 
ther increases in the volume of office supplies brought from 
the United States is attested by the rapid development of 
its business life as a result of industrial expansior The 
losses felt in the sales of some groups of office equipment 
have been more than made up for by the gains made in the 
imports of typewriter ribbons, carbon paper, and typewriter 


parts, etc. The following table taken from the official 


United States statistics gives an accurate indication of the 
amount and value of the American office supplies exported 
to Brazil during 1922, the last year for which complete 
figures are available: 

Carbon paper, 13,108 pounds @ $10,331; office furniture, 
8,223 pounds @ $1,642; safes, one @ $170; other office furni 
ture and fixtures, 11,726 pounds @ $6,274; adding and cal 
culating machines, 212 machines @ $39,141; addressing and 
duplicating machines, 163 machines @ $6,310; cash regis 
ters, 738 machines @ $114,879; parts of cash registers, 1,225 
pounds @ $2,589; typewriters, 5,635 machines $375,52¢ 
parts of typewriters, 3,176 pounds @ $3,017; lead pencils, 
metal casing, 168 dozen @ $397; other pencils and pencil 
leads, 20,566 dozen @ $4,675; metallic pens except gold, 150 
gross @ $92.00; penholders, 164 gross @ $726; writing ink, 
,.272 pounds @ $998; paste and mucilage, 2,687 pounds 
$601; typewriter ribbons, 13,012 pounds @ $17,747; paper 
clips and binders, erasers, inkstands and other office suy 
plies, 34,817 pounds @ $18,092. Total imports from tl 


United States in 1922, $603,297. 
Brazilian Pencil Situation. 

Many of the pencils used in Brazil come from Europe 
before the war Germany having a hammerlock on the pencil 
market. After the war by far the larger part of the pencil 
supply came from the United States, later due to exchange 
conditions Germany was able to recapture some of her 
trade. Japan, Great Britain and Portugal are found behind 
the other two in the importation of this useful article of 
commerce. Propeller pencils which have reached a high 
grade of refinement in the United States have recently been 
manufactured by the Germans at a fraction of the cost and 
are therefore sold to a great extent by those people. Con 
ditions of war made it necessary for many countries to 
develop new industries due to the forced drying up of their 
source of supply. Consequently they learned much about 


manufacture of pencils formerly was understood only by a 
few central European countries, but at the present time the 
secrets of expert manufacture are well known and the only 


condition which governs their sale is the relative cost of 
manufacture, and, more important still, the position of the 
exchange. The following figures show the latest available 
data on the value and amount of pencils imported into 
Brazil: 

Germany—(1920) 60,624 kilos @ 573,110 milreis 1921) 
26,153 kilos @ 420,732 milreis. Argentina—(1920) 255 kilos 
@ 2,318 milreis; (1921) none reported. Austria—(1920) 573 
kilos @ 7,339 milreis; (1921) 120 kilos @ 405 milreis 
United States—(1920) 45,875 kilos @ 599,371 milreis; (1921 
8.356 kilos @ 228,267 milreis. France—(1920) 1,840 kilos 
@ 12,928 milreis; (1921) 575 kilos @ 12,017 milreis. Great 
Britain—(1920) 2,210 kilos @ 29,002 milreis 1921) &80 
kilos @ 31,635 milreis. Holland—(1920) 249 kilos @ 6,651 


milreis; (1921) none reported. Italy—(1920) 1,899 kilos 
13,308 milreis; (1921) 174 kilos @ 2,227 milreis. Japa 
(1920) 1,343 kilos @ 44,386 milreis; (1921) 545 kilos 
34,919 milreis. Paraguay—None reported Portugal 
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Here’s a new efficiency tool—a reat 


> 





idea in fountain pen construction 


An absolutely new development and a self-seller. It 
will save myriads of waste motions for the man who 
goes straight to the point for quick action. Latest 
triumph for Sheaffer's Lifetime—this slim, tapered 
model taps a rich, new field for fountain pens. One 
success piled upon another! The red and the black 
pens, as here shown, fit snugly into sockets almost 
air-tight, so that nibs are kept ever moist and ready 
to go. A handsome set in permanent leatherette 
box. Inthe same style there's also a single set, equally 
smart, with one pen. With the Lifetime juarantee 
at the business end of each pen. Deliveries now. 

Desk Set, Double, $20 Desk Set, Single, $10 


Subject to the regular Sheaffer dealer discounts 


SHEAFFER’ 


PENS>PENCILS*+ SKRIP 
W. A. SHEAFFER PEN COMPANY 


FORT MADISON, IOWA 
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““U-NEED-ME”’ 


OFFICE eecisteren) SPECIALTIES 





Felt Chair Pads (3 styles 





















Patented—See the Hinge 


Fox Plate Glass Desk Pad (4 styles) Fox Calendar Desk Pad 


Ventilated 
Chair Cushion 


Work Distributor (7 styles) Felt Typewriter Pad 


Send for catalog and standardize on ‘‘U-NEED-ME”’ specialties 


Geo. E. Fox & Company 


325 West Ohio Street Manufacturers Chicago, U. S. A. 
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(1920) 4,603 kilos @ 8,254 milreis; (1921) 1,723 kilos @ 
2,233 milreis. Switzerland—(1920) 37 kilos @ 194 milreis; 
(1921) none reported. Uruguay—(1920) 42 kilos @ 241 
milreis; (1921) none reported. Czechoslovakia—(1920) 124 
kilos @ 2,379 milreis; (1921) 122 kilos @ 7,130 milreis. 
Totals—(1920) 119,674 kilos @ 1,300,681 milreis: (1921) 
39,148 kilos @ 739,565 milreis. 


Ditto Representation in France. 

Ditto, Inc., Chicago, Ill., has arranged for the distribu- 
tion of Ditto appliances and supplies in France through 
Frazar & Company, 19 Boulevard Malesherbes, Paris. This 
company has organized an office equipment department at 
that address, in charge of Mr. J. B. Hepp, a director of the 
company. He has had seventeen years’ experience in the 
sale of office specialties in Europe and the United States. 
Mr. Hepp was director of the International Multigraph 
Company organization at Paris from 1921 to 1923 


F. F. Maldanado with Dalton in Mexico. 

F. F. Maldanado, with Messrs. F. Armida & Co., general 
agents for the Dalton adding machine, Avenida Madero 
No. 35, Mexico City, was a member of Dalton Sales Class 
No. 79, which just closed. 

After short stays at Buffalo, New York City, and Wash- 





F. F. MALDONADO 


i mn, Mr. Maldanado will sail for Mexico City via Vera 
Cruz. He will be sales manager for Dalton for all Mexic« 
Prior to his connection with Dalton, Mr. Maldanado was 
with the Bank of Germany and South America and the 
French Bank in Mexico City 


Equipment House Incorporated at Copenhagen. 
A/S Dalton is a new corporation chartered at Copen- 


hagen by the distributors of Dalton adding machines, 
Woodstock and Sun typewriters, and the office furniture 
Scandinavisk Mobelverk A/S. The capitalization is 


1 


100,000 Danish kroners. The shares belong to Mr. Charles 
VU Be hshoft and his son, Mr. Ad lf J Bechshoft 


Powers Accounting Machine in Dutch E. I. 


Ruys Handelsvereeniging, Soerabaya, Java, has been ap 
as 


ted distributor in the Dutch East Indies by the Powers 


Accounting Machine Company, New York, N. Y 


Woodstock “Electrite” Interests English. 
The Woodstock Typewriter Company, Chicago, IIL, re 


ceived a cablegram in February from its London organiza 


the new “Electrite’ Woodstock type 


writer created furore at the Westminster efhcier ex 


High excellence 
of written work 
and ease of opera- 
tion have made 
The Easy Writing 
Royal Typewriter 
universal in its 
service to com- 


merce. 


To meet this 
universal demand 
The Easy Writing 
Royal Typewriter 


This is an enlargement 


of the Hebrew letter is madewith types 


“*Zade’” made from a 


Royal-typed impres- for English and 


sion. 


thirty-one foreign 
languages. 


ROYAL TYPEWRITER COMPANY, Inc. 
316 Broadway, New York 


Branches and Agencies the World Over 


COYA) 





TYPEWRITERS 
“Compare the Work” 
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Office Chair G1113-5 XY 


Ak 


Seno Chair Stool Side Chair 
G1i448s8 Gi113-2))X Gi113-5 


H-W Seating Service 
Includes Office Chairs 


O broad are Heywood-Wakefield 
seat-building activities that 
electric and steam railways, buses, 
schools and homes are supplied 
with H-W seats. For Heywood- 
Wakefield has specialized in seating 
since 1826. 


This long experience has been 
brought to bear also upon office- 
seating problems. H-W office chairs 


possess in marked degree those 
a of comfort, sturdiness and 
ne appearance which for 99 years 
have distinguished all other Hey- 
wood-Wakefield products. They are 
worthy your best consideration. 


HEYWOOD-WAKEFIELD WAREHOUSES 


BALTIMORE, MD. 113 W. Conway St. 
BOSTON 45, MASS. Winter Hill 
Display Floor, 174 Portland Sct. 
BUFFALO, N. Y. Wells and Carroll Sts. 
CHICAGO, ILL. 2653 Arthington St. 
Display Floor, Amer. Furniture Mart 
KANSAS CITY, MO. 1310 W. Eighth Se. 
LOS ANGELES, CAL. 215 East 6th Se. 
NEW YORK, N. Y. 516 W. 34th Se. 
PHILADELPHIA, PA. 244 South Sth Sc. 
PORTLAND, ORE. 148 No. Tenth Se. 
SAN FRANCISCO, CAL. 737 Howard St. 
ST. LOUIS, MO. Sixth and O'Fallon Sts. 


etntleereames 








112 OFFICE APPLIANCES March, 1925 


On the Work of an Advertising Agency. 

The W-M Publicity Service, Ltd., of Westminster, S. W. 
1, England, of which W. T. Shore, London correspondent 
of Office Appliances, is a director, has issued a brochure of 
twenty-four pages, attractively bound, setting forth in a 
convincing way the functions of an advertising agency 
The title is—“An Advertising Agency—What It Should 
Be and Do.” 

An article entitled “Making and Marketing” opens the 
work, followed by other articles on appropriate subjects 
such as “What a First-Class Advertising Agency Does for 
Its Clients”; “Questions the Advertisers Must Ask and 
Get Answered”; “Team Power”; “The Personal Factor”; 
“The Courage of Frankness,” etc. One of the later pages 
of the brochure gives biographical sketches of the three 
men who compose the W-M Publicity Service, Ltd., Her- 
bert F. Wightman-Mountain, John Ames and W. Teign- 
mouth Shore. 

The several short articles in the booklet are pithy and 
convincing. We take a few excerpts: 

“The very best minds and the very best machinery are 
employed upon making goods. Ought not the same to 
be the case in regard to marketing!” 

“Advertising is as much an expert business as is making.” 

“Better not make at all than market inefficiently and 
uneconomically.” 

“The problem facing every manufacturer and merchant 
is this: 

“Where can I obtain the most skillful assistance and 
most expert advice upon my advertising and selling prob- 
lems? Whom shall I employ in guiding and conducting 
my advertising, my other publicity, and to assist me in my 


marketing activities in general?” 


Most-Favored-Nation Agreement Concluded. _ 

A temporary agreement providing for the exchange ot 
unconditional most-favored-nation treatment was concluded 
between representatives of the United States and Poland 
by an exchange of notes at Washington on February 10 
By virtue of this agreement the handicaps upon the im- 
portation of certain American products into Poland, be- 
cause of the lower duties conceded by Poland in special 


treaties with other countries, are removed, American prod 
as those trom any 


ucts now paying as favorable duties 
of Polish 


other country in return for similar treatme 
products in the United States 

While under Polish legislative procedure this 
is subject to ratification by the Polish Diet, it c 
visionally into effect at once. 

The principal classes of commodities on which reduced 
rates have been established in the Polish tariff and which 
are now extended to products of American origin include 

Office supplies, 25 per cent; ink and pastes, 30 per cent; 


nt 


agreement 


mes pro 


typographic and printing materials, 30 per cent; toys, 40 
per cent. 
Many other products not in this field are also included 


in the list on which reduced rates are in effect 


H. C. Armstrong of Australia a Dalton Visitor. 

H. C. Armstrong of the MacDougall Company, Dalton 
agents for Australia, paid the Dalton factory a hurried visit 
in January and was delighted with the adaptability and 
versatility of the new Dalton Direct Subtracting “Multi 
plex.” Mr. Armstrong modestly related that 


eled over 15,000 miles in ninety days, transactir 


had trav- 


his regu- 


lar business at various points. 


William R. Manierre Retires From Business. 
William R. Manierre, proprietor of the Fowler-Manson 
Sherman Cycle Manufacturing Company, Chicago, IIl., has 
ffairs of the com 


retired from active participation in the afta 


oany. He has not been in good health of late 
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. | “THE LYMETCO LINE 


; STEEL CABINETS AND TABLES 
| 


Won-dor 
Tu-dor 


A compact cabinet, that 
can be used as a ward- 
robe cabinetfor for storing 
office supplies. Shelves 

A spacious generz] 
utility cabinet suit- 
able for a great vari- 
ety of uses in homes, 


adjustable. 
offices and factories. 
The tapered legs are fitted with brass silence domes 


that protect the floors and also protect the table 
ed from floor cleaning compounds. The legs are held 
ich by wing lag screws and are detached for shipping. 
Immediate shipping service will be the rule on | 
40 Lymetco Steel Tables finished in Lymetco green. | 
On mahogany, oak and walnut finish ten to | 
led fourteen days will be required. | 
This table increases the value of a Lymetco fran- 
= chise. Have you one? Write for the details of 
sit our proposition—now. 
nd 


Iti- 
ns Yon | Counter-hi 
ru- PROOUCTS Exactly counter high,42inches; 36inches 


wide. Three shelves adjustable on one 


LYON METALLIC MANUFACTUING CO. inch centers. It has a large number of 
AURORA ILLINOIS useful applications in stores and offices, 
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Behind every office door 


: is a chance to sell this table 

. This Lymetco Steel Table is handsome enough to 
take its place in any professional or business man’s 

of office. It is reasonable enough in price for office 

ed boy or information girl. It is rugged enough to 





nd stand up under the burdens and use—and mis- Desk-hi 

a use—of mail or shipping room. A very conven- 
n- ient cabinet for the 
ye- Seven months of development work have fitted it busy man or wo 
ial to take its place in the Lymetco line. This is a rigid man. Useful in a 
vl table, re-inforced to prevent any buckling or eae wt ts. 


4 twisting. There are no sharp edges at any point 
of its linoleum covered top. 
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The Message 
of Quality 


An organization thoroughly versed 
in the designing of chairs for 
health and appearance, including in 
| its staff some of the greatest mast- 





ers of chair craftsmanship, and sup- 
plied with the choicest and finest 


| material, gives the best that is in 
it to put Milwaukee Chair quality 
at the pinnacle. Throughout the 


process of plan and preparation, ac- 
tual production and sale, quality is 
always foremost. 


The Milwaukee Chairs shipped to you 
—the Milwaukee Chair you offer your 
trade, in every part and point, is made 
as fine as it can be made. Cost to the 
user is reasonable, considering the ex- 
cellent quality. The retailer not only 
indirectly benefits but receives full co- 
operation in all his sales effort. Write 
for our catalog. 


EXECUTIVE OFFICES 


624 SOUTH MICHIGAN AVENUE 
CHICAGO 


CHICAG MILWAUKEE PORTLAND MINNEAPOLIS 








THE MILWAUKEE CHAIR COMPANY 


This Pen Salesman Sells Himself Too. 

They will miss Tom Emerson in Oklahoma where for 
the last five years he has been selling the trade a con- 
stantly increasing quantity of Conklin pens and pencils. 
No matter how good may be the capable man who has 
succeeded him the memory of Tom will stick in the towns 
he made so often and so successfully. 

Mr. Emerson has been given charge of the San Francisco 
territory for the Conklin Pen Manufacturing Company, 
Toledo, O., as a reward for successful selling. He put the 


Conklin line into Oklahoma in a fashion that made unmis- 
takable his ability to handle a much larger market. As 
a result of his work the Conklin is one of the most popular 


pens in Oklahoma. 


F. A. Jones Now with Dalton in Atlanta. 

F. A. Jones, who was for a number of years with the 
Sundstrand Adding Machine Company, is now with 
Dalton Adding Machine Sales Company as sales aget 
Atlanta, Georgia. His appointment is effective as of Fe 
ruary 1, 1925. 

Mr. Jones predicts a wonderful year for what he claims 
to be the best city in the United States—the Los Angeles 
of the South 


¥ _C. Toy Resigns from Multigraph Service. 

E. Toy has resigned his position as division manager 
of te American Multigraph Sales Company at Cleveland, 
O., intending to make his home in Florida and engage in 
the real estate business with his brother, J. C. Toy, under 
a partnership to be known as the Toy Brothers 

Mr. Toy was with the American Multigraph Sales Com 
pany eleven years, the last four as Cleveland manager. 
His resignation took effect March 1 

The brother, J. C. Toy, was with the American Mult 
graph Sales Company for twelve years, resigning as assis 
ant sales director in 1923 to become vice president in charge 
of sales for the Clauss Shear Works at Fremont, O. He 
sold out his interest in that company on January | and is 


now in Florida. All friends of the Toys, and there are 
many of them scattered all around the countr extend 
them heartiest good wishes in their new venture 


Useful and Striking Line of Blotters. 

The Shaw & Borden Company of Spokane, Wash., are 
getting out calendar blotters, giving the calendar for eac! 
month beginning with December, 1924. Those before us 
include December, January and February. Each blotter, 
which is standard size, contains calendar for the 


, - 
+} ; ' + 


gether with some appropriate message over the ume of 
the Shaw & Borden Company. A Christmas greeting was 
on the December blotter with an appropriate t and 
ornament 

The January blotter bore an optimistic message. Febru 
ary contains some advice on the protection off by 
Structural Strength steel safes. Each blotter bears its 
separate and distinct message covering some timely sub 


ject or piece of merchandise 
Dixon Boston Office Moves. 

The Joseph Dixon Crucible Company, Jersey City, 
manufacturers of graphite products, pencils, lubricants 
crucibles and paint, announce the removal of their Boston 
office from 49 Federal street to 80 Federal street, the 
new Chamber of Commerce building. 

The staff of the Boston office consists of H. A. Nealley, 
district representative, looking after lubricant and paint 
sales; Chas. A. Shaw and R. H. Brinkerhoff, crucible 
sales, and J. W. Loftus 


These Dixon representatives will be glad to see their 
I i 


lubricant and paint sales. 


friends and customers in Room 320—the new Dixon office. 


























There was a time when a manufacturer could 
sell direct to the user and also thru the estab- 
lished retailer, but it cannot be done today and 
have the loyal support of the dealer. 


It a manufacturer wants to distribute his 
product thru the legitimate retail channels he 
must have a non-deviating policy of protection 
tor the dealer. 


One of the outstanding policies of the house of 
Sf cle is its dealer protection and the absence 
of direct to consumer sales. 


As time goes on the dealer is contronted with 
the problem of making the decision whether he 
will contine his business to concerns which are 
earnestly trying to cooperate with him or 
whether he will share his business with coneerns 
which operate under a double standard. 


Where are you sending YOUR business? 
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ffi Fibre Boaré 


Light 
Practical — fF 


Fibre Board Office Specialties agrtm 
in increasing demand — especialgw co 
in offices where Card Systemjess, 
and Filing Devices are first beiggpeci: 
introduced for the various de per 


Fibre Board Vertical Transfer Cases 


These are strong and durable files, made of tough fibre board, with re-enforced corners, covered w; 
with black and white marble paper. Hold entire contents of an ordinary vertical letter filing draw 
Made in two depths—20 inch and 25 inch. Shipped K. D.—Folded Flat, in packages approximately 
inches high. Get quantity prices. 








Ve off 
Document Transfer Files 


This substantial fibre board file has a tapered tray 
which holds papers up to 48x10 inches. Capacity 
about 114 inches. Re-enforced corners and covered 
with black and white marble paper. Has metal 
label holder and drop handle. Easily accessible 
for transfered Documents, Envelopes, Collection 
Papers, Ete. 


fee Wood-Back Invoice Books 


A large variety of sizes are included in this line, 
all being made with solid wood backs, into which 
the leaves are glued and rivited. Leaves cannot 
be pulled out, backs cannot break. A variety of bindings make this a ve 
desirable line. Sizes 114x164 and 12$x18}. Get We Catalog of Of 
Specialties for complete information regarding these saleable books. 


ffs Box Letter Files 


There are 16 different kinds of Box Letter Files listed in the Y/& Catalog. There 
is a wide range in price to take care of almost every Box File requirement. "Easy 
Clasp" and "Modern" Files shown on this and opposite page 
are leaders in this line. Ask for the Catalog now! 


Fibre Board Vertical Letter Files 


Are made in three capacities- 4 inch, 5 inch and 6 inch, and 
in Letter and Legal Cap sizes. Re-enforced corners, drop 
front, cloth hinged top. Have ring pull on end for easy 

hand- 


ling 
These are exceptionally handy files for orders, b 
of lading and special inter-department correspo! 
ence, etc. 


The Se Mafa 


162 Union Street N 


New York—A. H. DENNY. Inc,. 52 Park Place 
Chicago— Associated Stationers Supply Co., 201 N. Franklin § 


es 
“~~ hd a i bed i 
























rétationery Specialties 


Strong 
al Economical 


rialties aartments, etc. Owing to their 
especialgw cost, strength and compact- 
Systemess, they fill many wants 
first beimpecially where files are not to 
rious dj permanent. 





fered wi 


g drawe . 
imately Fibre Board Card Index Trays 


Ve offer 3x6, 4x6, 5x8, 6x9 and 4x9 sizes in these substantial trays for Index Cards, Cancelled Checks, Ete. 
they are very substantially constructed of fibre board, with re-enforced corners covered with Black and 
White Marble Paper. Covers are separate. Nickeled pull and label holder 
oneach tray. Thesteel, self locking follow block operates on round counter- 
sunk rod. They are very practical files of immense popularity. 


——<—| § ff Security Mailing Envelopes 
Are made of tough stock, which bends but does not 
break. The lock works automatically, so that contents 
cannot be removed without destroying the lock or 
tearing the mailer. Made in a large variety of sizes 
to accommodate all standard sizes of photographs and 
other mailable material. Put up in handsome display 
boxes for retail sale. 






his a ve 
of Off ¥fz Wood Back Scrap Books 

hree sizes each of nine kinds of Scrap Books are listed, offering a large variety in 
bindings and sizes. Also made with- 
out the words ‘“‘Serap Book’’ for use 
as albums, ete. Solid wood backs from which the leaves cannot 
be removed, except by tearing. Space is provided for expansion 








Get Wi Catalog of filing Devices, Specialties and Sectional Bookcases. Our lines 





a t and aried to meet almost any needs Our co-operative advertising 
€ alua und greatly appreciated by our dealer friends. We offer attractive 
alues a 4 yur goods at retail selling prices which provide for a liberal margin 


the W& line, write now for information 





Card Index Cabinets with Fibre Board Drawers 
The drawers of these cabinets are constructed like the trays 
described above. The cabinets are made of Stained Hard- 
wood—serviceable and attractive 
in appearance. Made in two, four 







ders, bi 
‘orrespor : 
P and six drawer sizes 
for 3x5 ecards, and two 
drawer 


Mafacturing Co. six ‘o: 


1x 6. 
Monroe, 
tome Michigan 
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Sfes Card Trays 
Are Good All Year Sellers 





Keeping Your 
Stock Complete 
Costs Little 
and 

Really 

Pays 


The Regular 
Finishes are 
Natural Oak 
and 
Mahogany 


A Tray For 
Every Re- 
quirement 
A Guide For 
Every Need. 








The ¥/& Manufacturing Co. 


162 Union Street 


New York—A. H. DENNY, Inc., 52 Park Place ae ° 
Chicago Associated Stationers’ Supply Co., 201 N. Franklin St. Monroe, Michigan 
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Hubbard Returns to Decatur after Many Years. 
After twenty-six years of absence from Decatur, II 
C. S. Hubbard has returned to that city, where he has 
i the Decatur Typewriter Exchange. 
Mr. Hubbard left the old home town in 1898 to take up 
employment with the St. Louis office of the Smith Premier 
[Typewriter Company. After several years’ experience in 


} ‘ 


he mechanical department he began selli: 


starting out 


with the old blind models of the machine and later 

g himself with the L. C. Smith & Bros. Company 
the Kansas City and Denver offices. After this he was 
with the Underwood Company in Oklahoma, and when the 
Royal came on market he pioneered the earlier models 


the Western a1 Southern states. For the last four 
years has beer v ith the Woodstock [vpew riter (C<« 


? 


pany as district manager in Nebraska 


The Decatur Typewriter Exchange will be distributors 
the Woodstock standard and Woodstock Electrite 
models, also handling a full line of rebuilts of standard and 


portable makes and will conduct a fully equipped service 


overhauling typewriters. 
Mr. Hubbard says that the old town of his boyhood looks 
od to him and that the city is growing very fast 


Litigation with Regard to Drinking Cups. 
Suit is reported by the Public Service Cup Company 
manufacturers of Lily drinking cups, against the Paper 
Utilities Corporati and the Tulip Cup Corporation in the 


United States District Court for the Eastern District of 


The complainant alleges that it has n and sold billions 
drinking cups of the familiar Lily design for whi 
holds a patent and that the Tulip is so nearly identical 
appt nce with the Lily cup as to infringe patent on the 
4 The s ilso alleged infringement of other pater 
rights and charges that the name Tulip is a mere vari 
fringem«¢ the registered trade mark on the 
Lil} ip. Both mpanies are located in the Bush Ter 
I 4 I kly: N \ 
stated also that suit has been filed by the Dixie 
Drinking Cup ( pany against the Tulip Company under 


he patent of L. W. Luellen, who claims to be the origina 


tor of the present day paper drinking cu This patent is 
asserted to be the pioneer patent for the commercial 
uper drinking cups 


for injunctions and damages 


A Capital Sample Book. 


American Writing Paper Company of Holyoke, 
M following its usual custom, has sent out among the 
yarticularly handsome book samples | d i 
ttractive cover These samples include ull of the 
Fag \ grad d papers, « i there are many 
ide is r vith a tear 1 test sheet di 
heet. and sheets containing four order blanks eat 
les of the work which can be done on these papers 
nv each grade, such as sample letter heads 
£ i d Sé 
vanying this book of samples is an instructive 
t thir eight pages entitled “The Correct Use oft 
’aners for Business Purposes [The booklet gives 
valuable information to paper users. It s es 
tl lifferent grades of bond paper and the particular re 
ents ea grade is calculated to meet This book 
é i s ot every pap y¢ 


Announcement. 


W. Nunemaker, proprietor of The Book Shop, 53 
et. Bradford, Penna., announces that Barney Gar 
is I longer connected with The Book Shoy 


APPLIANCES 119 








REGAL REBUILT ROYAL 
TYPEWRITERS 


Leading magazines carry the Regal story 
to over ten million potential typewriter 
buyers. Inquiries resulting from this ad- 
vertising are turned over to Regal dealers. 


Commercial Stationers find the Regal Re- 
built Royal a profitable addition to their 
lines. 


ROUGH 


TYPEWRITERS 
ALL STANDARD MAKES 


A revolving stock of 10,000 machines 
(various makes) always available. Noretail 
stores — no retail sales —no retail rentals 

no direct mail order business—therefore 
no culled stock. 


Wholesale Exclusively 


Shipment from 78 Cities 
Warehouses in New York and Chicago 


Ask for Our Quotations 


REGAL 
TYPEWRITER COMPANY, Inc. 


Marcus Harwitz, General Manager 


314 Broadway 12-14 So. Jefferson St. 
New York City Chicago, Ii. 
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Terrell’s 
Storage 
Cabinets 








What a Complete Line Means to the Dealer 


A complete line means that the dealer who handles it is in a 
position to fill any requirement perfectly—no one size can satis- 
factorily meet every need. 

It means that no sale is lost through inability to furnish just what 
the buyer wants. 

It means that the dealer can often create a demand and open a new 
field for profits by demonstrating to the prospective buyer his 
need for a storage cabinet that meets a hitherto unthought of 
requirement. 

Terrell’s line of storage cabinets is a complete one. They differ 
only in size and design. All are built to the same high standard in 
construction and finish, yet their cost is surprisingly low. 


Write for complete information and prices. 


TERRELL’S EQUIPMENT COMPANY 
Grand Rapids, Michigan 





 —- 
























































“‘Terrell’s Storage Cupboards Completely Cover the Field’’ 
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Advertising Men Call on President. 
Woodbridge, president of The Dictaphone Corpora 
Asso 
Advertising Clubs, accompanied by a delegation of 
called on President Coolidge at Washing 


C.K 
tion, and chairman of the program committee of the 
ciated 
advertising men, 
ton, D. C., on January 27 and presented the president with 
an engrossed invitation to attend a convention which is to 
be held at Houston, Tex., on May 10 to 14. The president 
would like to attend this twenty-first in 
but be 


indicated that he 
ternational advertising convention would unable to 
give an immediate decision. 

Gilbert T. Hodges, Frank 
\. Munsey Company, presented the president with a picture 
of the vention of 1924 

The invitation extended by the advertising 
ported by that of a 
cluding Mayor Oscar Holcombe of Houston. 


The delegation was escorted to the White House by Sen 


advertising manager of the 
London con 
men Was sup- 


number of distinguished Texans, in 


ators Morris Shepard and Earl B. Mayfield, both of Texas 
Advertising Agency Expands Service. 

The Campbell-Ewald Company announces the expan 

sion of its New York office. The changes have been 

made to broaden the scope of service rendered Eastern 


clients, and include larger quarters and three new execu- 
tives 
The new members of the staff are Norman Craig, A 


and H. L. 


They, in conjunction with J. 


K. Higgins Towle, all experienced advertising 


executives. Kingsley Gould, 


who has been in charge of Campbell-Ewald service in the 


east for some years, will afford service to clients in the 
New York district 

Mr. Craig will manage the New York office. For fif- 
teen years he was engaged in sales work with Armour 
& Company. Later he was appointed head of the mer- 


& Smith of 
His other 
nections before joining the Campbell-Ewald organization 
the 
organizer 


chandising research department of Fuller 


Cleveland, and was named vice-president con 
Castings 
the 


e directorship of sales of Aluminum 
Cleveland: 
Light Alloys Company, 


the 


Company, part and director of 
Painsville, Ohio, and vice-president 
and chairman service committee of the Frank Sea 


man agency. 

hirteen years A. K. Higgins has been en- 
N. W. 
Advertising 


For the past t 


gaged in advertising, having been connected with 


Aver & Son, Calkin & Holden, the U. S 


Corporation and Frank Seaman, Inc. He will specialize 


in service management. 


Mr. Towle is nationally known as an artist and several 


of his works are now in the permanent collection of the 
Museum of Fine Arts, San Francisco, and the National 
Gallery, Washington, D. C. He has also been instructor 
of art at the Columbia University and for the New York 
and Newark, N. J., boards of education. During the war 
he was in charge of the window display bureau of the 
Government Loan organization, and since then has been 
connected with the art departments of the H. K. Mce- 
Ca and Frank Seaman companies 

Mr. Gould has been with the Campbell-Ewald New York 


years, after several years’ experience 
Detroit. Previously he was advertis- 
Ford Motor 


Ford & Son, tractor manufac 


e for nearly five 
in the main offic 
ing manager of the Company of Canada, 


Ltd., and of Henry 


New Branch for R. A. M. Company. 


1 


H. J. Pogats ick has opened a new branch office for 

d Add Machine Company at Duluth, Minn 

He had previously been engaged in the addressing machine 

é but recently has been associated with the S dard 
Regis Cor ; Dayton, O., in the Duluth ter y 
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Manufacturer 

Bulletins, sales 

or interdepartm 
reports. 








y 


= 
For the School 
Examination papers, 
bulletins, programs, an- 
nouncements, etc. 























For the Broker 


Stock market reports 
and general information 
of business conditions. 





= 
Insurance Co 
Noti< es of change ‘ of 
ies and i nat 









UNDERWOOD 
Revolving Duplicator 


An Aid 
to Business! 


VERY business house and insti- 

tution will b« interested in the 
Underwood Revolving Duplicator, 
new model No. 5. For reproducing 
letters, forms, circulars, cards, an- 
nouncements, etc., it is a great time 
and money saver and eliminates 
printing bills. The work can be 
done in your own office—dquickly, 
neatly, economically—and the office 
boy or stenographer can operate it 
after a single demonstration. 





The Duplicator is a light, portable 
machine of stencil design. What- 
ever is to be reproduced is simply 
typewritten, handwritten, or drawn 
on the stencil sheet. When this sheet 
is attached to the cylinder, the ma- 
chine is ready to turn out clean, 
clear facsimile copies at the rate of 
1500 per hour, in one or more colors. 


The new model No. 5 contains 
several new and exclusive mechan- ; p 
ical features. 


Clip the coupon below and reduce 


printing bills. 


UNDERWOOD TYPEWRITER CO. 
IN 


Underwood Building New York City 


Branches in all principal cities 





Mail this! 








Please send me descriptive literature on the 
Underwood Revolving Duplicator. 

Please have representative call for demon- 
stration. 
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CARBON PAPERS 


Made to a Purpose 


The Dealer who wants his service to be 
exact in meeting the requirement, and 
economical and efficient in getting the 
result, will be pleased with Bucki Car- 
bon Papers. With this quality product, 
we give full co-operation—write us. 























BUCKI 


Supreme Typewriter Ribbon 


Finest grade of imported fabric, in connection 
with highest quality of colors are combined in 
this remarkably durable ribbon. Special grades 
for billing and elite type machines. 


The BUCKEYE 


RIBBON & CARBON CO. 


Factory and Executive Offices 


CLEVELAND . . 


ESTABLISHED 1896 


OHIO 


—_—cA eR 


March, 1925 


Horder’s Expands Furniture Displays. 

Horder’s, Inc., has established an experimental furniture 
display at 186 North Wabash avenue, Chicago, Ill. A large 
corner store is occupied by office furniture exclusively. 
Display windows on two sides of this space permit exten- 
sive showings of desks, chairs, filing cabinets, etc. Within 
the store the floor is an exhibit of office furniture of un- 
usual completeness. 

Each of the eight Horder stores in downtown Chicago 
has its own office furniture display, somewhat limited be- 
cause of the diversity and volume of commercial stationery 
lines carried. The store at 186 North Wabash avenue is a 
try-out, and if the results from the first weeks of occupancy 
continue, this is to be a permanent institution. With a 
store displaying only new goods in Chicago. A depart- 
ment store has a floor of office furniture, but this is nine 
stories off the street. Another 
blocks from the business center, has a floor of office furni- 


house, located several 


ture on view, and also household furniture. 
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WINDOW SELLS SIXTEEN REBUILT 


DISPLAY 


TYPEWRITERS IN 


LESS THAN THREE 


WEEKS.- 


Window of the Boston Typewriter Company at 


42 


High 


street, 


A. 


* 
He 
+e 


Lavan, 


manager, 


showing 


rebuilt Roy 


typewriters 


of the Regal 


Typewriter 


Company. 


Walls 


and floor of the window were covered with black cambrik 








A white enameled machine sat on a pedestal with gold 
plush streaming down before it and a spotlight in the 
lower right hand corner playing on it was the centra 
feature. The names, “Boston Typewriter Company” and 
‘“‘Royal’’ were done in six-inch gilt letters on a back 
ground. Small signs on black cards in gold lettering 
were shown. The display was in the window three 


weeks and sold sixteen machines. A kit and instructior 
book, cover, etc., were placed on the floor, but are not 
visible in the picture. 








Jacobs Incorporates. 
Announcement is made of the incorporation on January 
of the M. C. Jacobs Adding Machine Company, 112 East 
Third street, Cincinnati, O. The new corporation has a 
capital stock of $50,000 and is in position to furnish the 
retail trade with any and all types of bookkeeping machi: 
and is able to handle as much jobbing business in this class 


f 


of merchandise as the demand warrants. 
Jacobs bo« k 


keeping and adding machine specialist, at the above address 


The new company is successor to M. C. 


“Falconer” Products Display at Philadelphia. 

The American Manufacturing Concern, Falconer, N. 
has established a complete display of its stationery line, 
together with the toy line, at Philadelphia, Penna. G. A. 
Bryant is in charge. This display is located in the Van 
Dam building, 1001-05 Market street. The space in the 
Van, Dam building is occupied jointly with Eberhard Faber, 
National Blank Book Company and the White & Wyckoff 
Manufacturing Company. 
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The Records 


were destroyed 
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The Schwab record survey guides the 
preparation and, completed, is the re- 
sult of a scientific survey of actual 


= 
conditions surrounding your client’s 
a oe ee oe oe oe oe oe oe oe business — plain facts he cannot 
thoughtfully isregard. 
a ol 


A pA gene ae ar erp ann at inten Naren arom rae 


‘‘Yes, my records were destroyed by fire.”’ 
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Tragic, but unnecessary. / 
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In your daily contact with business, you learn 
of such instances—instances where a busi- 
ness has been irreparably wiped out because 
the records were destroyed. It is up to you 
then to carry the message of safe protection 
into firms which do not have adequate facili- 
ties for safe-guarding the vital facts of their 
business. In selling safes you want a line 
which above everything else gives ample pro- 
tection. Then you want a sufficient variety 
to meet your customers’ uses, efficiently and 
economically. Schwab Safes have been tested 
thoroly, in both respects. Schwab Safes and 
the Schwab Sales Plan are a good combina- 
tion. Full details, without obligation, to 
interested dealers. 
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THE SCHWAB SAFE COMPANY 


LA FAYETTE, IND. 
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Seven Kinds of Work 


In nearly .every office, seven kinds of work are 
done on the typewriter: 


Correspondence Writing stencils 
Writing cards Tabulating 
Manifolding Billing 

Filling in form letters 
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The L. C. Smith is master of all seven, not by accident but 
by the intention of its builders to provide a machine that will 
meet all typewriter needs. 
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Write for information on any of the above items. We will 
gladly send you our booklets free of charge. 
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L. C. Smith & Bros. Typewriter, Inc. 


Factory and Executive Offices, Syracuse, New York 


Salesrooms and Service Stations Throughout the World 
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Pacific Coast Invites Business Men to Seattle. 
Seattle and the Pacific coast cities join in inviting busi 

ness men of the nation to attend the twelfth annual con- 

vention of the National Foreign Trade Council in Seattle, 

June 24-26. It will attract to Seattle several thousand of 

the leading financial, industrial, shipping, export and import 

and commercial men of the United States, and groups 

James A. 


the United States Steel Corporation, 


prominent in these activities in other countries. 
Farrell, president of 
who will preside over the convention, is urging the busi 
ness leaders of the country to attend this great gathering 

Special round summer excursion fares will be in 
effect. These round trip fares from Chicago west are only 


one-tenth more than th 


regular one-way tare, and a rela 
ively large saving is also made on tickets purchased east 
of Chicago and south of 


the West—Yellowstone 


and Crater Lake will all be 


Chicago. The national parks of 
Glacier, Estes, Rainier, Yosemite 
> open at that time so that dele 
gates can visit any or all of them either coming to or going 
back from the convention. The headquarters of the con 
Seattle’s new owned 


vention will be community 


$5,000,000 Olympic Hotel. The regular year-round hotel 


rates are guaranteed by the Seattle Hotel Associatior 
[he other Pacific coast cities join Seattle in this invita 
ind a special appeal is being made to business met 


he East to time their Western visits so that they can 


attend the conventio1 Che low fare excursion tickets pr¢ 
ide liberal stopover privileges in all cities en route or re 
turn Chose interested in programs, suggested itineraries 


in matters relating to the convention, 


are invited to write to the foreign trade department of the 
Commerce, Seattle, Wash 

his year the scope and magnitude of this convention 
to be widened. It is to be a gathering of commercial in 
terests of world-wide importance—an international conven 
tion to which will be invited business delegates from all 


1 


ountries. It will be a milestone in the history of interna 
ional trade. It is planned to outline a basis for uni 
formity of practices governing world commerce. Prol 
lems affecting world trade will be discussed by the most 
prominent men in the United States. 

The slogan of the Convention is “Seattle—the Meeting 
Place of the Orient and the Occident.” It is fitting that 
the convention is to be held in Seattle, the nearest Ameri- 
can port to Asia, for the gathering there of these thou- 
sands of leaders will center interest upon trade with the 
Orient [The convention will afford business men of 
America and foreign visitors an unusual opportunity to 
nake desirable business contacts, to catch the spirit and 
methods of American business men and to enjoy the in 
reased trade which always follows the establishing of 


ersonal relationships 


“G-F” Enlarges Its Chicago Display. 

[he General Fireproofing Company has taken additional 
space for its display room at 10 North Clark street, Chi 
ago. By doubling the space occupied on the fourth floor 
» * Tobin, the manager, has increased the display facili 
1 +h 


ties, and improved the office used by the downtown staff 


[he original arrangement employed one large room for 
both display and office purposes. The offices have been 
ved, permitting the display of additional furniture items 
\ private office has been arranged for Mr. Tobin, and a1 
er for the draftsmen. The salesmen 


ce apart from the opp room 


Marshalltown Company Enlarges Lines. 


Ryder Furniture & Carpet Company of Marshall 
lowa, | ided to their office equipment depart 
omplete line of commercial stationery. The com 
ishes t eceive catalogues and other 
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COLUMBIA’S 
RIBBONS and CARBONS 


Serve the World 


6 bee: meaning in that: 

Could we possibly build 
an international business, earn 
a world-wide reputation for 
quality, and control an enor- 
mous distribution of product— 
if Columbia typewriter ribbons 
and carbon papers gave un- 
worthy service? 


Hardly! 


We'd rather attribute this 
growth to the almost limitless 
satisfaction which we try to 
tuck into every box of Colum- 
bia Carbons—to the almost 
limitless service woven into 
every Columbia Ribbon —and to 
what we feel is a sincerity of 
co-operation with every Colum- 
bia dealer. 
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We are ready at this time to 
assign additional territory to 
responsive representatives ... 
both at home and abroad. Your 
inquiries will command prompt 
attention, for there is good busi- 
ness ahead for both of us. 


Columbia Ribbon & Carbon Mfg. Coe 


INCORPORATED 


69-71 WOOSTER STREET 
NEW YORK, N. Y. 


Branches Throughout United States and Abroad 
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AURORA. ILL. U.S.A. 


NEW 200 LINE 


Four Drawer 
Upright 








24 times the weight in drawer as 
when fully loaded with correspon- 
dence. No deflection in slides. A RE- 
MARKABLE VALUE at the Price. 
It’s to YOUR interest to investigate. 


“It's a better file if made by” 


AURORA METAL CABINET WORKS 


AURORA, ILLINOIS, U. S. A. 
New York Representative: 52 Park Place, New York City 











March, 1925 





Walnut Men Elect Officers. ; 


At the annual meeting of the American Walnut M 


> 7 ) 


facturers’ Association in Chicago on January 22, 1925 
Charles H. Barnaby of Greencastle, Ind., was made presi 
dent; Chester B. Stem of the Pickrel Walnut (| 
St. Louis, Missouri, continued as vice-president; R 
N. Hartzell of Piqua, Ohio, continued as treasurt ind 
George N. Lamb remained secretary and manager. J. ¢ 
Rodahaffer of the Penrod Walnut & Veneer ( 
Kansas City, Missouri, is the retiring president 

The meeting was successful and an enthusiast gat 
ering of representatives of the walnut industry Four 
new names were added to the membership and this makes 
the Association include practically ail of the important 
walnut producers. The remaining producers of any size 
are likely to become members in the near future 

The principal discussion of the meeting was in reference 
to the national advertising campaign and the members 
were very much pleased at the unusual success of 
efforts during the past year. The most interesting part 
of the report. however, was that which showed the cumu 


lative effect of the continuous advertising and the remark 





able way in which work done in previous years is now ; 
bringing results. Educational work with reference to wal 
nut in manual training and home economic schools se 
eral years ago is now an important factor in influencing 
the public in their choice of cabinet woods 
It was the unanimous feeling of the members that the 
walnut advertising would be continued and strengthened 
The annual report of Treasurer Hartzell indicated that 
the affairs of the association are in a prosperous conditi 
with no obligations unpaid and with a comfortable r: 
serve put aside for emergencies ' 
With reference to the prospects for business for 1925 
reports were most encouraging. Advice received regar 


ing the furniture markets indicated that on the whole 
the markets are quite satisfactory and that much solid 
business has been placed. There seemed to be a feeling 
of optimism throughout the entire furniture industry indi 


cating that 1925 would be a prosperous year. The pos 
tion of walnut in the furniture market is, if possible 
stronger than ever before. The proportion of manufa 
ers using solid walnut legs, posts and rails has notably 
increased 

Log conditions were reported as rather unsatisfa 
due to weather conditions, but it was hoped that this 
would be of a more or less temporary duration. St 
of lumber and veneers on hand, in spite of the brisk 
market of the past two months, are larger than ever be 
fore in the history of the industry owing to full capacit 
production and in many cases enlargement of facilities 
With favorable weather conditions so that logs and tin 
purchased can be gotten to the railroad, the manufa 
turers anticipate no shortage in raw material 





Filing Exchange Holds Meeting. 


(he Wisconsin Filers Exchange held a meeting « 
day, February 27, at 6:45 p. m., at the Medford hotel 
Milwaukee. 

\t the meeting of January 23 a constitution and by-laws 


were adopted and the exchange is now ready to dey 
attention to the accomplishment of the purpose 
association, which is “to discuss filing problems and est 
lish filing as a vocation.” 

Miss Olcott, head of the science department at the | 
lic Library, made some remarks and opened the discuss 

According to the by-laws of the association, dues 
$1.00 only are payable on February 15 of each year to 
necessary expenses such as postage and corresponde: 


Those who attend the meeting are requested to bring t! 
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WALES 


MANUFACTURERS OF 
ADDING AND LISTING MACHINES 
FOR TWENTY-TWO YEARS 


A High Grade Product Backed by Strong Financial Interests 
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rhe Grand Totaling Device is an extra counter, on which 3,24 

. . . . nd ry 

every item that is registered on the regular counter is auto 6.70 
matically accumulated. This model, the price of which is Total, 17.25 T 
about the same as the ordinar) single counter machines sell Grand Total, 35.67 * @ | 
for, is a great time and labor saver on all figure work which | 
requires the carrying of group and grand totals simultaneously aes 





Total, 


Grand Total Model 10 Column Desk Machines 
Adding and Listing Capacity - 99,999,999.99 


Hoe oO DH 
@® 


Write us, or Phone nearest office about Duplex or Grand Total Models 


Wales Adding Machine Company 


Home Office: Wilkes-Barre, Pa., U. S. A. 


Member of the National Association of Office Appliance Manufacturers 


Desirable territories in foreign countries are still open to qualified dealers 
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AND IT’S BEAUTIFUL, TOO! 


After explaining in detail, step by step, to a customer 
the care exercised in every part of a Macey built piece of 
furniture, it’s an additional sale stimulus to be able to 
say, without fear of contradiction, ‘“‘And it’s Beautiful, 
Too.” 


Macey Matched Office Suites have all the usual—and un- 
usual—-characteristics which enter into a superior article, 
and the element of fineness as well. Offices equipped 
with these matched suites have all the ear-marks of being 
well dressed. And business men, more and more, are 
coming to appreciate the details which influence a favor- 
able attitude toward them and their business. 


Until recently such furniture was considered a luxury; 
today it is recognized as an asset—-a most economical 
way of advertising. Increased production now makes it 
possible for this furniture to compete in matter of price 
with the good commercial grades. 


It will be a pleasure to supply you with a copy of our 
matched office suite catalog. 


THE MACEY COMPANY 


GRAND_RAPIDS, MICHIGAN 
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dollar and sign the membership card. Those who cannot 
come, but are interested in the work of the association are 
invited to mail the dollar to Miss Elsie Born, treasurer, 
care of the Northwestern Furniture Company, Milwaukee, 
who will make out a membership card 


Lines. 

The McLaurin-Jones Company of Brookfield, Mass., has 
favored Office Appliances with handsome sample books of 
Ideal and non-curling gummed papers. The sample book 
of non-curling papers is 4%4x7% inches and contains 
samples of many different styles of gummed papers in 
white and colors. These are smooth papers of high strength 
so that they can be run on the press and take any kind of 
printing. The samples are preceded by a gummed paper 
manual in which all manner of questions are propounded 
with regard to gummed papers and answered. 

The smaller booklet shows the Ideal lines of gummed 
papers and presents an amalgamation announcement, a 
foreword, message to the trade, a flat guarantee and then 
the samples themselves, all illustrated and gummed, form- 
ing a capital example of what can be done in getting out 
attractive booklets with an apparently prosaic subject 


Interesting Pencil Catalogue. 

“The Right Pencil in the Right Place” is the title of an 
abridged catalogue recently issued by the Koh-I-Nor Pencil 
Company, Inc., of New York, N. Y. The catalogue con 
tains twenty-four pages including the cover. It describes 
the company’s complete lines of pencils, illustrates their 
different degrees of hardness, shows the style of the various 
packages and gives an interesting history of the word 
“Koh-i-noor” which is the great diamond of history. 

Che company’s rubber lines, chalks and crayon lines, etc., 
etc., are also described. 


Berger Opens Downtown Office at Chicago. 

The Berger Manufacturing Company opened its down- 
town display rooms and offices in Chicago last month. The 
company occupies a large part of the fourteenth floor of the 
Madison Square building at 123 West Madison street. A 
comprehensive display of “Berloy” desks, tables, filing 
safes, steel shelving is shown. Dealers visiting Chicago 
will find the display convenient of access 

N. S. Goudy, manager of the Chicago branch of the 
Berger Manufacturing Company, makes his headquarters 
at this office. Space is provided for several salesmen, the 
stenographers and a drafting staff to prepare sketches for 
customers’ layouts 


Dalton Has Record Breaking January. 
[The Dalton Adding Machine Company reports that gross 
sales in January, in point of orders received, make it one 
of the largest months in the history of the company. There 


was a splendid business in every section of the country 
no one section overshadowing the other 


Globe-Wernicke Moves N. Y. Office. 


The Globe-Wernicke Company announces the removal 
on February 1 of its New York City up-town office to 
56-58 West Forty-fifth street. The new location is more 
town customers than the former quar- 


convenient for up 
ters at 6 East Thirty-ninth street. 


Royal Salesmen at Chicago Hear Henderson. 
[he salesmen of the Chicago branch, Royal Typewriter 
Company, Inc., were addressed at a February meeting by 


Mr. Henderson, of the LaSalle Extension University 
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Quality is not 
enough these days 


Other factors are required 
to insure the Ribbon and 
Carbon Dealer's Success 


Established 
1878 


A & W. Service is dependable. Nothing 
* less than quick action when orders 
and inquiries are received. 


6 en A. & W. Line is complete in every 

detail—Inked Ribbons of every de- 
scription—Carbon Paper for every pur- 
pose. 


A & W. Co-operation means additional 

* business. We work closely with the 
dealer on large business, where help is 
required. 


HE Appearance of A. & W. Products 
is good. Favorable first impression is 
strengthened by the quality delivered. 


6 en Sterling Quality of A. & W. Rib- 
bons and Carbons is recognized by 
consumers and dealers alike. These 
goods are salable against any competition. 


& W. Policy—we do not compete 

* directly against the dealer, nor do 
we expect the dealer to order more goods 
than he can sell. Frequent shipments 
keep a stock in prime condition and we 
both benefit thereby. 


HE A. & W. Line of Ribbons and 

Carbons is essentially a dealer’s line— 
developed entirely to meet the dealer’s 
requirements. 


UR Salesmen are calling on the trade 
regularly--order through the one who 
calls on you, or by mail. 


CC%he AULT & 
WIBORG Compay 


CINCINNATI, OHIO 
U.S.A. 
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90% of SPACE 


AVE 
P , 50% of TIME 


SORTING 


Letters 

Orders 

Back Orders 
Stock Sheets 
Bills of Lading 
Invoices 

Sales Slips 
Checks 

Etc. 





Made in any size and indexed in 
any manner to fit your needs: 
Numerical, Alphabetical or Special 
Wording. 


Ask your dealer. 
Write for catalogue. 


THE KOHLHAAS CO. 


MANUFACTURERS 
INSTANT REFERENCE FILES 


183 N. Dearborn St., Chicago, III. 




















Dictaphone Helps Report Eclipse. 

The Toronto Star made unusual and original use of the 
Dictaphone at Brampton, Ont., on January 24, when the 
effect of the sun’s eclipse on radio audibility was scien- 
tifically measured at the radio store of the Brampton Radio 
& Electric Company by a member of the Star radio staff 
assisted by George H. Hall of Brampton and T. R. 
Crayston of the Dictaphone Sales Corporation, Ltd., of 
Toronto. Mr. Hall operated a five-tube neutrodyne re- 
ceiving equipment and Mr. Crayston used a Dictaphone in 
the mouth of the loud speaker. The Star representative 
used earphones and an audibility meter. The metronome 
was used to discover the effect on the etheric vibrations of 
the dimming of the sun by the eclipse. 

As a result of the Dictaphone experiment, the Star has 
secured a permanent record of the variations in radio in 
tensity during the eclipse. 

This is an interesting use of the Dictaphone in conne: 
tion with the world’s newest marvel, the radio. It showed 
that for some reason not explained the intensity of radio 
audibility increased as the eclipse advanced, culminating 
at the period of greatest darkness, and growing fainter as 
the moon passed across the face of the sun and the light 
began to appear. There were certain variations, however, 
the sound of the metronome becoming strong again after 
the eclipse was over. What scientific deductions can be 
made from this we are hardly prepared to suggest. 





Guth Has Milwaukee Chair Line for East. 
Henry L. Guth Associates has been appointed eastern 
representative of the Milwaukee Chair Company. The 
headquarters of this organization are at 1022 Hamilton 
street, Allentown, Penna. The Milwaukee chair lines will 
be distributed to the trade in conjunction with the Guth 
office and directors’ tables, Hoosier desks and the Furnas 
line of specialized office furniture 
Jones Business at San Francisco Expands. 
A. L. Jones, direct factory representative, 55 New Mont- 
gomery street, San Francisco, Calif., has increased the 





space occupied. An adequate and well-appointed display 
room has been arranged for the accommodation of the 


trade. 





“Y and E” Men at Chicago Hear Mackintosh. 
The monthly sales meeting of the Yawman and Erbe 
Manufacturing Company’s Chicago branch was held at the 
store February 17. Charles H. Mackintosh, former presi- 
dent of the Associated Advertising Clubs of the World 
addressed the men on advertising and sales topics. 

Vaughn Manages Chicago District for Powers. 

Harold F. Vaughn has been appointed district manager 
at Chicago by the Powers Accounting Machine Corpora- 
tion. He has been connected with the Chicago district sev- 
eral years as a salesman. Mr. Vaughn succeeds J. D 
Fraser, who resigned. 

Woodbridge Reelected Vice-President A. M. A. 

C. K. Woodbridge, president of the Dictaphone Cor- 
poration, 154 Nassau street, New York City, has been 
reelected vice president of the American Management As- 
sociation in charge of the sales division. Mr. Woodbridge 
has also been reelected president of the Dartmouth College 
Alumni Association of New York. 

New Branch for Rapid Addressing Machine Co. 

The Rapid Addressing Machine Company of New York, 
N. Y., has just established a new branch in Atlanta, Ga., 
under the management of T. R. Wiggins, who was 
merly in the publishing business 
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V Ledger Paper v Ledger Paper 
V Ledger Paper vLedger Paper 
V Ledger Paper 





‘‘LEADERS IN LEDGER PAPERS” 


BYRON WESTON 
COMPANY 


DALTON, MASS. 
€ 


OOK COUNTY, ILL., one of the largest 

counties in the United States, after most 
exhaustive chemical and physical tests of 
various makes of record paper, adopted Byron 
Weston Company’s Linen Record exclusively 
for all permanent county records made by 
the photographic process. They also use the 
paper unsensitized in many of their bound 
and loose leaf records. 

This competitive test was conducted by 
Judges of the Circuit and Superior Courts, 
and Members of the Board of Cook County 
Commissioners, assisted by leading chemists 
of the country. 
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Showing how the forward motion of the Chair keeps the 
curvature chair-hack close to the body and gives that 
gentle, restful support never before possible. 





Showing the natural, graceful poise of the back, 
with chair in easy position for typist’s restful use. 


Most Comfortable 
Office Chair Ever Made 


‘RITE 
POISE” 


TRADE-MARK 


Has three features which distinguish it 
from all others. 

DUPLEX SWIVEL IRON which gives 
seat and back a forward, backward, 
and revolving motion, possible with no 
other chair. 

CURVATURE BACK conforming to 
natural body curves and providing a 
restful poise at all times. 

DEEP SADDLE SEAT which assists 
correct sitting posture and adds much 
to comfort. 

These three features make this Chair 
an ideal one for executives, desk workers, 
and typists. 

Made in models as shown, also in 
Windsor pattern. With or without side 
arms. 

SEND FOR SPECIAL CATALOGUE 


showing all models, also showing our com- 
plete line of Office and Institution chairs. 


CONANT-BALL COMPANY 


84 Sudbury Street, Boston, Mass. 








March, 1925 
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Robert A. King Receives Handsome Watch on 
Retirement. 

Robert A. King, better known as Bob King, who repre 
sented the American Lead Pencil Company for several 
years in the South, recently decided that the road was too 
strenuous and he, therefore, resigned, and went into the 
real estate business at Lakeland, Fla. 

The men with whom Mr. King associated on the road 
and the many buyers who held him in high esteem thought 
it fitting to present him with a token of their affection and 
thereupon, on the leadership of James Cooper, Jr., Edgar 
Hart and others, a fund was started and soon the idea be 
came a reality. After much consideration it was decided 
to purchase with the money in hand a gold watch and 
chain, and a white gold Hamilton watch and chain were 
accordingly purchased. A beautiful monogram was en 
graved on the case and the following inscription on the 
inside: “Presented to Robert A. King, a regular fellow, by 





DINNER GIVEN BY FRIENDS TO ROBERT A. KING 
ON HIS RETIREMENT FROM THE ROAD 


the stationers, buyers and peddlers of the Southern Divi 
sion, 1924,” 

The way being thus prepared, eight or ten of the travelers 
decided that they would meet in Tampa, Fla., and get up a 
little party to which they would invite Bob and very for 
mally present him with the watch. The party was formed 
in the room of J. W. Cooper, Jr., Southern representative 
of the house of E. Faber at the Hillsboro hotel in Tampa 
The aid of Leo F Johnson of the Florida Office Supply 
Company was enlisted and to him was given the honor 
presenting the watch Accordingly, on Saturday eveni 


January 17, the roll was called and all the buyers and 


peddlers within reach reported at the Plaza Cafe, where a 
private dining-room had been secured and a dinner made 
ready. The following gentlemen were present: Robert 
\. King, Lakeland, Fla.; Leo F. Johnson, Florida Office 
Supply Company; W. B. Fletcher, associate, Bob King 
William (¢ Logan, 

Pogue, Florida Office Supply Company; A. C. Stillwell, 
Florida Office Supply Company; J. Clark Evans, Office 
Equipment Company; J. J. Farrell, Eberhard Faber; Paul 
R. McCollem, Metal Office Furniture Company; R. W 
Fisher, Globe-Wernicke Company; Norman Rauch, Atlas 


rida Office Supply Company; R. H 


Stationery Company; E. R. Brown, Eugene Dietzgen Con 
pany; J. W. Cooper, Jr., Eberhard Faber; Charl M 
Hucke, Globe-Wernicke Company; A. B. Koney, Eagk 


Pencil Company; H. E. Johnson, Florida Office Supp! 


4 


Company; J. L. Bishop, Florida Office Supply Company) 
Fred W. Cushman, Office Equipment Company; H. B 
Martling, Tampa Book & Stationery Company. 

The presentation speech made by Mr. Johnson was el 
gant, impressive and sincere, and the reply of Mr. King 


7 
will not soon be forgotten. 
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Every line of these fine ELDORADO reproduc- 
tions, appearing in our extensive advertising 
campaign, is working for the Trade as well as for 
the manufacturer—for artists, architects, drafts- 
men, engineers, recognize them as the work of 
their favorite pencil, which is 


ELDoraADO 


the master drawing pencil 


JOSEPH DIXON CRUCIBLE COMPANY 


Pencil Dept. 98-J 
Jersey City New Jersey 
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HESCO 


DUPLICATOR PRODCTS 


FOR 


MIMEOGRAPHS 


DUPLICATORS 


& 





& 


& & 
——— <A 





HESCO DRY STENCILS 
SILTEX STENCILS 
HESCO WAX STENCILS 














RPORATED 1913. 


Duplicator Supplies. 





DEALERS 


Write for our prices 


Excellent territory now 
open 


THE H. E. SMITH COMPANY 


135-141 So. 16th St. 
NEWARK - NEW JERSEY 


























The following resolution was passed and signed by all 
those present at the dinner 

“Resolved, That the undersigned, consisting of those 
present at the dinner given in honor of Robert A. King, 
formerly with the American Lead Pencil Company of New 
York City, in presenting him with a beautiful watch and 
chain as a token of remembrance, express here! 
appreciation of Bob King and our regret that he is leaving 
the stationery field. We are glad, however, that he has de- 
cided to become a resident of the state of Florida.” 


New Store at Columbus. 

The John F. Rees Company, 37-41 East Gay street, Ce 
lumbus, O., has had many compliments on the appearance 
and arrangement of its new store. We reproduce a picture 
of the office furniture window display which attracted much 
attention recently among the people of Columbus Che 
store has a frontage of forty feet on Gay street, half a 
block from the center of the city. Three windows face 
Gay street and two windows are to be found in the lobby 





WINDOW DISPLAY OF THE JOHN F. REES COM 
PANY, Columbus, O.—This display showed a mode 
office completely furnished, and attracted much attentior 
The models look so lifelike in the picture that we were 
at first inclined to think them real people, but a gI 


t 


— 


in the window gave credit to the makers of 
and the illusion was destroyed 


of the building, all of them available for show window 
purposes. 

[he store is effectively laid out. Half of the main floor 
is devoted to social stationery, a gift and art department 
and a picture department. These latter departments have 
been added since the company moved to its present loca 
tion. The other side of the store is devoted ex ly te 
commercial stationery. 

As one enters the store, he sees a fine horsesho« ape 1 
showcase devoted to fountain pens. This is said to be one 
of the most complete fountain pen departments in tl te 

Immediately adjoining the main floor is a littl 
four steps which takes the visitor to one of the 
rooms, this one being devoted exclusively t : and 
executive furniture and high-grade walnut and 1 vany 
goods. Another floor directly below is used 
ture and filing cabinets, and still another floor 
warehouse and store room 

The company is agent for Standard desks; Stowe & 


Davis executive furniture; Imperial desks; Shaw-Walket 


filing equipment and supplies and Marble & S 
chairs 
The John F. Rees Company is now four years ol 


celebrated the fourth anniversary with the oper 
new store. 

John F. Rees is president and general manage: 
Orr is secretary and treasurer and assist 
manager 

The commercial stationery department is 
John H. Duncan. The organization employs 


people in addition to the foregoing. 
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Better Business Made Possible with 
the New Globe-Wernicke Desk Tray 


HE new Globe-Wernicke Desk File is de- 

manded by the established business that 
never allows itself to settle into the proverbial 
rut, and by the new business that is efficiently 
preparing for the future. 


This new Desk File is an entirely new departure 
from the ordinary type Desk File. Not only is 
perfect expansion secured by combining in it 
every advantage of the Desk Tray and Desk File, 
but it is equipped with new refinements that 
better effect definite business economies 


Seven definite reasons why the New 
Globe-Wernicke Desk File is superior 





Paper held in proper position by sides of tray. 
Tabs kept always in alignment by rigid index leaves. 
Attractive finish and appearance. 


ment. 


1. Rigid heavy pressboard index leaves will last a life time. 
, : : 2. Flexible hinge makes easy reference to any compartment. 
Solid tray keeps papers in align- ; ; ‘ee : ‘ 
eee. ani aid an 4 f 3. Nickelled holding pins insure maximum expansion. 
» anc -vents 1e ° , P : 
Aigo re ae 4. Wide Metal Tab an instant guide to compartment desired. 
dropping out of their compart- 5 
6. 
 - 


The up-to-date business needs and demands this 
new Globe-Wernicke Desk Tray. On the receipt 
of your order for a sample we will send you a 
sales plan with prices. 











r 


The Globe-Wernicke Company 
Dept. OA-106 Cincinnati, Ohio 


Flexible hinges permits 
the inserting or with 
drawing of papers from 
any compartment 
without disturbing 


sigh BUILT 
, TO ENDURE 


other compartments 








Globe-Wernicke 
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GOLD--The Basic in Currency, and 
UNDERWOODS--The Basic “Par” 


in Typewriters 







UNDERWOOD TYPEWRITERS | 
of Supreme Excellence for Whole- 
sale and Export, at Lowest Price 

| Levels with Unequalled Service 

| our one special line. Over 
| twenty years experience and 
| unfailingly satisfactory dealings. 
| All Makes, All Languages 











We cordially invite your trade 







General Typewriter Exchange 
INCORPORATED 
30 Main Street Brooklyn, New York 
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New Waterman Building in Boston. 
in Lincoln’s Birthday the L. E. Waterman Company 


dedicated the new twelve-story, mullion dollar 









\\ in building on School street opposite the Cty 
] Bostor Mass. Present at the dedication wert 
| the National Association of Stationers, Othce Out 
ee " 
nd Manufacturers, including President Mitchell and 
vell i i iding stationers tron all parts + the 
\ number of congratulator blegrams ere re 
a 
a 
} =i 
In 
; Sa 
> 
~” 
Me 
Ts 
~- 
- , 
> o 
“= 
NE\ AN BUILDI sis 
~ ‘ 7 i< ad { 
nanv in the ledicatorv ceremonies \bou 200 g S 
ere present \t the luncheon Mavor J. M. Curtin paid 
bute to the memory of the late L. E. Watermar Le 
id that the site of the building is rich histor < 


and the structure itself is tting monument 

he enterprise and industry of the founder of the Water 
Company. He also paid a tribute to the foresight at 
sagacitvy of Frank D. Waterman, president of the company. 
foastmaster at the luncheon was Mortimer W. Byers 
etarv and counsel of the National Association. He re 

ed the guests that the ceremonies were being held 


1 
t 


he forty-second anniversary of the company. 


After the luncheon John Carroll Chase, president of the 


; 4 1 1 ’ ho 
New England Historic Genealogical Society, placed a x 
rchives in the cornerstone. President Mitchell then 


- 
turned a golden key in the lock of the door, officially 


opening the new building and service store on the street 
During the remainder of the day crowds of peoptk led 
ugh the office [There were many handsome floral 


pieces from business houses and friends of the company 
W. J. Chaplin, for many years Boston representative ot 
the L. E. Watern 

' 


received many congratulations on the new Boston hom«e 


Company, was one of the hosts ane 


company 
Among those present at the ceremonies were President 
rs. Frank D. Waterman and Fred S. Waterman, of 
New York: E. H. Waterman, Montreal office; L. E. Water 

son of the founder: Abner Pratt, of the Fairbanks 
Company, dean of New England Waterman dealers 


M 


Horace Chester, who was closely associated with the 
of the business fifty years ago; Charles | Bur 


esenti Governor A. T. Fullaer: C. P. G 


nager f the F. S. Webster Company, and first 
sidet National Ass Fred ] Se 
| sé d ‘ ‘ 


ARE YOU? 


Are you interested in 
trade doings in 


GREAT BRITAIN? 


If so, there is only one 
way of keeping abreast 
of the times and that 
is by the regular 
monthly receipt and 
perusal of the 


BRITISH STATIO 





—a monthly journal 
for the Stationery and 
Allied Trade whose 
editorial pages are 
unique for news, in- 
struction, originality 
and general interest. 
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Dating Machine 


Model 47 is just one example of Roberts quality. 

It is a fine looking, efficient dating machine which 

will be particularly appreciated by those of your 

customers who have had trouble with cheap, mef 

ficient daters. Finest engraved wheels; self ink- 

ing; no rubber in its construction; dates for many 

years; changes automatically from one year’s end 

to the other simply by pulling the lever; clear 

accurately aligned dating always obtained. 

HE quality may be right, the price may be 

satisfactory—but there is still one thing more 
to think of if you want to be sure of the sale— 
Variety. Your stock of numbering and dating 
machines should be broad enough to satisfy the 
needs of all your customers, v aried enough to per- 
mit of a reasonable choice, large enough for ordi- 
nary requirements but not so large that you have 
to tie up much capital. 


Order the 


ROBERTS 
“BIG SIX” 


ASSORTMENT 


Six fine Roberts Numbering and _ Dating 
Machines—six quick, easy, profitable sales—six 
different models at different prices to give your 
stock just the variety it needs—this is what you 
get in the Roberts “Big Six” Assortment. Six 
models are all you need—six machines are all we 
ask you to buy. Number 47 above is one—the rest 
are described—with prices—in a folder free for the 
asking. Write for it. 


THE ROBERTS NUMBERING MACHINE CO. 
Brooklyn, N. Y. 


694-710 Jamaica Avenue 


Fisher, Hartford, Conn., president of the Connecticut \ 
ley Stationers’ Association, and James T. Towhill, B: 
Mass., president of the Boston Stationers’ Associatio1 


‘ach guest was presented with a fountain pen 


aan of the happy occasion. The London Rotary ( 
sent a cablegram of felicitation 

The Waterman building is a splendid piece of ar t 
ture The base is of polished Chelmsford, Mass., granite 


with white Vermont marble above From the third t 
tenth story the front is carried out in antique Ionic } 
Hampshire waterstruck brick, surmounted at the elevent 
story by an ornamental terra cotta motif 

The store is trimmed in figured American walnut 
ished in the natural color. Show cases, panel worl 
finish of the show windows are all in the same wood 
ceiling is so designed as to add to the natural beaut 
the casework and the fine bronze lighting fixtures 

At one end of the store is a fine plaster relief « 
Waterman, the founder, and at the other end is a han 
marble and bronze clock. The show windows, dor 
walnut and bronze, were beautifully decorated 


opening day 
] } 


vy designed and 


The building is most convenient 
ently every possible detai! has been given due attent 


Engagements 


—_— 


Engagement Announced at Framingham. 

Mr. and Mrs. Charles Hall, Dennison avenue, Fran 
ham, Mass., have announced the engagement 

daughter, Miss H. Elizabeth, to Raymond Boynton 

Boynton is a member of the chemical research departt 


of the Dennison Manufacturing Company. 


Ol’ Doc Stork 


“Elsie” Has a Little Sister. 

Betty Flo Dixon is a diminutive bit of humanity wl 
rived at Denver to gladden the household of Mr. and Mrs 
L. J. Dixon. Her happy dad is manager at Denver 
L. C. Smith & Bros. Typewriter, Inc. 


Miss Hinck Signs On. 
Born to Mr. and Mrs. J. H. Hinck on January 29 


+ 


a daughter, who tipped the beam at nine and a half | 


Her dad is manager of the Jacksonville, Fla., office 
Royal Typewriter Company, In Best wishes! 

Later advices state that the name selected is F: 
Lila 


A. N. Bushnell, III. 

Born January 7, 1925, to Mr. and Mrs. A. Nels 
nell of the Alvah Bushnell Company, Philadelphi 
A. N. Bushnell, III, whose father is sales manager 
company 


Four New Art Metallites. 


On December 23 twins were born to Mr. and Mr g 
J. E. Larson. They are named Dorothy Jane and D 
Norwood. Mr. Larson is general superintendent 
Art Metal Construction Company 

Mr. and Mrs. Emil Olson were presented with t! 
son, born Christmas morning. His name is Richard 1 
man. Mr. Olson is connected with Art Metal 


Early in January John Hagelin of the accounting 


partment announced the arrival of his son, John Andrey 
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Yorward Marc 


ASTER, Confirmation, Gradua- 
tion, Vacation—a big group of 

















ater 
Tae Baty Doe ‘ 


the outstanding pen and pencil 
sales opportunities of the year are 
marching through the calendar. 
The next thing you know they'll 


i Oe ee 
a 


be marching up to your store. 


Be ready then with a comprehen- 
sive stock of Conklin Enduras, red, 
black and mahogany—Conklin red 
and black rubber pencils—Conklin 
Student's Special pens and Conklin 
metal pens and pencils. 


Order some Conklin reinforcements 
now—outflank these spring profits. 


THE CONKLIN PEN MFG. CO. 
TOLEDO, OHIO 


“Concentrate on Conklin’ 


SAN FRANCISCO 


TOLEDO 
BOSTON LONDON 
CHICAGO BARCELONA 





Pens 7” Pencils ” Sets 
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AN un- 


us ual build- 
ing requires un- 
usual anvpoint- 


ments. When it came to equip- 
ping the publication offices 
housed in this beautiful struc- 
ture, none other than Steelcase 
Furniture was selected. And 
this because of the exceptional 
quality built into every piece 
of Steelcase equipment. Write 
for our new circular showing | 
interior views of this building. 

| 






























































! 
O come face to face with a railing is a rather un- 
satisfactory reception to most business men. They 


resent its undeniable purpose-——-to keep one out of 
the office. 


On the other hand, when they are 
halted by Steelcase Counter Height 
Filing Equipment, they accept this 
graciously as a mere mechanical 
convenience. 


] 
ms | 


=] | 


——$_—_—______, 


Standing Desks may be 
built rom Steelcase 
Counter Height Units 


Truly, it is just this. In the course 
of a day’s time, many a step is 
saved by this handy inconspicuous 
filing equipment. And every type of unit has been pro- 
vided to meet the requirements of every business. 


Steelcase Counter Height Filing Equipment is available 
in four beautiful finishes -—- Olive Green, Mahogany, 
American Walnut and Oak. All hardware is artistic 
cast bronze. Supplied with a continuous linoleum top, 
bronze bound; no better working surface could be pro- 
vided for over-the-counter transactions. 


It embodies all of 


This line will make money for you. 
Write us for 


the latest ideas on office filing equipment. 
further details and prices. 


Metal Office Furniture Co. 


Grand Rapids, Mich. 














—found where business succeeds 
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| PASSED AWAY 
== wor rm 


Edgar K. Stephenson. 
































\ brave, loyal, truthful, kindly spirit has gone forth ft 


ts tenement into that ndition which lies beyond the 





tain of our mortal | 


Edvear K. Stephenson, manager of the foreign sales d 


Re 
ea 











vartment of L. C. Smith & Bros. Typewriter, Inc., Syra 
; , ze) 
use, N. Y., departed from this plane on the evening {i — 
' . ———— hb 
' lanuary 28 as the result of a sudden attack of heart tailure = =P 
j 1 j ] i> = | 
is he stepped from a car to walk a short distance to the |= = | 
or . . S = 
1iome of his daug r, Mrs. J. W. Kiplinger. When he we = 
left the office he was apparently in his usual health. H«: cc 
valked part of the way, but, owing to the coid weather 
he decided to take a trolley car. On alighting at his corner il 
he fell. Bystanders picked him up and carried him into a Ask Y our Customers 
nearby house A physician was summoned, who found 


heat life had already departed se This Question— 


“Who fills the cooler—and how?” Here is 
1 sales argument—one of many we can tell 
yvou—which will sell coolers for you in 
quantities this summer. 

And NOW is the time to plan for summer 
business. Everyone wants cool drinking 
water in warm weather. Every office, 
store, or factory should have a readily ac- 
cessible supply for customers and em- 


p! 





ovees, 

as = You can sell them XXth 
Century Coolers for their 
water. Call to their at- 
tention the filth and dan- 
cer of the old method of 
ooling water; point out 
the advantages of the 
new way, and the sale is 
yours. 

We will help you sell 
them. Write us for in- 
formation about our new 
dealer help campaign and 
for catalogue and price 
list. Meet the summer 
months with XXth Cen- 
tury Coolers in stock and 

atch your profits grow. 


CORDLEY & HAYES 


12 Leonard Street 
New York, N. Y. 





K. STEPHENSON 


Mr. Stephenson j ed the staff of the company in 1¥14 
rs sin then he endeared himself to every: 
ess ! ind a loy il Iriel d. he recent 


to tf 1 extended nis acquaintance s 











Cordley & Hayes, 
12 Leonard Street, New York City. 


Gentlem« " ‘ nd me prices and complete infor- 


-Y Coolers. 


ee eee meee eee eee eeeetes 





/ 
=e ee ee ee ee ee ee ee eee eee ee oe 





4 
r 
! 
! 
I 
1 
I 
I 
! 
! 
! 
! 
I 
! 
I 
I 
I 
! 
l 
‘ 
i 
i 
' 
r 
' 





. ee ee ee nee 


ne em 


ae ee 


ee ee 


etl etia a 


ee 


re et es 


———-- ——— 


Fr rin 





aE ney per ee - 


SDS Perens + 





Porte eres 


142 


OFFICE 


APPLIANCES 





IMMENSE POSSIBILITIES 
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ONE POUND 
BLACK MULTIGRAPH IJ 
wd 
MADE ONLY BY 


node [nk | om 
HIcaco, ILL 





3005 CARROLL AVE..C 





CONTAINING 
Fountains 


MADE Oncy gy 


-t ; 
nek Company 
= 'CAGO, U.S.A 














A General Agency 


for Canode Inks presents infinite possi- 
bilities for increasing your business 
profits. Our General Agency Plan pro- 
vides for the allotment of exclusive ter- 
ritory, extends exceptional dealer co- 
operation and is backed by extensive and 
comprehensive direct-by-mail advertis- 
ing. Such a policy creates a retail mar- 
ket, solving to a considerable extent the 
dealer’s selling problem. The market for 
Canode Inks is large because there is a 
Canode Ink for every special purpose for 
which ink is used. As a dealer you 
know how much it means to be able to 
provide your customer with any and 
every kind of ink that he may need. By 
being complete the Canode line helps you 
build prestige and develop a repeat order 
trade. 

If you are equipped to handle the Canode 
line on a General Agency basis, a request for 
particulars will bring you complete informa- 
tion concerning our proposition. 


CANODE INK COMPANY 


3005 Carroli Ave. Chicago, III. 
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the widow, a daughter, Mrs. John W. Kiplinger of Syra 
cuse; a son, Edgar L. Stephenson of Atlantic City, and a 
sister, Mrs. Edwin A. Berkheimer of Pittsburgh. 

Mr. Stephenson was an enthusiastic Mason and had gone 
high in the order. He was a Scottish Rite Mason and a 
Shriner. 

The funeral was held at the residence of Mr. Kiplinger in 
Syracuse Saturday afternoon, having been postponed from 
Friday on account of the terrific storm which tied up the 
streets and made them impassable. There were a large 
number of floral tributes from his friends and business 
associates. The sermon was preached by Rev. Dr. F. W. 
Betts. The remains were placed in a vault in Oakwood 
cemetery. The Masonic ceremonies which were to have 
been held at the funeral will be held in the spring, when the 
remains are buried. 

For many years E. K. Stephenson favored me with his 
friendship. I never had a visit with him that afterward I did 
not have a better understanding of the things that are really 
worth while. “Steve knew what these things are and he 
knew that without some appreciation of them life is but a 
struggle for the tawdry trappings of a colorful but trifling 
pageant. “Steve's” knowledge of relative values made him 
rich. He gave abundantly and abundantly received-—E. J 

*  & 
G. C. Mayne. 

G. C. Mayne, former manager of the Fort Worth 
agency of the Burroughs Adding Machine Company, died 
Mr. Mayne was one of the 


| eXas, 


January 26 after a short illness 
best known, best liked and most valued men of the Bur 





G. C. MAYNE 


roughs field force, and his passing is sincerely regretted 


by a very large circle of friends both in and out of the 
Burroughs organization. 

He had been a member of the Burroughs organization 
sixteen years, and manager of the Fort Worth agency 
eleven years. He started as a salesman in the San Antonio 
agency in 1909. Five years later his ability, industry and 
application had won for him the appointment of agency 
manager at Forth Worth, which post he held with consider 
able credit until his death. Mr. Mayne was one of the 
early members of the Burroughs All-Star club, an 
ganization composed of the conspicuously and consist 
successful salesmen. 

“ oF & 
Harry I. Seddon. 
Harry I. Seddon, a pioneer salesman in the typewriter 
industry passed away on January 22 of heart disease. The 
remains were buried in Greenwood cemetery, Brooklyn, 
N. Y. 

Mr. Seddon was born in New York City and was en 
gaged in the typewriter business nearly all his life. About 
twenty-one years ago he came from New York to Syra- 
cuse to take charge of the billing machine department for 
the Smith Premier Typewriter Company. He had had 
some experience with billing before that having been con- 
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Dealers Everywhere Make Auto Desk Files Their Leaders 


HEIR patented features provide exclusive advantages that practically eliminate the usual sales resistance—make 

new friends, retain old ones and build good-will. All business and professional people are live prospects, many of 
whom are difficult to approach—but an Auto Desk Companion or one of the Auto Desk Files should interest them. 
Read what some of the prominent dealers have to say— 


The Irwin-Hodson Co., Portland, Oregon, says These ‘Silent Pacific Desk Co., Los Angeles, Cal.—‘‘We have sold Desk Com- 
Partners’ have becon our ‘Silent Salesmen Users sell them for panions now for six years and they have always shown a steady 
us and nothing will take their place when we are out of stock and consistent gain over the year previous, regardless of the ups 
It is truly the only nor ompetitive combination file on the mar and downs of our general volume I doubt very much if we will 
ket.”” Thos. Horrocks. Mer ever have two specialties that will equal the Companions and 
to ‘re Sets hur repe t siness 
Fr. F. Hansell & Bro., Ltd., New Orleans, La.— We have always ~ ~ os uid be cons lene a hay aaa pies 60e e aae 
msidered the uto Desk Companion one 0 our most active ume.” T. F. Peirce, res. 
items it is compact well designed and constructed to say L 3 ms 
nothing of ite being moat eftelent Gle—every Gealer shou C. F, Weber & Co., San Francisco, Cal.—‘Our experience with 
carry at least a sample line on his floor.” © Slaneell. Met this Personal and Executive's file is by far the best of any prod- 
uct we have We have placed them in many offices in this city 
Skinner & Kennedy Sta. Co., St. Louis, Mo. Very good su on approval and are proud to point to a majority of the sales on 
ess with these files an there are no items on our floor having this experiment We have proven conclusively that it saves the 
ess sales resistanc and ss competition.” R. B. Dishman, Mgr executive many hours a week R. J. Maclean, Mgr. 
Send for Catalogs 23A (Desk 4A (File 295A (System 


The Automatic File & Index Co., West llth St. Green Bay, Wis. 
Complete Central Display at our Chicago Branch Store, 40 So. Wells St. 





Auto-Desk Companion 
Letter and C ne 
Finest Qu 
Oak, Genu 
hogany and 
Push button Aut 








matic ocking dev 
and casters 

Stee S 
Improve roller PATENTED 
bearing tee ex 
tensior le draw 
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Patent Lift-Out 
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standard zes for 
center lrawers 
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Auto-Desk Files 
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Auto-Desk Files 
Letter and Cap 8S 
A Convenient Dy 
File and Vert 
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Auto-D>sk Tray Set 


Patented sectiona 
racks Built to ar 
height Trays slide 
out or suspead fron 
either end = 


original sliding 








‘ na set 








oe 


ar gerne 








sens 























Se ny oe ae 


ie ote ne 
a eas ciicitn. a 











144 


OFFIC 


APPLIANCES 


modern way to write 


Old-fashioned, laborious, time-wasting longhand 
is rapidly and surely becoming obsolete. Promi- 
nent people the world over now endorse the 
Remington Portable for all personal writing. 

Naturally the Remington Portable is the uni- 
versal preference. It hasevery feature common to 
the big machines; is easy to operate; does beauti- 
ful work always; is compact, and carries its table 
on its back—which means it can be conveniently 
used in any place or position. It is made by Rem- 
ington, and that assures durability and reli: bility. 

Every home needs one—for it is a real help 
to every member of the family. The Remington 
Portable is sold everywhere. Easy P ayment terms, 
if desired. Write for illustrated “For You—For 
Everybody.” 

REMINGTON TYPEWRITER CO. 

374 Broadway, New York City 
Branches Everywhere 


emington 
Portable 


The Recognized Leader in 
Sales and Popularity 


Mari h 
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sssible and having a real vacation together 
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playing golf 
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with the Elliott-Hatch Typewriter Company. He 
ed with Smith-Premier until they merged with the 
Company He was then Portland manager 

he went with the L. C. Smith & Bros. Typewriter 
nd was their Pittsburgh manager tor a time 
h he was transferred to San Francisco and late 
Seddon retired er two years ago and spent some 
Los Angeles. He then came to Buffalo to settle 

here as his daughter was living in that city. He ex 


vo into business for himself but had a break 


rtly after coming to Buffalo. He improved, how 


rapidly and he and Mrs. Seddon enjoyed several 


nd keeping out of doors as much as 
Heart troubl 
very suddenly. 


r, took him 
| 


e Appliances has a number of items in past issues 


Mr. Seddon. He went to the coast in the summer of 


Three vears later in 1919 he returned to Rochester 


N. Y. In the item with reference to this matter, publishe 
Ott Appliances April, 1919, it is related that he 
\ mong the first group of salesmen to take up and 
develop the idea of the typewriter and the adding mac! 
ir okkeeping. It appears that he did not remain long 
Rochester for we find that early in the following year 
e was manager for the L. C. Smith & Bros. Typewriter 
Company at Richmond, Va., and in the Spring of 1920 
was sent to St. Louis to manage the company’s branch 
here. His later movements are related in Mrs. Seddo1 
sccot 
Mr. Seddon’s re¢ the typew ite us es vas 
irke NScieE application ind iustry c 
pos e held | was an ¢ r executive and 
capital salesman, vas a man < d attra 
ers He |} | spent almost a generation 1 this fiel 
d it time he saw the wonderful development ot 
dus nd viewed the many amazing events of the et 
we are living. His was a keen and inquirit 
Ss ceat es a void 1 the i l 
’ - & 
George Washington Staats. 
Washington Staats passed away at Philadel, 
February, in | eighty-eighth ye lea il 
‘ the ried him awa M ‘ 
eas Sé lohn ¢ Clark & S s 
siness nt old At s discharg 
e | War M Staats joined e Clar < 
kkeepe He served ities 
i { bi siness twel\ yea;rs iJ 
} treasure general manager. Mr. Staats 
i¢ C ( itt: 1S] ss 
* © 
Giles Crandall. 
ndall | sed aw ay at \lameda Calit 
g ea () his t ( S } EF ¢ 
ill 1 ma he Schwaba Fre sta 
San Fra ind @ ( r Distric N 
Na A ciat Stat ers. O () t 
\la ‘ < 
' © 
Edward F. Cornell. 
F. Cornell, manager the st . 
( K B Des Me ASSe 
la He was August 17, 187 He joined } 
) the 1917, gy as Salesma N ther | i 
19] Che dertook the nag t of t 


APPLIANCES 145 





Ingento Cutters 


for CARD AND PAPER CUTTING 





Formerly made by BURKE & JAMES, Inc. Chicago, II. 





Now Manufactured by 
IDEAL SCHOOL SUPPLY CO. 
3700-3703 Wentworth Avenue 
Chicago, II. 























Thoroly Seasoned Desks 


The latest improved Dry Kiln facilities 
assures thoroly seasoned lumber for each 
piece entering into a Tell City Desk. This 
work is done in our own factory, under the 
direction of long experienced desk makers. 
The same careful attention is given to 
every other detail that enters into Tell City 
Desks. Result: Desks you can push to ad- 
vantage. Catalog No. 37 describes the full 
line in detail. It is yours for the asking. 


TELL CITY DESK CO. 


TELL CITY, IND. 


Represented in New England by 
THE GRACE COMPANY 
49-55 Kneeland Street, Boston 
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office manager. In 1908 he became editor and business 





Sales and Advertising 
Manager 


now so employed by a manufactur- 
ing company in the office appliance 
field, desires to make a connection 
where there will be greater oppor- 
tunity for application of sound 
business building ability. 

Age 36 years. Practically entire 
business career spent in sales and 
advertising work in this field. 

An experienced, well qualified, 
able and high grade executive for a 
high grade position. 


Address Box AX-21 
care Office Appliances 
Chicago, Illinois 


manager of the Mason City Times. This post was held 
unti! 1913, when Mr. Cornell became bank and county 
supply salesman for the LeMars Printing Company, Mason 
City. Thereafter he affiliated with Koch Brothers. 

The following editorial tribute appeared in Office Chat 
ter, the house organ of the Koch business 

“This issue of our house organ carries on page three 
a notice to the effect that Edward F. Cornell, our sta 
tionery store manager, has passed out from his earthly 
tasks. 

“To him we attribute the idea of publishing this newsy 


monthly messenger; in it he took keen interest as ¢ 
little thinking that he would but see it well launched, then 
left for others to guide. 

“Due to his former work as salesman in northern I 
for Koch Brothers, he was very well known in county 
offices, banks and commercial houses. 

“To his wife, his children and his job ‘Ed’ Cornell 
ever faithful. What more can be said of any mat 
Frank |]. Koch.” 

‘ © © 
Harry S. Green. 

Harry S. Green passed away at Worcester, Mass 
lowing an illness of two days. He was superintendent 
the Whitcomb Envelope Company mill, and was 


engaged in his work when stricken. Mr. Green was 


four years old. The widow and two daughters sur 
Mr. Green was past master of Athelstan Lodge of M 
“ & © 


Albert W. Bee. 
\Ibert W. Bee passed away at Livermore, Calit 
seventieth vear Mr. Bee had conducted stationery 


periodical stores at Boston and Bar Harbor, Maine He 














was a native of Placerville, Calif. Surviving are the 





and two sons—Albert W. Bee, Jr., Chicago, and | 





WINNEBAGO 
DESKS 





The Winnebago line of office desks is made for 
those who demand durability, strength and attractive 
appearance at a reasonable cost. Substantial quality 
and utility are built into each desk. Particular at 
tention is paid to the finish and the designs are along 
modern lines. Winnebago Desks move rapidly, giv- 
ing the desk department a rapid turnover, a condi- 
tion fully appreciated by live dealers. 


Our catalog tells the whole story. 


It is yours for the asking. 


Winnebago Furniture Mfg. Co. 


FOND DU LAC, WIS. 





E Bee, New York. 
* 
Mrs. Bertha Triner. 
Mrs. Bertha Triner passed away February 10 
the wife of James M. Triner, of the Triner Scale & Mar 


She 


facturing Company, Chicago, Ill. She was a member 
the Bohemian chapter, No. 763, O. E. S., and of 


Bohemia club. 


‘ok © 
George C. Smith. 


George C. Smith passed away at the age of sevent 
three. He was founder of the stationery firm of Smith & 
Butterfield, Evansville, Ind. That business was estab! 
hftv-two years ago. 

* ok © 
Mrs. Heyer. 

The mother of Theodore A. Heyer passed away 
uary 15. Friends of the president of the Heyer Dup! 
Company will sympathize with him in this bereavement 


But two weeks previous his wife lost her mother 


“ & © 
C. D. Worthington. 
Clarence D. Worthington, for over twenty-five rs 


associated with the Addressograph Company as Chicag 
district sales manager, passed away at the Mayo Br 
Sanitarium, Rochester, Minn., as a result of ar mus 
heart attack 

Mr. Worthington was one of the earliest n 
forces with Joseph S. Duncan, the inventor 
“that addressing machine proposition over.” Althoug! 
was vears ago Mr. Duncan vividly remembers his orig 
offer to Mr. Worthington, giving him the enti: 
Chicago for a territory. 


“Worthington finally accepted our propositiot 
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Ready NOW! 
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CThe VICTOR 

FRANCHISE 
Sor 


















HIS new book describes fully the Victor 
fe lan that enables the dealer to accomplish 
mass selling of adding machines—and which 1s 
bringing handsome profits to 1,500 Victor deal 
ers It explains the Victor dealer opportunity ; 
how we carry monthly payment accounts for out 
dealers, paying them full profit on receipt of the \ 
order. 70,000 Victors have been sold. The book 


is ready tor ma 


Ie 
N% 
’R 


ig now. A copy awaits your 
request Write to Victor Adding Machine Co 
319 No. Albany Ave., Chicago, III 
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VICTOR 
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Standard Adding Machine 
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BIGGER PROFITS 
MORE SALES 
No INVESTMENT 
QUICKER COMMISSIONS 
LOWER RETAIL PRICES 
NO COLLECTION TROUBLES 


OUR NEW DEALER SALES PLAN includes all of the many advantages of 
our old plan as well as these new features. All that you have to do is get the 
orders and we do the rest. You can get your commission at once, which 
makes Our Plan really Profitable. Every live dealer wants to make more 


money so here’s your opportunity. 


$25,000.00 PER MONTH is our advertising Appropriation during January, 
February, and March. This money is spent in creating a demand for Shipman- 
Ward Rebuilt Underwoods. Link yourself up with our Dealer Organization 
and Cash In on some of this money. We create the demand—You make 


the sales and Make Big Profits. 


phic PLANT BEHIND THE PRODUCT 


This entire building is devoted to Rebuilding Under- 

woods the Shipman-Ward Way. It is the largest 
«, factory of its kind in the world. Remember, 
». we own and occupy the entire building— 
not just one floor. Our resources 
guarantee you the best 
Underwoods it is pos- 
sible to remanufacture, 
the best deliveries, 
the best service, and 
the best treatment. 
Shipman-Ward Un- 
= wa ag or Ta tarmerse ti _ “ derwoods are good 
—— ) oe a See 7 Underwoods. 









THE AIM OF THIS NEW DEALER PLAN IS TO EVENTUALLY ESTABLISH HIGHLY PROFITABLE 
EXCLUSIVE DEALERSHIPS AND BRANCHES—GET IN ON THE GROUND FLOOR. 


Write For Full Details and Start Now. 


Established SHIPM AN-W ARD MFG. CO. The Rebuilders 


1882 “Typewriter Emporium” Underwood 
1773 Shipman Blidg., Montrose and Ravenswood Aves., Chicago 
(Take Ravenswood Elevated to Montrose. Plant is one block East 
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cently said, “but had to make a flat guarantee to the com 
pany that his commissions for the first year would amount 
to $1,500 or more! Of course he made it—but in later 
vears the memory of that original contract was bound 
to bring a smile 

Under the leadership of Mr. Worthington, the Chicago 
territory has always been a producer for the Addressograph 
Many of the company’s leading salesmen had their start 
Worthington. Several district sales 
managers remember being under his direction—his wise 


nsei, advice and inspiration. 











CLARENCE WORTHINGTON 


Mr. Worthingto1 vas born near Holland, Penna., 


1871. He worked in a local flour mill before coming to 
Chicago. He married in 1902, and in addition to his widow, 
is survived by his two chi ild ren, Delw vn and Mary 


Of the many clubs that ahead Mr. Worthington as a 
member, none could be of greater interest to him thar 
the Rotary Clubs Ne vertheless, he found time to join 
in the activities of the Isaac Walton League, Chicago 
Motor Club. Art Institute, Illinois Athletic Club, Skokie 
Country Club, A. T. Sherman Lodge, No. 892, I. O. O. F.; 
Wilmette Lodge, No. 931, A. F. A. M.; Chicago Com- 


, T 1 4} sental - 
mandery, No. 19, Knight Templars, ane e Oriental Co 


sistory 
[The passing of Mr. Worthington was a shock to his 
friends. He always appeared well and full of energy, 
\ i pleasant word and a ready smile. He was one 
Id live in better by his presence 
x © 
Original Typist Dies in California. 

Charles E. Weller, who enjoyed national fame as_ the 
pioneer and original typist, died suddenl) | ee 
7 at the home of his son, Frank Weller, in San Diego, 
Calif. Mr. Weller, who was a resident of LaPorte, I: 
had been making a little vacation visit to his son in ¢ 

lis death has been a great shock to his innumer 

able friends in all parts of the country and they were little 
prepared for it, for despite his advanced age, he ap d 
} 


ip to the last 


lays of his life to be in his usual good and 
vigorous health 
The death of 
ite friends of Christopher Latham Sholes, the inventor 


VP 


Weller removes the last of tl 
e typewriter, and he was almost the last of 
who had intimate knowledge of all the facts of early type 
writer history 

Although Mr. Weller was known universally as_ the 
original typist, this was not his only claim to honor and 
distinction. During all of his life he had been an act 
shorthand reporter and was widely known and honored in 
shorthand circles. He was also the author of a little book 


entitled, “The Early History of the Typewriter,” whicl 








NATIONAL DESKS 
-- SALESMANSHIP 


SURE PROFITS 





ful operation of your furniture department 
yuire ne sales effort_under any circum- 
inces—with NATIONAL DESKS in stock and 
energetic salesman on the job, the department 
I; profitable results for the year's 
work but builds up the prestige of your establish- 
ment and actually becomes a leader, helping the 
other departments. NATIONAL DESKS are a 
juality line with a full number of conservative 
designs and many distinctive, artistically carved 
und fitted models. Full particulars will be sent 
on request to the National Desk Company, 
Herkimer, New York 
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The Little Machine 
that Does the 
Big Work 


Portable Adding Machine 
Sales Company 


343 S. Dearborn St. 
Chicago, Ill. 
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“K.B.” BLANKS 


The stee’ engraved blanks that look and feel 
like money and are engraved and printed in 
exactly the same manner in which United States 
Bank Notes are produced. 


They are admirably adapted for the production 
of high class Bonds, Stock Certificates, Short 
Time Notes, Mortgages, Interims, Guarantees, 
Warrants, Li » Merchandi Certificates 
Membership Certificates, Letters of Credit, 
Checks. Drafts. Securities and all papers of 








value. 


A great variety of designs in six colors is carried 
in stock to meet ihe needs of every fiduciary 
requirement. 


When these blanks are overprinted from type o: 
by lithography they have the appearance and 
quality of high grade securities and prove mos: 
attractive to the dealer and the investor. Thus 

roviding an unusually profitable source of 
Costness for the printer. 


Samples on Request 





Kihn Brothers Bank Note Engravers 


205-209 West 19th Street, 
New York City 
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WRITE FoR PRICES 


RULERS 


Desk and School Styles 


tis | adi 





AMERICAN MFG. CONCERN 
FALCONER, N. Y. 


Branches — New York - Chicago - Boston - Phila. - Toronto 














is the most authoritative source of information we have 
concerning the character and struggles of the inventor 
of the writing machine. Mr. Weller’s story of his con- 
tact with Sholes while the latter was struggling with his 
great invention is most interesting. In the year 1867 when 
he was twenty-seven years old he was resident in Milwau 
kee working as a telegraph operator and student of short 
hand, and he tells how in July of that year Sholes came 
into the telegraph office to secure a sheet of carbon paper, 
a rare article in those days. Mr. Weller knew Sholes as 





CHARLES E. WELLER. 


an inventive genius and his curiosity was immediate! 
aroused. Sholes told him that if he would call at his 
office he would be glad to show him something interesting 
and Sholes kept his word. What Weller saw was 
crude affair rigged up with a single key like a telegraph 
transmitter which printed through carbon paper a single 
letter w w w w. Sholes then explained how he was de 
veloping this idea into a machine which would print 
similar manner any and all the letters of the alphabet 
other words, a complete writing machine. 


Mr. Weller shortly after removed to St. Louis to take 
up the profession of shorthand reporter. On leaving 
Sholes promised to send him for practical testing the first 
completed model, and in January, 1868, the machine ar 
rived. Sholes in the meantime had chosen his own nam 
for the machine, which he called “Type-Writer.” This 
machine which Sholes sent to Mr. Weller for practical 
testing has since been identified as exactly similar to the 
model of the machine now in the Smithsonian Institutio: 
at Washington, on which Sholes, Glidden and Soule r: 
ceived their patent of July 14, 1868. This fact clearly 
identities the machine which Sholes sent to Mr. Weller as 
the first practical‘ typewriter and it also identifies Mr 
Weller as the first typist—the pioneer and forerunner 
millions of men and women who now operate the om: 
present writing machine. 

During the next few years Mr. Weller tested out the 
machine that Sholes had sent him and also later models 
in connection with his work as shorthand reporter. He 


received many letters from Sholes, all of them addressed 
to “Charlie” and “Friend Charlie’ in which Sholes cd 


scribed the difficulties and also the progress he was mak 


ing with his great invention. These letters, which are 
published in “The Early History of the Typewriter,” are 
of the most intense historical interest and value for they 
show step by step just how Sholes arrived at the great 


solution of his problem and they also contain an intimate 
pen picture of the inventor himself in all of his changing 
moods. The last of these letters written on April 30, 1873 
makes reference to that historic contract concluded on 
March 1 of the same year, which placed the manufacture 
and further development of Sholes’ machine in the hands 
of E. Remington and Sons, the famous gun makers of 
Ilion, N. Y. 

Mr. Weller during the later years of his long and active 
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I am 

interested 

in your story. 

If you are not 

aggressively rep- 

resented in this ter- 

ritory, send me the 

dope. There is no obli- 
gation of course. 
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“T can sell— 


One of your metal tab A to Z 
indexes as easily as a cheap 
manila set—and then I have 
a decent sale, and the cus- 
tomer has something worth 
while.” 


B. Gertz, Inc., Jamaica, N. Y. 
















And that’s not all! By carrying in stock sales, more profits, quicker turnover. 





2500 Oxford Steel Tab Guides, and a supply 
of insert labels, the Gertz Co. can fill at 
once orders for 40, 80, 120, 160 and larger 
subdivision alphabetic sets, as well as 
straight A-Z, 1 to 31 and blank tab guides— 
merely by inserting the proper labels, which 





Oxford specialization accounts tor the 






high quality and the low price of these steel 






tab guides. Genuine pressboard; tabs cov- 






ered with the famous Duco finish, and an 






attractive price, have made these guides a 






Sad {i ae favorite wi any dealers. 
are supplied in handy strips, individually favorite with,many dealer 







ashe« sady f ‘taching ; inserting. 
slashed, ready for detaching and inserting Look over the tab arrangements avail 

No money tied up indefinitely there! No able, as illustrated here, and write us for 
slow movers! Instead you have better prices and samples. Today is best. 




























This is the familiar 5-position This is our Speed-Index ar- These are the supplementary 
tab arrangement rangement of 3 position tabs guides for special headings 
with space at right for the inser- Note that the tab, in right hand 
tion of supplementary guides for position, fits in with the 3 tab 
branch offices, important cus- Speed-Index arrangement. 






tomers, subject headings, etc. 


Orr FILING SUPPLY Co. 


382 Jefferson St., Brooklyn, N. Y. 
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There Are So Many 
Exclusive Features 
In Quigley 
Typewriter Desks 





that without 
ales; Mad 
19-24 and 


Combinat 


them, you forfeit many profitable 
ngle and double pedestal, openings 
30 inch, instant delivery, Quartered Oak, 
ion Mahogany, Combination Walnut. 


Write for new catalogue featuring our Desk and 
Accessories line that gives instructive 
data besides Ulustrations. 


The Quigley Furniture Co. 
Whitesboro, N. Y. 
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Change in Knickerbocker Inkstand Company. 


Wingender 


' ’ ‘ 
© Ie { 


N. J 





=a ' 


SRE ES 
Tai et & 





Your Typewriter 
Supplies Dep't 


Are you getting maximum results? 
SILK-Y-FIBER RIBBONS 
SILK-Y-KOTE CARBONS 
Are Quality Products 


We Sell Only Through 
the Dealer. 


Cooper Carbon Coated Paper Co. 


Manufacturers 


2756-8 South Trumbull Ave. Chicago, Ill. 
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and built-to-order 
cases and equipment 
of every description. 


A very high grade line of 
steel filing cases massively 
built and handsomely 
finished, at attractive 
prices. Every drawer 
equipped with anti-noise- 
and-friction progressive 
suspension. 


Corry-Jamestown Mfg. Corp. 


CORRY, PENNA. 





St.. Taunton, Mass.; 
ter, 110 Federal St., 
Co., Cambridge, Mass.; 
Pemberton Sq., Boston; C 
South Dearborn St., 
Eberhard Faber, New 
Fargo Co.. 147 Middle St., 
Frank N. Fisher, Adams, 

















**MAKES ITS OWN STAPLES” 


=€' ~ 


PAPER FASTENERS 


A SLIGHT 
PRESSURE ON 
THE HANDLE— 
THAT'S ALL! 


EACH ROLL 

OF STEEL ——» 
TAPE CONTAINS 
5,000 STAPLES 


ECONOMY ‘TROUBLEPROOF! 





improved Mede!| D—Weigh Twe Peands 
“Its Pre-eminence Rests On Its Distinctive Excellence” 


Medel F —Weight Nine Peunds 





SOLD BY STATIONERS AND STAMP DEALERS 


EVEREADY MFG. CO. of BOSTON 
General SalesOffice :50 Church Street, NewYork City 
SEND FOR DESCRIPTIVE LITERATURE! 


St.. Boston, Mass.; Gus Fischer, i 
Hartford, Conn.; F. E. Frost, Frost Office Appliance C: 
Franklin St Worcester, Mass.; Irving FP. Favor K ! 
Pencil Co., 34 E. 23rd St... New York, N. Y¥ Dana W Fit 
The George DD. Fitts Co., 100 Hanover St.,. Manchester, N. H 
R. Franz, Parker Pen Co., Janesville, Wis.; Adolf Fleischha 
Stationers Specialty Corp., 211 Centre St., New York (¢ 
Eberhard Faber, «berhard Faber, New York, N. \Y J 
Falley, Springfield Office Supply 71 Worthingt S 
Springfield, Mass.; Charles P. Garvin, F. S. Webster ¢ 
Congress St., Boston; Frederick R. Gibbs American Frier 
Greetings Co., 759 Summer Ave., Newark, N. J.; Robert Gillett 
Hampshire Paper Co., South Hadley Falls. Mass.: Henry 
Grotheer, Noesting Pin Ticket Co Inc South Railroad <A 
Mt. Vernon, N. Y Christie B. Gooding, Adams, Cus! v 
Foster, Ine 110 Federal St., Boston: George B. Graff, G 
Underwood Co., 25 Beacon St... Somerville, Mass Fletcher 
Gibbs, Chicago lll.; George k Gilmor k Ss Webste 
Boston, Mass Edward Granfiel The Tuttle Moreh 
Taylor Co., 179 Crown St., New Haven, Conn.: San G 
denstein, Broadway Office Supply Co 87 Main St.. Springfie 
Mags Wm. |. Halsey, Esterbrook Steel Pen Mfg. C 
St.. New York City 

W M. Herring. Prov Paper ( 14-46 Wevbosse Ss Pr 
dence R. | Gj \ Holdsworth, New Bedford News I 
chase St New Bedford, Mass.; Cha B. Hoyt, ¢ ! 
B. Hoyt, 47 Market St Portsmoutl N. H W I Hu 
Adams, Cushing & Foster, In« 110 Federal St I t 

\ Hepburt Adams, Cushine & ‘oste! Inc 110 |} S 
Boston, Mass Frank H. Hodges, Frank H. Hodg S 
mer St Bostor Mass.; J. Willard H Tr Moor 
110-114 Federal St., Boston: J. O. H t. Eberhard | 
Greenpoint Ave Brookly: N \ James W He 
Main St Northampton, Mass Pati I. Judes Hig \i 
Co., Holyoke Mass 

A. C. Johnson, Johnson Office Ap; e ( Ex ge § 
Worcester, Mass William G. Kilns \merican Stati 
E. 39th St New York City: Chauncey A. Krotz IG. § 
Blank Book Co i2 Walker St New York City W 
Lefavour, L. E. Waterman Co., 24 School St., Bostor M 

t. H. Llewellyn, R. H. Llewellyn C« Manchester, N. H 
Lewis, Kohinoor Pencil Co 4 East 23rd St New York ¢ 
ihdw L.. Littl Wabash Cabinet Wabasl] Ind I 
Mortimer, City News Co 16 N. Main St Fall River, Ma 
John F. Molloy, John F. Molloy, 8 West Main St I 
Conn.; G. F. Maginnity, E. L. Freeman Co., 249 Main St., P 
tucket, R. LL; W. P. Mills, Moore Push Pin Co Philads 
Pa.; Lauren L. McMaster, Lauren L. McMaster, 426-428 
St.. Wakefield, Mass.; R. J. Mackenzie. The Esterbro Ss 
Pen Mfg. Co., Camden, N. J.; D. F. MeQuester i. J ‘ 
Co Lawrence, Mass.; Robert lL. McCaw, New Jedford N 
Company, 967 Purchase St., New Bedford, Mass Jot J 
Donald, Plimpton’s, 252 Pearl St Hartford Conr I 
McAuliffe. McAuliffe Paper Co Ine Burlingtor Vt G 

\. Nitschke, Automatic Pencil Sharpener Co., 58 E. W 
ton St “hicago, Il Fred W. Nasi Fred W. Nash ¢ 
Main St.. Springfield, Mass.: W. EF. Plummer, Wn M. L 
Adams, 272 Devonshire St., Bostor Mass John C. N. P 
Moore & Parker, 375 Main St., Woburr Mass.: James PI 
Parker Pen Co.. Janesville. Wis 

James Quartz, F. S. Webster (+ $32-342 Congress St 
ton: A. L. Russell, Mrs. Leake’s Shop, 78 Maiden Lane \ 
N. Y¥.: P. L. Robbins, Ludlow Typograph (Co., 261 Frank S 
Boston; H. FE. Remington, H. EF temington Co., 7 Ma St 
Fitchburg Mass H Vv Randall Randall & WH n S 
Johnsbury, Vt.: A. F. Rebhan, Blake & Rebhan C: I 
eral St Boston; Theodore L. Southack, J. L. Fairbanks ( 
63 Federal St Boston; Horace Stetsor Ir., The Mace 
Grand Rapids Mich.; Otis RK Ss tl Moore Per ( 
Federal St.. Boston 

Raymond H. Shaw, E. L. Freeman 109 Westminste Ss 
Providence, R. I Dan T. Sullivan, Dan T. Sullivan ( ! 
St.. Bangor, M: Herbert A. Sweatt, G. C. Prince & S 
108 Merrimack St., Lowell, Mass.; B. F. Soule, KR. S. Bauer 
33-35 Central Square, Lynn, Mass KE. H. Sell, E. H. Se 
Co., Columbus, Ohio; Arthur C. Sherman, Irving—-Pitt Mfe 
Kansas City. Mo Henry Shaw. Frank M. Shurtleff, 11 
St.. Gloucester, Mass.; James T. Towhill, The James T 
Co., 92 Arch St., Boston; C. H. Taver, Parker Pen 
ville, Wis Harry Tehan, Charles M. Higgins & C 
St.. Brookly1 N. ¥ 

Riford R. Tuttle, The Tuttle C: 1-13 Center S I 
Vt.: Walter R. Tanch, L. B. Moody Co 131 Wi: nz s 
Salem, Mass Fletcher W. Taft, The Carter's Ink ¢ | 
Underwood, Graff—Underwood, 18 Beacon St Somervil M 
Charles F. Uncerwood, Fulton Specialty Co 128 Fult S 
Elizabetl N. J Cc. dD. Van Camper (. Howard H 
Co.. Camden, N. J Cc. J. Wort Esterbrook P e ‘ 
N. J Geo. D. Waldman, Parker Pe ( Janes\ W 
c Witte Volger. 160 Congress St Rostor a Cy \\ 
Bate & Holdsworth Co., Farmingtor Mass Fra D W 
man, L. FE. Waterman Co 1°1 Bro: iv, New Yor ( 

F. C. Bingha Boorum & Pease ¢ 1446 Old S 
Bostor H. E. Copeland, Boorum & Pease 146 O > 
Bldg Bostor Preston K. Babs k, Julius Ma \ 
St boston: M. Bennett & Co ' Federal St I t 
Goodwin Americar Pencil © 220 Fifth Ave N 
City: George L. Buckner, F. S. Webster C Bos 
Dan J. Kelly. U. S. Envelope C 57 Summer S 
Fred H. Salmet! American Mfg. Concert 4 High S 
Ee. H. Dorr. Thorp & Martin Ce 66 Franklin St 
liam B. MeManus, Thorp & Martin Co., 66 Frat Ss I 
Malcolm Dresser The Standard Diary ¢ 26 OF S 
Cambridge Mass E. S. Pierce Pie In Ss 
Hartford, Conr Norma >. = t Thorn & M 
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well Osiamced pen 
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mest se-alitd Oversize 
pens. Heavy sslver-filled 
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©7 HE new series of sil- 

ver-filled Wahl Pens 
gives the Wahl line a 
price range of $3 to $10 
—covering every sales 
possibility. You can now 
offer every pen customer 
the superior advantages 
of gold or silver construc- 
tion in designs and at 
prices to suit his prefer- 


he New" = 
WAHL PEN LINE — 


A Complete Range of Gold and Silver Models 








tiver-fiiled barre 


~ 3 Ne. 425-D — Large v & Z 
tre as illustrated RK ; : 

and cad im encine turned 

v sesign fe mat b Ever 


sharp 


Wahl Pens in gold and silver con- cause a pen made of precious metal top off with the new Wahl popular 
struction have always been rated so by the Wahl methods and processes price range—and you have every 
far above other pens that most deal- is a better pen. The Wahl Pen is element of easy sales, rapid turn- 
ers have considered them gift items. light in weight, well balanced, over and high retail profits. 

The new series of silver-filled mod- writes with the smoothness and Wahl advertising in national mag- 
els— giving the line a range of prices freedom that evidence a perfect nib azines and newspapers is telling your 
which cover practically every sale and a correct and dependable feed customers continuously about Wahl 
possibility—drives home the hard And it is practically unbreakable Pen values. The public always in the 
practicability of metal construction. It withstands not only ordinary wear end asks the most it can get for its 

Wahl! Pens are made of gold and and tear but even unusual abuse. money. The alert dealer offers the 
silver not simply for the sake of Add to these superior pen quali- big valu befote aha — 
appearance—not merely that they ties the conceded superior beauty in niet Bey 
mav be handsome gifts—but_ be- lesign and finish of Wahl Pen and Made in Canada by The WAHL CO., Ltd., Toronto 


MADE BY THE MAKERS OF EVERSHARP 
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Franklin St Bostor Wm. S 
Broadway, New York, N. Y 
& Paper Co., 88 Winter St., 
‘he Carter’s Ink C¢ 
Carter's Ink Co 


Donnelly, Modern Stationer, 1151 
Charles A. Chase, American Pad 
Holyoke, Mass.; Selden Ww Tyler 
Cambridge, Mass.; C. B. Gordon, The 
Cambridge, Mass 

4. R. Reed, S. E. Sullivan, Jr., J. J. Barry, and L. O. Stew 
urt Art Metal Const. Co.. 69 Federal St., Boston; Stewart 
Daizell, W. D. Paine, 250 Washington St., Brookline, Mass.; A 
Nelsor Bushnell Aly Bushnell Co., $25 Filbert St., Phila 
delphia;: G. W. Rogers Alvah Bushnell Co 925 Filbert St 
Philadelphia; Horace B. Van Dorn, Jr., Joseph Dixon Crucible 
Co., Jersey City, N. J W. D. Paine, W. D. Paine, Stationer 
256 Washington St Brookline, Mass.; Guy W Hart, Josep! 
Dixon Crucible Ce 80 Federal St., Boston; Lionel G. H. Palme! 
Ge Fireproofing C Youngstown, Ohio: F. D McCarthy 
Wald s Stationer, 41 Park Row, New York, N. Y.; Arthur E 
Perkins, W. M. L. McAdams, 272 Devonshire St foston; Wil 


iam B. Freemar I I... Freeman Co., 109 Westminster St 
Providence R Wi H. Greenleaf and Walter F. Wymar 
Carter's Ink Co 239 First St.. Cambridge, Mass Frank J 
Merrill, James T. Towhill, 92 Arch St., Boston; W. E. Haggerty) 
joseph Dixon Crucible Co Jersey City, N J Richard B. Car 
ter, The Carter's Ink C 239 First St.. Cambridge, Mass I 
Stanle Swift, 514 Pleasant St., New Bedford, Mass W B 
Freemat Dennison Mfg. Co 26 Franklin St Boston, Mass 
Alor Putnam, Jr FE. S. Webster C« 338 Congress St 
Bostor iwin K. Porter, The Carter’s Ink C Cambridg 


Mass Ernest G Sw son Russia Cement Co Gloucestet 
Ma Harry R. Wellmar Amos Tuck School, Hanover, N. H 
D. FE. Brown. George T. Bailey, Brockton, Mass.; R. P. Todd 


Chor & Martin ¢ t Franklin St., Boston: Charles Mitche 
(rane A > Tope Kar Fred Seymour Horder It 
Chicag l Collins ¢ Shee Oakville-American Pin Div 
Broadwa New York, N. Y¥ Warren M. Harmon, Oakvill 4 
Pir Dis 10 High St Boston; Thomas Groom, Thomas G 
& Cc l State St B tor George B. Emereo: Georg B 
Mmersot! 82 Broadway (Chelsea W. C. Bardenheuer, Boorun 
& Pease. 446 Old South Bldg., Boston; Fred Callahan, Murph 
« Lynnfield, Mass W W. Greenough, Jame T. Towhill 
Co., 92 Arch St., B I M. R. Glover, The Jar T. Towhill 
c Arch St., Bostor Gus Nelson, Jr., Berlin & Jones C 

' Ave New Y } N. ¥ Frank M. Sulliva of Sul 
plis & Equipment Co 19 Weir St., Taunton, Mass.; J. Frank 
Dunlea The Dunieay cr 8 Binford St Boston Allen T 
Nye, J1 The Dun'ea, Co., 38 Binford St Boston; Edward 8S 
Tow? National Blank Book Co., Holyoke, Mass.; A. K. Pratt 
J. L.. Fairbanks Ce Poston, Mass.; Norton R. Frisbi Roberts 
Offi Supply Co Middle St., Portland, Me.; Ashton P 
Derby P. Derby Ce Ine Gardner, Mass.: R. W Myers 
Eaton, Crane & Pike Ce 633 Washington St., Boston; J. O 
Bonnes Adams, Cushing & Foster, 110 Federal St Bostor 
Louis, Madowsky Madowsky’s,”’ 298 S. Main St., Fall River 
Mass 

Charl R. Gro Charles R. Grover Co., R. Road Square 


Nashua N. H.; Tom Lifetime’ Stonehouse W. A. Sheaffer 
Pen Co., 80 5th Ave New York City, N. Y.; William H. Steele 
Sanford Mfg. Co., 22 Wooster St., New York, N. Y Walter D 
Armstrong. W. A. Sheaffer Pen Co., 80 Fifth Ave., New York 
cu. 2 3 Frank B. Pelton, S. E. & M. Vernon, Inc., 65 Duane 
St.. New York City, N. Y.: R. F. Howell, Steel Equipment Co 
25> Arch St., Bostor Henry S. Hutchinson, H. S. Hutchinsor 
& Co New Bedford, Mass.; Ray Frost, Robert Office Supply 
Co 2 Middle St Portland, Me.: Samuel Narcus, Samuel 
Narcu 92 Washington St J. H. Schermerhorn, Joseph Dixon 
Crucible Co., Jersey Cit} N. J.;: Edgar Berry, Edgar Berry 
Paper C« Lewisto1 Me H. A. Neally, Joseph Dixon Crucible 
Boston; R. D. Perkins, Russia Cement Co 
nk Sanger. The Globe—Wernicke Co 
Ferry National Blank Book C 











SUPPLIES WINDOW OF THE SHAW & BORDEN CO., 
SPOKANE, WASH 








Chicago Credit Men Conduct Round Table. 
\ round table discussion featured tle Fel 


of the stationers’ and 


ruary meeting 
printers’ division of the Chicago Asso 
ciation of Credit Mer 


also ihis meeting 


Routine business was transacted 


took place February 17 at the Hamilton 
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Morrow-Alward 
Typewriter Exchange 


Formerly the 
Morrow Typewriter Exchange 
(Established 1916) 


All makes rebuilt as good 
as new. Write for our prices. 


Mr. Morrow was with the 
Underwood Company for 
six years and Mr. Alward for 
twenty-two years, therefore 


We Specialize 
in Underwoods 


Morrow-Alward Typewriter Exchange 
6 West Randolph Street Chicago, Ill. 











START °25 RIGHT 


SELL 


ENGLEWOOD 
DESKS 


Write for Catalog 


ENGLEWOOD DESK CO. 
5816 Lowe Avenue CHICAGO 
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Kemerling Appointed Oliver Sales Manager. 





| **Never fouls in the clinches’’ 


E. M. Kemerling has been appointed sales manager of 
The Oliver Typewriter Company, with headquarters at 





cOMP 


Reg. U. 8S. Pat. Off. 


Non-Clogging 
Paper Stapling Machine 


Takes any No. 1 
staple. Pierces 
heavy cardboard. 
Guaranteed fully 
for one year. The 
Compo is_ the 
preferred Stap- 
ling Machine. 
Let us show you 
why. 





Patented Jan. 9, 1923. Other 
patents pending. 


The COMPO Cushion 


fits the handle of any 
standaid stapling machine. 
Saves hands and nerves. 





the factory, Woodstock, Ill. He succeeds A. W. Barlow 
whose resignation was recorded in the February issue of 
Office Appliances. Mr. Kemerling has been with The 
Oliver Typewriter Company many years. He is familiar 
with all phases of the business, and is in a position to give 
experienced service to old and new customers. 

This appointment will be gratifying news to old friends 
of the Oliver typewriter. Many rumors have been circt 
lated leading the uninformed to assume that the Oliver is 
no longer manufactured. Contrary to these false reports 
the company is still operating its plant in the manufacture 
of typewriters. The business is holding up well, and 
gratifying increase has been noted recently in the business 
with Mexico and South America. 











Compo Corporation & Sales Company 


Westport, Connecticut 














Canadian Agents: The Brown Bros., Ltd., Toronto 








THE NEW 





TIME STAMP 


(Patented) 


Front View 
Showing Attrac- 
tive Appearance 
and Sturdy Con- 
struction. 


All metal with a SETH THOMAS CLOCK MOVE- 
MENT. Establishes a new standard in time stamp 
construction. The Clock Movement is so located as 
to make it impossible for the jar of stamping to 
affect its accuracy. The materials used in its con- 
struction and the workmanship are the best money 
can buy, insuring Durability, Service and Economy. 


"co 10 


DEALERS—Send your order now. Every sale means a sat- 
isfied customer and a profit that satisfies you. 


WRITE 


Ajax Time Stamp Co. 


136 Washington St. 
BOSTON MASS.,, U. S. A. 








NOVEL WINDOW DISPLAY BY A. F. BEYER AT HIS NEW 
STORE, 318 EAST HOUSTON STREET, SAN ANTONIO 
TEXAS Shown During the Meeting of the Texas State Te 
ers’ Association It Carries Out the Idea of a School Re 
Scene 








Lee Takes New Shaw-Walker Branch. 

\ report from the general branch department 
Shaw-Walker Company states that E. V. Lee, former! 
the Washington branch of the same company, has beet 
put in charge of a new branch at Providence, Rk. |. TI 
address of the new establishment is 705 Turks H« 
building. 

With the installation of this enterprise, the total nut 
of Shaw-Walker branches is increased to fourteen 

The warehousing of this new branch will be out of B 
ton, on the same principle as that observed by the B 


nore branch 


Leonard Embarks in Business. 

C. R. Leonard for many vears Northwestern manage 
for an Eastern carbon manufacturer, has gone into 
ribbon and carbon business on his own account as the ¢ 
R. Leonard Company at Seattle, Wash. The company 
wili feature its own trade marked brand known as Beeswax 
carbon papers and ribbons. 

Mr. Leonard has been soliciting carbon paper business 
direct to consumers for a number of years and is we 


known on the coast. His offices are in the new Termi: 


Sales building, the only exclusive sales building in 


Pacitic Northwest. 
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Seven Live Sales Arguments 








The seven points listed below are responsible for the remarkable sale of a 
brand new desk which was introduced only a few months ago. They repre- 
sent the most advanced ideas in typewriter desk manufacture yet devised and 
they made a live sales proposition of the 











l lo bring the tvypew riter into position the opel! desks permits sufficient independent movement of 
ator merely lifts only the lid half way without mov pedestal and mechanism to cause the mechanism 
ing the machine at all, and then by a gentle push and lid to bind 


5.—The “Clemcoglide” 
provides sufficient knee 
space no matter wheth- 
er the machine is in 
position for use, or 
dropped so that the 
entire desk surface 
may be used for cleri- 
cal purposes. This 
feature is essential to 
a proper working po- 
sition. 


6.—The _ ball - bearing 


wheel is a feature of 


brings the machine into 


position for us¢ Che 1 
“Clemcoglide” mechan 


ism operates more eas 

ily with the typewriter 

on the platform than 

the ordinary desk with 
1 


or without the tvpe- 
writer 








2—The “Clemcoglide” 

has no exposed metal (2)- 
parts which will! soil or 
teat the clothing of 


the operator. 











+© 
iO 
O 


3.—The platform sup- Vt the “Clemcoglide.” It 
ports are the most 4 ee contributes to the 
simple vet devised. con Oo: marvelous ease of op- 
gistis er a single piece 4 erating the mech- 
ee. side. They pro- & anism. 

vide great stret gth , 7.—The platform is ab- 
which is equally distributed tront back ilutely without vibration. This is a feature de- 


} The tie rod holds the desk square and keeps the sired by all typewriter operators anda point which 
ye a. 


mechanism an 1 in line. The lack of it in other — se mat lesks 


his new desk, the “Clemcoglide” is as far superior to the ordinary typewriter desk as the 
electric light is ahead of the tallow candle Its sound merit and compelling sales points make 
t an article on which you can build larger desk business et us tell you more about it. 








THE CLEMETSEN COMPANY 


3403 West Division Street 
CHICAGO 








| | 

| | 

| Through systematized organization, a betterment in 
| 

| 





| 
t 
| 


| 
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Announcement! 








The Typewriter Parts, Platens and Accessory Busi- 
ness of the 


THORP & MARTIN TYPEWRITER COMPANY 


has been taken over by the Ames Supply Company. 
| The importance of this consolidation is obvious to 
| the friends of both companies everywhere. | 


The Ames Supply Company becomes the dominant 
leader in this field. Its enviable position in the good- 
will it has created will be augmented. 

The present merger offers to the trade in the United 
States and other countries an increased line of parts, 
platens, tools and supplies, complete in every single 
detail of its thousands of items—a line without com- | 
parison or parallel. 


Service—-an even greater promptness—and the 
thoughtfulness that the dealer's interests are our in- 
terests—will become increasingly evident. 


Our executive staff is being augmented by men of 
the highest calibre and training, and nothing will be 
left undone to make this institution your best money- 
making friend. 


AMES SUPPLY COMPANY 
564-572 West Randolph St. 


Chicago, III. 


Depots Throughout the World 
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sig January in Elsie Organization. 


L. C. Smith Typewriter, Inc., Syracuse, N annour 
ie biggest January in the history of the organizatio1 
It was known as Frank R. Ford mont} Fifteer fi 
led their q as 
rhe tollowing managers performed feat in é 
McCaughe of Des Moines; Land, of Jack 
e: Hunter S Francisco; Knickerbocker, of R 
I Davidsos Milwaukee; J. B. Jones, of St. Li 
Paddock ot Bosto1 ier Rango, ot Buffalo Dix 
Denver; Humphrey, of New York; E. H. Jones, of P 
burg] Gulber Chicago; Harringto1 Philadelp! 


Derby. of Detroit. and Evlar 


oT 


Minneapo 
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GROUP TAKEN JUST BEFORE THE ANNUAL DINNER 
OF THE SIMPSON-WHITEMAN COMPANY OF DALLAS, 
rEN The met e the Office and Sales Force and the Girls 
ire Wives, Swee Relatives and Friends TI nua 
Dinner is the Event of the Year and Has Proved a Capital Good 
Will Builder 

Dictaphone Declares Dividend. 

Che board of directors of the Dictaphone Corporation has 
declared a regular quarterly dividend of $2.00 a share on 
the preterred pavable March 2 1925, to ockholders 

ord at the close of business February 28 











EGRY REGISTER CO. HOLD SALES SCHOOL IN 


JANUARY 








Walnut Association Directors Meet. 
the 


\t i meeting r the directors ot 
Menufacturers \ssociation o Fel 
President ( | I of Gre 
us ees or the con 

or the é were alse aqaiscu 

ve nittee will hi 
t 1 detail the ] 


American 
19 in 
Ind 

vear A 


Walnut 


Ch 


rtt 


icago, 
ipp inted 


Sing 








THE APSCO LINE OF 
PENCIL SHARPENERS 


Sharpens 
all sizes 
of pencils 
and crayons. 
Produces 
fine, medium 
and blunt 
points 





THE JUNIOR 
Six Reasons 


Why Dealers Should Stock the 


APSCO LINE OF PENCIL SHARPENERS 


i—Higher profits 

2—Quick turnover 
3—Moderately priced 
i—National reputation 
5—Prompt deliveries 

6—A model for every need 


Stock and Display 
the complete APSCO LINE and increase 
our pencil sharpener profits. Nationally 
tised, they sell themselves thus insuring 

quick turnover 

Send tor catalogue 
nd price list with machines illustrated in 
colors. The most complete pencil sharpener 


catalogue eve1 pu lished. 


Automatic Pencil Sharpener Company 
58 East Washington Street Chicago, Illinois 























MOHICAN 


—= maarasceencetnes 
PENCILS 


As a pencil for the connoisseur, 
MOHICAN’S popularity has grown 
steadily year after year, all because 
one man after another has passed 
the word along. 














To those who know pencils and 
appreciate the extraordinary, 
MOHICAN brings supreme writing 
satisfaction. 

Samples and prices gladly sent on request 


litractively packed in one-dozen boxes (five degrees) 
also 


one-dozen easel display 


handsome 











_ United States Pencil Co. 
Manufacturers — U. S. A, 
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Double Service for 
Typewriter Dealers 


‘ 





Rebuilding Service For the Trade 
Rebuilt Machines for Dealers Only 


Our ideal rebuilding service for the dealer is based on the prin- 
ciple that good, dependable, thorough rebuilding can only be done 
with complete equipment by specialized workmen. Let our fac- 
tory—-the best equipped shop in Chicago on all makes of type- 
writers—be your up-to-the-minute shop to turn out work that will 
make you proud, with no investment for equipment on your part. 


In handling all makes we make it possible for the dealer to get 
all his machines from one source All our rebuilts and all ma- 
chines handled by our rebuilding service for the trade are dis- 
mantied to the frames. The enamel is baked at 275 degrees for 
three hours in our own ovens Transfers and varnish are baked 
at 150 degrees for two hours. All nickel parts are plated and new 
platens and feed rolls are supplied. 


You will be agreeably surprised at our 
moderate prices. Send for price list. 


THE TYPEWRITER REBUILDING CO. 


2408-10-12 West Lake Street Chicage, Ulinois 



































CLEANS THINGS 


IN OFFICE AND STORE 
JUST BRIGHT AND RIGHT 


Used effectively on all Office Machines, Numbering Ma 
chines, Rubber Stamps, et« Made of a Chemical Solution 
of Pleasant Odor. A Cleaner which is guaranteed to be 


NON-INFLAMMABLE 


Made up in a neat bottl packed 12 bottles in an 
ATTRACTIVE DISPLAY BOX with Show Card on Easel 


* 


printed in 3 colors 


Sold Through Dealers Everywhere. For Particulars Write to 


R. Orthwine 


Manufacturer 


343-347 West 26th St. New York, N. Y. 
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I-D-L Manufacturing Corporation Changes Hands. 
During the latter part of January, the I-D-L Manufa« 
turing Corporation, 552 Pearl street, New York, changed 
hands and the following new officers were elected: Samuel 
Stern, president; Frederick Gus, vice-president; C. Bertram 

Plante, secretary, and B. H. Roth, treasurer. 

These gentlemen constitute the directorate of the new 
corporation. Mr. Roth and Mr. Gus will be actively e1 
gaged in the management. 

Prior to his connection with the I-D-L Manufacturing 
Corporation, Mr. Roth was in the novelty and sporting 
goods business on his own account in West New York 
Mr. Gus for several years represented the British Ever 
rendy Company of London in the foreign fields. 

The new concern will manufacture the I-D-L Eye-let-e: 
and eyelets. The machine is one which uses strips of eye 
lets and automatically discharges them wherever desired 
Another of their products is the Up-to-date calendar with 
the red line which cancels each day as it goes simply by 
a turn of the knob. Their other product is the Superior 
brass paper fastener with the raised housing feature which 
prevents the pricking of the fingers. 


Bridgeport Company Makes “Neva-Clog” Staplers. 

The Bridgeport Simplex Corporation of Bridgeport, 
Conn., formerly the Simplex Products Corporation of New 
York and Philadelphia, has consolidated the two offices at 
the factory office at Bridgeport, and is now manufacturing 
and marketing the “Neva-Clog” stapling pliers and staples. 
These stapling phers are guaranteed to be foolproof and 
non-clogging. They are hand operated with the ease of a 
pair of scissors. They are equipped with an ejector auto 
matically throwing out misused staples with a slight touc! 


of the finger 





“NEVA-CLOG” STAPLING PLIERS 





CARTON OF “NEVA-CLOG”" STAPLES 


“Neva-Clog” staples used with the “Neva-Clog” stapling 


pliers are single staples, securely fastened into a cartridge 
of one hundred. 
To assure better service and to bring this product to the 


attention of its ultimate users, it is sold direct to consumers 
through distributors and their staffs in the leading cities 


of the country. 


All inquiries are requested to be sent to the facto 
the company at Bridgeport, Conn 





beautiful 
€ enduring » 
efficient 


Leopold Desk Company 


Burlington Sowa 
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HE “touch” of the Smith Premier 60 is distinctive. It is so 
easy and light that it feels as though the keys were cush- 
ioned. There is no shock of an abrupt stop which progressively 
increases the nervous tension. The operator can type on hour 
after hour without fatigue. 


That is another reason that the Smith Premier 60 soon becomes 
the favorite with operators. 


SMITH PREMIER TYPEWRITER COMPANY 


376 Broadway New York, N. Y. 
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New Plant for U. S. Pencil Company. 


Che United States Pencil Company of Philadelphia 
Pa., has moved to a new location adjoining the Sixtieth 
street depots of the Baltimore and Ohio railroad. The 
company moved into the first unit of the new plant last 
month. The growth of the company’s business has been 
rapid and sometime ago a new site was looked for. A loca 


Woodland avenue was decided 


first 


Sixtieth street and 


upon and 


t1on at 


here they have erected the unit of their new 


plant. The property is of such size as to permit expansion 
for any possible needs for many years. The portion of the 
plant they are now occupying is 100x300 feet two stories 


high, giving them an immediate increase in production of 


fty per cent which will be extended to one hundred per 
cent soon by putting into service machinery already built 
which is being installed as rapidly as possible. The new 


plant is of modern daylight construction and includes every 


p-to-date convenience for production and for the care of 
those employed. Additions can be made without inter 
rupting the operation of the present unit 

[he development the company since its inception a 
ew years ago has been due to the labor and foresight of 
lohn S. Furst, the general manager, who combines in an 
unusual degree the ability to handle men and affairs with 
in excellent, practical knowledge of machinery, particularly 
is applied to the manufacture of pencils 


[he company was incorporated in the fall of 1918 and 
went into production 1919 in a factory in the Western 
section of Philadelphia. Every piece of machinery used in 
the production of their pencils has been made in Phila 
delphia under the direction of Mr. Furst. The growth of 
the concern has been rapid with an early need for expan 
sion already noted 


Philadelp 
The board 
i promiine 
head of the 


W. S 


preside 


Furst, a prominent attorney 
t of the United States Pencil Company 
includes C. P. Burtner, 
H. F. Miller of Philadelphia at the 


Phonogray 


directors 
perate 
arry, who 


Pennsylvania h Company, and C. P. I 


had m 


experience in the pencil manufa 


1as any years « 
iring industry and is actively engaged in the work of th 
ympa W. B. Furst is treasurer 1 John S. Furst 
enera age 
Che mpany pays particular attention to the needs 
é ery trade, not only producing a line of all de 
grees and high excellence, but also making up special 
print work, etc. 
( hieved in less than six years 
il e m«¢ what has been done me 
4 I e standpoint of service. 
if S. Furst ha pent sixteen years in the pet 
t ening of this fine, new plant is « 
tl ility and judgment which have gone into the 
of t mpany and the careful select 
th wl Mr. Furst has surrounded 
Che mpany is now so situated as to be able to « 
il sti work with no fear of interrt 
na t either ck of production or lack of facilities 
ry s 5935-5945 Woodland avenue, Phila 
Dick inh Steps = 
1o! veral vears a int nier a} 
(rt tal Construction Company of Jar 
town, } is now in charge of the ress h and d 
ent is a well merited promotior 
re Company, Wichita, Kar 
take t 140 Nortl Market street Che 
1 Vecal i | | DD I 
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‘It Sells 


165 


A two-minute 
demonstration 
will sell the 
nationally adver- 
tised Whis per-It 
Mouth piece 
wherever a telephone 
is used. And you 
make 100% profit on 






each sale. Uncondi- 
tional guarantee of 


satisfaction or 






money 
refunded protects you 
absolutely. 
Wriie at 
the Whisper-li 
position. 


What it is— 
What it does 
It just screws 
on, in place of 
the mouthpiece 
already on the 
telephone, and 
brings tele- 
phone privacy 
to any user — 
right in the 
open. A _ gsani- 
tary device, its 
polished glass 
invites the 
close approach 
of the lips. 
Sold on a guar- 
antee of satis- 
faction. Re- 
tails at $1.00. 


once ior 


pro- 


O. A. Colytt Laboratories 


Engineering 


565 West Washington St. 


Chicago 


LUT UE TL LL 
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A PERFECT PEERLESS 


“SOLD ALL OVER THE WORLD” 


Orders for the 1926 lines of 
Perfect Peerless Calendar 
Pads are being booked now 
for delivery in June, July 
and August. These pads 
will be of our usual high 
grade bond paper 
and sold at prices 
less than any oth- 








- ers of similar 
Pads Fit quality on the 
All Stands — You can 
; satis every cus- 
No matter what your calendar pad sere omg Per- 
requirements may be, the PERFECT fect Peerless Pads 
»-EER cSS it will 7 > im 
—— line will = them ‘ee and stands. Large 
peers , 4 ; —s io ery +! “1 corporations and 
star Ss re nie er or 
oe ley are puncnee St Bee 6 66 ete Gee 
round wire and flat springs [he ones, state gov- 
7 pore a - ve dy a —_ ernments and fed- 
: Pig eg prie fag dap 
right, flat and book style, is a pat- ma wot 
ented articl ‘ 
If you want to 
come all competit 
or eliminate f 
sample of ° ir 





calendar pads 

before placing : 

iar tae Gee oF 1923 
1926 requir¢ 

ments 


eget 
EERitS” 


TELEFO 
DESK PAD 
COMPANY 


119 S. Dearborn St- 
CHICAGO 


Memo 
Calendar Pads 
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Channel Binders 


Excellent low priced binders. Ideal 
for many purposes not requiring the 
fat opening features of ring books. 

These binders are made exception- 
ally strong, duc to the fact that the 
channels are riveted at both ends 
and are double stitched the entire 
length 

In addition to the new features of 
riveting and double stitching, both 
the cover and channel are provided 
with a new designed hinge joint, 
which is certainly a desirable feature. 

Superior to all others but no high- 
er in price 

May we have the pleasure of 
quoting? 


TRUSSELL MANUFACTURING COMPANY 
3 Ne. Cherry Street Poughkeepsie, New York 


Suid Ul 


Hoosier Plant Trebled in Ten Years. 

Since its incorporation in 1915 the Hoosier Desk Com 
pany, Jasper, Ind., has trebled its area. In the beginning 
approximately 30,000 square feet of floor space were o: 
cupied. Today the area is 100,000 square feet. This plant 
is modern in every respect. The dry kilns represent the 
latest practice, and are controlled by the automatic “Mois 
tat” system, which insures the scientific and proper drying 
of all lumber. The most modern types of woodworking 
machinery are installed in the machine room. All the tops 
and panels as well as the other parts used in the product, 
are made in this plant. The glue room is well equipped 
with efficient devices. 





MODERN HOME OF THE HOOSIER DESK 100,000 Squ 
Feet in Area 


In manufacturing its own tops and panels the Hoosie 


Desk Company is in a position to select its veneers, a1 





to offer in the completed product extra select stock, wel 








eh 
————————— ee 


ooo ee 
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Yours for Better 
Impressions 


If it's quality you want let us send 
you samples and prices. 


A better ribbon for every purpose— 





A better carbon for every requirement. 


Our Queen Brand Ribbon will 
create good business for you. 
We also offer a high grade 
line of Multigraph Ribbons. 


QUEEN 


RIBBON & CARBON COMPANY 


Manufacturers 
109 Reade Street New York, N. Y. 











matched and of good figure. Skilled cabinet makers 
ricate Hoosier desks, and many of them have give: 
life’s work to the art. The best of finishing materials 
tribute to the attractive finish of Hoosier desks, and tw 
of the latest types of spraying machines are used 
ishing. During the protracted process of manutacturt 
desks are subjected to scrupulous scrutiny at all points 
This maintains good quality throughout the line 

The plant is located in the very heart of the grea 
diana oak country. This proximity to the source of 
materials is a decided advantage. In its career 
additions have been made to the plant. The most recent 
construction is a three-story building 60x200 feet. M 
than 350 desks and tables are manufactured each week 

A very attractive trade mark is affixed finally to H¢ 
products, after they have passed exacting inspectio1 
slogan is “Built True—Clear Thru.” 

The growth of the Hoosier Desk Company has 
it to increase the line so that at present more th 
different numbers are offered, finished in oak, mahoga: 
or walnut, in sixty-five different patterns. The product 
a quality line of all styles of office desks and tables t 
tail at moderate prices. S. Guy Norman, the general 
ager and treasurer, joined the business shortly after its 


ception He has given his undivided attentior 











business. 


Weborg Visits U. S. 

Edwin A. Weborg, London manager of the Art Met 
Construction Company, not long ago made a visit to the 
home office in Jamestown after an absence of several years 

Mr. Weborg has a profound admiration for the British 
people and is optimistic over the business outlook in Eng 
land. 

During his stay in Jamestown, he participated in the onl) 


Weborg family reunion which has been held in many years 
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} }~ RE is probably no material in all the 
world that has the same scope of adapta- 
bility as National Vulcanized Fibre. It has 
found its way into every industry—electrical, 
automoiive, textile, radio, railroad construc- 
tion, transportation, luggage, sporting goo-ls 
and whatnot. And even now, after it has been a 


vital part of industry for more than thirty § 
day finds a new use for @ 
National Vulcanized Fibre. We illustrate a few § 


years, me arly every 


of the more common use 





Be ise of its toughness, N 
Vulcanized Fibre is f 


materials for lent gears. 


ational 
t t 


i bes 





Because of its high dielectrix 
strength, National Vulcanized Fibre 
is first choice for every sort of 
electrical insulation. 








\ ‘ 
N 
W p N 1 Vul- 
} We x thor 
‘ ale ; with 
1 pros 
I N 1 Vul Fil ( [ 

K gre Pp in i ics 
and «se e offices t New York, Boston, 
PI lelphia, Pitt g Cleveland, 
cC} eo. San Frat Detroit. Rochests 
Birmingham, Det I Greenvill 
Se. | nd Balt M ff WN 

t ey ware 





ATIONAL 
VULCANIZED 


FIBRE 


“«the material with a million uses” 
SHEETS : RODS : TUBES : SPECIAL SHAPES 


National Vulcanized Fibre is 
used for track insulation by the 
principal railroads of the world 
A giant locomotive smashing 
over the tracks deliv 

of.more than 37.000 pourx 
each }\< t insulated 
Nationa! Vulcanized Fibre 


APPLIANCES 


Because it withstands 


compression stress up to 
forty-two thousand 
pounds per square inch. 
And again, because it will 
not crystallize under 
severe vibration. 


NATIONAL 


VULCANIZED 


FIBRE 


“«the material with a million uses” 
SHEETS : RODS : TUBES : SPECIAL SHAPES 





167 

















168 











OFFICE APPLIANCES March, 1925 





Drawers are suspended on substantial smooth running 
rollers. Hardware is finished in brushed brass. Olive Green, 
Oak and Mahogany finishes. Letter and cap sizes. 


If your customers want a “better buy’’, here it is. Every 
advantage of steel, substantial construction and handsome 
finishes. The Econofile will move and move fast. Speed up 
your file turnover. Make every looker a buyer in your store. 


Fill in the handy coupon for prices and mail it now. 


INVINCIBLE METAL FURNITURE CO. 


Manitowoc, Wisconsin 
Chicago Office: 118 N. Franklin St. 





INVINCIBLE METAL FURNITURE CO. 


Manitowoc, Wisconsin 
Gentlemen: 
Kindly send me full description and prices on the “‘Econofile.”’ 


Name pasate aeeiets 


Address 
City State Lae 
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Court Rules Priority of Hopkins’ Invention. 

[Twenty years of litigation over the invention of a totaling 
device for adding machines terminated in a decision in 
favor of the device offered by Hubert Hopkins, a St. Louis 
inventor. Federal Judge Charles B. Faris credited priority 
to Hopkins, over claims by Isaac Dement, an Eastern in 
ventor. The patents in question were assigned respectively 
to the Burroughs Adding Machine Company and The Na 
tional Cash Register Company. The Hopkins invention was 
offered for patent in 1904 

In his decision, Judge Faris described the device as “the 
most intricate piece of machinery imaginable, more thar 
human, and incorrect only in the event of human error.” 

Judge Faris’ decision upheld the ruling of a District of 
Columbia Court in 1914 It is expected that the case even 
tually will be heard by the United States Supreme Court 

Judge Faris gave two reasons for his decision. First, 
that Dement, while claiming that he conceived the idea in 
October, 1903, failed to produce his first model in court, to 
prove it was operative. It was explained by counsel for 
Dement that the model had been taken apart to estimate 
costs, but no witnesses were offered to testify as to show 
this. The Burroughs company, on the other hand, ex 
hibited an alleged original model which operates with a 
fair degree of accuracy 


1 
ly 


The second reason for the ruling, the court explained, 


was Dement’s delay refiling and prosecuting his suit after 
the Washington decision in 1914, which delay was held 
inimical to the rights of the defendant.” 


Both inventors in 1904 filed for letters of patent, de 


} 


scribing a mechanism of Dement’s 


claim became the property of The National Cash Register 


more than 6,000 parts. 


Company and Hopkins’ claim the property of the Moor 
Hopkins Adding Machine Company of St. Louis, which 
} } t} 


later was absorbe¢ \ ie Burroughs dding Machine 


Clever Propaganda Work. 
E. C. Smith, agency manager at Madison, Wis., for The 


Safe-Cabinet Company, utilized a local incident to indicate 


the need for care in preventing fire. He narrated an in 
stance which endangered one of the largest office buildings 
of the city. No, the article didn’t show how a Safe-Cabinet 
protected its contents against fire. But through coupling 
his name and business connection with the moral deducted, 
Mr. Smith hooked up his business with the important sub 
je ecord protection. Of course, isn’t frequent that 
an opportunity presents itself to do this lert local man 
users can use their eyes and ears to learn about incidents of 
this character, and then get some publicity 
[he article in question was headed, “One Little Mouse 
Caused It An illustration showed part of a roll top desk 
with its writi ed, with charred papers projecting trom 
1 pigeonhole. The article told the following story 
One little mouse, curious and unconscious of his actions, 
estroye Washington building, one of Madi 
son's office buildings last week. 
‘Scurrying about a desk in the office of W. E. Gifford 
engineer l ntractor on the fourth floor of the 
é eriled ilding, the mouse s red a fe 
t g on t e of the re é It 
g efore he had his t dis é 
ly de d was s€a g it i ‘ 
Ss tne t small creat ened a 
hy, P side the de H 
t y r pe red iW \ 
tne matcli I re i 
é beg The flame ( ghe t 
se Tf t vere | ( ¢ ( ( 
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What Would You Give for a 
Capable Salesman? 


A salesman who would faithfully rep- 
resent you, completely cover your trade 
territory and always be with a buyer at 
the time he was ready to buy. 


A catalog is just that kind of a sales- 
man, and a good catalog will increase 
your sales more capably and at a lower 


cost than any other method. 


The 
TANDARDIZED 


—___ FOR—_ 
TATIONERS'¢ 


will furnish an individual, representative catalog 
without any of the work and worry jof editing 
copy and at a very large saving in the,usual cost 
of production. 


Write for the interesting details of this practical 
plan and prepare to use “The World’s Greatest 
Salesman” during these days of business improve- 
ment 


BUXTON & SKINNER 
Printing & Stationery Company 


Catalog Dept. 


Saint Louis Missouri 











REPRESENTATIVE 


WANTED 


In Every County In U.S. A. & Canada 


Since their appearance 
on the American Market 
the illustrated ‘“Neva- 
Clog” Stapling pliers and 
“Neva - Clog” Staples, 
because of = out- 

—-» standing revolutionary 
ET” and guaranteed features, 
a have been adopted on 
sight by The UV. S. 


Government, Leading Corporations and Public Institutions. 


Scores of our representatives, formerly employed in salaried posi- 
tions, have severed their connections and ‘*Neva-Clog” Stapling 
Pliers have established them in business of their own. If youare well 
known in your territory, this same lifetime opportuaity awaits you. 
The durability of “Neva-Clog” Staplings Pliers assure you of a 


never-ending revenue from the repeat orders for ““Neva-Clog” 
Staples. 





a: —_ & 


Tell us in confidence concerning your previous conrections’ and 
why you believe you are qualified to represent our organization, 


EVATLO 

BRIDGEPORT APLES 
SIMPLEX aS 
CORPORATION j 


BRIDGEPORT, CONN. 
U.S. A. 























170 OFFICE 


APPLIANCES 








The 
Standard 


Stamp 
Affixer 


The Standard Stamp Affixer. 
Known as the simplest, 
lightest and speediest on 
Saves time and money. It 
is a portable safe for your postage stamps. 
Endorsed by thousands of well-known 
users, including: 


Standard Oil Co. 

Bell Telephone System 
United Shoe Machine Co. 
Western Electric Co. 
Bauer and Black 
Willard Storage Battery Co. 
Eastman Kodak Co. 


and other prominent houses. 





the market. 


Di ALERS—We have an interesting proposition to make you 
which does not involve any outlay. 


Standard Mailing Machines Co. 


Revere Boulevard EVERETT, MASS. 




















You sell more Filing Cabinets when 
you show the Goods and mark the 
price. 

























Always your 
customer wants 
to see what 
value he is get 

ting and how it 
compares’ with 
the price. Show 
him this Bent- 
son cabinet, 
quote the cost 
and you will 
be sure to im- 
press him with 
the favorable 
comparison. 


Let us send you 
our illustrated 
folder detailing 
its features. 


Write today. 







New Vork 
Representative: 
JOSEPH WALLACE 
941 Leggett Ave. 


Chicago Supply House 


Wholesale Supply Co. 
118 N. Franklin Street :* 


The Bentson Manufacturing Co. 


AURORA ILLINOIS 














March, 1925 


“The flames, at last becoming feeble and burning them 
selves out, subsided, leaving a mass of charred paper and 
wood. With the roll top of the desk down the available 
air supply had been exhausted, extinguishing the fire 

“Mr. Gifford, discovering the remains of his desk and 
papers upon opening the office this morning, was justifiably 
surprised, but he knew immediately what had caused the 
fire that would have destroyed the building if it had 
been smothered in time 

“E. C. Smith, agency manager of the Sate-Cabinet 
pany here and chairman of the Madison fire prevent 
committee, points out a moral in direct line with a 
of this kind. Keep all matches in tightly closed metal c 
tainers away from any possibility of either small childre: 


or mice reaching them.” 











SALES PROMOTION SCHOOL ENGAGED IN STUDYING 
NEW FEATURES AND OPERATIONS ON THE BURROUGHS 
MOON-HOPEINS MACHINE.—The School was Held at the 
Home Office of the Burroughs Adding Machine Company a 
Detroit, and Attended by All Members of the Sales Promot 
Staff The Course was in the Nature of Post-Graduate Wor! 
Clyde E. Hudspeth, Sales Promotion Manager, was in Charge 
of the School 








Monroe Buys Land for Expansion. 

The Monroe Calculating Machine Company has ]| 
chased land adjoining its present holdings at Orang: 
N. J., to provide for the future growth of the factory 
to gain immediate storage facilities. The property 
Orange Hat Box Corporation, West Orange, has beet 
quired. With the new holdings, the Monroe Calculatins 
Machine Company now has a frontage of 220 feet on Sout 
g on Mitchell street 


The recent purchase will be improved to bring the props 


Jefferson street and 480 feet fronti 


as nearly as possible up to the standard 
Monroe buildings and grounds 
West Orange co! 


that a company of the standing of the Monroe organiz 


tsslart 
LrTalulate 


The citizens ot 


has acquired addi 


tional property within the borders 
t 


community The “Valley” district will be improved g@1 


by this purchase 


Average Typewriter Rentals in the United States. 

\ Pullman smoking room discussion turned to typewriter 
rentals when two of the individuals of the party identi 
themselves with the caligraphic trade. In comparing n 


it developed that average prices for typewriter rentals 


students approximate: One month, $4.00; two months 
$6.00: three months, $8.50: four months, $10.00. Commer 
cial rentals average $5.00 for one month and $10.00 
three months. Local conditions may vary these figures 
somewhat, but the main they represent the usual pri 


Col. Pelouze On Business Association Board. 
Col. William Nelson I | M 
facturing Company was elected a member 
of directors. North Central Association, in February 


Pelouze, head of the Pelouze Ma 


1 


body concerns itse with the civi wellare if the Cl 


business district north of the Chicago river at Mi 


boulevard 
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=————= WHOLESALE |YPEWRITER, 
SERVICE. 


AN you afford to gamble with anything less than an 

organization which is unchallenged in its position as the 
largest wholesale distributor of typewriters in the world? Can 
you? Dominating the field in which we operate means an 
organization which functions primarily on the basis of service 
to the customer. A steady source of machines in rough results 
in a product invariable in quality, uniformly reliable and prices 
which justify your business. 













Lar gest 
Wholesale 
Distributors 
in the 
World 





Our Price List supports these statements. Ask for it today. 


THE WHOLESALE [YPEWRITER Co. 


326 - 330 BROADWAY NEW YORK, N. Y. 


All Makes and Descriptions ; 











i i i i a i i i A i MR i i i Ti i i i i i, i i i i i i i i 


a A Ray ay Ri, ay a ay yy 
Se ee ~ 





: ee 
— ye ge oe 


_ ln cfn..clln.alln..tlen....tlin..ll..tellin....ttln....tellan...ttlli,....tilin....:llin,..ln.....ullin....tll....talian.....allan...talln..elias.. lla 


{ 





rar 




















The Rubber Key 
of Quality 











Munson International Rubber Typewriter Keys do 
more work for their size and cost than any other 
office necessit' © | hat Munson Keys increase pro- 
luction, improve work and lower nervous strain of 
operators has lor y peen ac nowledged by typists. 
@These are some of the reasons why executives buy 
them. QThe unfailing demand for Munson Keys 
issures the Dealer of ever-increasing sales and 


ontinual profits 


One Grade Samples and prices will convince you. 


Key Only Send for them. 
the Best Munson Supply Company 


The Largest Rubber Key Factory 
in the World 


23 City Hall Place Dept. D New York 
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tional 


Loose Leaf 
and Bound Books 





Yours For Greater School Sales 


T IS YOUR’S for the asking—the new 1925 National School Catalog. Its important new 
features, combined with the proven salability of other National School Items listed, can 
make a whale of a difference in your 1925 School Sales. 


For instance, thousands of dealers, from past experience, find that such popular items as 
National Simplex Covers, Flexible Fraternity Covers, Eagle Note Books, Emerald Ring Books, 
University Note Books and Note Book Fillers of Hammermill, are the surest profit makers in 
their stores. 

And no wonder! High quality, reliability, attractive prices plus the value of National con- 
sumer advertising and the sales influence of thousands of satisfied users, make Nationals the 
easiest to sell. 

Right now is the best time to order your 1925 National School Sup- 
plies. Prices are unusually low. We will hold goods and ship at your 
instructions, insuring you of early Fall deliveries. Write for new 1925 
School Catalog. 


NATIONAL BLANK BOOK COMPANY 


112 Riverside, Holyoke, Mass. 














This 1925 National School New York _ Chicago 

Catalog has some impor. 56 Duane Street 626 W. Jackson Blvd 
tant features that are of ‘ ‘ 
dollars and cents value to Boston Philadelphia 


1001 Market Street 





ll wemerer your ashy 161 Devonshire St. 
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On the Outside Looking In. 





Current Comment on the Copy and Plans of the Manu- 





factures and Distributors of This Field, and Brief 
Reviews of Magazine Articles of General Interest 
The American we siti igraph Sales Company.—The Printing Art 


AD 


thus \ 


Dennison Manufacturing Company.—Sales 


Advertising Analyzed 


ts a depart of criticism on 
ge adoutiinemmned f this company was commented on 
fine specimen of advertising—selling methods This 


advertisement was headed The West Sells and Saves with the 
New Multigrap) 

The American Multigraph Sales Company.—Sales Manage- 
ment (Chicago) p an extract of an address by H D 
Kippen, division sal« nanager for The American Multigraph 
Sales Company before the Sales Managers Association of 
Seattle His top vas “What is the Sales Manager's Obliga 

I His Salesmer the Field.’’ Mr. Kippen said that good 
printing can do a the selling 

The American muierern Sales Company.—Two advertise 
ments by this company were us ed to illustrat an article I 
Sales Management (} azo) on “Whi: Sticking to One Polic’ 
Has Done for Thess \dvertisers.”’ The irticle showed how 
outstanding successes in the advertising field have beer 
sistent and thorough their careers The cut legend explair 
ng eproductions Multigraph ads _ said “Since 1911 the 
basi dea back f American Multigraph advertising has re 
mained unchanged They still employ the same advertising 
age ind the same advertising manager as they did then 

jrmawens Cork Company.—‘Pepping Up January’’ was an 
arti in Printers’ Ink which told of the methods of large 
adv. rtisers who strive to help their dealers to start in the new 
year with a wholesome volume of business It is agreed that 
January cannot equal December in most lines Yet it is not 
ne ssary to let January business lag Among the advertisers 
quoted was the Armstrong Cork Company Dealers were urged 
to d their selling itside the store by alling on prospects, 
inasmuch as January is not the best month for floor sales 


Management (Chi 


cag publishes How Dennison Handles Broad Problems 
Management.” Ti article discussed the industrial partner 
ship plan under which the Dennison business is operated 


Dictaphone Sales 


Corporation.—C. K. Woodbridge, president 


yf the corporatior tributed to Printers’ Ink Monthly “Plan 
ning Salesmen’s Work to Save Them Time.’ He told of the 
method foliowed whereby the day’s work is laid out so that 
a diversity of prospects is worked, and these selected to e ) 

Zz salesman’s time between stops 

The National Cash Register Company.—Printers’ Ink reprinted 
i nspirational program laid down by this company to con 
tribute to the success of its salesmen for 1925 

The Parker Pen Company.—Sales Management (Chicago) 


showed how this company follows the general style of advertis- 
ing | out used in the United States in its advertisements in 
British publications The text follows English mannerisms or 
expression and the spelling 
Riese agg Noiseless Typewriter Company. The Mailbag ran 
i ticle n humor advertising TI eless advertise 
nent It Would: t Even Wake the Bab was characterized 
as of the most successful advertiser nts ever used in pro 
moting the Noisel typewriter 
Scott Paper Company. An article in Printers’ Ink Is the 
Salesman His Product's Keeper?” narrated a change n this 
company’s policy which now places authority for the inspection 
of the mill's prod ts under the sales department This makes 
ins yn fron sales viewpoint instead of from the produc 
tik titude tually places representatives of the 
sume n charge of the acceptance of the company’s product 
Strathmore Paper Company. In its department of comment 
I House ] The Printing Art paid its respects 
Strath the house organ of tl compa From 
ewpoint the strathmorean 18 1 wortny) exami t tf 
ouse pul tion that could be copied by all with 
profit nd pl other business houses.” 
2. E. "Waterman Company. Printer Ink Monthly 
£ nd describing how American advertisers 
tr Ro meee ertisements for ths French re li Is 
T i d nt French by used Waterman advert 
S I f how this done 


Le E. Waterman Company. In 


its departme 


The P gz Art commented or The Pen Proy 


hich all ds s are familiar After describing t ul 
Pen Pr het, The Printing rt l As will |} eel 
| Wat ! Company uses dvertising as I ) 
les, u national magazine ger iblic 
earryv « e work looking for rd t a compl I f 
ti t timats onsumer! t ] lence 
ise |] ‘ t I If any of t ‘ in’ | t is 
f e publication in helping to m g is 
the W: atern 1¢tl ods.” 
i. E. Waterman Company. Our Answer to Consumers Who 
on Advertisir in Printers’ Ink told how the incient 
n to advertised goods comes up nd ther The 
is tl h merchandise costs the consumer more 
the advertising is added to the cost F. D. Waterman 
of t} " made this statement ‘We feel that 
i very reply and that we in easily prove fron 
xper that advertising, judi isly dor ] no 
I ultir te and we do not know of a ncer! 
offer l nclusive evidence Please 1 t I 
iousl | because it is n belief hat S 
I ad consumer eventually pays tl 
We have beer nsistent advertisers for more than forty 
nd starte it a time when ad rt I was not r g- 
the ] ence it is toda 
Our early appropriations were mors r less of nm exper 
Neither we r anyone else knew what advertising wv 
I re vere rreat advertising successes to en ite nd 
forced t ize a trail 
( firs ppr riation, made in vas $f This 
propriatior rought us results and wv mad ] nal 
res whict brought results, and convir hat 
sing coul ‘ harged to selling expenss vitl t reas 
+ lliinge 


ial ner ntage selling 
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Republic Transfer Cases 
will please your trade 


These cases are made of thoroughly kiln dried 
stock, insuring a dust-tight, easily opened 
container; they are made of genuine red oak 
in letter, cap and bill sizes, are of neat, pleas- 
ing appearance, are fitted with bronze plated 
steel hardware and with fibre rollers for 
smooth operation. They endure the strain of 
capacity loads for a long time and give good 
service They are sold to the trade only 
and we are glad to send price-lists to 
reputable dealers 


The Republic Box Co. 


1693-1711 Merwin St., Cleveland, Ohio 
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CARD INDEX“? FILING SUPPLIES 


oF ILE xjo 
DEALER DISTRIBUTION EXCLUSIVELY 


It is to the Best Interests of the 


STATIONERS AND 
OFFICE EQUIPMENT DEALERS 


To Deal with the Manufacturer 
Whose Policy is 
DEALER DISTRIBUTION EXCLUSIVELY 
Oo 

WE ENDEAVOR TO CO-OPERATE WITH 
THE DEALER IN EVERY WAY. 

OUR GOODS ARE STANDARD QUALITY 

OUR PRICES ARE RIGHT. 


oO 


















































We ecialize in all sizes and shapes of 
: il ruled, printed and tabbed forms of 


Cards and ose Leaf, for Banks, Libraries 


nd all usiness requirements. 


| THE DUNLEAVY COMPANY 


36-38 Binford St. Boston, Mass. 
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! 
Some NEW 
> oo 
Specialties 
Every stationer will find 
much interest in the new 
Adams Specialties which 
are now being offered. They 
have the same element of 
price appeal for which the 
Adams Line is famous, and 
Adams Rings are aodeer ype es wd meet ® de- 
adaptable - «o mand already existing. 
—— oe — New Catalog 
: a 
a Se and Revised 
a —s Price List 
one os Sar SSete, If by any chance you 
To hold daily re- , . 
ports together. have not received our new 
To hold tool room catalog, showing these new 
~~ cram time checks, specialties, and revised 
Key rings for every- prices for the entire Adams 
body. Line, taking effect February 
In fact, to connect 1, send for your copy at 
ae oer Pa mer once. There is too much 
tered or misiaid. good money-making news 
in this catalog for you to 











Em 








HEN RY T.ADAMS MFG. (coitse 


796 -98 South Chicag o Ave., CHICA\ 0. U.S.A 





Eastern Representative: Western Representative 
WM. H. BASSINGER, GUS ADAMS, 
877 Broadway, New York, N. ¥ 433 California St., 
San Francisco, Calif. 
(3038) 














HUNTS PENS 


ROUND POINTED PENS 
SILVERINE PENS 
SPEEDBALL PENS 
SPRING PENCIL CLIPS 
BULL DOG {LIPS 
DUAL-USE CARD CLIPS 
PEN HOLDERS 
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‘“‘We were auvised at the time that if we would add 
cents per unit to the cost of our product and put this addi 
tional fifty cents into advertising, we could rapidly increase 
our production 

“It is obvious that had we done this, that just what some 
complain of, would have resulted: the advertising cost woul 
have been borne by the consumer 

“We refused to listen to this advice, being satisfied to add 
slowly to our appropriation, charging it against selling cost 
and holding the price of our product unchanged 

“It is an interesting fact that although the cost of materials 
the cost of labor and the cost of advertising have steadily 
increased, the price of our original styles—which we are still 
manufacturing to the extent of millions of units a year—has 
not increased one cent per unit to the consumer 


“As a matter of fact, our $2.50 pen is today a better per 
than it was thirty or forty years ago and is sold in every 
civilized country on the globe that it was forty years ago. The 
same is true of our regular styles We, of course, sell fountain 
pens at high prices, but these higher prices secure either larger 
pens or specially decorated pens that cost more to make 


“Following through on this system of making advertising pay 
for itself, we have from vear to year increased our advertising 
until today we are spending in the neighborhood of a half 
million dollars annually—with a total behind us of many millions 
spent—not one dollar of which has affected the cost of our 
products to the consumer or to the merchants who sell Wate 
man pens.” 

Yawman and Erbe Manufacturing Company.—‘Winning the 
Home-town Folks” in Printers’ Ink discussed the policy of this 
company in cultivating the business of Rochester commercial 
and industrial houses It often happens that a manufacturer 
overlooks the business possibilities of his factory city The 
Yawman and Erbe Manufacturing Company has a factor) 
branch in the business section of Rochester to care for lo 
requirements in the filing equipment and supplies lines The 
company’s advertising in Rochester plays up local pride n 
skillful manner 


Magazine Articles of General Interest. 

The Bankers’ Service Bulletin, Chicagé ill published \I 
chine Posting as an Aid to Building and Loans.” It was 
tributed by Irving B. Rich, president, New Michigan Building 
& Loan Association, Jackson, Mich 


The American Printer ran “‘Punching for Loose Leaf Fo 
Calendars, Books, etc..”” by Robert F. Salade This discussed 
the means of punching, and describes 1 number of the ma 
chines, including an indexing machine for card and filing folder 


guides 

A communication from the Dennison Manufacturing ¢ 
pany to Printers’ Ink produced a dissertion on the subject 
charging a subscription price for house organs The policie 
various manufacturers who make a charge for the ne 
rgans sent to consumers are analyzed 

Sales Management (Chicago) printed an expression by G. W 
Eakins, of the home office staff, Burroughs Adding Mach 
Company, regarding the improvement in business condit 
abroad He cited instances in which prominent houses id 
reduced their clerical staffs through the installation of moder 
office appliances. 


System Magezine published a symposium, ‘“‘How Shall We 
Plan for 1925?" Among the thirteen executives contribut 
were M. S. Eylar vice president of the Elliott-Fisher Con 
pany He expressed his faith in the strong basic conditior 


following the election of a level headed administrat 
Washington, and that all legitimate business is to be free 


bureaucratic annoyance, and will be encouraged 

Arthur T. Corbett contributed to Advertising and Selling 
Fortnightly The House Organ as a Substitute for the Sak 
man’s Hat.’ The heading suggests that a house organ cor 
ducted with the interest of dealers foremost can be helpfu 
when a star salesman, who “carries his trade under his " 
leaves the organization. The house organ has imbued the dea 


ers with the company’s service and quality simplifying 
work of winning old customers back, even though the sale 
took their trade away temporarily to his new connectior 
Printers’ Ink ran an editorial, “Take the Freshman Cap Off 
Advertising.”’ It referred to the schools of advertising cor 
ducted by many colleges and universities, which have ve t 
attain high standing with the business community Cre 
for the advancement of standards was given for the “case 
books”’ on marketing which have been made available to 
lege students by the Corona Typewriter Company, In 
The Parker Pen Company These present concrete facts né 
found in text books, and help raise the practical standard 
academic text books 


Buying Season in Mexico. 

The Department of Commerce has tabulated the seasona 
of American products to Mexico from figures covering a pe! 
of fifteen years. This analysis shows that imports 


writers are heaviest in the summer months 


Welcome to “The Office Manager.” 

The Purchasing Agent Company, Inc., 53 Park place 
New York, N Y.. has hein eetatedl the nubiieation of 
Office Manager Phe 
S. F. Heinritz is editor. This publication covers the fiel 


initial issue was dated Fel 


of the active manager of offices, and its activities: have wide 


scope. Problems of office policy, personnel and 


arrangement and illumination are among the topics ‘ 
in the first issue The Office Manager is 9x12 inches 


subscription price is $2.00 a year 
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Diplomas 


The Diploma season is 
close at hand With the 
Goes Diploma Blanks 
you can easily secure 
profitable printing or- 
ders for Diplomas from 
your local schools, col- 
leges and universities 
Write for samples 





Now.. the time to sell 
Easter Blotters 





Practically every business house in your town has some message 
for its patrons at Easter time. Suggest that they deliver this mes- 
sage on an Easter Art Blotter. Suggest Easter Art Blotters as a 
means of stimulating Easter buying. Suggest them for Easter 
Greetings to the advertiser’s trade. 

Art Blotters are easy to sell — and profitable too. Sell them to 
your old accounts. Use them as an entering wedge to secure 
new accounts. 

They will deliver the advertiser’s message surely and econom- 
ically—and in a useful and lasting manner. 


Seven beautiful Easter Art Blotter Designs are now in stock. 
Write for samples. 


GOES LITHOGRAPHING COMPANY, 49 West 61st Street, Chicago 








TRIPLEKOTE 





EVER before in the carbon paper in- 
dustry has aroused so much interest 


as when we introduced TRIPLEKOTE 
Why was this? 


An extraordinary carbon with excep- 
tional features. 


However much used, wear and stencil- 
ing never appears. 


One hundred copies with every sheet. 


Insurmountable selling features pos- 


sessed by no other carbon. 


Result—-maximum value at minimum 
cost. 


OLD TOWN RIBBON & CARBON COMPANY 


INCORPORATED 


157-201 Center Street New York, U.S. A. 


London Office: 71, Southampton Row, W. C. 1 














176 OFFICE APPLIANCES March, 


1925 











Vertical File Folders 


STRAIGHT OR TAB CUT 





extra heavy. Immediate delivery. 


Price list with quantity discounts, and samples, mailed promptly upon 


request. Send us your inquiries. 


ROCKWELL-BARNES COMPANY 


815-23 So. Wabash Avenue Chicago, III. 





| Stocked in five different qualities, in a range of weights from light to 














KUSHIN KORNER WASTE BASKET 


The aristocrat of the entire waste basket field 


The Firm Felt Kushin Korner cannot become 
detached. It effectually protects the most 
highly finished furniture. This additional fea- 
ture, with the reinforced angle legs, as well as 
excellent finish we supply, places this basket in 
a class by itself. You will want to recommend 
it to your Trade. 





Manufactured by 


Erie Art Metal Company 


Erie, Pennsylvania 
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The man who wants a desk 
wants a cuspidor 


—if not every time, at least often 
enough so it pays your salesmen to 
suggest it along with other “desk 
accessories.” 


The AMCOIN line gives you 86 
neat, practical designs in nickel- 
plated or polished brass. Finest ma- 
terial and workmanship. 


The FAVORITE 
(see illustration) is 


a ready seller for 
offices, hotels, or 
homes. Two sizes, 


10 in. or 8% in. 
diameter. Either 
size in polished brass 
or nickel - plated 
finish. 


No, 1260 


Write for the Aldrich Cuspidor Catalogue 


Aldrich Mfg. Co., Inc. 


57 Illinois St. BUFFALO, N. Y. 

















er THE 
we § AMERICAN 
v LINE 


GF 


Q 
U 
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LOOSE LEAF 
LEDGER 
PRICE BOOK 
MEMO BOOK 
SHEETS 
STOCK AND SPECIAL 


BOUND STENO NOTE 
BOOKS 


S<WOMNKHZC 


L 
I 
T 
Y 


“BE AN AMERICAN” 


lealer for Increased Profits and More 


Safricthy 


1 (Customers 


Exclusive Factory Representatives 


Alderson Distributing Co. 


Barney Alderson 


537 South Dearborn St. Chicago 


~ 
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THE BUMP 


fastens all papers 
securely, without 
pins, clips 
or staples. 







THE BUMP PAPER FASTENER CO. 
LaCrosse, Wisconsin 


Seymour-Conover Co., 350 Broadway, N. Y. City 
Ea-tern Representative 
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JOFCO 
Office Desks 


Durable and Responsive 


Though new to the trade, JOFCO DESKS are 
produced by men of long experience in this field 
and are designed to meet popular requirement. 
They include a complete, representative assort- 
ment in three grades; light golden oak finish is 
carried in stock ready for immediate shipment— 
other oak finishes and mahogany are supplied at 
short notice. 


Our policy provides for distribution through 
office furniture dealers and our catalog is de- 
signed to aid in that sales method. We shall be 
glad to have your inquiry. 


Jasper Office Furniture Co. 
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Vie F. Sturm E. A. Sturm Wm. F. Sturm J. V. Schnaus 
President Vice President Sec’y. Treasurer 
JASPER, INDIANA 
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March, 1925 


Denver, Colo.—The Kistler Stationery Company has beer 
awarded the two-year contract for furnishing stationery, office 
supplies and inks for the use of the Colorado government of- 
fices. This contract is estimated to run about $25,000. 

Duluth, Minn.— The Berger-Turner Company has established 
a modern stationery store in the new Garrick building This 


company also operates at Hibbing, Minn under the name 
Range Office Supply Company. The new name will apply also 
to the Hibbing business. 

East St. Louis, Iii._-The Sterling Manufacturing Company 
has been chartered in the state of Missouri to deal generally ir 
capital stock, $2,000; incorporators—Ells 
Louis; John \ Doud, Marshall FE 


Schramm, Room 6, 501 Pine street 


stationery supplies; 
worth Barton, East St 
Schramm and Andrew G 
St. Louis, Mo 

Fort Wayne, Ind.—The Fort Wayne 
been awarded the Indiana state contract for office supplies 

Gardner, Mass.--The Mackie Office Supply Company has bee! 
established at 285 Main street. This was formerly the retail 


Printing Company has 


stationery department of the Gardner Paper House, Inec., and 
Mr. Mackie is now operating it as a separate business 
Indianapolis, tnd.— The Indianapolis Office Supply Company 
has moved from South and Delaware streets to 337 Postal sta 
tion building 
Ironwood, Mich.—The News-Record 
stationery department, the 


Printing Company has 
established a complete origina 
stock coming from the Associated Stationers’ Supply Compar 
Chicago, Ill 

Kansas City, Mo. Paul, Minn 
opened a branch plant producing bank specialties and envelopes 
aut 819 East Nineteenth street 

Lake Village, Ark.—--The Southern Stationery Supply Compar 
has been chartered; capital stock, $20,000; officers—A. B. Avery 


Curtis 1000, Ine., St 


president; J F Lovette, vice-president; KE P Toney secre 
tary; C. J. Buffington, treasurer 

Los Angeles, Calif.—A lL. Stoll has retired from business 
He is succeeded as retail buyer and manager for the H. S 
Crocker Company by F. L. Bergholz, who was manager man 
vears of the Crocker branch store at 252 South Spring street 
Mr. Stoll has been engaged in the retail stationery business of 
this state since a young man 

Louisville, Ky.—The Jenne-Hardy Company, 329 East Market 
street, is enlarging its office supplies department The con 
pany also conducts a‘printing business 

Marion, tnd.—The General Paper Company has 
with capital stock of $100,000 It has purchased the stock 
equipment and material of the former Elan 


been chartered 


printing plates, 
Paper Company, and will continue a number of the tablet lines 
manufactured by the Elam plant The officers of the General 
Paper Company are J. H. Schaumleffel 
Charies Wall, treasurer; Philip Nelso1 


president; T. C. Haw 
kins, vice president; 
secretary 

Milwaukee, Wis.—The Commercial Stationery Company, for 
merly located at 1127 Vliet street, has moved to the Toy build 
ing. in the West side business district 

Milwaukee, Wis.—E 
carry ona general blank book, stationery and mercantile bus 
Edward 


Higgins, Inc., has been chartered 


ness; capital stock, $50,000; incorporators Higgins 
Anna L. Higgins and Edward A. Higgins 

Newark, N. J.—The Graholm Company. Inc., has opened 
new commercial and social stationery store 

New Haven, Conn.—D. D. Maclonald has been elected pre 
dent of the Kiwanis club. 

New York, N. Y.—The Whiting Paper Company, Fourteent} 
street and Seventh avenue, has taken a membership in tl 
Merchants’ Association of New York. 

New York, N. Y.—A. I. Goldberg has established himself 
the wholesale stationery business at 239 Fourth 
talph Halpern recently 


avenue He 
had been with 

New York, N. Y.—The Jaclin Stationery Company has move 
to 388 Broadway Two new salesmen have been added—W J 
Moulton, who will cover the territory West of Chicag and 
J. ¢C. Runnels, covering the South 

New York, N. Y.—Kenneth Letts, of Charles Letts & Cor 
pany, London, is in the United States making prelimin: 
studies with the view of establishing a branch in the | 


r 


States for the distribution of diaries and other stationers’ spe 
cialties, His transient address is care the Atlantic Trans} 
Line, 1 Broadway 

Norwich, Conn.—William H. Murphy, 


ties at 206 Broadway, has bought the Central building, 41 


stationery and 


Broadway This transaction was made for investment, but Mr 
Murphy plans to occupy part of the Central building 
the future. The structure is five stories high, of brick 


struction, tenanted by stores and offices 
Philadelphia, Penna.—Lester Lehrfeld has established a 
mercial stationery business on the third floor at 1511 Sans« 
street 
(Continued on Page 189.) 
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A Pen for Men 
Here is a big, comfortable pen Why— 


with a medium fine point, that 













.- 


carries lotsofink. Popular with f 
3 business and professional men. are the most perfect examples of pen- 
Esterbrook was the first, and manship always executed with a steel 
is today the largest, maker of pen? Why do all teachers of writing in- 


a RESTERBROOK 


steel pens in America. There 
is an Esterbrook pen specially 
adapted toeach individual style 
of handwriting. 


The 12 most popular pens in the world, 
and booklet of 100 famous signatures, sent al { Use— 


om recerpt of 1d cent 


sist that their pupils use steel pens? 








Address Department N . > j 
: the he stee n is clean- | 
Esterbrook Pen Mfg. Co. line made by t 1 pe 2 


Camden, N. J. cut, the steel biting into the writing sur- 
face, permitting the ink to penetrate 
the fibre of the paper and make an 
accurate and permanent record. 


Canadian 
Agents, 
Brown Bros., 
Ltd. 


Toronto 


There is only one quality of Esterbrook pens—the best. 
Every Esterbrook pen is subjected to rigid individual 
inspection in the factory. The slightest flaw means 
complete rejection. There are no Esterbrook “seconds.” 


Always a FRESH 
&¢ lertzook Esterbrook Pen Mfg. Co. 


CAMDEN, N. J. 
Above is one of the series of Esterbrook Canadian Agents: The Brown Bros., Ltd., Toronto 


advertisements appearing in 24 national 
magazines, reaching 33 million readers. 
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LEADING TYPEWRITER MEN | 
ire beginning to realize the important part agood The satisfaction your customer receives from his | 
ribbon plays in the performance of their type- typewriter, depends, to a great extent upon the | 
writers It is a fact that too little thought has dar — — It 1S wpe ork Equip every | 
' ' 1 machine that leaves your establis i 
been given to the ribbon lo many, a ribbon is aaa ¢ ishment with the 

* Ther ; best ribbon you can buy, then watch your busi- | 
a Ss ae rere are aS many aillerent’ ness grow. Make every typewriter customer a | 
qualities of ribbons as there are writing papers. ribbon customer | 
lt isa joy to every stenographer | 
The result of Ten to turn out neat looking letters. 
years research and She cannot do it with a poor rib- 
manufacturing expe- De n ae — the best and | 

. sr Wi é > 
rience. . © 1 oster for you, | 
your typewriters and supplies. 
| 
| 
| 
| 


eveste 
THE WORLDS BEST Y Not a mere idle 
TYPEWRITER RIBBON statement but a 











Send for your sample ribbon 








today. Advise color wanted, challenge to all 
— and style of type competition. 
sea. 








Phillips Ribbon & Carbon Co., Inc., Rochester, N. Y. 
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A Decided Improvement in 
Crown Line Daters 


The illustration to the right shows the new ONE PIECE 
ALUMINUM ACTUATING ROLL now used on CROWN 
LINE DATERS. 

Undoubtedly this is the best feature on Line Daters in 
recent years. 

It permits the bands to actuate freely and with but slight effort on the part 
of the operator. 

_The axle rod being positively centered in the roll avoids the breaking of bands, 
which is common with former styles of actuating rolls on Band Stamps. 


The roll being of one piece of metal obviates the old trouble of the two-piece 
roll that often came apart—thus preventing the bands being actuated when desired. 


Specimen Impression No. 1' In fact, this new actuating roll has placed the Crown at the top of all Line 


MAR22 1924 —=Band Stamps. 


At present the following sizes are ready for distribution: 





Style of Characters A much better article, but no advance in prices. 

Other daters and numberers with these new 

a ” MAR 24 1927 rolls will be ready for delivery as quickly as the 
factory can arrange for their production, but it 

eee ‘ MAY 26 1928 will require quite some time before the entire 


line can be provided with this new feature. 


a ee A P R 30 1930 Order from the distributor in your territory. 


Distributors Cleseland, New Orleans and West Distributors East of Cleveland and New Orleans 


THE SUPERIOR TYPE CO. R. A. STEWART & CO. 
3940 Ravenswood Ave. CHICAGO, ILL. 80 Duane Street NEW YORK, N. Y. 
WE SELL EVERYTHING REQUIRED BY THE HAND STAMP MAKER 




















More Than A Piece Of Furniture 


A good desk is something more than a piece of furniture; in use, 
it becomes a personal thing, and to a certain degree, expresses the 
individuality of its user. 

The truth in this is reflected in the attention paid to details by 
desk purchasers. 

A “Built True—Clear Thru” Desk is a personal thing—an assist- 
ant to the user in executing his duties. Jecause “Built True— 
Clear Thru” Desks render this assistance so admirably may, in part, 
account for their staunch friends. ; 

Whether or not you are handling Hoosier Desks, you may find 
the latest catalog, No. F, interesting. 


HOOSIER DESK CO. 


JASPER, IND. 
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Boston, Mass.—The new ‘“‘Pen Corner’ of the L. E. Water- 
man Company, School and Province streets, was opened for 


mally February 12 

Boston, Mass.—The Joseph Dixon Crucible Company has 
moved its local branch from 49 Federal street to 80 Federal 
street, in the new Chamber of Commerce building Guy W 
Hart and Wm. E. Haggerty represent the company’s pencil 
department in Bostor 

Chicago, Ili.—Chas. P. Mueller, of the Joseph Dixon Crucible 
Company, made a trip to Fort Wayne, Ind., in February 

Chicago, Ill.—E. A. Meyer, manager here for Eberhard Faber 
made an extensive trip through his territory in February He 
found dealers optimistic over business conditions 

Chicago, II1.—C. R. Sheaffer, of the W A. Sheaffer Pen 
Company, passed through Chicago in February on his way 
from a visit to Washington, D. C He also made a stay at 
the company’s New York office 

Chicago, I!l.—H. E. Waldron, vice president and general sales 
manager of the W. A. Sheaffer Pen Company, spent a week in 
February traveling the Southern states His visits included 


Oklahoma City, Kansas City and St. Louis 


Chicago, ItiI.—C. J. Schoen has been appointed superintendent 
of the eastern half of the Middle Western sales territory of 
The Wahl Compar He succeeds L. B. Unland, who resigned 
that position to take up the real estate business in Florida 


Fort Madison, lowa W. A. Sheaffer, president of the W A 
Sheaffer Pen Company motored to Palm Beach in February 
With Mrs. Sheaffer he will take a prolonged rest in the Florida 
sunshine, returning to Fort Madison May 1 

Milwaukee, Wis.—The Artcraft Pen Company has opened in 


the Plankinton Arcade, handling pens, pencils and commercial 
and social stationer 

Newark, N. J 1 wW Faber, In« has added to its sales 
force W G. Stewart who has been assigned to Chicag and 
the Middle West He is thoroughly familiar with the territory 
and its requirements, and enjoys a wide acquaintance 


New York, N. Y The Eggens-Hambler Company has ap- 
pointed A. S. Riley representative n the Middle West for the 
“Ecl fountain pens 

St. Louis, Mo.—The Eisenstadt Manufacturing Company has 


awarded the $100 prize in its contest for a name for its foun- 
tain pen to Kennet D. Stern, 516 Hickman avenue, Avondale 
Cincinnati. Ohi ren other contestants received fountain pens 
The name selected will be announced in the future There 
wer ipproximately +500 names offered by 667 contestants 
San Francisco, Calif.—Following a trip East to attend his 
organization's sale conference, Angy B. Thomas, of Eberhard 
Faber, made a trip to Los Angeles, accompanied by Thomas 


McElroy, his assistant 


San Francisco, Calif.—A. G. Frost, general manager of The 


Wahl Company, was present at the annual sales conference of 
he Western organization It was held at the San Francisc« 
branch, 55 New Montgomery street 
San Francisco, Calif._-Thomas Emerson has been made mar 
ager here for The Conklin Pen Manufacturing Company, suc- 
ceeding Walter Yeazell, who resigned last year Mr. Emerson 
has been with the Conklin organization thirteen years, and 
time of his promotion was traveling Arkansas, Kansas, 
Missour Oklahor and Texas 


Your Federal Income Tax. 

l er the revenue act of 1924, thousands of persons are re 
quired to file returns of income although the incomes are not 
taxable The act { vides that returns shall be filed by every 
single person whose net income for 1924 was $1,000 or more or 
whose gross income was $5,000 or more, and by married couples 
living together whose aggregate net income was $2,500 or more 
or whose aggregate gross income was $5,000 or more The 
exemptions are $1,000 for single persons and $2,500 for married 
persons living together, plus a $400 credit for each dependent 
A person may have a gross income of $5,000 and, by reason of 


the deductions for business expense, bad debts, losses, et< a 
net income of less than $1,000. A single person may have an 
exemption of $2.500 as the head of a family Nevertheless 


returns are required in both instances 
Heavy penalties are provided by the act for failure to file a 
return and pay at least one-fourth of the amount of tax due 
} tin prescribed, on or before March 15, 1925 


within the 


Talk is cheap—that’s why it is called the gift of gat Fault 


less Bulletin (Stationers Loose Leaf Company) 


Local 
Representatives 


Wanted 


We need a real live wire local repre- 
sentative in every good town in the 
United States and Canada. 


Our device is 
used by the lead- 
ing banks and 
merchants every- 
where. 


Let us tell you 
more about it 
and how, with a 
little spare time 
on your part, you 
can engage in a 
pleasant and 
profitable __ busi- 
ness for yourself. 





The only machine manu- 
factured today that pro- 
tects in words, at the same 
time protecting the name 
of the payee. 


Address: JAMES R. GOODING, Sales Director 


Safe Guard Check Writer Co. 


Room 901, 5 Beekman Street, New York City 











“‘Adjust Work 
to theWorker”’ 
Line-A-Time’s’ 
Principle 






[he line that stenographers 
write on the typewriter is what 
must govern the adjustment of 
their notes, since the position 


of that written line is fixed. 


In the 


LINE-A- TIME rorwaro 
Method of Transcribing 


new notes are raised into the Correct Reading Area 
as needed to furnish copy for the next line to be 
written, simultaneously with the spacing of the type- 

writer 
It is always wisest to have Line-a-Time Educational 
Service given to a copyholder customer to explain 
how this is most easily done. 


ae a Also how other details like 


: turning pages, inserting note 
- fi ~ book, handling copy work, 
eee ; “2 etc., are provided for in the 
most efficient manner. 


We gladly cooperate 
through our 60 offices to fur- 
nish your customers the best. 


Line-A-Time Mfg. Co., Inc. 22.88.2045. 
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SATELLITE 
Its SERVICE Sells 


hey, 
The SATELLITE 2 
Typewriter Stand . ‘ 
attracts sales 
by reason of its 
uniformly ex- 
cellent service. 
Heavy enough to 
provide a steads. 





Dealers find 
SATELLITE a 
popular, fast- 
selling item. The 


ment A for de- 


Adjustable Table Company 


Grand Rapids, Michigan 








Premier Steel Tables 
Built for 2 Business 








Made in 36”, 42”, 48”, 
54” and 60” sizes, finished in | i 
Olive Green, Mahogany and 
Walnut enamel colors Ww 


Premier Tables carry the greatest service value for the lowest sales 
price of any table on the market. Every detail has been worked out 
to insure rigidity and durability. Top and frame arrangement are of 
20-gauge steel stock, fully braced and reinforced with all parts 
welded into one unit, constituting a construction that will not allow 
sagging or twisting of the frame under rough handling. Legs are 
heavy, 18-gauge steel tubing, with cast bottom mounts. locked firmly 
to the top by clamp construction. All Tops are covered with a 
superior grade of Fabrikoid, a selected material, best adapted of all 
coverings to withstand the grind of constant service. This covering 
is attached to the top by vermin and mcisture-proof adhesive. 
Tables have K. D. construction and are packed for shipment in 
individual cartons. 


communications to SOHN W. MESSIMORE ,,,;2°%""".,, 


Premier Metal Products Co. 
2808 Logan Blvd., Chicago, IIl. 
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Allentown, Penna.—Henry L. Guth Associates, 1022 Hamilt 
Street, has been appointed Eastern representative of the Mi 


waukee Chair Company. 

Avenel, N. J.—-William Gardner, formerly a salesman wit 
the Newark branch of the Steel Equipment Corporation, has 
been appointed traveler in the New England states 

Bakersfield, Calif.—The Valley Office & School Supply Con 
pany, ISIS I street, has been organized by Clyde E. Stic! 
and F. S. Finlayson They have purchased the business of W 
Bruce Watts, and are conducting a general office and sch« 
supply store 

Baltimore, Md.—M. T. Himmel & Son have moved fron 
North Frederick street to 2300 Hollins street 

Boston, Mass.—A. J. Nye, Jr.. who has represented the Dun- 
leavy Company locally, has extended his activities to cover the 
New England territory 

Chicago, Iil.—An experimental office furniture store is being 
operated at 186 North Wabash avenue by Horder'’s, In 

Chicago, il!._—The Fred Medart Manufacturing Company off 
has been moved from Room 609 to Room 606 in the Hea 
building, 326 West Madison street 

Chicago, ttl.—Andrew McCann has joined the sales organiza 
tion of the Franklin Desk Company His previous connecti: 
was with The National Cash Register Company 

Chicago, Iii.-—J. J. Callahan, formerly with the local bran¢ 
Yawman and Erbe Manufacturing Company, has resigned 
become manager for D. B. Hanson & Sons, dealers in chur 
supplies 

Chicago, Iil.—The Robey Store & Office Fixture Compar 
which was established early this vear at 2013 Ogden aver 
has moved to 1427 Ashland avenue The new plant made p 
sible an increase in manufacturing facilities 

Chicago, Ill.—I. FE. Eckstein, manager here for the Art Meta 
Construction Company, made a trip in February covering i 


portant dealerships in northern and central Illinois In ear 
March he will call on the dealers in some of the Wisconsi: 
cities 


Chicago, Ill.-The Berger Manufacturing Company's dow: 
town display room and office at 123 West Madison street was 
occupied in February. In addition to an office for N. S. Goudy 
manager, and salesmen, several draftsmen are housed ir 
new office 

Chicago, tll.—The General Fireproofing Company has tak 
additional space, on the fourth floor at 10 North Clark stree 
The former space, which combined display and office facilit 
has been arranged for displaying olfice furniture exclusive 
A private office for A. C. Tobin, the manager, his salesme 
and a drafting room have been added 


Chicago, Itil.—The Herring-Hall-Marvin Safe Company ha 
completed the installation of an eighteen-inch round vault 
door, a rectangular vault door and over 6,000 safety dey 
boxes for the National Bank of the Republic This bank 


now located in the butiding formerly occupied by 
Exchange National bank, which had no safe deposit facilit 
Chicago, IIl.—Gustav Erbe, Jr.. son of the founder 


Yawman and Erbe Manufacturing Company, visited the C 
cago branch in February He is president of the Kohler & 
Campbell Piano Industries, Rochester: N. Y¥ and is Vv i 
important centers in connection with this interest Mrs. Er 


accompanied him on the tour, which extended to the Haw 


Islands 

Chicago, IIl.—Gens Donahue assistant export and age! 
dealer manager for the Yawman and Erbe Manufactu 
Company, spent a few days in Chicago during Febr 


While here he conducted a conference with travelers 
cent territory, which included I. R. Cormack and L. A. Te 
George W Shulz, manager of the company’s bank 
ment, called at the Chicago branch in February 
Daytona, Fla.—The Mixon Printing Company I. W 
Hotel building, has opened an office furniture and office 
department 
Detroit, Mich.—W. G. Treadwell, who completed 


tional course at the factory of the Yawman and Erbe M 
facturing Company. has been assigned to sales work 
Madison, Wis.—The John R. Drake Company has moved 
the First Central building to a ground floor store and sales 
in the Union Transfer building, Wilson and Blair streets 
Marshialitown, towa.—The Ryder Furniture & Carpet ¢ 


pany, 105-107 West Main street recently added to its 


line if commercial stat 


equipment department a complete 
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SPECIAL EQUIPMENT AN AVENUE OF 
PROFIT WITHOUT A STOCK INVESTMENT 


Maintaining a stock of goods neces- 
sarily runs up the selling expense and 
cuts in on the profit. Supplying built to 
order equipment eliminates this burden. 














Of course the volume of such business 
varies in different centers, but almost 
every community affords a_ certain 
amount of it. Getting this simply means 
keeping your eyes open to the oppor- 
tunities 











Banks, court houses, public institutions of 


all kinds and large corporations usually re- 
quire some equipment built to order. By keep- 
ing in touch with building plans, progressive 
dealers have been able to secure a consider- 
ible amount of such business. 

To assist you, we cooperate in every way 
possible. Plans, with prices, will be furnished 
gladly. If you haven't been cultivating tnis 
field, why not start now by writing for 
particulars? 


IMPERIAL 
STEEL CABINET CO. 


2130 Fulton Street 
CHICAGO 














GUNN JINO DESKS 


id li ‘Patented and . ni 

With Inlaid LinoTops gn Gii ented All Styles:All Finishes 

Excel in Service, Beauty and Real Desk Comfort. Our con- 

struction insures an Air Tight and Moisture Proof joint, where 

Wood Border adjoins the LINO. 

LINO is our own specially prepared fabric, scientifically treated, 

making it impervious to stains. 

LINO provides the ideal writing surface. The soft shades are 

restful to the eyes. 

LINO eliminates glass and desk pads. 

“It isn’t a LINO unless it’s a GUNN.” 
Made in Grand Rapids 














Catalog and Sample of Top 
Maile: Without Charge 


THE GUNN FURNITURE 
COMPANY 
GRAND RAPIDS, MICH. 


York es? ” 11 East 36th S 
LosAnegele ] West Tenth Street 


PRESTON FURNITURE CO., Ltd. 
PRESTON, CANADA 


Gunn dealers benefit by similar ads in 
Saturday Euening Post and System 
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‘‘A Mighty Profitable Item’’ 


Why do dealers find the famous Jamestown Desk so profitable 
to handle? 


1. Liberal discount—a good margin on each sale. 


2. Quick turnover through quality at a low price—quality which 
is evident in good design and spot welded all steel construc- 
tion, handsome grain finish, linoleum top that cannot loosen. 


3. Atrade winner—attracts new business and more business into 
the store. 


Have you our sales proposition? 


Jamestown Metal Desk Co., Inc. 
JAMESTOWN, NEW YORK 


77, 


> ———— 








CAM, JAMESTOWN ee 











Quality az Ba 
Merchandise =—s_—-. 
at a 
Consistent _ | 
Prices. | 














Open i. 
End 
Full Panel Small Panel duane ; ee Cd 
Leatheroid Label Holder Wallets Clasp A Ribas Pao tae IV re | 





To meet the demands of the particular buyer in the specialty envelope market an article must 
show the marks of good material and fine workmanship. A label holder wallet made with care 
and exactness, constructed from the finest material available will give the best of service, and last 
indefinitely. The tongue clasp envelope has become the standard for mailing catalogs, etc. It is 
made from 70 Ib. rough finish jute, a durable sheet of paper combined with Northwestern skill in 
its manufacture. 


Our business covers a great many other items in the specialty envelope line. These are fully 
covered in our latest catalog Number 10, which together with discount sheet is yours for the 
asking.~ Write Today. 


Kathoroid, NORTHWESTERN PAPER GOODS CO., 5. °pnt mine 


Sales Offices and Stock Carried at 
CHICAGO LOS ANGELES NEW YORK CITY 


hy 
” 

















eine ee 





goods The company wishes to receive catalogues and 
matter from manufa ers 


Muskogee, Okla. 


The 


Ward Stationery Company has formed 


an affiliation with the Commercial Printing Company o-¢ 
ating in the sale of office furniture, supplies and printing 

New York, N. Y. Globe-Wernicke Company has m 
its uptown office fr } East Thirty-ninth street 5 
Forty h street 

New York, N. Y.—The Franklin Office Furniture ¢ 
has moved from 4 third street to 205 West Thir 

New York, N. Y. J. Morrill, who completed th duca- \\ 

mal f vman and Erbe Manufacturing Com- “ \ 

See Een ects a CABINET 
New } i t G + . 

es overed with 3x5 4x6 5x8 
meets ‘ed ta dee a ae eee ee 
’ aing ed to ca y on the statio \ print- 

g ar & ss; capital stock, $60,000; incorpora- a aS HE inside tray of this 

r La Gow nk Thornber, Charles E. Woodward eS 73S . cabinet, is exception- 

P ria, lil The ed States Ec pme or any ">: "4 

( ve il B siding has Se a et to manu -~ ally strong and is so designed 
facture al r it ire, gg and « " oo nt; capital Pa: under our patent of May 6, 1924 
W. O. Hendarvis a gts | as to easily outlive many previous 

Philadelphia, Penna. e Columbia Steel Equip styles that looked heavier. 

I I moved Chestnut stree é n 

was 152 North Ek street ; 

Portland, Maine. Maine Fixture Compar has beer Pa The outside frame is made of 
hartered t do a lesale and retail business in store ant 3? basswood, kiln dried and lock 
ft furniture and ctures; capital stock 0.000 flicer ca 

Mastamne 3. Pectin. srestbent: Antiae S. Wank. trenieees cornered. The advantage over 


Portland, 


Ore. 


Lineoln Furniture 


Company 


has beet i Q the old cardboard frame that 


chartered manufacture, buy and sell furniture, office warped and collapsed is instantly 
store ktures, et pital stock, $1,000; officers Samue - 
Poff lent; Samuel Gitlin, treasurer; Raymond 8S. O evident. 

Rochester, N. Y seventh annual business show STATIONERS SPECIALTY CORPORATION 
7 cumane oar is tn Ge Senahare mused 211 CENTRE STREET NEW YORK CITY 

. wi ne in the chambers issemDIy 

Mare I 

Rochester, N. Y R. Clark, formerly) f y 


and Erbe Manufactur 














il in co charge of steel mi a a 
sur 4. H. Sel who resigned to «¢ ther 
Rochester, N. Y. Goodhand has beer ssigned as trav 
e T ‘itory N 71 (Wisconsin and Northern Michigan) 
I ems ar Erbe Vert Cc “ pst He con KUMFORT KUSHIN 
pl npar ducational course r tly H. A. H 
” wre a See Sere ae A Soft Seat 
St. Louis, Mo.—H. W. Young has been assigned t iles worl 7 jor = 
mt il bra Yawman and Ert Manufacturing The Hard VY orker 
; He sa from a recent ed itior rsé — 
ila theeeeciaiel chaieds te a Sle? ee The felt and sponge rubber cushion 
& Comy ve — el bs "2 Bam = He ag be n con- with a beveled edge 
ae the ee ee eee ae ee ee Dealers every- 
€ ? ant I é inulac iring ¢ T Vas ST I 4 
: oe See ee eee wee ee where are en- 
M: joying quick 
Springfield, It! s Office O I 
enind svat, teh led the Kerns-B and easy sales 
Tampa, Fla.—! Pogue ha j i Fle I 
pen nat as we comnts wherever 
Ss thr x is conneé the [Te e 
& Mentquaety Sutisney Gameane, 3 i, Ae shown. Write 
cau’ a tae Cade a ee in for dealers’ dis- 
Hi ted fr fa er counts and get 
West Palm Beach, Fla Halsey & ({ T ‘ w 
ne aoe = % : your share of 
Wichita, Kans. fice F } this profitable 
soon business. 
ips wil 
eir hands grea An ricar c [sY)DOr 
_ de <n’ dunes =| Eeatheredge Rubber Co., Inc. 
~< seating Po Aion a 9 342 West Huron St., Chicago, Ill. 
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Sell your own 
brand and keep 
customers coming 
back to you; they 
become familiar 
with your brand 
and you get all the 
repeat business in- 
stead of it being 
divided among 
several as is the 
¥ case in pushing 

lines handled by 


every one. 





You can build a 
substantial ribbon 
business with our 
help. Ribbons are 
furnished in neatly 
lithographed 
boxes with your 
imprint, in a grade 
and weight for 
every purpose. 
Why not start a 
profitable t y pe- 
writer supplies 
business of your 
own by asking for 


particulars today? 
Ss 


U.S. 


Typewriter Ribbon 
Manufacturing Co. 


Sansom & 10th Sts. 
Philadelphia, Pa. 


CABLE ADDRESS: MUSTR. 
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THE AZORA 
TWIRLER RING 


Stationers 
T. W. Dealers 


can make good profit with a fresh stock of 
AZORA air cushions and twirler rings. AZORA 
specialties have served thousands of typewriter 
owners for years in reducing noise and shock; 
of those installed eight to twelve years ago, many can 
now be replaced with profit both to owner and dealer. 
You can prove that a typewriter equipped with AZORA 
cushions and rings is worth more than one in operation 
without their benefit 

Send us your order for 60 sets and fix up a display or 
write for prices and details. 


AZORA RUBBER CO. 


54th and 20th Sts. Cicero, Illinois 





PAT. DECEMBER 21, 1915 
THE AZORA 
AIR CUSHION 
Section View) 
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Aurora, liil.—L. C. Murray has taken charge of the local sul 
office of the TL. C. Smith & Bros. Typewriter, Inc. He had beer 
a combination repair man and salesman at the Chicago brat 
before taking up sales work here 

Bakersfield, Calif.—R. A. Henley has been appointed distr 
manager for the Remington Typewriter Company His head 
quarters are at 1805 Chester avenue Mr. Henley had beer 
with the Underwood Typewriter Company at Los Angeles be 
fore making his present connection 


Bowling Green, Ky.—The Buchanan Typewriter Agency has 
re-established itself at 939 State street, after a fire which dar 
aged some of the stock Following the fire temporary quart 


were secured at 937 State street 

Cambridge, Mass.—The Barker-Page Typewriter Compa 
Central building, escaped serious damage in a fire which swept 
the first floor of the building 


Canton, Ohio.—The Benson Typewriter Company has n ed 
from 109 Fourth street to 336 Fourth street. 

Chicago, I!l.—Glenn Beavers, a college man, has joined 
sales staff of the local branch, Hammond Typewriter Compar 

Chicago, ill. A. C. Metcalfe has joined the sales staff of 
Royal Typewriter Company He has a wide acquaint 


the Chicago field 

Chicago, ttl.—The Universal Roller Company has moved f: 
128 North La Salle street to 54 West Lake street Mucl 
commodious quarters have been secured 

Chicago, Iil._—P. ©. Burt, formerly district manager 
Woodstock Typewriter Company in Nebraska, has beer 
ferred to similar work in Southern Illinois 

Chicago, Iil.—B. C. Milner, assistant to the president of L. ¢ 
Smith & Bros. Typewriter, Inc., and S. C. Stiver, vice 
dent, were visitors at the Chicago branch in February 


Chicago, Ill.—L. J. Conger, president of the Corona Type 


writer Company, Inc., stopped over in Chicago on his wa 
Groton, N. Y With Mrs. Conger he had made a trip to the 
Pacific coast 

Chicago, It1._—The Morrow-Alward Typewriter Exchange has 
succeeded E. R. Morrow at 6 West Randolph street eS 2 
Alward, formerly with the Underwood Typewriter Comy 


here, has joined Mr. Morrow 

Chicago, Ill.--L. T. Lafferty, formerly with the Underwood 
Typewriter Company at Pittsburgh and San Francis 
joined the local branch He has taken the territory forme 


covered by C. L. Alward, who has made a new affiliation 


Chicago, til._.—Walter C. Kumpfer,. who has been assisting 
the sales department detail of the local branch, Underwood 
Typewriter Company, has been assigned to a sales territory 
the West Side His office work has been assigned to DD. C 
Collins 

Chicago, IlI.—cC. E. Gordon has been assigned to a ¢« 
tory by H. 8S. Gilbert, manager here for the L. C. Smith 
Bros. Typewriter, Ine He had been in the office 
field; previously he was a salesman for The Noiseless 
writer Companys 


Chicago, IIl.—W. C. Lavat, general sales manager for 


Royal Typewriter Company, In¢« spent a week at the 
branch in February Other February visitors from head 
ters were Julius Schillinger, assistant sales manager 


charge of the general service department; J. H. Collins, We 
ern auditor; A. F. Mahoney, of the general collection dep 
ment 

Cleveland, Ohio.—The Best Typewriter Service Compa! 
moved from 1826 Prospect avenue to 4600 Superior aver 
Colorado Springs, Colo.—J. W. Metcalfe, 507 Mining Ex 
building, is local representative of the Woodstock Typew! 
Companys 

Dubuque, towa.—A. Bolsius has been transferred 
Dodge to this city by the Underwood Typewriter Con 
326 B. & I. building 

Fargo, N. Dak.—J. E. Gaffney, of the Office Specialties ¢ 
pany. started in the year with membership in the Royal 7 
writer Company's Machine a Day club, according to tl | 
uary records 
Fort Wayne, Ind.—William C. Huber, 546 Wagner str 


undertaken th elocal sale of Woodstock typewriters 








| 
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COLUMBIA 


TRADE-MARK REG. U. 8. PAT. OFF. 


FILING CABINETS 


The cut shows part of the $30,000 


Columbia installation in the Land 











Title and Trust Company, Phila- 
delphia, the largest Title Company 
in the East. 

Correctly designed with expert 
workmanship applied on carefully 
selected material Columbia merits 
to be the choice wherever quality 
counts. 

Progressive distributors of high 
standing in their communities are 
invited to communicate with: 


Columbia Steel Equipment Co. 


P. O. Box 841 
PHILADELPHIA, PA. 


Showroom Corner Ninth and Chestnut Streets 


“RELIABLE” OFFERS 
1 2 3 











. . * 
Price List No. 175 The Business New Barretts : 
— 
\ me tyr e list just off the Machine World New Barrett Adding Ma- 
$s: mat reductions it chines—mind you—we've just 
prices, particularly on UN made a wonderful purchase 
DERWOODS WALES \ trad magazine full I and are giving our custom- 
COMPTOMETERS, et practical, helpful salesmak ers the benefit. 
= be ear rl} Also available NEW Dem- 
RELIABLE” price lists are a — ee ee onstrator Victors, Wales — 
mprehet March issue 1s now out. Send hundreds of excellent values. 
ive and complete. They ar: tor it, 11 haven't received The “RELIABLE” handle 
values i ‘t. and get permanently on the greatest variety and 
pe idding-calculat thea Meat far sie cneemniiiiaiis maintain the largest stock 
g ind = chec] baa: , f us rebuilt (and new) 
office machines in the world. 
It’s Free It’s Free Get Acquainted 














WRITE, WIRE, OR CALL TO-DAY! 


RELIABLE Typewriter & Adding Machine Corp. 


170 W. Washington Street 
Cable Address ‘“‘RELIABLE”’ CHICAGO, ILL., U. S. A. 








———————— 
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Feature This Desk and Win 
New Customers 


HE only way to win 
new desk customers is 
to feature the class of 


merchandise that is in de- 
mand. 


Evansville Desk Company's 
desks are constantly in de 
mand because they are at- 
tractive in design, construct- 
ed along the lines of utility, 
and will last for many, many 
years. 

To sell one single desk 
from this line is to make a 
life-long patron. 

With the general increase 
in business after the Holi- 
days, there will be many calls 
for new desks. 

You can win this new busi 
ness by featuring Evansville 
Desk Company's Desks. 





No. 1531 


Be sure to write for Catalog and Prices. 


Evansville Desk Co. .. Evansville, Ind. 


ESTABLISHED 1903 















PRESTO 


Automatic Closing 


INK STANDS 


combine quality and practicability at a 
moderate price—this insures quick sales 
and satisfied users. 
Manufactured and for sale by 
Bachrach Specialty Co. 
2275 3rd Avenue - - New York City 





PRESTO Base Sets 


in Pressed Glass for general use, also 
Cut and Polished Plate Glass to meet 
the demand for the highest grade office 
equipment. Suitable for Executive 
Offices, Bankers’ Desks and Director 
Tables 


PRESTO Base Sets 


are equipped with Instantaneous Presto 
Automatic ( sing Inkwells. 


Dealers write for catalogue and discount 























win! 
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Fort Smith, Ark.—T. A. Walker, formerly manager here for 
the temington Typewriter Company, spent several days here 
some weeks ago 

Fort Worth, Texas.—P. H. Billneken of the Royal Typewriter 


Company, Inc., has moved from 321 Cotton Exchange building 


to 114 East 
Fort Worth, Tex.—The 
changed its 


Seventh street 
Typewriter Supply Company, Inc., has 
Typewriter Supply 
value of the 


name to the Company, and 


amended the articles covering the corporation's 


stock 

Lincoln, Nebr.—January records of the Machine a Day clul 
of the Royal Typewriter Company, [Inc., include the name of 
H. E. McArthur, of the Nebraska Typewriter Exchange 

New York, N. Y.—The E. W. Eurich Typewriter Company is 


now located at 321 Broadway The company larger 


occupies 


space thar at the former location 

Salisbury, N. C.—E. A. Harrelson has become district mar 
ager in North Carolina for the Woodstock Typewriter Com 
pany He succeeds his brother, M. B. Harrelson, who is now 
local distributor of the Woodstock 

San Diego, Calif.—The Typewriter Shop, E. W. Connery, 
manager, has moved from $16 First National Bank building to 
larger quarters on the ground floor at 957 Eighth street The 
Shop is distributor for Woodstock typewriters 

Santa Monica, Calif._-The Santa Monica Book & Stationery 
Company, 1427 Third street, has been opened It is conducted 
by Miss Cahroff, who had been with the Arthur E. Jacksor 


store, 1404 Third street, nineteen years Typewriters are han- 


dled, as well as office s ipplies stationery, books. gree ting cards 


and photographic equipment and supplies 
lowa.—The Office Service 
organized by E. L 


typewriters here 


Sioux City, 
street has 
Woodstock 

Springfield, Mass.—The Miller Office 
beer 
Hampshire 


Company, 605 
beer Isaakson for the sale 
Equipment 
appoined Woodstock 


Company 
Bridge street, has distributor for 
Hampden, and Franklin counties 

Tampa, Fla.—R. G. Roof laid the 
listing his name in the 
club of the Royal Company, Inc 


foundation of a good year's 


January Machine a Day 


business by) 


Type writer 


Topeka, Kans.—R. G. Nichols hit the bullseye n Januar 
winning membership that month in the Machine a Da clut 
of the Royal Typewriter Company, Inc 

Trenton, N. J.—When the Machine a Day club records of the 
Royal Typewriter Company, In« were written up for Januar) 
they contained the name of W. W. Prior 

West Palm Beach, Fla.—The Typewriter & Office Supply 


Company has been doing a Corona, Royal 
and Shipman-Ward 
ceeded the Typewriter Sh: p in 

West Paim Beach, Fla.—Th« 


(company has 


thriving business ir 
typewriters This 
April, 1924 

West Palm Beach Office 
quarters in the 
This is one of a 


rebuilt company su 


Suppl 


business dis 


moved to larger 


trict near the new railroad station chain 


of stores, the others being at Miami and St. Petersburg The 
company distributes L ‘ Smith & Bros tvpewriters and 
Victor idding machine 

(Stationery—Continued from Page 178.) 


Philadelphia, 


expanding the 


5530 Chester 


Penna.— Weiland Bros., 


commer il stationery lines This busir 


specialized previously on social stationery 

Philadelphia, Penna.—Charles R. Hoskins, son of the founde 
of the W am H, Hoskins Company, has retired from act 
participatior n the busines He is in his seventy-fifth vear 


Mainwaring, commercial! ar 


moved from 1218 Arch street to 1 


Philadelphia, 


social steel engraver, has 


Penna. Arthur P 


Chestnut street Increa space has been secured throug! 


this change 


Philadelphia, Penna.—The Original Schiff Brothers station- 


ers, 245 Market street has been registered as a commercia 
title in the mmon pleas court by Sophia J. H. Dellheim, 1902 
West Erie avenus 

Philadelphia, Penna.—T!} Stationers Novelty Companys 
Pine street, has been registered as a commercial title in the 
common pleas court by Benjamin Levinson and Charles |! 
Levinsor ! Ridge avenue 


Philadelphia, Penna.—The A. & C. Office Supply Compar 


04 Walnut street, has been recorded as a commercial title ir 
he common pleas court |}! L. B. Chapman Alda Penna 
nd C. H. Alburtus, 459 North Sixty-second street 
Philadelphia, Penna.—McCabe & Company, blank book mar 
ifacturer ' North Seventh street. has been registered as 
ommer " é m the mmon pleas court by Anna J. M 
Cabe, Camden, N. J., and Joseph T. Bodell, Camder 


Page 197.) 


(Continued on 
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WANTED 


General Sales Managers 
For Large Cities 


sales managers for exclusive territories who 
will maintain sales organizations to handle the money- 
making Patent Refill Notebook Cover Stand. A force of 
salesmen has put it over big in Chicago. Banks, insurance 
companies and other firms with large offices buy large 
quantities Salesmen are making $50 to $60 a week; sales 
managers can make much more 


The Cover Stand is a cover and copyholder combined, with 
attractive exclusive features Sell for $15 a dozen. 


We want live 


Investigate 





PATENT REFILL COVER CO. 


Manufacturers of Refill Covers for all Purposes. 


160 N. Wells Street Chicago, III. 

























MANUFACTURE 
SEALS 
STENCILS 
BADGES 
RUBBER@STEEL 
STAMPS 
METAL CHECKS 
POCKET COINS 
BRASS SIGNS 


ETC 


eren svamre 











FOR SALE 


Hien Went 


we K Diansons $1 Si 





ereecns 


ACTOR 4 190 Su Sterns CHICAGO 
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ADDING MACHINE PAPER 


anil 








‘. 
for Stationers 


because 
users are always 


SATISKIED 


— >» 
la 1omers 
can save money 
by obtaining stock 
from nearest distributor 
Write for List of Agents 


CENTRAL PAPER CO.. MenashaWis" 


Packed 








PUNCHING AND DIE-CUTTING 





DO NOT CONFUSE the Nelson Heavy Duty Type Punching 
Machine with the ordinary paper punch until you have in- 
vestigated the merits of this popular new series Model 4. 
Correctness of design and stability of construction give it the 
ranking place over any in this class of equipment; but its 
principal merit lies in the diversified range of work for which 
it can be used. While the Nelson wil] do all kinds of Paper 
Punching—all that any other machine will do—and do it 
better and more economically, this is but a small part of 
its usefulness. 

The acknowledged multi-purpose machine of the trade. Cat- 
alog for the asking. 


C. R. @ W. A. NELSON, Inc. 


223 North Michigan Ave. CHICAGO, ILL. 






in cases of 
‘eit 
i 
Dozen ot, 
Box 
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Buffalo, N. Y. \. W. Burdette, | il manager fo 


e : Rochester prior to his transfer here 


Fisher Company, #14 Mutual I building, had be 


Cedar Rapids, towa.—-L. E 


ber of the sales promotion division of the sales 





Hooker. who had bee! 


i us of the Burroughs Adding Machine Company's agency 
been transferred to the home office at Detroit. He 


and will specialize on lectures on accounting and merc! 


before various organizations 
Chicago, IIl.—J I). Fraser has resigned as dist 


here for the Powers Accounting Machine Comp: 
succeeded by Harold F. Vaughn, who has been witl 











pany several years as a salesman in the Chicago field 
Detroit, Mich.—Herron W. Miller has been appointed d ' 
manager here by the Powers Accounting Machine Corp : 
He was transferred from the Chicago office, and succeeds 
Stringer, who has entered another line of work i 
El Paso, Texas.—Guy G. Russell. a veteran of the |! 
Fisher organization, has been made manager hers ‘ 
he had been in charge of the Arizona territory 
Omaha, Nebr.—A. H. Mielenz, of the Elliott-Fisher ¢ 
has moved to 614-16 Peters Trust building from ( 
building 
Philadelphia, Penna.-——-H. P. Scott. of the Flliott-Fis ( 
pany has been transferred to Phila elph i 20 Ma 
’ 
' 
: 











ADDING MACHINES | 














: 
: 
' 
Atlanta, Ga.—F. A. Jones has been appointed sales ager 
here by The Dalton Adding Machine Compan He 
; with the Sundstrand Adding Machine Company a 
vears 
bd Butte, Mont.—Ozro F. Gaston has been transferre: 
; Seattle by the Burroughs Adding Machine Company, and / 
s seling with the Butte agency | 
3 Charleston, W. Va.—The Marchant Calculating Machine ¢ 
4 pany is now represented in the local territory by J. W. L 
$ 209 Masonic Temple. He had been handling the W 
a number of years, and will continue that representatior 
local Marchant interests are under the jurisdiction of tt ( 
cinnati office 
Chicago, IIl.—In order to secure more office and storags 
bd the local office of the Mercedes Calculating Machine Cor 
3 has moved from Suite 733 to Suite 1035-37, Comn 
s Continental Bank building 
3 Chicago, !!l.—The Add-Index Corporation, now ir ( 
way building, will locate on the eighth floor of the P 7 
graph building May 1 This brings the office clos 
; financial district. and better transportation facilities 
s Chicago, 1it.—The Portable Adding Machine Sales ¢ I 
; has moved from the Continental and Commercia N 
4 Bank building to the Fisher building, Van Buren and D ' 
streets The parent company, Portable Adding Mace ! 
pany, remains in the Commercial National Bank 2 
s having moved from the seventt the eighteenth fi 
: eign sales will be handled from this office. 
2 Chicago, !l.—The Adding & Calculating Machine Ex 
2 26 South Wells street, has undertaken representatior ( 
; of the Barrett adding machine, manufactured by tl 
3 Monotype Machine Company The Barrett is returning 
s original home, as the Adding & Calculating Mac} e Ex 
3 pioneered the Chicagd market from 1917 to 1923. The new 
2 mountable typewriter is also handled, as well as 
4 writers and adding machines.—H. P. Owen, formerly 
s Lanston organization in Chicag has joined Ad 
ry Calculating Machine Exchange 
: Cincinnati, Ohio.—The Dalton Adding Machine C 
D4 effected a new organization of tl United Stat 
; Beginning February 1 nine sales districts were estal 
bd 1, John Mitchell; No. 2, Cook Husbands; No W 4 <A 
; bald; No. 4. A. Claspill; No. 5, C. E. Hambrick:; N 
m4 Boone: No. 7. W. W. Erskine: N 8s, E. W. Harr 
@& Earl M. Brooks 




















March, 1925 OFFICE APPLIANCES 


Spencerian 


Personal 


\ Steel Pens 







Known so well— 
they are easier to sell 


SPENCERIAN Steel Pens are known wherever pens are 
used. For over half a century they have been the 
standard of American writers and the favorite pens of 
better schools. To-day 
ee, MoT f in the leading magazines and school papers of the 
ter display) N 349 United States and Canada. They are the best pens 


they are constantly advertised 


will you sell that you can sell. 
Spencerians. This , 
C ’ one-quarter Write for allu ates © atal g ar d amp les. 
gross each of four pop- Our interesting t “Wha ir hand 
lar patterns in sep- writing reveals,’ will al be 
te cor 
Write for descriptive SPENCERIAN PEN CO., 349 Broadway, New York 
circular t } Warwick Bros. & Rutter, Ltd., Toronto, Canadian Distributors 







. 


Fine, Medium, 
Stub and 
Dome Pointed 











Long Service 
At Low Cost 


Built for Service’—a superior 


orade ot office 
stand constant wear. 


desks, 


made to 
\ll moving 








. . . - W eate 
parts operate with minimum fric 7 


tion. Long life is thus secured at 
low cost. 

“Built for Service’—by antici- 
pating the needs of your custom- 
ers; the easiest assurance of sat- 
isfied users. May we send you 
further details? 


Western Furniture Co. 
Blair Avenue and Palm Street 
ST. &eegcis, Be. 


WESTERN 


BUILT 
FOR SERVICE 


D-E-S-K-9 














Western 














Number 





Number 








1660 PTW 


1660 R 
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WHY SELL “JUST CARBON PAPER?” 


When you may sell STORMS carbon paper. Clean-Cut, durable carbons, 
perfectly edged, sharp writing typewriter ribbons, backed by our twenty- 
five years of experience devoted exclusively to the manufacture of BETTER 
inked ribbons and carbon papers. AN INKED RIBBON FOR EVERY 
PURPOSE —A CARBON PAPER FOR EVERY REQUIREMENT. 


That’s STORMS SERVICE. 


an unusual quality. Especially adapted for 
Underwood Fanfold forms but equally good 









CAMEO 308. The sharpest writing ribbon on 
the market. An exclusive STORMS product. 


CAMEO 348. A carbon paper of the highest 
quality. Jet black, clean to handle and pos- 
sessed of superior manifolding qualities. 
Featherweight, Lightweight, Standardweight. 


Sheepskin 348 and 351. Billing carbons of 


for general billing use. Clean writing and 
durable. 


Carbon rolls for billing and adding machines, 
carefully constructed to meet specifi- 
cations of the various machines. 


MAKE UP SAMPLE ORDER 


COMPANY 


- + Brooklyn, N. Y. 


SEND FOR PRICES AND 


H. M.STORMS 


561 Grand Avenue 





*8ORDs ererNAY 
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The Automatic Feed with the « <« < 
Human Motion on the BAUM FOLDER is 
Breaking Production Records Everywhere 


Landis Press, Harrisburg, Pa., writes—‘‘One girl folds 50,000 to 
52,000 sheets (3 folds each—150,000 folds) every 8 hr. day.” 


Try out one on your own work 


CUT hand-folding COSTS 90% and get 
your folding AS you WANT it, WHEN 
you WANT it. 


It returns entire investment in 1 to 4 
weeks’ use. 

It is SIMPLE, COMPACT, SPOILAGE 
PROOF and VERSATILE. 


RUSSELL E. BAUM 
615-627 Chestnut Street, Philadelphia 


Branches or authorized dealers in 37 cities 





THE BAUM AUTOMATIC FOLDER 
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indianapolis 
strand Sales 
Company, 

Los Angeles 
of the 


, ind.—c. J 
Agency, is 
Lemcke building 


Marchant 


formerly 
the 


Rollman, 
now with 
, Calif.—W. R 
Calculating 


Wales 


with 


Adding 


with the Monroe Calculating Machine Company 


Texas, prior t 


Louisville, Ky.—Rex H 


for the Burro 
ferred to the 
resentative of 


o his present connection. 


ughs Adding 
office at 


Detroit He is 


department 


home 
the sales 


Moore has joined the 
Machine Company 
at 


the Sund- 
Machine 


local branch 


He 
Fort 


had been 


has been 


Worth 


Rathbun, who had been manager hers 
Machine Company, 


trans- 


now a special rep- 





*STA R* 


The Portable 
Adding Machine 






Omaha, Nebr.—Graham S. Conway, formerly with the Monroe 
Calculating Machine Company here, has joined the Los Angeles 
branch of the Marchant Calculating Machine Company. 
Omaha, Nebr.—J. H. Shinn, for about fifteen years general 
soliciting agent for the Felt & Tarrant Manufacturing Com- 
pany, makers of the “CComptometer,”’ in Omaha and adjacent 
territory, resigned that position recently and will handle the 
St. Louis, Me agency the Marchant Calculating Machine 
Company 
Orange, N. J.—The Monroe Calculating Machine Company has 
bought property adjoining its plant to provide for the future 
expansion of the factory 7 Ss 
Rochester, N. Y.—H. T. Lansing, of the Sundstrand Sales 8 Ibs. 6% inches square. 6 inches high. 
Agency, has moved from Room 134, 62 State street, to Roon . ene 
os 107 eatin han ; Handy carrying handle; and positive keyboard 
«%, ii State s 2eT a ’ 4 - 
ansene, Wein. ©, Den. ob tes Eee Bee lock La pone totals when in wuse—exclusive 
chine Company, has moved from 405 Tacoma building to 612 STA ; eatures. : 
Tacoma building Adding capacity, 999,999,999 or $9,999,999.99 
a ; In high-grade construction, material, and me- 
Federal Taxes in Brazil. chanical inspection, the *STAR* is equal to any 
Fe ae . ee ir ee ee avern ee a adding machine at any price, and is so guaran- 
whicn a ixec ax s levied (lass wo inciudes deaiers iT ™ 
mechanical appliances, paper and office supplies. The tax o1 teed. 
this division is eighty milris a year. The division of commer Manufactured and Guaranteed by 


cial laws 


D. C., has or 


ation 


United States 


file the fficial 


Department of Commerce, 
Brazilian documents 


Washington 


covering tax 








Todd Protectograph Co., Inc. 
(Established 1899) 
Manufacturers of the Protectograph and 
PROTOD-Greenbac Forgery-proof Checks 


1129 University Ave. Rochester, N. Y. 


Sales and Service Offices in All Cities. 














Atlanta, Ga.—The Rapid Addressing Machine Company S 
established a branch here, in charge of T. R. Wiggins 
Chicago, ill.—The Anderson Distributing Company represents 
the Mum-O-Phone Company in this territory 
Chicago, I!l.—The T. M. Sheppard Company) s meeting w 
gratifying success selling the ‘‘Bostitc}! fastener t 
sumers in Illinois and part of Indiana 
Chicago, !I1!1.—E. C. Loomis, president of the Automatic Ps 
cil Sharpener Comp: left in February for a three-month 
stay at Palm Bea nd other Florida Mrs omis 
iccompanied hin 
Chicago, Ill Rodne J Ludlow manager here fi T) 
Elliott Addressing M hine Company has 1dded tw new 
salesme! ec. ¥ Br rmerly with the Addressograph Cor 
any ind Edward I! (;ibbons formerly wit Marsha Field 4 h ialis 
wer ae ene 4 as, tormeriy s You get best service from the specialist 
hicago, Ill.—C. L. Hayes has been placed charge of the iali : D k Pad 
oe ee ae net - —we specialize in Desk rads 
abula Mas é npany divisior } nter 
Eanes Bent ere. He succeeds P _ Ninety styles, stiff, flexible or semi-flexible backs, 
as beer assigned executive posit r vith i 
Scale sear éh three sizes: 1914x2444, 12%x19% and 244x384. Also 
Chicago, I!!l.—The Pruitt Company has n d fron Glass Desk Pads, Work Distributors, Boardclips, 
| Wells street gr 1 floor location 17 Nortl Adjustable Desk Pad Corners, Special Binders, etc. 
street the Occ lilding. The company has iT I 
upied formerly, a total of 7 uare f \ Card Index Cabinets, black 
| ew talogue eparation, to be mailed in Ma cloth covered throughout 4” 
. —The American Multigraph Sales Compar 
Se nei tee ik ae a ae lock-cornered wood frames, 
wh te 308 Herth Michtesn avenue, Part third fi with ELSANE Patented two- 
been engaged ns call for ft rod follow blocks: for 3x5, 
rrang The repair shop and “ 4x6 and 5x8 cards in 1, 2, 3, 4 
" aiceeiaian Chie , ( * % pad « and 6 drawers. 
American Multigraph Sales Comp ene Also letter and legal cabi- 
brot Multigrap! é 
ee aa nets in 3, 6 and 12 drawers. 
Duluth, Minn. tapid Addressing M : 
pened a branch here with H. J. Pogat : SAINBERG & COMPANY, Inc. 
Jack ie, Fiz R. B. Jones has be tr 
tor San Anatenm Sean Gan 77-79 East 130th Street, New York, N.Y. 
heer ted at O r Cit’ Ok! 
Los Angeles, Calif seorge E. Montg f ( 
Equ ment Comnar ved tr =~ HI 
$17 E t |} 
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HELP YOURSELF 


TO MORE PROFITS! 


CURMANCO 
Display Racks 


We have made to order 
so many display racks 
for different kinds of 
business that to give the 
field better service on 
this item we ask your 
help to satisfy the many 
firms who have not had 
the chance to supply 
their needs to take care 
of folders, booklets, time 
ecards, price lists, maps 
and many other items 
that have never been 
taken care of in a satis 
factory way 






























The 3%x6 envelope size 
is shown is ready to fill 
immediate orders as this 
is a popular size Other 
sizes will be stocked soon 
as the needs and require 
ments make them stand- 
ard sellers Our facili- 
ties give you prompt de 


. 
Pri 3 OO livery on any size you 
ce . sell Our prices are most 


Olive Green Art Stee! reasonable. 
Sell the Curmanco Full Line. Write Today! 


Currier Manufacturing Company 
1001 Central Ave., Minneapolis, Minn. 
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For Seventy Years 


Seventy years in chair building would mean noth- 
ing had not the knowledge gained from this experi 
ence been inculcated in the manufacture of Conrades 
“Better Built” Chairs. 


“Better Built” would have 
little significance as a 
trade mark only; it has 
come to mean chairs which 
possess the pleasing com- 
bination of utility with 
comfort and substantiality 
with fineness 
in finish, 











The price is 
productive of 
a satisfactory 
turnover. Con- 
cades should 
be a good line 
for you. Have 
you a catalog? 


CONRADES MFG. CO. 
Makers of “Better Built’ Chairs 
Second and Tyler Sts. ST. LOUIS, MO. 


We exhibit our line: 
Ninth Floor, Mono- 
gramBildg.,St.Louis. 
American Furniture 
Mart, Room 408, 
Chicago. 










-_ 
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Los Angeles, Calif.—L. J. Taylor. who conducts an addressing 


f Commer 


machine exchange, has moved from 510 Chamber « 
building to Box 914, Arcade station 

Los Angeles, Calif.—The Office Machine Company has n ed 
to new quarters in the Van Nuys building, West Se tl 
street The company has undertaken district representat 
of the Add-Index Corporation, and anticipates a large sal 
this territory. 

Milwaukee, Wis.—The Robert Moscrip Company, cash reg 
ters and store fixtures, has moved to 175 Fifth street 

New York, N. Y.—The Beck Duplicator Company Albert 
Isaacs, 476 Broadway, has taken a membership in the Mer 
chants’ Association of New York 

New York, N. Y.—Lewis Kaufman and Harry |! 
have been added to the sales force of the local office of 


Rapid Addressing Machine Companys 46 East Twenty 
street 

Rochester, N. Y.—The Direct Service Company, addres 
equipment, has moved from 117 N View Terrace 
Elwood building 

San Diego, Calif.—H. C. Bartels, formerly manager 
The McCasky Register Company has been promoted 
ager of the San Francisco district He has been su 


here by C. F. Davis, formerly a salesman 




















Atlantic City, N. J.—L. W. Seward, recently manag 
Philadelphia for the C. E. Sheppard Company ! 
charge of the stationery department of srooks & Idle 


Prior to joining the C. E. Sheppard Company he had bee 
ager of the Smith Printing Company. Williamsport, Per 
Bakersfield, Calif.—J. T. Wingate, 1717 Nineteenth stre 
added loose leaf devices, commercial Stationery and 

plies to his wholesale paper and bookbinding bus 
also has the agency for the Woodstock typewrite! Ne 
and the Kardex system 

Boston, Mass.—Arthur W. O'Connell has opened 


Gra shop at 355 Boylston street, carrying commercial st 
ery, loose leaf goods and fine writings 

Chicago, (Ill.—The printing plant of the Visible R 
Equipment Company has been moved from 329 Plymout 


to the fifth floor at 430 South Green street 
Chicago, Ill._—A. V. Robbins, who had been manag 


the Baker-Vawter Company has resigned He 
another line of business, locating in California 
Chicago, Hh. H E. Hawkins, general manager fs 
The Stationers Loose Leaf Compar s expected ba 
from a prolonged visit to Southern point Cuba w 


i 


cluded in his trip 


Chicago, Ill. Arthur Hoaglar has rejoined the ( 
branch of the Irving-Pitt Manufacturing Company He 
been attached to the branch in the past, but was 
to the factory at Kansas City \Io 

Chicago, ill.—W. K. MeClure ’ stant treasurer 
chasing agent of the Wilson-Jon: Loose Leaf Compar 
heen elected a member of the boat of directors f the | 
chasing Agents’ Association of C iZo 

Chicago, Itit.—Herbert Towne ind R \ Nottr 
National Blank Book Company were in attendance 
nual convention of the Kansas State Book Dealer 


tion, held at Topeka, Kans., in February 


Des Moines, lowa.—The Visibl Records Equipment ¢ 
pany, Chicago, Ill has appointed Benjamin Kar 
sentative here 

Holyoke, Mass.—James Campbel as been appointed 
sales promotion department of the National Blank B ( 
pany He had been associated prev isly with the W 


Jones Loose Leaf Company 

Philadelphia, Penna.—Harry B. Levis, Ine 702 Ar 
is now stocking McMillan loos eaf binders and su 
This organization has represented the McMillan line 


is now able to fill orders from stock 


Paper Market of Portuguese East Africa. 


The small size of the European community n | 
East Africa limits the demand for paper products. 17 
consumption is negligible Carbor paper is supplis 


United States England and Germany furnish writing 
The United States has lost its position in supply 
paper, due to the adverse exchangs This situat 

exist now Dealers say that the mports from the 
States since 1922 show an upward trend 
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A LEADER 





Style 5000F 


FELT TOP OFFICE CHAIR CUSHION 


A LEADER 





Style 5000F 





PRICE PRICE 
G1 10 each $1 10 each 

& & 

in lots of in lots of 


one dozen or more one dozen or more 





5000F Office Chair Cushior Attractive and comfortable. Filling is soft, 


tufted. Comes it 


The ESCO 
ind resilient Button 


is an exceptional value. 
black or brown artificial leather with brown or green felt top. 


of Office Chair Cushions and Felt Chair Pads is complete. Write for catalog and price list. 
I 


ECONOMY SEAT COMPANY, - 1824 Albert Street, Chicago, Illinois 


Originators of the Felt Top Office Chair Cushion 


Phe ESCO line 











HIGGINS Vegetable Glue 


> 





TILL the cheapest adhesive of similar quality on the market. A 
strong, glue-like paste, cream colored, and adapted for heavy 
work, such as making up packages, sticking paper or cloth to each 
other, or to wood, glass, metal or leather. Valuable in many lines of 
paper, cloth and leather manufacturing, and for school, store and 











WIGG INS? r 





G 
iy gy og / household use. Put up in lacquered tin cans for economy’s sake. 
od 4 5 lb. Cans ( 6 fluid oz.) per dozen $ 3.00 
<- _ ; wf llb. ‘* (12 fluid oz.) ais 5.40 
2 ee |e a-_ | 7.80 
Susi Hicoins 2% Meigs } My 5lb. “ each 1.50 
ae USA jy ith. “ 7 2.50 





‘Seen Vegetable Glue is not warranted against discoloring paper. Dealers 
_ whose trade demands a better grade of paste should supply HIGGINS’ 
Office Paste. This is a fragrant white paste, put up in flint glass jars, which _ 


permit the natural opalescent tint of the paste to show through. Adjustable 
brush holder of our own invention enables user to keep brush level with the paste. 


4 oz. Bottles, with brush, per dozen $ 3.00 
= si s9 = - 5.40 
32 oz. ” 18.00 


Trade discounts greater than ever before 


Screw-Capped Jars, 
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‘ CRESCENT 
PINS 


reduce the swelling 
office expense 


There is a sharp point and a large 
head on every Crescent Pin; every 
— full weight and exact size—not 
only are they of guaranteed supe- 
rior quality but that quality is uni- Pyramid Brass Pins 
form. They save office workers much Western Representative 
valuable time yet cost no more than AL. TONES 
others. 55 New Montgomery St. 

San Francisco 





Dependable Crescent Pins are best 


Southern Representative 
for users. Dealers find them excel- 
lent merchandise for this and other Patt — 
oe, Stationers are invited to San Antonio, Texas 
write for samples with prices and new York Representative 
discounts. CHAS. S. SRCOBSEN 


851 West End Ave. 


Crescent Brass and Pin Company 


Office and Factory, 5760-5800 Trumbull Ave. at Viaduct 
Detroit, Michigan 


Counter and 
Window Display Assortment 














. = Furnished Free with Contents 





Paper Clips 


Have shown their popularity for their practica- 

bility and usefulness. The Sta-Fast line includes 

a clip for every possible purpose, and of quality 

recognized all throuvh the trade as the finest. 
They will hold one sheet as Armly as 100. 

Write today for free sample. 

L. D. VAN VALKENBURG CO. 

HOLYOKE, MASS., U.8.A. 


4 STYLES 
5. SIZES 











Graffco 


TRADE MARK REG vs rarorr 


PICTURE HANGERS 


Their outstanding merit is the fact that 
the 


Nail Stays In—Can’t Fall Out! 


Clever patent. steel  friction-spring 
holds it, yet it is easily adjusted or re- 
moved. No more lost nails. The hangers 


Lie Flat Against Wall 


Rounded edges prevent injury to walls 
or woodwork. 


3 Sizes—Support up to 100 Pounds 


Heavy steel, lacquered brass finish 
Ideal for pictures, telephone books, mir- 
rors, etc. Sold by stationers, hardware 
picture, and dept. stores. Any size 
10c packet. 

DEALERS: We are making an ex- 
cellent offer. Write us for it today. 


Graff-Underwood Co. 


Sole Manufacturers Vise Signals, Vise Clips, etc. 


18 Beacon St., Somerville, Boston 43, Mass. 












BATTLESHIP LINOLEUM 
DESK PADS AND DESK TOPS 








A smooth, hard writing surface is 
a necessity to everyone who does 
clerical work. Linoleum presents 
just such a surface. Polar desk 
pads and desk tops are made of Gen- 
uine Battleship Linoleum. They 
withstand wear, they are easy to 
keep neat and clean and they always 
lie perfectly flat on the surface of a 
desk. Their appeal is so universal 
that they sell easily and quickly. A 
word from you will bring descriptive 
literature concerning these two 
Polar specialties. 


POLAR MFG. CO. 


119-125 N. Fourth Street PHILADELPHIA 














































Brooklyn, N. Y.—T! teel stamp business of Fred H. Kee 
at 1448 Ea Seventeentl street, has beer purchased by 
(*o-Onpe Stamp Works, 658 Fairview avenue Mr Keene 
has retired fron business making his residence i Ne 


burg! N. ¥ 
Chicago, !1!|.—The P. A 
its new locatior t 191 


Chicago, !I11.—C. L 


Saft 


Salisbury 


North Wells 


street 


rd, president of tl 


-Schulz Company has 


Safford Stamp 


& Seal Works, accomy ed by his wife, left t Februar 
an extended visit at Miami, Fla 

Chicago, Il.—T) Turley Stamp Works 8 Shermar et 
s ccupying remodel quarters The business has en 
located at this address nine years 

Chicago, ttl.—The Superior Type Company had a1 x! t at 
the t fair held during February at Hotel Imperial TI Su 
perior booth was I arge of R. H. Lasiemar and Herma 


Chicago, !tIl.—E. O vn 


Companys s spending the 
ind his Vite Visited their ¢ 
mbark gz for Hor 


Chicago, Iil.—Carl ©. Lin 


for tl Americar Sumber 


to represent the ce 


an, president f the Art 
winter in 
laughter at Rio Vista, C: 


agren, 


ing Machine Company Wa 
tion ait the 


annua meeting 


ympany in 


the Hawaiian Isl 
lif.. before 


who had been man: 


ands He 


this territory Mr. Lind 


gren ha been with the American Numbering Machine ‘| r 
pany nce its organizatior 
Chicago, tl.—The American Seal & Stamp Compa! 
South Clark street ! been chartered t manufactur 
dea rking seals, stencils, rubber stamps 
This ncor} i f the familiar American Seal & K 
( n which ir lephone usage has alwa been An 
ean Se Company The incorporators are Jos. Pardi, E \ 
Ludwig and Mary E. Ludwig 
Denver, Colo.—Henr Sachs, of the Sact Lawlor 
is circumscribing the vorld, Accompanied by his wif ind 
her mother he left for Europe in January, to returt roug! 
San Francisco late n May 
Elizabeth, N. J.—Roger Underwood, president of Ee 
Specialty Company) toured Porto Rico and Cub n Febr 
Mrs derwood accompanied him. The trip was d 
aril for recuperatior om Mr. Underwood recent S 
business calls were made at various point 
Louisville, Ky.—Julius Schmutz, owner of the Schn M 
facturing Compar has purchased a controlling interest 
he Koehler Stamp & Stencil Company 
New York, N. Y.—T! Peerless Rubber Stamp Compal! is 
been established at . Broadway by Harry He H ll 
red by the trade through previous connect S th 
( Rut Ss » Company and the Ar le S 
‘ ai 
Peoria, Ill. \ \ the Peoria Stamp & S« ! 7 
made triy c £ n February. 
San Antonio, Texas | San Antonio Rubber Stamp ‘¢ 
par moved Soledad street t 10 Nort I sa 
Stationery—Continued from Page 159.) 
Philadelphia, Penna The American Manufacturing ‘ 
FE ne! N. ¥ established an office t 1001 Market 
rge of A. Bryant This is a int tenan h 
Et i Faber N i Blank Book Manufacturing m- 
any nd White & Wyckoff Manufacturing Compan) 
Philadelphia, Penna The Keystone Papeteries C 1 
Nort 7 Ifth street, has been chartered in the state Dela 
s based on the Keystone Stationery Company) 
has erating tw years The equipment and 


dent of the Wynne Paper ¢ 


ers are 


Prentis D. Wynne 


‘ompany); Benjamin Schwartz 


pre 1 d tre irer A. B. Dusavitz, secretar) M - 
Wrvynne and Schwartz id been connected with the <Aetr S 
ne Company 
Portiand, Ore.—J. F. MacLeod, former] wit The J. K. G 
Compal! has joined the Boyer Printing Company 
Portland, Ore. Kifham Stationery & Printing 
suffers $450 1 when burglars enters fl 
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Sample Impression of ECONOMO 





Austfien] 


4 
‘ % 






NOV 30 1920 
A Quick Selling 
Specialty 


The ECONOMO Time 
Stamp is a_ durable, 
low-priced article which 
needs only to be dis- 
field is everywhere. It 
factories, warehouses 


quickly Its 
use in offices, 


and other places where a record of hour and date is 


played to sell 
is in constant 


required. The printing surface is mounted on a 3/16 
inch cushion which, with the flexible cord in the 
handle, insures uniform, clear impressions no matter 


how rapidly the stamp is handled. The hour hand is 
adjusted by means of a knob and indicator at the side of the 
nickeled case—there is no delicate mechanism to get out of 
rder—CONTINUOUS, RELIABLE SERVICE. 


For sale by stamp manufacturers and stationers. 
Write for descriptive matter to 


LOUIS MELIND CO. 


362 W. Dept. B. Chicago, Ill. 


We are manufacturers to the trade of Rubber Stamps, Seals, 
Stencils, ete. Made to order. Write for general catalog. 


Chicage Avenue 














—| CJ. AIGNER ECOMaities =|} 





ane 





Aico Indexed Records 
Lead the Way to 
Greater Visibility 
a 

For the mutual 
benefit of our cus- 
tomers and our- 
selves we maintain 
a Service Depart- 
ment, whose busi- 
ness to is to study 
your indexing 
problems. 


The index illus- 
trated was perfect- 
ed through our 
analysis and its 
use has resulted 
in real profits. 


*‘When a better 
index tab is made 
Aigner will make 
i. 








Chicago. Illinais 








law 
Aigners Patent Cut Index Strips 

















198 OFFICE 


APPLIANCES March, 1925 








FI WEBCO PRODUCT 





TRADE MARK 





Original and Best 
lype Cleaning Fuld 


Cleans your type ‘No type brushing 
Cleans your platens | No picking out of 
Cleans metal parts | particles from type 


Dissolves grease and cleans spots 
tom your desk 


WHEN TRADE M Mann APPEARS 


DIRT OISAPPEARS 
MANUFACTURED BY 


The F.SWebster Company Inc. 
BOSTON 
MAKERS OF 


MULTI-KOPY Carbon Papers 
STAR-BRAND Typewriter Ribbons 








Chicago, IIl.—E. H. Mayhew has rejoined the Chicago staff 


the KeeLox Manufacturing Company after several year 


other affiliations 

Chicago, 'll.—The Kee Lox Manufacturing Company. J. A 
Salisbury, manager, has moved to 320 South Franklin street 
the former location was 7 East Harrison street 


Chicago, Iil.—Ward J. Downs, president of the Caxton Lab 
oratories, New York, N. Y., visited the Chicago branch li) 


February He stopped over at various cities en route fror 

New York 

Chicago, Ill.—J. A. White, manager here for the F. S. We 
(ice 


ster Company, left in February for a short stay at 
Springs, Miss His wife and daughter have been there sever 
weeks, Mr. White's philosophy about Chicago's winter weather 


is that it is an easy matter to dress to keep out the cold 


The coming weeks, with their frequent and violent fluctuati« 
of temperature, are more difficult to withstand So he will 
enjoy the fishing and golfing in the South until the 


logical exchange is stabilized 

Columbus, Onio.—The Miller-Bryant-Pierce Company 
opened a branch at 503 Atlas building, in charge of Edw 
Eriksen Complete stocks of ribbons and carbons are car 

Detroit, Mich.—Miss E. B. Lohr has joined the local bran 
of The Miller-Bryant-Pierce Company as service represent 
tive 

New York, N. Y.—A. Martin Gould of the Old Town Ribbor 
& Carbon Company has been traveling the Central West 


Lincoln, Nebr., as his outpost. 


Office Equipment Catalogue, has taken charge of the metropol 

tan territory for The Manifold Company, Cleveland, Ohio 
Rochester, N. Y.—Charles Stanton, vice president of 

Crown Ribbon & Carbon Manufacturing Company, is in Euro, 














on a business mission. 
Seattle, Wash.—The C. R. Leonard Company has moved 
Rooms 424-25 Pioneer building to 1004 Terminal Sales building 











“TSP PAPER CLIPS 


do not require a selling talk. Merely place them 

beside other fasteners and your customers will 

invariably choose “Tip-Tops.” 

Ask your jobber—if he can’t serve you, then ask us. 
Write for Samples and Prices 


The Tip Top Mfg. Co., Inc. Syracuse, N. Y. 
Canadian Agents: Brown Bros., Ltd., Toronto 








——_ 


Manifold Exports from Germany. 


A ] II ] O} | INE Wurttemberg and Baden are the center of paper producti 
in Germany In the period January to September, 1924, there 


FOR 1924 


were exported forty metric tons of manifold paper, valued at 


$6,322 


(Stationery—Continued from Page 197.) 

Portiand, Ore.—George McMullin has joined the staff of 
J. K. Gill Company, traveling the Mastern Oregon and Washing 
ton territory 

Portland, Ore.—Harry C. Chapin has joined the Kilham St: 
tionery & Printing Company His former connection was w 
the Pacitic Stationery & Printing Company 

St. Louis, Mo.—August Hausher, of the Comfort Printing & 
Stationery Club was elected secretary-treasurer of the St 
Louis Craftsman’s Club 

St. Louis, Mo.—George B. Gannett, of the Geo. D. Barr 
Stationery & Printing Company, was called to service or 








Federal grand jury in February 

St. Louis, Mo.—The Woodward & Tiernan Printing Cor 
is erecting a moderr plant at Tower Grove and Race Tr 
avenues There will be five acres of floor space with a 
age of 200 feet on Tower Grove avenue, running back 
The estimated cost of the new plant is $900,000 

San Francisco, Calif.—A South Seas tour is being mads 
H. W. Rutledge, of Ingrim, Rutledge & Company, ax my 
by his wife 

San Francisco, Calif.—Ernest Wallace, manufacturers 
resentative, has undertaken the distribution of the 


line of the National Rule Company, Rochester. N. Y 

San Francisco, Calif.—The Schwabacher-Frey St 
Company has established a wholesale department ited 
the third floor of the new Market street store \ whe sale 
toy department adjoins the stationery display 


Somerville, Mass.—J. H. Cooper, Kennebunk, Mains s 
chased the M E. Vonee stationery store in Union Square 
Washington, D. C.—Ross P. Andrews, of the R. P. Ar 


Paper Company has been re-elected president of the Mere 








and Manufacturers Association 
Waukegan, Iil.—The National Office Supply Company Z 
City, Ml... has purchased a site here A new plant wi 


erected, and on completion the factory at Zion City w 


moved here 





——- 











New York, N. Y.—Eric Singer, formerly connected with the 
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Eclipse Pneumatic Inkwells 
for B 


For Beauty, because of their distinctively graceful lines 
and attra c appesé 


eauty, Cleanliness, Economy 





For Cleanliness, because just the right supply of inl 
had at « pen dip, there is ne er to sticl 
plunger to encrust, and the we o ae 
dust ou 


r Economy, because wasteful evaporation 





APPL 
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| se Actual 
| Savings 


25°, on your purchases of PADS 
50°% on your RUBBER STAMPS 


Due entirely to the fact that ‘‘Solo” 
Stamp Pads do not sweat and clog 
the type of your rubber stamps. Also 
all surplus ink remains at the bottom 
of the pad. 

The Reason is—The ‘Solo’ Pad is 
made on an entirely different princi- 
ple. And they cost no more. 


PEERLESS Carbon & 
Ribbon Mfg. Co., Inc. 


476 Broome St. New York 
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DE LUXE 


THE RUSH 


The IDEAL Ink And Typewriter Eraser 
Used by Uncle Sam 


in engineering and governmental departments 
food See Ee just a stroke and the letter or figure is erased. 
For quick, clean, invisible erasing it is 


An IDEAL Office nia Specialty 
combining luxury and economy 


THE FLEXIBLE 
BRUSH—ITS SECRET 










ASK TO SEE IT 
ELEXIGEE DIAMOND BRUSH ITS SECRET 


Rush Eraser 
Company 


500 S. Clinton 
Street 
SYRACUSE, 


oes eae 









Aus ERASER 
ces eee 


Rosh ERASES 















STAN DARD 
ENVEL oe SEALER 
Zits GL), VE 

Liiiso| Ui Hi] TT www 

Gj BN SS 


SS 
"REVER ESN AN 
(Rene 






Save Time and Eliminate Unsanitary Drudgery 
6 Models (Hand and Electric) $3.00 to $150.00, 







One suited to the requirements of every 
office, whether the daily mail is 25 letters 
or 150,000. 





Standards are the most efficient, durable, 
and widely distributed envelope sealers on 
the market. 










Used by all U. S. Government Departments, 
prominent banks, public utilities, and by 
large and small concerns in every line of 
industry. 






Over 50.000 in da 





ily use. 








DE an et ) AND OFFIC E SPECIALTY SALESMEN: 
terest ing proposition to make you 

presented in your district. 

stating territory covered. 






bs we e oop % 
Wri te t r ‘detal ls, 


Standard Mailing Machines Co. 


Revere Boulevard, Everett, Mass. 
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Low-Priced Specialties 
Are Profitable 


Low priced specialties are profitable because 
they turn frequently. Your investment is small 
but dividends quick and often. Hoffman Special- 
ties embrace a line of those much needed office 
requirements—desk pads, letter cabinets, shelf 
boxes, transfer files, etc., all of which are backed 
by a guarantee assuring satisfaction both to 
yourself and the user. Let us send our catalog, 
with prices, and discounts. 


L. HOFFMAN 


Established in 1888 
45 Lafayette Street New York City 


Stationers Shelf Boxes—-Lega |Blank and Letter 

Cabinets—-Cloth and Agate Paper Covered Index 

Boxes Desk Stationery Racks—-Document File 

Boxes — Transfer and Storage Cases— Battleship 
Linoleum Desk Pads. 
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GOOD RIBBONS 
sx” GOOD CARBONS 


It is easy to state that such and such a 
brand is best and to attempt to prove it 
by elaborate tests. 


The supreme test, however, is that given 
by the user. 


Union Ribbons and Carbons compare 
favorably when used side by side with 
other makes. This, from your point of 
view, is the best endorsement for any 
project—its service is actual comparison 
with competitive articles. 


If for any reason your present line of 
ribbons and carbons is not entirely satis- 
factory, or if you can use an additional 
line, it would only be in keeping with 
good business practice to investigate the 
product of this company. We solicit 
your inquiry 


UNION 
RIBBON & CARBON CO. 


Front and Laurel Streets 


PHILADELPHIA 
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Before Placing Your Orders 
See Irvin’s NEW 


WOVENAIR 


CHAIR CUSHION 


A new departure from the sponge rubber, 
felt or leather cushion. One inch thick, ex- 
tremely Soft and Pliable. This cushion is the 
last word in comfort and is taking the trade 
by storm. 


Write for circular and prices. Trade dis- 
counts are liberal and allow excellent profits 
Cushions made in four sizes and three attrac- 
tive colors. 


A. H. IRVIN CO., Inc. 
1015 Chestnut St. Philadelphia 
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‘arag f Views ] current s ; fre yt 
, - ’ ‘er 
hous field, classified entent 
reference. 
Manufacturer. 

Ly Blame t Ribbor S an inst! tive ticle in 7 £ 
Tips (T} Miller—B int—Pierce Company) \ typewriter al 
told how to adju typewriter ribbons on the machine ind 
the chnique that mnduces to perfect work 

Mailing permits 1dvertisers who wish to spatch matter 
without affixing adhesive stamps, were discussed in The Du 
plex Postal Advisor (Du-Plex Onvelope Corporation) Tr ad 

t be 


vantages of this practice v 


were explained 


vere indicated 











d the details 








Selling Getting Easier was asked and answered in the 
Faultless Bulletin (The Stationers Loose Leaf Company The 
salesma who knows what his customer's requirements are 
ind tl items i! s line which fit those requirements. finds 
selling easier The ther chap discovers that it gets harder 
ar harder 

The Case Method of Selling was discu n The Webst 
Wa (F. S. Webster ¢ pany) The suggestion was made tha 
during dealers’ sal meetings each sales hould be pre 
pared t discuss eat case in which his sol tation was ul 
: essful. The discussion which follows should reveal the w 
ut—to avoid repetitions of such failures—from future li 
tions which are sin 
The Power of Suggestive Selling’ in The National (Nationa 
Blank Book Com} ») showed how the salesman wW 1 the 
follow through” instinct outsells the man who lacks imagina 
nd the powe t lead the customer to consider ther 
iten than that he ime for originally There is a distinction 
of course, betwee! verloading a cust r ul diplon ally 
elling complete bill 
The familiar Rot y maxim of He Prof Serves 
Best n the Sec t Salesman (Steel Equipn ration) 
lis the story of |! vard H. Quimby 1 live Dover 
\ H His territ now covers the rrea New 
Hampshire Mains ‘ Vermont, and requ t 
of sixtyv—five Mi () by has a live line iit s 
which includes Secu equipment 
Evolution = of Application Card Gas and Elect 
a ce published Globe—Wernicke Lx f The Globe—We! 
n (‘ompany) tok w the card index i has su} int 
bound books i ! new customer publ j 
The prehensive details of arranging t erve a \“ 
tome are worke« that every factor recorded f ‘ 
guidance of the r is departments inte d 
Following the ¢ we in The Coach (published co—ope ‘ 
Booru & Pease Company, Ebe d Fabs ( How 
H t Pen Cor ! and Sanford Manuf turing Company) 
howe how th blazer wins his obj while t op) 
st make mediocre progress Another referred t the 
! ss possib tie f displaying “B & P columnal! 
t s fe ! Americal ad t the t 
I E lle director of cle 
Yaw! n and Erbe M ifacturing Comy tributed t ! 
Y and E Ide: ned File Clerks Be f y I 
Kk’ Products.” S$ wed when the ipplies salesmatr 
i ‘ struction t e clerks when del i ma suct 
the « . better prepared ind f i I 
~ i ts favor At re 
lhe Mace \I The Macey Cor be 
! ts f matched fine ofl 
y \ g shown § illustr u offi Ww 
ir? en nstrating harn d conve 
G Borglun the s« " ug! } 
I Allen—Marshall Compat Atl ey 
“ le L } work of " ne he Stor \ 
r. ip i ( Lee and |} ld s 
\¢£ | fs s in The Typebar (L. ¢ Si Br 
| Ir headed T cipal « er 
rf ilé ability o wort hard wit! 
. 1ils to bring 1 It a) f ti 
‘ i! il told o i I il wait x 
w wi sig iddressed deal He ‘ 
\ vork whicl l Elsie ds x 
“ I £ hrough w in 
e order That ‘ rceefulness 
First Aid to Industry,”’ in Busine (I ghs A gz Ma 
. ‘ par tel how he Seattl ( mber of ¢ erce 
| ind support A ndustr The 
ns 1 r the directi I ndust on 
i l i l f the W nerits su 1 
= 4 this. and tl ’ tr er? j 
t < lires t! l Tl nd , 
( al ta \ enal 
‘ | cast its f ‘ 
\J the birthday g ( 
bson Art ), aS gov s w t 
babies are that month tl t iy 
ers were told trat on. birt y care i montl 
\ ! atior npal s sam department s ws tl 
indard et r pres ng samy I Is¢ 
x juip! bee urged | era ! e! 
equip! | ‘ over, of r br 
ap in all—ov sig with a 
. - nit 
writ vere dis ssed R S dar 
l \ par Inc.) \ by er 
Ps au ty f writ ~ ip 
I s His ex] e} 
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“DANDY” 
GEM PAPER CLIPS 
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Neos. 1, 2 and 3 
A Gem Clip with an Improved Friction 
Surface. 
Grips and Holds papers firmly together. 


The Angle of the Notches Eliminates 
All Possibility of the tearing of thin 
sheets of Paper. 


Noesting Pin Ticket Co., Inc. 
‘Millions Daily’’ 
Mount Vernon New York 











Advance Paper Boxes 
in Stationery Stores 


our goods in your store. 
long life of service. We 
fibre board stationers’ 


sale for 
built for a 
of card and 


You will find a ready 
Every item is durably 
manufacture all sorts 
specialties 





Warren Transfer Cases 
Card Index Storage Cases 
Pigeon Hole Boxes 
Railroad Filing Boxes 
(cloth or paper covered) 
Mailing Tubes 
Carbon Paper Boxes 
Check the list 
goods We shall be 
particulars 


and let us 
giad 


Card Index Trays 
Stationery Cabinets 
Document Storage Cases 
Transfer Cases 

(Invoice, letter and Cap 

Sizes) 

Cupbeards 
replenish your stock of these 


to send you catalog and full 


Advance Paper Box Co. 


2727 Franklin Avenue 


ST. LOUIS, MO. 
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Chicago Glass Desk Pad: Raised. 


Plate Glass Tops for Desks 


Plate Glass Tops are furnished in any size accord- 


ing to specifications, and with either square or bev- 
eled edges. The glass is approximately \” thick and 
highly polished, thus presenting a smooth, hard and 
even surface for writing. No modern office should be 
without the use of these tops 


The Chicago Glass Desk Pad is indispensable to the 


busy office executive as it affords a place to keep 
memoranda, lists and other data in orderly arrangement 
under the glass, always visible for ready reference. 
Sizes: 18x24 and 20x36 inches 


Plate Glass Letter Trays and Window Ventilators 


belong to our other specialties which we manu- 
facture for office use. They offer many advantages 
and our descriptive folder will furnish complete infor- 
mation as to sizes and prices. 


The Chicago Mirror & Art Glass Co. 
216-224 N. Clinton St. Chicago, III. 








CERTAINLY RYAN HAS THEM! 


STEEL BOOK ENDS 


Have been in- 
cluded as a per- 
manent add:tion 
to the well-known 
line of Ryan 
Products in re- 
sponse to the 
many requests 
we have received 
to supply them. 





(SIZE: 4%¢x5 ‘4 in.) 


You can now include Book Ends with 
your next Ryan Order. 


List PRICE DUC barr 


J. F. Ryan & Company 


222 East 42nd St. New York, N. Y. 














Paragraphic reviews of current tissues from 
the catalogue and allied fields, classified fo» 
convenient reference. 


Manufacturer. 


Ed. Jones & Company, specialist in badges, Oakland, Calif 
has circulated a catalogue of its product 


An envelope enclosure from A. W. Faber, Inc., Newark, N. J 
features “Castell’’ pencils. Color was used lavishly on this jol 
From the Speed Key Manufacturing Company, 22 Colum! 

place, Brooklyn, N. Y., comes a folder descriptive of 


“Noiseless Automatics” typewriter fasteners. 

From The Universal Drafting Machine Company, Clevelar 
Ohio, comes a folder in colors descriptive of the 1 ‘ 
drafting machine, and the field in which it is applied 

The Moise—Klinkner Company, 368 Market street, San Fran 
cisco, Calif., has distributed a 2384—page catalogue of marking 
devices. Shipping room supplies are given special prominence 


From The Lakeside Press, Chicago, Ill, comes a brochure 


on “Fine Book Making.’’ It shows the plant’s facilities for fin: 
edition work, and “extra” bindings The mastercraftsmans! 
of the book binder is being perpetuated in the Lakeside p 
A folder in colors from the Old Dutch Carbon & Rib 
Manufacturing Company portrays the sediment, magnify 
and heat tests for the company’s products These various test 





are illustrated in colors and suggest the rigid scrutiny which 


these products withstand 

From Wm. A. Force & Company, Inc., 105 Worth street, Nev 
York, N. Y., comes a convenient calendar on heavy 
3%x6% inches This shows the days and months of 192 
1926 in legible and convenient form But little space is de 
to the advertising message 

An envelope stuffer from the Imperial Desk Company, Evar 
ville, Ind., features the company’s “Inlay—-Neolum”™” desk 
table tops It shows the product in its natural color, and 
plains the details of construction. The folder is arranged 
the imprint of the local dealer 

The Tablet & Ticket Company, 1015 West Adams street, ¢ 


cago, UL, has circulated two new catalogues A twenty 
page booklet describes the “T & T"’ changeable bulletin d 
boards A sixty—page catalogue covers the company’s line 


paper letters, plain and gummed labels, pin tickets, add 
labels, string tags and notarial and documental seals 


From The American Multigraph Saies Company comes 
folder descriptive of the “‘Compotype"’ service offered to us 
of the Multigraph Form letters which are to be kept “sta! 
ing’ for repeated use are set up at central shops and delive 


to the user After the job is run, the form is stored for 
future use, and no type is tied up This* service is given |} 
Multigraph branches at Chicago, New York, Washington 
Philadeiphia, and the factory at Cleveland, Ohio 


Distributor. 
The Associated Stationers’ Supply Company, Chicag I 
has distributed a new “Pink List which includes the 


lines on which the company represents the manufacturer dirs 
The “Pink List’’ has expanded greatly since it was first ] 
lished 


Dealer. 
From The Bramwood Press, 121 West North street, I 
napolis, Ind comes a handsomely printed and embe ed 
nouncement of the establishment f the new tat 


partment 
Direct Mail Matter. 


The United States Envelope Company, Springfield, M 
culated What's In It for Your Customer?” to the 
trade 

The Roberts Numbering Machine Company, 694 


avenue, Brooklyr N Y.. sent a mailing to dealers 
its assortment offer of six popular models 

The National Blank Book Company sent to dealet 
with enclosures featuring the selling ammunition wh 


the loose leaf and bound book line of the companys 
advertising in business papers is the magnet which will 
trade to the stationer 

A mailing from local branches of the Yawmar ind | 
Manufacturing Company featured the company’s t 
record. This is an 8x5 card, giving detailed informat 

ing the individual employe, and providing space 
payments for three years 

The Pressteel Engineering Corporation 392 «=Fift 

New York, N. ¥ circulated “‘They Grow With Your I 
featuring the versatile ‘‘Universal” filing units The 
the various types of cabinets for cards and letters 
files, etc.. which are ingeniously interlocked by I 
device 

The Wholesale Typewriter Company 126-30 Broadw 


York, N. ¥ made a proposition to allow five per 
on Underwood rebuilts, bought in lots of twenty I 
chines may be ordered singly, and a convenient 
was enclosed with the letter, so the ealer can kee 
the machines ordered 

The Weis Manufacturing Company, Monrose M 
comprehensive mailing featuring many of the company’s 
cialties These included the Weis visible index for ga 


repair parts control; card trays and cabinets, combination 212 


cabinet for school records, filing folders, 1900 vertical 


400 line vertical files, swinging star for typewriters and 
fibre board card trays and transfers, scrap book, account 
cooking recipe outfits, ‘““Just-a—Reminder.”’ 

The F. W Roberts Company Cleveland, Ohio, suggests 
perpetual inventory record to its direct mail list This 


described the system, the sheets and binders used, and i 
prices. Samples of “I-P" sheets which the compar 
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If You Bind Your Own 


Loose Leaf Devices 


We can show you how to cut the cost 
of making your special metals, at least 
in 


Whether or not you buy your Knock 
Down Metals from us, we want you 
to effect this saving, because we spe- 
cialize in the manufacture of Loose 
Leaf Metal Parts for the dealer who 
binds his own Loose Leaf Devices and 
therefore we want to co-operate with 
the purchasers of metal parts. All 
of them. 


We will gladly explain without cost 
or obligation to you the system we have 
devised to enable the dealer to make up 
his special metals accurately and eco- 
nomically. 


The Tenacity 
Manufacturing Company, Inc. 
Reading, Cincinnati, Ohio 











WINAS 
TELEPHONE BRACKETS 


for Convenience 


Burns Brackets add so materially to the 
convenience, speed and utility of the telephone 
that no progressive organization or individual 
can afford to overlook their value and the 
necessity for installing immediately. 

By posting your trade on the many useful 
features of Burns Brackets, you can secure 
this business. Let us give you 
latest data and trade prices. 







State and 64th Streets 
CHICAGO, U. S. A. 


ADJUSTABLE 
UP AND DOWN 
IN AND OUT 











Orpin 600 Offers 
best value in 
Genuine Mahogany 


In territories 
portunity for sales in the Orpin 600 line. These 
desks are Genuine mahogany throughout 

tops, panels, legs, drawer-fronts, rails, 
backs and 
writer desks 


' ' 
| > 
Standard sizes 


and tables are provid 


Full information with price 
furnished promptly on request 


Orpin Desk Company 


121 Medford Street Charlestown, Mass. 
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where mahogany furniture is the 
popular equipment, dealers have splendid op- 


sides, 
bottoms. Flat tops, roll tops, type- 
ed in 
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No. 851 
overstuffed 
chair 
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The Office Furniture 
Dealer 


who serves the larger corporations, banks, law firms, clubs, etc.,fre 

quently has calls for overstuffed furniture. GUNLOCKE has five 
excellent designs—two chairs, two settees and a couch, furnished 
with oak or mahogany legs and covered with Broncho material or 
leather. GUNLOCKE makes acompleteline of office chairs, how- 
ever. There are over a hundred stylesfor executives, clerks, typists, 
bookkeepers, etc. Located convenient to supplies of materials and 
with splendid manufacturing and shipping facilities, we offer quality 
goods and pleasing service. Leus send you catalog and full particular | 


W. H. Gunlocke Chair Co., WAYS 


POXVITINITEE 
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U.S. and Canadian Patents Allowed 
Other Patents Applied For 


ROTARY Dupligraph 


IS NEW stencil duplicator $ 
makes copies of typewritten 

or handwritten matter quickly, 

clearly, easily, and retails for just 


The ROTARY DUPLIGRAPH is a small machine 
with the ability of a large one. It produces excellent copies 
rapidly and it is so simple that anyone can operate. it almost at 
sight. In letter size it costs only $30, complete with supplies. It 
does high grade work producing form letters, office forms, quota- 
tions, notices, specifications, menus and a hundred-and-one other 
things which are handled to best advantage ona stencil duplicator. 


Dealers --- Specialty Men 
The low price of this remarkable machine opens a wide new field. Offices, public 
stenographers, lodge secretaries and everyone else using duplicate letters or 
office forms are prospects. Introduce it in your community and you will be 
well repaid for your efforts. The discount is very liberal to dealers. 


The HEYER Duplicator Co., Inc. 


ESTABLISHED 1903 
18 and 20 South Wells Street 


Other Heyer Quality Products: 
THE IDEAL DUPLICATOR—Price, $5.00 and up 
THE HEKTOGRAPH—Price $1.50 and u 
REFILLING COMPOSITION—Put up 1, 2'¢, 5 and 10 Ib. cans 





Chicago 











DIEMER 
PRODUCTS 


FOR 
SATISFACTION ano SERVICE 


ENVELOPES for 
filing, mailing and 
carrying purposes, 
in RED ROPE and 
JUTE, for flat or 
folded papers. Also 
Metal End Filing 
Boxes. 
The 


show a few of the 





illustrations 





designs carried in 
stock. 
Samples furnished 
on request. 





JOHN F. DIEMER COMPANY 


519 Broadway (Est. 1869) New York, N. Y. 
SEND FOR CATALOGUE No. 30 













A—The Plunger 
B—The Staple 
C—The Staple 
Guide and 
Straightener 


Thirty Years of Leadership 
in Paper Fastening 
Machines and Staples 


OR thirty years it has been the aim of 

Hotchkiss to turn out the best possible 
All paper fastening machines and staples. For 
thirty years we have made nothing else. 


Hotchkiss 
Machines Today Hotchkiss Automatic Paper Fas- 
ain teners and Hotchkiss Staples are universally 
recognized as standard. They are asked for 
Guaranteed by name in stationery and office appliance 
for stores everywhere. They are a staple item, 
One easy to stock, easy to sell, and profitable. 
Year Write for Information 
THE HOTCHKISS SALES COMPANY 
Norwalk . ° Conn. 


HOTCHKISS 


PAPER FASTENING MACHINES AND STAPLES 








OUR letterheads and busi- 

ness cards are your press 
agents—your advanced guard 
For the integrity and financial! 
standing of your organization 
is reflected in your stationery, 
cards, etc. 
We know that the fate of your 
letters lies in a measure at the 
mercy of the engraver’s skill 
But copper and steel plate en- 
graving with all its kinks and 
turns is no mystery to us. We 
have learned the knack of do- 
ing better work well. 


Let us send you an estimate on 
your next stationery order. 


The American Embossing Co. 
192-9 Seneca Street BUFFALO, N. Y. 
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cords were tipped on the folder Again the actual 
company the suggestion for better business records 


These must be a delight to the busy man, as he gets the pic- 








ne re ind doesn't have to call for a salesman 
or sk that samples be mailed. 

' \ ‘ es f four mail pieces of attractive design ind typo 
: gral from the Marchant Calculating Machine Company fea 
t the Marchant calculating machine Designed for tech 
: mel! t handles the subject in a manner familiar to the 
: ind mathematiciar Symbols, graphs, tables and dia 
gran é the stor These pieces are titled respectively: “A 

Nex cal Bra \ Mechanical Brain That Cannot Tire 

\ Mechanical Bra f Perfectly Related Parts and \ Me 
Brain for 1 Cents Per Day \ deft touel f I 


these several pieces 
Accessory Advertising Matter 
w dis] n colors featuring Amity wallets is fur 
request t dealers applying t the Amit Leather 
(‘ompa! West Bend Wis 


z of é spapner advertising electré« featuring Secur 
storage shelving is furnished dealers by the Steel \ j 























juipr ‘ atio Avenel, N. J 

H mermill bond papeteries are featured in a _ series of 

lisp pieces irnished by the White & Wyckoff Manufactur 

ng mpany, He ke, Mass., with its Hammermill assortment TRINER POST OFFICE 
N ] 

Me bers of the National Association of Stationers, Office 


Outfitters and Manufacturers have been provided with decal 
omania transfers of the association’s emblem The transfer CALE Oo. 
s lithographed in blue, red and gold, about 7x9 inches 


Weis Manufacturing Company, Monroe, Mich., furnishes Specially designed for U. S. Post Office Service 


with a display card, 11Xx7 inches, featuring cabinets 
{ ne red ra cards cancelled checks, letter and nvoice — » i) P rActe 
, rs. These various items are illustrated in colors Cuts down Postal costs. 
The Superior Type Company, 3948 Ravenswood avenue, ‘ Used where a variance of 1/64 oz. means 
re furnished its dealers with an effective displa card 


ter or window It features rubber type for office use a Sav ing of thousands. 
\ sample holder with the slots filled with rubber type s dis Pronounced by experts as the best 
, = ; f to its dealers by The Globe—Wernicke commercial model ever produced. 


Company + xplains a a ‘rainbow div —_— ‘ f tl : Extra heavy and precise construction 
feguard methoc« oO es cing apers is rintes« . 4 . e 
¥ lore howit ~ Bee of t) _ Ban s and tl J finis} without the objectionable teatures of the 


drawet which they are displayed. Explanatory old type beam scale. 
letails, rendering a clear nderstanding of 


ee eee Many new and desirable points of in- 
Price Revisions teresting construction to make good sales 

any. 38 Bedfor treet, Boston, Mass talks and excellent window displays. 

ed prices on its “Filex” ne of card index —Write for full particulars. 


























Ny prices: eff e January 1 have been announced by the 
Free-Hand Binder Company, 227 Peart street. New York, N. ¥ T S M C 
rr} Ve stoc} izes of Model ‘ hinders m various s es RINER CALE & FG. O. 
Important changes have been made in the price list of th 2714 W. 21st St. CHICAGO, ILL. 
Oak e-Ameris t divisior Scoville Manufacturing Con 
tationer epartment Zs0 Broadwa\ New York N y 
®, price list has been distributed by Lefax, Inc Phil 
Penna lr t are new items, such as lawyer docket 
i union “Jotter.” Tadio log book, Binder No. 309 ANG QMNOM INN LNO INE NENG NG NNN 
| «steel Engineering Corporatior 1? Fifth avenues New = 
Ww N has distributed new price lists on its line Uni =. 
g ited February This list shows eighty = OOKC SES 
ities te ee tas ae, REVOLVING B A 
‘ i 
| . ss is x for Most Convenient Reference 
House Organs—Continued fre Page 201 SY . 
t t ar but an ~ t he < he i _ ised | wy These cases fit into a 
One oe eae Gk ae aa Gee x number of different 
Notwithstanding, the chine W n § requirements in of- 
when tl ' sk fice, school, or lib- 
Santee. Ey rary. They hold a 
Olson (Japs-Olson Compan aw great number of 
ent perso bout Minr “ books in a relative- 
ess field 
a inte Aeneas wad amieiaak te % ly small space and 
itt ix ). Savings are ortant part wy are indispensable to 
he United States, and quicl 2 the man who makes 
ifter being ec . zt frequent use of ref- ‘ 
ihiect of i rra i < ’ 
i & Backus C Municiy g uy erence books. They 
d one t red ju va Se are made in three 
g hat was ired “ sizes, No. 202 with 
yw 
- Ww ; ( gs & two shelves, No. 
tc ti se 203 with three, and 
: ie 3 ingula x No. 204 with four— 
‘ KX Strait I : . 
, Tg - “y+ of — the top is 24 inches 
terest « e Me square, the lowest 
stick to his a Shepar x shelf is 12 inches 
_ ) ( C%* pa l é ‘ > 
Staff Pe ee ge ah -e4 velar | oS high and the others 
. rr his w He wv , is = are 11 inches. 
ght tackl npareil tat And -& Choice of quartered 
oer - e = oak, genuine ma- 
Internal. 3 bogey a Ameri- 
nim inal a ~—— ' ri can alnut is 
in » (Burroughs Adding M z available. 
4 a me cmethinte fey ne ‘. - - ~~ oie zt Wea ah iding door bookcase sections, interchangeable with 
A ng Questions” in the Bully-Ten (Sundstran ran milar u nce made | John Danner Mfg. Co scriptive 
: mpal vy) was a list f quer es for salesmen = rcula ther or bot f will be sent you on request 
requentliv to eeDp m their sup ba) 
tain that pers ality w evel! S Ty , 
nines, “an . = AKRON WOOD PRODUCTS CO. 
s ticke’ treatment accorded by one ofthe woman workers AKRON : O8EEO 
: was printed in The GillO-Gram (The J. K. Gill 5 Esta ‘ 899—Incorporated 1904 
' Com] v3 ften letters of complaint are sent, rathe agnpe = lanufacture i office fixtures and equipment for 25 years 
| raise But irge rganization finds that customers are ! t y 


write etters of appreciatior If t were expr sed 


iil would be exceedingly lar ge RRA HH HERE HARA HA HARK BO HH HAHAE HAI: 
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Getting It Done Right! 


goods merchants frequently stock and 


immediate need for them, by 
giving the impression that “here is a bargain.” 
h the office supply man: 
they have a certain 


Dry 
dise to people who have no 


Nobody comes to buy of 
immediate requirement. 

in making our sales 
stocks of each grade, 
larger stocks and smaller 
dealer supplies 
required and helps his cus- 
makes more money 


weight and finish rather than 
With the diversified stock, 
the exact ribbon or carbon 
it done right!" 
and buys more merchandise. 

“Manifold Products” 
paper and typewriter ribbons, as well as carbon paper rolls 


line of carbon 


send you samples or immediate require- 


American Manifold Products Corp. 


GENERAL OFFICE AND FACTORY: 


2900 Darwin Terrace Chicago, III. 








U-KUT-EM INDEX TABS 


——_— Ow OY 


The ( Original “Pyralin” we Tab Made in 6-Inch Strips 


We are now manufacturing tabs in the 
following eight colors: 
AND FAUN. U-KUT-EM 
standard projection 
a single tab—thus “. It is the most 
economical tab for your customer to use. 
He will appreciate this 
Fully protected by patents. 


fact after using. 


DEALERS, WRITE FOR PRICES 


INFORMATION. 


Universal Index Tab Co. 
445 Central Bldg. 


REPRESENTED 


Seattle, Wash’ 


ARTHUR E. PETERSON, 937 
BARNEY ALDERSON, 
8. W. HARRIS, 

San Francisco 











The Strathmorean (Strathmore Paper Company) gave its re 

gards to the crocs—word puzzle craze After commenting on the : 
wide distribution the following paragraph appeared regarding 
the cross—word puzzle: “The attendants at the Pennsylvania 
State Hospital for the Insane at North Warren see value n 
the black and white squares for treatment of mental diseass 

and are handing out puzzle Ss to the inmates No offense meant 
but draw your own conclusions.” 


Comparative Figures on December Exports. 


The detailed figures which follow were abstracted from tal 
published by the Bureau of Foreign and Domestic Comme 
Department of Commerce. They afford an opportunity 
parison of two calendar years of the items represented 

These figures show the exports of the preceding mont! 
1924, as well as the current statistics, and figures for 
twelve-month period 


Comparative Figures on Major Exports—December. 
Furniture, metal office, including filing cases, safety de} 
boxes and vaults, lockers and other metal office furniture 
December [the 1923 figures do not include safes, safe de 

boxes, vaults and lockers]—(1923) $141,064; (1924) $185,892 


vember, 1924—$174,030 Twelve months ending December 
(1923) $1,790,071; (1924) $2,683,521 Quantities are not stated 
as the basic units are mixed. [For segregation of these var ! 


items, their quantities and values, see the respective classifica 
tions under “Comparative Figures on Miscellaneous Exp: 
December.’"] 


Machines, adding and calculating, in December—(1923) 1,64 
machines @ $356,005: (1924) 2.233 - ichines @ $468,638 N 
vember, 1924—1,792 machines @ $451,958 Twelve months 


ing December—(1923) 17,465 machines @ $3,364,832: (1924) ' 
machines @ $5,964,849 
Machines, cash register, in December—(1923) 1,204 ma 


@ $222,749; (1924) 1,733 machines @ $383,918 November 
1 359 machines @ $262,695 Twelve months ending Dece 
(1923) 17,241 machines @ $3,239,230; (1924) 18,740 machines 
$3,677,945 Cash register parts in December (1923) l 
pounds @ $13,346; (1924) 15,584 pounds @ $13,761 Novemb 
1924 (8.399 pounds @ $28,434 Twelve months ending D 
ber—(1923) 478,252 pounds @ $339,479; (1924) 490,770 pound 
$386,232 

Machines, typewriter, in December (1923) 22,458 machir 
$1.294.667; (1924) 22,982 machines @ $1,262,292 November 


21,919 machines @ $1,148,830. rwelve months ending LD 
ber— (1923) 240,237 machines @ $13,821,480; (1924) 269 f 
chines @ $15,110,5 Typewriter parts in December ( 
45.945 pounds @ $ (1924) 44,325 pounds @ $55,611 








vember, 1924—4.786 pounds @ $58,313 Tweive montl ] 
December—(1923) 475,760 pounds a $540,329; (1924) 
pounds @ $767,226 

Paper, carbon, in December—(1923) 66.448 pounds @ $54 
(1924) 68.393 pounds @ $50,417 November, 1924—63.426 | 
@ $49,070 Twelve months ending December—(1923) § {28 
pounds @ $690,660; (1924) 898,868 pounds @ $707,559 

Ribbons, typewriter, in December—(1923) 24,307 pound 
$40,581; (1924) 24,694 pounds @ $29,088 November, 1924—2 
pounds at $45,562 Twelve months ending December—(19 
303.139 pounds @ $519,990; (1924) 322.904 pounds @ $571,865 

Comparative Figures on Miscellaneous Exports—December 

Boxes, safe ee vaults and lockers, in December 192 
[not reported]; (1924) 57,052 pounds @ $11,765 November, 1 

25.041 pounds @ $5,888 Twelve months ending December 
(1923) [not reported]; (1924) 1.115.570 pounds @ $254,48 

Cards, playing, in December—(1923) 840,429 packs @ $ 


(1994) S22.308 packs @ $82,956 November, 1924—614,009 
@ $68,036 Twelve months ending December—(1923) 


pack @ $1,121,986: (1924) 6.869.159 packs @ $755,737 

Cases, filing, in December—(1923) 1.433 cases @ $50 
3.048 cases @ $100,809 November, 1924 3.255 cases 
Twelve months ending December—(1%23) 28,227 cass p $s 
67: (1924) 33.041 cases @ $1,179,616 

Chairs. wooden, in December—(1923) 18,533 chairs @ $5 
(1924) 12,236 chairs @ $40,485. November, 1924—12,275 
$43,799. Twelve months ending December—(1923) 237,374 

@ $749.922- (1924) 201.087 chairs @ $694,965 

Envelopes in December—(1923) 260,968 pounds a $48 f 
(1924) 215.114 pounds @ $39,904 November, 1924—217,255 pound 
@ $35,523 Twelve months ending December—(1923) $12,¢ 
pounds @ $550,344; (1924) 2,443,861 pounds @ $481,318 

Fiber, vulcanized, in December—(1923) 66,351 pounds $ 
2299; (1924) 34.263 pounds @ $16,636 November 1924 . 
pounds @ $11,090 Twelve months ending Decembs 


172.079 pounds @ $279,148; (1924) 507,560 pounds @ $203, 961 
Furniture, office, wooden, in December—(1923) 116,669 
@ $25,725; (1924) 93.036 pounds @ $22,020 November 
112.463 pounds @ $24,436 Twelve months ending Decembe 
(1923) 1,307,430 pounds @ $289,758; (1924) 1,361.71 pour 
$306,985 

Furniture, other metal office and fixtures, in Decembe 
(1923) 212,105 pounds @ $38,367; (1924) 148.449 pounds @ $34 
November, 1924—133,708 pounds @ $27,332. Twelve montl 
ing December $ 





3) 1,580,708 pounds @ $332,430; (1924) 
610 pounds @ $482.694 
Furniture, school and church, wooden, in December 


73.169 pounds @ $15,582; (1924) 8 064 pounds @ $4.S0¢ N 
vember, 1924 83 a pounds @ $13 ) Twelve months end 
December (192 ) 1,321,225 pounds @ $218,473; (1924) 1,849.1 


pounds fa : 3}. 292 
Ink, other than writing, lithographic and printing I 
ber—(1923) 44,763 pounds @ $16,998; (1924) 11.122 pound 


$8,023 November, 1924—30,387 pounds a $12.4 Tw 
months ending December—(1923) 597.425 pounds @ $2 
(1924) 419.196 pounds @ $174,6&8 

Ink, writing. in December—(1923) 113,935 pounds @ $ 
(1924) 96.111 pounds @ $15,755 November, 1924—87,.145 1 
@ $16,148 Twelve months ending December—(1923) 
pounds @ $257,909; (1924) 1,196,650 pounds @ $222,740 


Machines, addressing and duplicating, in Dece mber 192 
machines @ $39,947; (1924) 371 machines @ $42,135 Nover 


1924—380 machines @ $40,389 Twelve months ending Ds 
ber—(1923) 3,869 machines @ $422,278; (1924) 4,570 1 | 
$517,809 


Paste and mucilege in December (1923) 141,745 
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Clb Hampshire 


Typewriter Papers 


If you would like to see a sample book 
of a complete and worth while line of 
typewriter papers, write for the 


Old Hampshire Typewriter Book 


without delay. 


Two new medium-grade numbers have 
been added in five different weights as 
well as other changes made which we 
believe will be of interest to you and 
which keeps the Old Hampshire Line 
ever in the ranks of Quality and Pro- 
gressiveness. 


Write us for full information. We 
will be glad to serve you. 


FINE STATIONERY DEPARTMENT 


Hampshire Paper Co. 


South Badlep Falls, Mass. 

















The Perfect Loose Leaf Ring 
The Morden Swivel Ring 

HE exceptional popularity of the Morden 

Swivel Ring is due to its strong, simple, 
smooth, efficient joint—a joint scientifically con- 
structed. As the name denotes, it is a swivel 
joint (an exclusive feature of Morden rings, all 
other rings being of the hinged style, opening 
with a pull). The swivel joint insures dependa- 
bility to remain closed, since it counteracts the 
pulling strain of sheets and covers. For the same 
reason the ring cannot be put out of commission 
by a side-wise strain. Since it has no enlarged 
joint the ring will not mar surfaces, nor become 
wedged in the holes of sheets, to tear them. The 
ring is beautifully finished; does not weaken 
under constant use; throws out no sharp pro- 
jections, when opened, to jag sheets; does not 
scratch or pinch fingers when manipulated. When 
closed, remains securely closed, yet is easily 
opened. The locking mechanism is as simple, 
smooth and secure as the joint. 


Ten sizes, } in. to 2 in. 
Liberal discount to the trade. 


The Morden Manufacturing Corporation 














HE right kind of dealers and distributors are wanted 

for Amestyle Expanding Wallet envelopes. These 

five-piece expansion Wallets are superior envelopes 

~made with unusual care—of the finest Red Rope 

paper—re-enforced with cloth on upper corners. Tape 
and extra long flap add security. 


If you are a printer, stationer or paper specialty house, 
you should be handling this money-making envelope 
Write for the ““Amestyle’’ plan today. 


Ames Safety Envelope Co. 


55 SUDBURY STREET BOSTON, MASS. 
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WATERBURY, CONNECTICUT 
RRRHRRRRRRRRHRRRRRRRRRRRRRRERARRRRRRRR RY 
Mex, ENVELOPES 
No. 1 







Typewriter 
Stand 
for 
Sitting Position 


Tubular 
Construction 


No Castings Used. 






Write for 
Circular. 


Fowler-Manson-Sherman 
Cycle Mfg. Co. 


WILLIAM R. MANIERRE, Prop. 


1445-1455 W. Austin Ave., CHICAGO, ILL. 
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has a proposition for a live wire sales 
representative in each city and com- 


munity, which we will gladly explain Note Books To Meet 
to responsible inquirers. Vary ing ‘Tastes 


differ. Therefore, the demand varies. 


quality and cover every requirement This applies to stenographers and their 
in ribbons and carbons and a very note books as much as to anything else 


wide range of competitive conditions. Elkhart Stenographers’ Note Books are favored 
everywhere because they come in a variety of 
grades for both pen and pencil. Located as we 
are in the heart of the paper industry, all grades 
are available to us, all without the high freight 
rates that distant factories are forced to pay 
This is reflected in the price of our product. Let 
us send you samples and quote you our price 


Elkhart Stationery Co. 


Elkhart, Indiana 








MR. 
LIVE 
AWAKE 
DEALER 


rrr 






MARCH 
SPECIAL / 


Make 1925 a 


“HOWLING” 


wl ht 

Do your sal ple e the The Clock with a Memory SUCCESS 
floor and stock include all ot 
the costumer styles in the Fur HANDLE 
nas line? Every number is 
good there are onl tive ind TIME 
vith them all vou can do a JOSLIN’S (LIP ST STAMP 
nice profitable volume of busi 
ness 359 

a Guaranteed uninterrupted service 
iin eter we will scod for one solid year. 
you ONE COSTUMER FREI Write for details of a REAL 


Dealer Proposition. | 


FURNAS FURNITURE CoO. A. D. Joslin Manufacturing Co. 
INDIANAPOLIS, IND. MANISTEE, MICH. 














December Imports 
rng honda ti; . 


Year's Range of Stocks and Bonds 


New York Stock Exchange 
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VICTORY STAMP PADS ARE QUALITY 


PADS 


Made of the best material and inked with Pure 


Rubber Stamp Ink 


These pads are not surpassed 


by any other, and are made in the following Col- 
ors: Red, Black, Blue, Violet and Green. 


Sizes 
Junior 
No. 0 
No. 
No. 
No. 
No. 


Dimensions 
Dimensions 
Dimensions 
Dimensions. . 
Dimensions 
Dimensions 


Write for Price List 


LUTHER INK & STAMP PAD CO. 


East Park, Near Mulberry St. 


Newark, N. J. 




















CHICAGO 


SAN 


The New Adhesive 


Liqui 








Time has proved 
their merit— 
banks and busi- 
ness the world 
over use Sanford’s 
products ezciu- 
sively, year after 
year, because they 
are the best that 
money can buy 


FORDS 


NEW YORK 


-Stick 
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WE OFFER THE FINEST 
LINE OF 


CARBON PAPERS 





TYPEWRITER 
RIBBONS 


EXCLUSIVE FOR 
THE DEALER 
AND STATIONER 


Allen & Company 


11-13-15 Vandewater Street 
New York 
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O’Leary ieads the field 


DAILY SALES RECORD * 
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The Daily Sales Record is one of the many uses for 
D & T Changeable Letter Business Charts. They 
are just as effective when used for stock records or 
production records. 

Every Letter—Every Figure—Every Rule—is movable. 
The Letters and Figures are die-cut from pure white 
celluloid and fit into felt covered background. 
Today is a good day to write for more information 
on D & T Changeable Letter Business Charts. 


Ask for Folder A-—Today 


DAVENPORT-TAYLOR MFG. CO. 


412 Orleans St. CHICAGO 




















sales, 5,750; high December 30@99%; low July 11@90%; clos 
ing quotation, 99%; net change, +8%. Dividend, $7.00 


Remington Typewriter Company, First Preferred, Series S 
Total 1924 sales, 1,400; high December 2@97%: low August 
20@90; closing quotation, 95%; net change, —6. Dividend, $7.0: 


Remington Typewriter Company, Second Preferred.—Total 
1924 sales, 8,500; high November 28@119; low May 13@90 
closing quotation, 108%; net change, +13%. Dividend, $8.00 

Underwood Typewriter Company, Common.—Total 1924 sales 
73,050; high January $@43; low September 8@36%; closing 
quotation, 40; net change, —2. Dividend, $3.00. 

Underwood Typewriter Company, Preferred.—Total 1924 sales 
1,200; high January 17@118%; low August 6@115; closing 
quotation, 117; net change, —%. Dividend, $7.00 

The United Alloy Steel Company.—Total 1924 sales, 73,2 
high February 11@37; low October 23@20; closing quotatior 
28; net change, —5\%4 
Chicago Stock Exchange. 


The American Multigraph Company.—Total 1924 sales 
high, 25; low, 25; close, 25. 

Hammermill Paper Company, Common Total 1924 sales 
high, 29%; low, 25; close, 29. 

Hammermill Paper Company, Preferred Total 1924 sales 
2,718; high, 105; low, 100; close, 102 

Kellogg Switchboard & Electric Company.—Total 1924 sales 
48,436; high, 48; low, 37; close, 43%. 

The Wahl Company, Common.—Total 1924 sales, 135,592; 
42; low, 16; close, 38. 

The Bond Market. 

American Writing Paper Company, First 6’s.—Total 1924 
sales, $432,000; high July 14@57; low March 22@38; closing 
quotation, 46: net change, +3. 

American Writing Paper Company, 6's, Certificate of Deposit 
—Total 1924 sales, $386,000; high July 15@58; low April 7 ’ 
closing quotation, 44%; net change, +4% 

Computing-Tabulating-Recording Company 6’s [now Interr 
tional Business Machines Company].—Total 1924 sales, $708 
high October 9@103; low January 8@98; closing quotati 
101%; net change, +2%. 

The B. F. Goodrich Company, First 61%4’s.—Total 1 
$3,424,000; high December 22@100%: low April 16@93%; clos 
ing quotation, 100%: net change, +2% 

he Goodyear Tire & Rubber Company 8’s of 1931 Total 
1924 sales. $7,608,000; high November 17@110%4: low Januar 
3@101%; closing quotations, 108%; net change, +7% 

The Goodrich Tire & Rubber Company. 8's of 1941 Total 
1924 sales. $3,871,000; high November 20@120%: low Janu 
2@114%; closing quotation, 119%; net change, +4% 





A New Measure of Time. 


International business interest in the subject of calendar 
form will probably be considered by the Council of the Int 
tional Chamber of Commerce at its next meeting in Par 

After much discussion and consideration by a specia 
mittee of the League of Nations, co-operating with repress 
tives of the Christian churches, the question has been redu 
to two alternatives. These are: 

The division of the year into four quarters, each 
thirty. and thirty-one day months, with different day 
for each of the ninety-one dates 

The division of the year into thirteen equal months 
weeks, each day name being the same for the twent 
days. 

According to the latter arrangement, Sunday would alw 
be the first day of the week, Easter. Whitsuntide ind t 

fixed; Easter coming on Sun 
ld be Solstice the 
s fall on Tuesday 


of 


religious feast days would be 
April 15 The extra month wou 
the vear. Christmas would alwa 
ber 25 

Which of the proposed plans American bu 
is one of the questions to be taken up at the forthcoming 
ing of the International chamber 

The time saved under the thirteen—month plan t 
would mean a saving of hundreds of millions of d 
would introduce confusion into family records of birt 
wedding days and necessitate the conversion of stat 
ords of the past to the thirteen—month scheme for 
comparison 


Photo and Blue Printers for Federal Service. 





Applications will be taken by the United States C 
Commissior for several classifications which ine 
blue print perator ($1,140 annually), under photostat 
($1,140 annually), junior blue print operator ($1,320 
and junior photostat operator ($1,320 annually) 

teceipt of applications for the positions listed 
close March 28 The date for the assembling of 
which will be determined after the close of receipt 


tions, will be stated on the admission cards sent 
The examinations are to fill vacancies in the de! 


service at the entrance salaries shown Advancer 
may be made without change i issignment up 
year for the under grade and up to $1,680 a year for 
grade 
For junior blue-print operator applicants must 
at least six months’ actual experience in the yperat 


electric or automatic blue—print machinery, involving the ex 
cise of ability to prepare the necessary solutions incident 
the making of blue brown, blue-line, and brown-lins 
For under blue—print operator, applicants must have 
least three months of such experience 

For junior photostat operators applicants must have 
least six months’ actual experience as operator of a pl 
machine, performing such work as making photographi 
of drawings. tracings, photographs, written, printe 
written copy. or direct from any object, and preparing 
necessary solutions for developing and finishing prints and 
actual making of such prints For under photostat op 
applicants must have had at least thr months of su 
perience 


We can’t all be clever, but we can be clever enough t 
things from the folks who are cleverer than we ars 
Coach (published co-operatively by the Boorum & Pease 
pany. Eberhard Faber, C. Howard Hunt Pen Compar 
Sanford Manufacturing Company) 
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Your Customers want a stamp pad 
that is 


Efficient 
Durable 


Economical 
Sell them the MUN-KEE 


STAMP PADS and INK 
Liberal Dealers Discounts 


MUN-KEE PRODUCTS CORP. 
NEWARK, N. J. 











Goes Big With Salesmen 





y™*.* I . = 1,¢ las . en } ma 
P) S ( goes right along with bind- 


erallthe time. Salesmen’s catalog and 
price sheets kept in order. Simple, 


strong, efficient, handsomely made de- 


ne 


ice sells on sight. Get a trial 


lozen and sell even the salesmen that 


att 


ORDER TRIAL DOZEN NOW. New devices attract 


the put he first t displa the Gail Paper 
Punch _m 9 r town Order tria zen today fror 


Gail Manufacturing Company 
1508 Munsey Building Baltimore, Md. 


Salesmen: Sé ; } h to trade Write for our proposition 
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THE “Perfect” LINE 
| Out-of-the-Ordinary Equipment 


Put your problems for special 
equipment up to us. You are well 
posted on the usual run of loose 
leaf devices, but it’s our business 
to keep informed on out-of-the-or- 
dinary equipment. 


[here are changes, from time to 
time, in the “‘Perfect’’ Line to keep 
it in pace with what good business 
methods require. But with all the 
changes, stock equipment may not 
answer all requirements. If you 
can not supply your customer eas- 
ily from stock, turn the matter 
over to us. Our suggestions may 
be the means of executing your 
customer’s wishes to the full satis- 
faction of both you and your cus- 
tomer. A catalog or specific in- 
formation on special problems, sent 
on request. 


Chicago Binder & File Company 
500 W. 3ist Street CHICAGO, ILL. 
LOOSE LEAF DEVICES 
LEDGERS BINDERS, HIGH GRADE PRINTING, 
BUSINESS SYSTEMS SHEETS 


Ci INDEXES 





Supreme 


DRY STENCILS 


for all duplica.ing machines 
No moistening before cutting 


SAVE 


Typewriter — Time — Money 
YOUR TRADE DESERVES THE BEST 


“Quality Supreme” 


Arlac Dry Stencil Co., Ine. 


418 Fourth Ave. Pittsburgh, Pa. 


Distributors for U. S. A.) 
Dealers and salesmen write for particulars today 
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THAT PLEASES 


QUALITY 


FOUNTAIN PENS in BLACK--RED and MOTTLED RUBBER 
ALL SIZES in ALL MODERN DESIGNS 
PRICES THAT ASSURE GOOD PROFITS 
IMPRINT LINES A SPECIALTY 


ESTABLISHED 1884 


D. W. BEAUMEL & CO., Inc. Office and Factory: 17-27 Vandewater St., New York, N. Y,. 


USERS 








‘Resim anaes? 





Send Us Your Orders for Copying pepe Baths 


<9 EUREKA Gat 
oa: Uy wv fi oe : : 


Blotter Baths and Copying Cloths are the 
standard, reliable equipment for the letter- 
press copying method. The bath is built so 
as to eliminate any possibility of rust, musti- 
ness or mildew. The cloths are non-raveling, 
. and chemically treated by a patent process 
eA, to insure clear copies. Users of the letter- 

YZ, ey copying method are sticklers for abso- 
te accuracy and clear-cut results. Only the 
best equipment satisfies them. 


Sold exclusively through dealers. 
Write for the Eureka Booklet. 


The E U R E K A Blotter Bath Co., "3732-34-36 South Wallace Street 














A BUSINESS FORUM 


Itis important that those who sell office equipment 
shall have authentic knowledge of important changes 
and development in this field. 


Competent news of the industry spread regularly. 


New things are being placed upon the market con- 
stantly and changes are made in older lines. Each 


month OFFICE APPLIANCES gives its readers de- 


scriptions of new things just ready for the market. It 
tells of new developments which affect the industry; 
important business shows and conventions are described 
and in various other ways the journal is made of im- 
mense benefit to subscribers the world over. 


Ask for a ample copy and see for yourself its merits. 


OFFICE 
APPLIANCES 


The 230 page news and technical 
trade journal of office equipment 


The Office Appliance Company, 417 S. Dearborn St., Chicago, U. S. A. 


























( SUPER-GRADE 


Remanufactured 
Confidence is our greatest asset. That extreme confidence in which 
we hold the typewriters we sell is of inestimable value to dealers. We 
know each machine that is shipped from this establishment is care- 
fully picked, inspected and tested. Because we have satisfactorily 
supplied their needs—remuneratively, too—these dealers have a grow- 
ing confidence and faith in every typewriter upon which is placed 
our guarantee. 

Write for newest price list in which you will find the latest and 
salable numbers. 


LESALE 
EXPORT 


UTECO 





Cable Addrecs “UNITYPEXCO” Boston 


137 High Street, BOSTON, MASS. 








Select Roughs 


TYPEWRITERS. 


UNITED TYPEWRITER EXCHANGE CO. 





a 





— — 
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World’s 


Quality 
Standard 


Weldon Roberts Rubber Co.. 


APPLIANCES 


6¢) WELDON ROBERTS (2 


Loy RUBBER ERASERS oe 


it is a most compre- 
hensive line and satis- 
fies every demand 
upon the stationer. 


Newark, N. J. U.S. A. 








PEERLESS SANITARY LINE 





Letter trays and waste paper baskets, all 
d tape baskets, space baskets, 
build up trays, locker baskets, PEERLESS 
paper burners, wire globe guards, office 
partitions, wire guards, etc SPECIAI 
WIRE GOODS MADE TO ORDER 


izes, mail at 





° of resources and opportuni- 
Intensive ties results in more than or- 
dinary success. In many 
cases it proves to be the 
Development difference between a truly 
successful man and one 
whose achievements are mediocre. A careful reading of trade litera- 
ture, of advertisements, sales plans, and other subjects which are 
met every day by men in positions very similar to your own, 
will increase your power toearn. OFFICE APPLIANCES prints 
each month such material as we have just referred to. And if 
you will read it monthly, you will find that in some way jt will in- 
crease your capacity for work and your earning power. 





Subscription price is $2.00 a year 


THE OFFICE APPLIANCE COMPANY 


417 S. Dearborn Street, Chicago 





HAVE U EVER 


SEEN R COMPLETE 
LINE OF BASKETS 








Peerless Wire Goods Co. 


6 N. Michigan Ave. Chicago, Ill. 
FACTORY: LaFayette, Indiana 
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BOEHNER IMPROVED 
CARD HOLDER 


The Boehner Im- 
proved Card Holder re- 
quires no expensive per- 
forated or bound cards 
It keeps your cards 
clean; it holds one card 
securely as well as a 
full case of cards 







eens Tinea “ute 
TE" wOve nes 

When a card is with- 
drawn the others are 
not only held in place 


but are kept on the 
bottom of the holder 


Furnished in twenty-eight different sizes; bound in imported 
morocco; metal parts highly nickel plated. 


Improved Boehner Binder Co. 
142-144 Fox Street Aurora, Illinois 
We manufacture Leather Novelties only and are not Engravers. 








National 

i  eere 
Columbian 
Pere 
Crescent ....... 








“Pelouze”’ 


HEY give the exact cost of postage in cents on all classes of mail 
matter and also the correct weight by ounces. We make a supe- 
rior line of Parcel I 


Postal Scales 


Yost Scales. 


MADE IN SEVERAL STYLES 


4 Ibs. Commented |.cissaccciocene 6 lbs. 
. 24% Ibs. ee rrr ete 4 Ibs. 
2 Ibs. Mail and EI reine 12 Ibs. 
oe: Standard Beam ............. 2 Ibs. 
> oe * Standard Beam ............-.. 4 Ibs. 


SEND FOR POSTAL SCALE CATALOG 


Pelouze Manufacturing Co., Chicago 


National For sale by leading stationers everywhere 
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SOLID BRASS 
SMOOTH LASTING FINISH 


WORK EASY 


Low cost and first quality have created a gratifying and increas- 
ing popularity, SPECIA IMPRINTS round or square boxes and 
exclusive sale through stationers. 


Prompt factory shipments —any quantities 
TREIBER-CAHILL MFG. CO. 


818 Park Street Syracuse, N. Y. 
Chicago: John W. Messimore, 2808 Logan Blvd. 





. pew cle | 


Trims, scores, folds, and counts (in p 


Manufactured by 











ANDERSON 


FILE FOLDER 
MACHINE 


ackages of fifty 
10,000 letter or legal size file folders per hour. 


C.F. ANDERSON & CO. Giimieii,U. 3. A: 











COIT’S BALL-BEARING LETTERING PENS 


DEALERS—Send for our Counter Display of 
12 Pens on 30 Days’ TRIAL at Our Expense 








For School Thousands 
Students of 
ARTISTS Satisfied 
Salesmen Users 
Real Estate 
Agents 
Draughts- 
men Easy to 
Architects A) Make 
and 4 with Colt 
Storekeopers y Pen 
Manufactured by 


THE BRIDGEPORT PEN CO. 
BRIDGEPORT, CONN., U. 8. A. 
























E vue vimst fh 
Metal BN Contains 
“ Styl le L” 150 
Counter es . ary 
Displa pr 
iaiees nar, 
Profit $ 5 












Moore 
Push-Pins | Push-less Hangers 


“Glass Heads-Steel Points” “ The Hanger with the Twist’ 
For “Hanging Up Things” Without Marring Walls 
Moore Push-Pin Co. (Wayne Junction) ,Phila., Pa. 








Clutch Pencils 


Modern Paper Fasteners 
Modern Paper Clips 


Modern Strip Racks 
Modern Pen Racks 
Modern Telephone Tablets 





THE HOGE MANUFACTURING CO., Inc. 
215-217 FULTON STREET, NEW YORK CITY 


Pal, the Pencil, and Pal Leads 


Modern Thumb Tacks, Steel and Brass 
Modern One-Piece Cut-Out Tacks 


Modern Pen and Pencil Clips 














— BESTEL 





OFFICE FURNITURE 





Steel constructed and attractively finished 


in dark rich Olive Green enamel—oven 
baked. Wooden seats and backs on Stools 





of light oak. 


A new 16-page Sup- 
plement (in addition 
te the regular cat- 


alog) is now ready 


for distribution. 
New items illus- 
trated and de- 


with prices and 
counts. A card 
bring it. 





No. 4 Bank and Office Bus 





scribed. Complete 


ANGLE STEEL 
Mfrs. of 





dis- No. 35-B 
will Revolving 
Adjustable 
Stool 
STOOL COMPANY 


Office and Factory Equipment 
Plainwell, Michigan 











POLK’S 
MTT = REFERENCE 
Reference BOOK 


For Direct Mail 


Advertisers 
Shows how to in- 
crease your business 


by the use of Direct 
Mail Advertising. 60 
pages full of vital 


business facts and 
figures. Who, where 
and how many 
prospects you have. 
Over 8,000 lines of 
business covered. 
Write for your 
FREE copy. 


R.L. POLK & CO. 
Detroit, Mich. 





Branches in princi- 
pal cities of U. 8. 








Kobler Copyholder for Typewriters 


Patented in U. 8. A. and Foreign Countries. 
Improvements Patented Separately C] 














Kobler & Co. 


INC, 
594 26th Street 


West New York, 
New Jersey 


or Kobler & Co. 
Zurich 6, 
Switzerland 








will b glad to send 
you free literature. 
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Quick Sellers—Big Money Makers 


0 N “Instant” Desk 


*? Handy Files 





Their pocket pages keep 
papers in order but instantly 
accessible, indexed A to Z, 1 to 
31, or specially classified by 
celluloid covered, removable in- 
dex tabs 


Idea Books 


with pasteless pocket pages for 
news clippings, striking advts., 
etc. The storehouse for val- 


instantly accessible. 


Albums for Every Purpose 
Portrait, Snap Shot, Greeting Card, 

Memory, School Day Memories, Photo, 

Posteard, Autograph, Dise Record 


Scrap Books — Memory Books 
Write for prices and special discounts. 


uable ideas, 











TIME STAMPS were never needed 
until TIME Acquired a Value. 


THOMPSON TIME STAMPS 
Record the hour and minute A. M. & 
P. M., firm name and character of the 
transaction—such as Received, Sent 
Out, Started, Finished, etc. 


MODEL A 
“Visible” Printing 
TIME STAMP 


Prints on top of 
the paper. 


Write for Folder No. § 


THE THOMPSON TIME STAMP CO., Inc. 


Thompson 
One Piece 
Bed Plate 


> 













MODEL B MODEL A 








W. C. Horn, Bro, & Co, isvs 200 Sth Ave., New York} [196% Fulton St. ee 
i a a a PIII ENS 
é ¢ | A GREAT SUCCESS 
& K ' 
& ey ~~ * ° 
# Pp A T Ee N T S e INE ge The Magic Single Fluid 
& ? 
¢ | FORACCIDENTS / ERADICATOR 
* Trademarks and a # AND,ERRORS g 7 Replaces the Old 
ds Ke m ", 2 Bottle Method 
@ Difficult and rejected cases specially solicite: No & ~> 4 
* isleading inducements made to secure bones S. KH e: A. CREATES 
2 Over 30 years’ active practice. Experienced, personal 6 — i ADDED SALES 
b conscientious service. Write for terms. Book free. & wo =. GOOD PROFITS 
4) 3) - os I EAS 
: Specialt y:—Typewriting and Adding Machines. Address * O'R SS P erika enti: 
Ss & THE ! 5” 50c per Bottle, $5.00 per Doz. to mers 
£ E. G. SIGGERS Suite 33 N. U. Building 2 SINGL g FLUID Hanbun NDI De 
2 . . ashington, D. C. @ FRADICATOR INK- OUT MFG. co. Mqgtapte 
i ea a a ha a aha aa a aa a aa aa a a ae 











_MILLERTE RAND 


MILLER BRO'S 
tr Bown POINTED 


2 Once I eee 








MILLER BROS. 


MANUFACTURERS 


Meriden, Conn. 305 Broadway, N. Y. 





















MARKILO ENVELOPES 


PATENTED SEPT. 30, 1924, (G. PERRY) 


Made of transparent cellu- 
loid and usedtoprotect 



















leaf sheets from soiling or MARKILO” 
tearing: holes are punc CELLULOID 






across open side for memo 
books (six holes) or price 
books(three holes) in stand 
ard sizes from 2x4 inches to 






ENVELOPES 








Holds and Protects 
Cords rice Gets Mop 
Pictures. Date, Passes 













“Thé Seamless > 
Chemical! n 


Cleap es Crystal} 


Totigh as Leether 
Smooth aaGless 


Used with records of ma- 
chine shops, garages, re- 
ceiving rooms, field books 
of surveyors, engineers, etc 
they are especially valu 
able. Envelopes also made 
for file cards, open and 

notched on either dimension. STATIONERS—Let us send you sample and 
quantity prices of this useful and profitable item . Write today. 


MARKILO CO., 6252 S. Halsted St., Chicago, U.S. A. 
























Original, Thin and Best 


COLORED LEADS 


FOR ALL 
EVERPOINTED PENCILS 


RED—BLUE—GREEN— 
YELLOW and BROWN 


These leads are 
proving very 
popular and 
shou WM be 
stocked by every 
_ stationer. Finest 
quality made. 








A. W. FABER, Inc. 


Newark, N. J. 
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Poneman: 5. 





Sieber Adjustable Hand Punch 


The latest development in a really practical, ad- 
justable, moderate-priced, multiple hand punch, 
using round, slotted and other dies. 










1 1 
Strongly built 
and will handk 
all varieties of 


work 


Handsomely finished. 
Self-sharpening dies are easy to 
adjust and lock in place. Send 
for illustrated circular showing 
dies te the manufacturers 


The Chailen 
Machinery 


1479 Fulton Street 
Grand Haven, Mich. 


’ 
0se-leat 








Reliable 


Practical 







including a 
two round hole dies 


$25 








ccf ec ec ee 
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OFFICE 


Adding Machine Rolls made for 
every purpose, with the best 
quality of paper. Packed in at- 
tractive containers of 50 and 100 
rolls each. 


{ 


( i} Ask for samples and prices. 
\ Y iff 


U.S. LACE PAPER CO. 
163 Union Ave., Bklyn., NY. 


¥. Ses Cos @. UESCA 
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NEW MODEL 


BRISTOW 
RADIAL DISTRIBUTOR 


CLEARS THE DESK OF 
BASKETS AND TRAYS. Desk 
space occupied:—12x64 inches, 
one-third less than occupied by 
a single desk tray. Maximum 
number of compartments: — 4. 
Compartments:—1} inches wide 
at base, flaring at top to allow 
ease of access. 

This model is constructed 
on the same lines as our 
larger Models and is built with the same high standards in 
mind. The few compartments make it of use to clerks as well 
as executives, so everyone in an office needs one and is, there 
fore, a good prospect. The result is many and large sal 
This Model and larger sizes illustrated in our circular which will be sent upon request 


STANLEY R. BRISTOW, 171 Washington St., Newark, N. J. 





Model 4 7 Price $5.00 








The 0. K. Manufacturing Co. 


Sole Makers of 


WASHBURNE'S NEW IMPROVED 
O. K. PAPER FASTENERS 
SANITARY O. K. ERASERS 

RIES 0. K. LETTER OPENERS 


Write for descriptive literature and prices 


tHe ().. MANUFACTURING (0. 
OSWEGO,N.Y. U.S.A. 


Business Opportunity ! 


HIS is for the man who seeks to capitalize 

selling ability by the establishment of 
General Agency. The appliance is nationally 
advertised, internationally known, and without 
competition. Territory comprising cities, counties 
or states, available to men who have qualifying 
experience appropriate to territory allotted; a 
contract adjusted to applicant’s calibre 
resources. Mention ‘‘Office Appliances.”’ 

Address 
Pres., 19 Madison Ave., 


H. C. Tuttle, aS 2 











The Slickest 
Pens 
Ever Made 


——E 


SILVER- 


Londiaacgsps 
GLUCINUM 


PENS ALLOY 
SPECIALISTS See) PENS 


The Turner & Harrison Pen Mfg. Co., Inc. 
FALCON PEN WORKS PHILADELPHIA, PA. 
lUuatrated Catalog and New Discount List on Application 





DEALERS WANTED 


for a patented typewrit- 
er cushion key, with 
advantages and merits 
no other key possesses 


You'll get MORE key 
business by selling 


The Master Key 


(No rubber to wear out) 


Write for Samples 
and Prices. 


Speed Key Mfg. Co., Inc. 
27 Columbus 
Brooklyn 


Place 


N. Y. 
















































| New Martinsville Line 


Stationers often consider 
glassware a “dead weight”— 
something that must be car- 
ried without profit. But NEW 
MARTINSVILLE _ glassware 
“comes across” and it is prof- 
; itable. Expert workmanship, 
superior raw materials and methods, attention to 
details produce attractive sales compelling ar- 
ticles.s NEW MARTINSVILLE dealers show re- 
sults that substantiate our claims. Write us—we 
will explain how glassware may be made profit- 
able to you. 


NEW MARTINSVILLE GLASS MFG. COMPANY 


NEW MARTINSVILLE, W. VA. 














SIGN PRINTING OUTFITS 


ee eT eT ee eS i) 
Bas TR [hk i a ie BA fo) Pie S| a) 





For printing signs, show cards, price tickets, etc. 


HANS H. HELLESOF. 2442Ai3°"'8. Sisees 


CHICAGO, ILLINOIS 
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=>, 
THE NEW 
(< TYPEWRITER © 


VARIABLE SPACING 
1 CHANGEABLE TYPE 


As MY 


Writes in any “kind of type you want. 
Gives every letter a vivid appearance. 


Write for Attractive Dealer terms. 


HAMMOND TYPEWRITER CORPORATION 


68 Brook Ave., at 132nd St. New York City 








NICKEL PLATED 
BRASS 


RINGS 


WILL NOT RUST 
FOR 


LOOSELEAF BOOKS 
PAMPHLETS, BLUE PRINTS, ETC. 


EXCELLENT ARTICLE TO HAVE IN OFFICES 
FOR BINDING DAILY REPORTS 








$2.50 


j 
PRICE PER 100 3.00 


ir 


The E. W. Carpenter Mfg. Co., Bridgeport, Conn. 
ENVELOPE 


REYNOLDSSEACER 


The met Simple Sealer Made — also Most Durable 


Don't buy a demon- 
strati mn — buy use. 


PACKED 100 IN A BOX. 































Pay for your Sealer 
ONLY ONCE 
when you buy it. 
The REYNOLDS 


squires no sup- 


Office 


lealers fi 
Reynolds n 
thom friends. 


REYNOLDS ENVELOPE SEALER CO. 
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» THE wOrOte trvPe Ci. tance 

assures neat, clean typing 
and carbon copies. Just apply 
with dauber and the type is 


cleaned instantly. Does not 
evaporate. 





We furnish free advertising 
aids to our dealers. 


Individual bottles to retail at 50c and 75c. Also 
pints, quarts and gallons. Liberal discounts to 
dealers. Write us today. 


THE CLAROTYPE COMPANY, Inc. 


New York 


16-C Hudson St. 





Postal Scales 


Not cheap scales,—not toys,—but 
practical of Oth ede items such as 


Ass 
D lass-covered dials with 
nickel plated rims. Spri Guaran- 
teed for life,—in writing. from 
this ad or send or circulars. 


No. bee. ee Postal 





No. 1512, “ae Parcel {= 

Post, $7.50. 

No. 515, go>: Parcel 

Post, $9.00 

Hanson Brothers Scale Co. 
Est. 1888 


539 N. Ada St., Chicago 




















The Winning te mets 
CARDS 


wchen detached 
You have the ‘*« 





jrop”’ on 












your competitors when 
you offer business cards 
to your prospects in this 
attractive manner. Stubsof cardsheld firm- 
For they can see the advan ly by lever binder in case 
tages Wige . 
Scored Cards and Wearwell Lever der they detach smoothly, and never rub nor 
Cases at a gla and will never be content get soiled, waste from spoilage is prac- 
to carry loose cards again tically eliminated 
Wearwell Cases h« ds firmly Scored Carda supplied in blank form to 


be printed in your own plant. Write today 


for samples and prices. 


ond baaaiemsaaed 
THE JOHN B. WIGGINS CO. 


WIGGINS 1109 So. Wabash Ave. 


Py CARDS 705 Peoples Gas Bidg., Chicago, IIL. 


clean ond tooth As 

















111 NO. MARKET ST., 





agree se escemase 










The Clear Signal 
—No Delay wex 


working with 
Medearis ‘cs-; Stamps 
Save your time 


Rubber 
Prevent errors [INDEXED STAMP, peancas on 











or sing val- 
iable time by mis- 
takes and — 
the right stamp, as 


VS SSE ACES 
INDEXED STAMP 


you do when you 

use the pid ~fash- 
ned “blind” er stamp 
Put a stop to these time leaks in your office teday. Clean 
t the eaanete ynes and modernize with “Indexed.” 


Any stamp-maker can supply you—or write us. 


Medearis Moulding Co., Winston-Salem, N.C., U.S.A 























BEI Stee! st 


G 
HEAVY WEIGHT BEST QUALITY 
Dealers’ 
Carry these wrappers in stock 


Best for machine filling, handy 
for hand wrapping; easyto sell. 








Write for 


Salesman’s Sample Case 
// TA 6 bs ee 


343 CLARK ST 
OHIO 





(uskteng 


94 


CINCINNATI, 





218 OFFICE 


Solidhed Ghumb Gacks 


Se 








STEEL NUMBERS 
BRASS LETTERS 
SILVER COLORS 


Solidhed “Eyelet Pliers 


A COMBINATION PUNCH 
AND EYELET SET a. 


Solidhed “Eyelets 


SOLIDHED TACK Co. 
S37 Murray St.,N. Y 











APPLIANCES March, 1925 
Ready Made Signs 11x14 inches, 4-ply, coated one side card- 
board Furnished Rooms, Furnished Rooms with Board, Flat 
for Rent, For Sale, Garage for Rent, No Smoking Allowed 
Flat for Sale, Rooms for Rent, Store for Rent, Property for 
Sale, 10 of each, making a total of 100 signs, $2.50, or assorted 
as you wish. 

Changeable Signs, four Lines, 12—$3.60; one, 50 cents, Tol 
Pencils 30 cents a dozen; Pocket Pencil Sharpeners 35 cents 
a dozen: Easter Postals, embossed 50 cents a hundred, $4 

a thousand Many other bargains; get our Bargain Bulletir 
We buy anything; we sell everything 

A. H. KRAUS, 407-411 Chestnut Street, Milwaukee, Wisconsin 











W Buy or Exchange. 


All Makes—All Languages 
Lowest Prices. 


TYPEWRITER CIRCLE COMPANY 
407 BROADWAY NEW YORK CITY 
Established 1918 





TYPEWRITERS 


SELL Rough and Rebuilts. 


Cables “‘Typecircie’’ 











ADDING MACHINE ROLLS 


For all makes of Machines 
THE PERFECT ROLL—guaranteed to contain 
250 linear feet. Edges free from lint or dust. 
Stock white wove’ hard-sized. Writing 18 pound 
folio basis. 

We make al! size rolls. 

Write for prices giving detailed specifications. 


GEORGE IRISH PAPER CO., Manufacturers 
BUFFALO, Nn. ¥. 








All makes Gold, Fountain, Stylographic Pens. 
repaired and returned day received. Satisfaction guaranteed 








\ GOLD PENS--au Shapes ana Styles 


Imprint Prompt 
Work a Repair 
Specialty Service 


Pencil Cases pecteotiy 


GAYDOUL GOLD PEN CO., Inc., 64-68 Fulton St., New York 











SHIRLEY PENS 


for which your calls are steadily increas- 
ing, can be had from your jobber, or 


NATIONAL SUPPLY CO., DEP’T B 


Distributors Samples on Request INDIANAPOLIS 








GUIDES 





Celluloid Index Guides—Metal Tip Guides 





to give prompt, satisfactory service on special card work. 
will reveal the = possibilities this line offers you Wedo not sell 
consumers direct. 


DACO GUIDE COMPANY 


154 Pearl Street 


We manufacture a high grade line of filing suppli Our i t enabls us 
An investigation 


to 


Boston, Mass. 














For All Typewriters 


810 FIRST NATIONAL BANK BLDG., 





“Stayon” Rubber Platen Twirler 


A new invention with a double flange Guaran- 
tee | not to come off knob. A big seller and big 
profits. Buy the Nielson cushion foot shock ab- 
sorber ; typewriter felts; and Rubber Key Caps 


Nielson Supply Company 
@HICAGO 


Autopoint 


The Better Pencil—Made of Bakelite. 


As a gift to customers and pr 

in the hands of the man y 
Autopoint Company 

4619-25 Ravenswood Ave., Chicago 


pect you get yo 


MesSag¢ u Want to react 














Real Eye Protection 


Working under adverse lighting conditions subjects the 
eyes to a strain that results in headaches, weak eyesight 
and sometimes more serious injury. The Peather- 
weight Eyeshade is constructed to protect the wearer’s 


eyes from glaring artificial or naturel | hts or brilliant 
reflections. ey ey hygienic, adjustable, lightweight. 
Where it touches the forehead, the celluloid fs curled, 


Presenting a S cmast. round surface—no binding to 
ge ai arty. ne k out. Lies fat on 
ik. our inquiry will receive prompt attention. 


The Featherweigat Eyeshade Co., Merchantville, N. J. 














dictaphones, checkwriters, duplicating machines, mail-om-eters, 


all office devices. 


and will save you half on your office needs 
ing cheap but the price. Write Today and Save Money. 


Chicago Safe & Merchandise Co. 252423" 


WRITE US FOR PRICES 


On "adding, listing and calculating machines, typewriters, multigraphs: 


time 


clocks, safes and steel lockers, new and second-hand office furniture, and 


We are the largest dealers of the kind east of the Rocky Mountains 
Everything first-class; noth- 


73 and 75 West Lake St 
ILLINOIS 








LABELED RUBBER STAMPS 


You will like this Labeled 
Feature! It will assist you 
in getting larger profits for 
the rubber stamp department. 
A Very Liberal Discount is 
offered to the Stationer. 
Write us Today. 








Yes! We make Cor- 
porate and Notarial 
Seals Too. 


COLUMBIA STAMP WORKS 
Factory and General Office 
418-420 So. Dearborn Street, CHICAGO, ILLINOIS 


H. H. COLLINS 
Eureka Ink Eradicator 


ORIGINAL Beware of Imitations BEST 
MANUFACTURED EXCLUSIVELY BY 


Collins Ink Eradicator Co. e"9 











Steel Boxes for Filing and 


lectrically welded. REAL 
cost no more than tin lines. 


401 13th St., Hoboken, N. J. 
Pleasing Appearance—attractively 


Aas: in green with nickeled locks 


handles and packed in individual cartons assuring 
condition. Write for illustrated price-list. 


ART STEEL COMPANY, 











Storage 
Card Index Trays, Bond Boxes, Cash Boxes 


REAL DURABILITY—cold rolled steel, 
ECONOMY— 


fin- 


and 
perfect 


401 East 23rd Street, New York 
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WASTE LETTER 
a SIMONSON 
Single or double 4 Single or Build-Up 
wire — tinplate or | —Railroa 


wire bottoms. 


“‘Acme” ‘‘Climax” an 


Write for descriptive matter. 
BARBEE WIRE & IRON WORKS 
440 Conway Building, Chicage, U.S. A. 








d *“*No-Mar’”’ Brands 


Factery: La Fayette, Indiana 





“Anything that « 


Sell by Di 


your salesmen Sell small, isolated towns without salesmen. 
With one letter a merchant sold $63,393.00 in 10 days; a re- 
tailer sold $22,896.20 in 30 days. Send 25c for a copy of 
POSTAGE Magazine and actual copies of these two letters. 
If 1 sell, you need POSTAGE. Tells how to write result 
getting letters, folders, booklets, house magazines. $2 a year 
or 12 numbers full of usable cashable selling ideas. 
. 

POSTAGE, 18 E. 18th St., New York City 


rect Maill—— 


“an be sold can be sold by mail.” Back up 







Patented Metal Tip Guides 


For Vertical Letter Card 
Systems and Check ~ Are 
usieerecaibe 








—_——_ 


None Genuine un- 
Patent No. 794,749 
on Metal Tip. 


FREE Samples Sent on Request 
Discounts to Dealers 


R. A. SIMONSON & CO. 
122 S. Michigan Ave. CHICAGO 








Boston 


The Standard Line 


Watermanis(dea) Fountain Pen 


Self-Filling, Safety and Regular Types 


L. E. Waterman Company, 129 So. State St., Chicago 


New York San Francisco Montreal 


Gold Pens for Fountain Pens 


Repairs on Gold Pens and Fountain 
<> Pens Attended to Promptly. 
EXPORT TRADE SOLICITED 
| Acme Gold Pen Co.,17-27 VandewaterSt., New York 


Manafecturers ef Fine Geld Peas Established 1884 

















TYPEWRITERS 


ROUGH or REBUILTS 
Price List 980 Tells The Story 


YOUNG TYPEWRITER CO. 


654 W. Randolph St. 


Chicago, Ill. 








| Typewriter Ribbons and Carbon Paper 


For the Typewriter, Adding Machines 


Time Clocks. Put 


Official and Empire Brands, or in plain boxes with imprint if desired 


SNELLING & SON ™*™"Sacoxtyn: Nye 


Exclusive Territory Rights Not Entertained 


up for the trade. 











Bre vyy i nnen vonne enn ee: 


ren epneernineR 


EGGENS-HAMBLER COMPANY | 


MANUFACTURERS OF 


FOUNTAIN PENS PENCILS 
STYLOGRAPHIC PENS 


180 BROADWAY 


NEW YORK 





la i i i i i i i i i i i i i i i i i i i i i i i i al 


’ This Typewriter Brush Sells Rapidly Beausce 
it is made right and the price is right. The bristles arenon-breakable. The 
, tapering end permits the brush to be inserted in the smallest openings with- ] 
Out scratching the enamal. 
ee. F Retail Price per doz. $3.00 
Sap lnd pe RIE ths APE 7 ~) 
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besa MORTON'S Washable Bristle 
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TYPEWRITER CLEANING BRUSH 
Send 20c for sample postpaid and ask for dealer's terms. 


|p MORTON MANUFACTURING CO., Louisville, Kentucky 


ee SUMRANTEE 


PERFECT MACHINES LOWEST PRICES 
—SPECIAL DISCOUNTS TO DEALERS—————— 
WRITE TO FLAVEN, MANHATTAN BLDG., CHICAGO 
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EUREKA EY E SHADE pysnioned from 
—=— oe green celluloid, 
bound on beth 
edges, properly 
ventilated and 
adjustable. Ask 
for catalog of 
complete line. 


EYE SHIELD CO. 
2300 Warren Ave. Chicago, ll. 



















MULTIGRAPH fe*inxeo 
SAR EAE fins Erderteliconvtncs Fou°atat ie ene Bert Re 


Inking you can buy. 
Send two Ribbons to be Re-Inked at our expense 
W. SCOTT INGRAM, Inc. 


Dept. D, 65 West Broadway 


NEW YORK CITY 














with 


UBLE YOUR 


ouR ELECTR 


Display ~0 SELL 
Electric Cost 3 cents a day 
Fully Guaranteed—Write today 


by VES” ELECTRIC WINDOW SALESMAN CO, f5 S080, 


WINDOW SALES 9 


IC TURN TABLES 


MORE GOODS! 


Capacity over 100 lbs 





TRINER 


ALL-STEEL 
Counting and Receiving Room 


SCALES 


are giving the same efficient 
service as the well known 
Triner Parcel Post Scale used 
daily in 52,000 U. S. Post 
Offices. 









Write us your 
requirements 


TRINER SALES CO. 
53 W. Jackson Bivd. 
Chicago, illinois 
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BYRON NO. 25 
Drop Head Type- 
writer Desk 






The Result of Standardization 


The word “Standardization”’ looms big in theory in the thought of convenience for the desk Unusua 
manufacturing world today. When put into practice in very acceptable conveniences have been incorporated ir 
our factory, it developed BYRON FLAT TOP DESKS. the construction of oes rons. Drawer space is so arrang¢ 
Developed is truly the right word. Byron Desks did not that a saaaibiieniin ount of 1 nodern busines tools suc - 
come into existence overnight. The process of develop- stationery, pen e ncils, ink, etc., can be stored convent- 
ment was slow but sure, culminating in masterpieces of ently so as to be easily accessible at all times That's one of 
desk construction, correct in design and perfect in every the reasons why Byr mn Desks sell so easilv. The manv 
iletail. other qualities which m ake Byrons rea y 8 ‘llers are de- 
Desk designers was the cribed in our latest catalog Shall 1 end you a < opy? 


Foremost in the minds of Byron 


Woodland 
Av enue 


BYRON DESK CO. 







aii ille. Ky 
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Bettcher Assures the Service 


Attractive in design and finish though 
it may be, a chair can give only a 
short term of service if an inferior iron 
is provided. BET TCHER Irons, 
stamped from the best open hearth 
steel, with screw posts and parts sub-j| 
ject to friction of especial stock, offer 
greater resistance to the shocks and 
strains most chairs are given in 
service. 

BETTCHER equipped chairs are 
dependable—they are easier t6 sell and 
sure to satisfy. Dealers and manufac- 
turers are invited to send for details. 






The Bettcher Stamping & Mfg. Co. 
3106 West Sixty-First St. Cleveland, Ohio 
SALES OFFICES 

DETROIT, General Motors Bidg 
Knickerbocker Bldg. 


CHICAGO, 32 N. Clinton St. 
BALTIMORE, 


~\ 





STENOGRAPHER’S 
CHAIR IRON 


Patented 
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Like a Flattened Strand of Rope 


Bushnell’s ‘‘Paperoid”’ is made of finely matted rope 
fibers, giving a smooth, flexible paper of great tex- 
tile strength and exceedingly long wear under 
constant use 


Mailing and Filing Containers may be reddish-brown 
in color, like ‘“‘Paperoid, but they are not ‘‘Paperoid”’ 
unless so trade-marked. Many contain only wood- 
pulp and soon wear out. 





It is unsafe to be guided by color. Order by name* 





Have you a recent price-list? 


ALVAH BUSHNELL COMPANY 


925 Filbert Street 
PHILADELPHIA 


/mperial 


The Medium Priced Line of Good Quality 


Fibre Board Card Trays 
























Reliable Quality Moderately Priced 
Write for price list No. 33 


IMPERIAL METHODS CoO. - - - Forest Park, Illinois 


E. L. SIRUS, New York E. P. GOLD, Los Angeles E. V. BOGART, Atlanta 
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‘CROCKER 
CHAIRS 


A Chair for Every Purpose 







Shown permanently at 







THE AMERICAN FURNITURE MART 
4th Floot—Rooms 434-435 
CHICAGO 

















601 First Avenue N. E. 
MINNEAPOLIS 


608 Howard Street 
SAN FRANCISCO 


Crocker Chair Co. 


SHEBOYGAN, WISCONSIN 


BRANCHES 
Chicago New York Minneapolis Oakland 


\\ 




























Busy executives often overlook important matters because references 


An easy way bearing on them are out of sight—filed away in a desk somewhere. 
to keep impor- The Rosco and Ravenswood Glass Desk Pads offer an easy solution to 
the difficulty. Maps, Charts, Memos, Tabulations, etc. to which constant 
tant references reference is made, slip under the glass and are in sight always. 
a . Two styles are available, both of equal merit. Neat, substantial and at- 
in sight tractive a Rosco or Ravenswood improves the general appearance of any 
° desk and protects it from ink blots, spilled mucilage, dents, etc. They are 


cleaned easily. One of these installed in an office commands the attention 
of other desk users and additional sales result. 


RAVENSWOOD 
a OFFICE SPECIALTIES CO. 


aes 1800 Newport Ave. 
a of CHICAGO 


Originators of Glass Desk Pads 





Full particulars on request. 


wy DEALERS: Sales are 

| lost often from being 
unable to deliver at 
once. How is your 
stock ? 





Look for the finger hole 
umder the glass—an ex- 
clusive feature 
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Illustrating B-248 

Pedestal Typewriter 

Desk — Bail Bearing 

All Steel Mechanism 
60 x 36 x 30 


ID you ever have a customer say: ‘“‘Now in our 
work we need,” etc., etc. desks to answer defi- BENTLEY 
nite purposes? The obvious thing then is to be able to 
supply just such desks. B&G Desks are built for spe- & 
cific needs. Their popularity is due to this feature. GERWIG 
Consequently, with this line, you have a strong appeal FURNITURE CO 
wherever the better quality but moderately priced desks panacea, 0. mae 
are in demand. Our catalog is sent free on request. 











POPDUEEEGEEEEEURERDEREDEDE REO ECEEE EEG EDETR EE EEEE RE ECEEER ER EEEEE REE EDEEE EEE EEEEREEEEEEE ERE R DEERE GREE ER EEEECEEEEEEEEEEEEREEEAEEEEOEA AE EOEEOAEOEOERRORRROONGEOENE 





RR 
— a = = = — _—————— 

















LOCK 
ROO 


SPRING 





HOOKS 


ROUND ROD 


TRIPLE 


EAO 





Users Demand Watson 


Large users of office supplies—banks, insurance, railroad offices, etc., are using Watson equipment 
to their full satisfaction, both stock and special equipment. 


Such Business Pays Real Profits. The steel file illustrated has a number of sale-closing appeals. 
For example, take the extension slides which support and distribute the load evenly when the drawer 
is open. But whether steel files, counter height units, desks, tables, card trays or bond boxes 
Watson has outstanding points of merit. 


A copy of our latest catalog, with names of a few users, sent on request. May we hear from you? 


WATSON MANUFACTURING CO. 


JAMESTOWN - NEW YORK, N. Y 


— —E — — 
ee — ee eee 
— — — — — — 
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DIETZ 
DESKS 


Made in Cincinnati 





Cincinnati is a logical source of supply for dealers. The following table shows how con- 
venient it is to most parts of the country in freight rates and time: 


From Cincinnati, Ohio Car Load Rate Days Transit 
To Cleveland, Ohio ical aban ach ema hawt , 52 
To Detroit, Michigan . ‘ Lat 53 
- > i ae ‘ a 56 
To St. Louis, Mo. ‘ éonwt 57 


To Indiana is, Ind. ; ' -38 
To Louisville, Ky. j : 


ie ee ee ee 


To Memphis, Tenn. oxi ; 1.0345 
* To Birmingham, Ala. 1.14% 
To Charleston, W. Va. .. ; 49 
Te New Orleans, La. oa . 1.42 
To Oklahoma City, Okla. ...... 1.39 


Freight and Time Saved Are Added Profit 
COMPARE WITH WHERE YOU ARE PURCHASING 


In addition to these advantages are the substantial qualities of Dietz Desks which main- 
tain for them an excellent reputation wherever desks are sold. 


THE J. F. DIETZ COMPANY 
CINCINNATI, OHIO 
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“Mi B 99 To us “M. B.” stands for “MON BUREAU” 
e 7. To you “M. B.” stands for “MORE BUSINESS” 


There is no better way of introducing your goods in Europe and 
particularly in France than by advertising in MON BUREAU. 


M. B. has been the pioneer of sound business meth- 
ods in this country for many years past and it is 
now the most widely read business publication. 
Every progressive firm is a subscriber of “M. B.” 
This is the reason why it is the very best medium 
for advertising office furniture and appliances. 


Not only is M. B. the most largely read publication 
of its kind, but because of the strong affection and 
great confidence of its readers it is sure to bring 
you handsome and profitable returns. 


The advertising department of M. B. will write 
your ads for you or translate your copy into French 
just as you prefer. Ask for sample copy of M. B. 
and advertising rates today to 





THE MANAGER.” MON BUREAU 52, rue des Saints-Peres, Paris, 7, France 


POURRA 11:10 nnn tena rene 1000200000000) I 4, MULE 


SM INGE 








March, 1925 OFFICE APPLIANCES 225 





When You Sell a FLEX/POST You Sell Service 


ee Every time you sell a Flexipost Binder, you sell more than a mere 
SECTION ADDED protection for office records. You sell a service which insures your 
ry customer added efficiency and greater economy and keeps him ‘“‘sold” 
in your store. The 













MECHANISM CASE INTO 


WHICH LINK POSTS ARE 

DRAWN TO COMPRESS p 

THE SHEETS AND LOCK 

rises ACTIB 
FLEXIBLE LINK POST j LEXIPOST 
FOR EXPANSION WITH- 

OUT ADDED SECTIONS 


offers unlimited capacity—one sheet or a 
thousand— because of its disappearing link post 
feature. Positive direct screw compression holds 
sheets securely, regardless of number. Two 
inches of expansion always available for easy 
insertion or removal of sheets. No protruding 
posts to interfere with handling or to monopo- 
lize valuable vault space. 








Direct 
Screw 
Compression 





Write for prices and details of dealer pro osilion. 


There's a FLEXIPOST for Every Purpose 


STATIONERS LOOSE LEAF COMPANY 


Chicago Milwaukee New York 





























“ eT OG is 
4 ‘ gig a: ) 
mae Dependability a aaa as 
S »- , There is an invaluable factor of prime importance in | u 
a making one product superior to another. fa 
Birrp\ § It is not just a matter of certain prescribed materials e 
a. \ and methods, but it is that constant feeling of responsi- i 
DADER) bility to one’s customers that prompts the utmost effort PAPER? ty 
bape re to justify their confidence and good-will. neg ome 
. nd It is bound to find expression in the quality, uniformity | 1b tally a 
ig merece and price of the goods, and in the dependability of service. = 
“— Paramount to the certainty of supplying the best quality le. 
: for each purpose lies this consistent dependability at all The ~ , 
times. It is not only the goods and facilities, but the spirit <Y, 
— back of them that counts. ie 
scat It is found in the “Line of Lowest Ultimate Cost.” Sp One 
NEIDICH PROCESS COMPANY Fe nee 
sido: Burlington, N. J., U. S. A. | ae. 
anifolac 
A 7 
a } =_— ‘ ‘ r 
.  ? * 
. £ ; ¥ 7 rs 
moon. f 
| i = 
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NATIONAL BUSINESS SHOW 


‘The Doorway To Better 
Business Methods’’ 


America’s Efficiency Exposition 


‘‘The National Business Show is like a Hall of Fame, in 
which only the best devices in each class are shown, those 
that have won first place among the thousands of such 
conveniences that strive for recognition and acceptance.” 





FOR 1925 
LOS ANGELES 


at the 
Ambassador Auditorium 
March 9th to 14th inclusive 


NEW YORK 


at the 
69th Regiment Armory 
October 19th to 24th inclusive 


CHICAGO 


at the 
New American Exposition Palace 
November 16th to 2Ist inclusive 


Keep in touch with progress and the progressive. A trip 
through the National Business Show is a liberal education in 
the important subject of business efficiency and economy. 


NATIONAL BUSINESS SHOW COMPANY 


Frank E. Tupper, President James F. Tate, Secretary 


Chicago 50 Church St. Los Angeles 
417 S. Dearborn St. 37A Casino Floor, Ambassador Hotel 
C. H. Hunter, Manager NEW YORK Waldo T. Tupper, Manager 
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An Office Suite for the Discriminating Executive 














No. 800 Office Suite 
COMPLETE Roll Top Desk, Flat Top Desk, Table Desk, Telephone Stand, 
Waste Basket, Costumer, Chairs, Wardrobe, Umbrella Stand and Directors Tables. 





COMBINATION of skilled designing and matching. Rare, 
choice figured crotch wood artistically laid and joined 
so as to bring out all of its excellent beauty. Sunken 

panels in solid wood in alllegs. All edges of tops show 

recessed panels cut out of solid wood. Fine mouldings 
requiring the highest skill of the cabinet maker. Finished in 
a rich shade of medium Brown Mahogany, and in Walnut, so 
as to retain and heighten the exquisite markings of the wood. 
Made in Mahogany with raised panels of the finest selected figured 
Crotch Mahogany and in American Walnut with raised panels of the 
choicest figured Walnut. Tops and Panels, five-ply laminated construction. 






A Suite to Enhance and Give Distinction to the Most Sumptuous Environment 
Four Other Complete, Matched Suites 


J. K. RISHEL FURNITURE CO. 


WILLIAMSPORT, PA. 
“A Thing of Beauty Is a Joy Forever” 
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Assurance of Quality 


is a mighty big factor when you 
sell envelopes 











The TCO \ 
Improved he ake 
Double Meta] =——__ > 
Clasp 
made by the 

















TENSION ENVELOPE CO., Inc. Established 1883 


has behind it reputation and good-will built up by forty-two 
years of envelope-making. 


A High Grade Catalog Envelope 





Our policy is the produc- 
tion by careful supervision 
and skilled workmanship of 
a quality envelope. 


The Jute paper furnished 
is a standard, uniform paper, 
cut by solid, rigid dies and 
accurately folded on expert- 
ly adjusted machinery. 


The Patented Clasp, a fin- 
ished product in itself before 
we put it on the envelope, is 
mechanically gauged to reg- 
ister with the double-rein- 
forced flap hole. 


Forty-six standard sizes, 
carried in large mill stocks, 
are at your disposal for im- 
mediate delivery. 


Our Jobber Proposition is Most Attractive. 
Send for long price list and Discount to Trade. 


TENSION ENVELOPE COMPANY, Inc. 


33 to 87 34th St.. BROOKLYN, N. Y. 


Bush Terminal 


Telephone SUNSET 6000 
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The New De Luxe Steel Posting Tray 


It Fits the Widths of Standard Sized Sheets 


Offsetting of Accounts or Stuffing the Ledger is Cared for 
by the DROP SIDE Feature 


Speed in Locating 


Accounts 


Ease of Operation 


Flexibility 





Sturdiness 





Showing Lock Rod Removed from Its Normal Position and Placed on Drop Side 
to Form an Alignment Rod for Sheets to be Offset. 


MIBODYING all the features that have been found desirable by experienced users of 
mechanical bookkeeping machines, the De Luxe Steel Posting Tray will meet every require- 
ment of your installation. The De Luxe Tray is structurally sound, combining simplicity, 

speed and economy. It is simple in design, construction and operation. There is no compli- 
cated mechanism to get out of order. It is strong and rigid, built of materials that will stand 
the strain of double its capacity in weight 

It provides desirable capacity which facilitates reference work. The sides are of the correct 

height to insure easy reading ef balances. A removable rod locks all sheets and guides securely 
in the tray when operator is not posting. Sheets cannot be withdrawn from the tray and mis- 
placed. Lock rod security in all De Luxe Trays 

[he locking mechanism of the follower block is positive in action. It operates in a sunken 

runway in the bottom of the tray and moves forward and backward easily without buckling or 
sticking. By releasing the gripper the follower block locks into any desired position. The 
bottom is of corrugated steel which prevents slipping or slumping of sheets or cards. 


DE LUXE STEEL POSTING TRAYS 
Sizes Carried In Stock 


CONSTRUCTION—Case and equipment namel steel, oliv For sheets 8x10 and 8x with or without offset allowance 
green finist Bott f corrugated nickeled steel. Equipped Stock No. 238. Without cover; 12-inch depth 
slock, nickeled |} 1] rem ble lo Stock No. 2384—W ith cover 
rod ei | . For sheet Ix! 1] wit r without offset allowance 
CAPACITY | ng. 1,800 ledger sheets or 1,400 ledger Stock No. 7385 —Wiithout cover; 12-inch depth 
rd > inch 00 ledger sheet r 700 ledger card Stock No. 2386 —W ith cover 
ts Ox8 and 6x914, with or without offset allowanc Stock No. 2388-—W ithout cover; 19-inch depth 
Stock No. 2363—Without c r; 12-inch depth Stock No. 2389-——W ith cover 
For sheet 12x12 witl r without offset allowanc 
Stock No. 2394—\W ithout cover; 19-inch d 
Stock No. 2396—W ith cover 


Our new Machine Bookkeeping Equipment and Supplies Catalog No. X 425 gives full information on this tray; 
descriptive circulars now available. Copies on request 


WILSON-JONES LOOSE LEAF Co. 


NEW YORK GENERAL OFFICES AND Factory SAN FRANCISCO 
316 Hudson Street 3300 FRANKLIN BOULEVARD 323 Market Street 


CHICAGO 
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+ ADDS 
xX MULTIPLIES 
— SUBTRACTS 
+ DIVIDES 


Increasing Preference 


shown by leading concerns for the Burroughs Calculator is 
due to its high quality, speed, accuracy and durability. Operators 
like its light, easy key-touch and rapid action. 

Smaller and lighter than any similar machine—takes no more 


desk space than a letterhead—-weighs only eleven pounds—easily 
carried wherever needed —- turns out more work with less fatigue. 


Convince yourself by a demonstration on 
your own work without any obligation. 


Burroughs Adding Machine Company 


Detroit, Michigan 1 


Other Factories at Windsor, Canada and Nottingham, England 
Sales and Service Offices in all the Principal Cities of the World 


ADDING : BOOKKEEPING - CALCULATING AND BILLING MACHINES 
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WOODSTOCK 
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To the man who pays 


the bills 


Tired-out stenographers may mean nothing in 
your life, but they mean a lot on your cost sheets. 
If you can save 50% of their energy by installing 
this new electrically operated typewriter, you Il 
soon be money ahead. 


Upon request our local representative will gladly 
demonstrate the Woodstock Electrite and let you 
decide for yourself. Its worth investigating. 


Send for booklet describing both 
the \\ ood stoc k Electrite and the 
standard Woodstock machine 


> MODERN TYFEWRITER---POWERED BY ELECTRICITY 
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Woodstock Typewriter Company 
216 W. Monroe Street Chicago 


lectritev 
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“They Speed the 
Worlds Business 
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Nearly 
3,000,000 


UNDERWOOD 


typewriters now in use 


UNDERWOOD TYPEWRITER CO INC..UNDERWOOD BLDG. NY. Branches in all Principal Cities 





